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Sparks 


The leaders behind the iron cur- 
n consistently prove that they 
ve a lot of brass. 
* * * 
_ Close to 10,000 bills and resolu- 
ions died in the 80th Congress. 
‘Less than one-tenth of the meas- 
} ures introduced became law. 
+ ” + 


Canada reports that collections 
the special excise taxes estab- 
‘lished on autos totaled $14,195,435 
‘up to March 31. 

7 + * 
Could it be that the new bal- 
' cony on the White House will 
_ afford a less conspicuous exit 
than moving out the front door 
Jan. 20? 

* * 


World War I started July 28, 
1914. Dealers should remind driv- 
| ers that the battle against acci- 
dents can’t be won with cars that 
'are in poor condition. 

+ + + 


Sales of British cars in the Unit- 
ed States in May were 1,600, up 
-100 over April, running counter to 
'a drop in total car exports from 
| England. 

* 7 t 

| Mortgages Rise 
| More than $2,700,000,000 in mort- 
' gage and property improvement 
loans were made by Federal Hous- 
‘ing Administration in the year 
ended June 30. 
_ That was FHA’s best in its 14- 
year history. 


No Holiday for Death 


American motorists reaped a 
grisly harvest of 297 lives during 
the three-day Independence Day 
' holiday—62 more than the National 
Safety Council predicted would die. 


The total was the highest since 
the 1941 July 4 holiday when traffic 
' fatalities claimed a record 384 
- victims. 


: + 
Retail Dollar 
Auto dealers and filling stations 

are getting 11.1 and 48 cents, re- 

spectively, of every retail dollar 
| spent, according to Department of 

Commerce analysts. 

The total of 15.9 cents for deal- 
ers and service stations is still 
short of the prewar average of 21.2 
_cents but the figure has been in- 
creasing ever since the war’s end, 
' statistics reveal. 


+ * * 


» Bum Steer? 


Los Angeles police aren’t often 
surprised by the actions of looney 
motorists, but Motorcycle Officer 
Cc. D. Barkley was taken back a 
bit when he flagged a car doing 
50 miles an hour. He found a youth 
operating the jalopy without a 
steering wheel. Barkley reported 
' the youth to be guiding the car 
» with a pair of pliers and several 
lengths of bailing wire. 


Production 


Automotive News Estimates 
U. S. Cars, Trucks 


107,453 


Prev. a ee 
Week Week Week 
For complete production totals 
by makes, see tables, pages 1 
and 61. 
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Car Production Estimates 
By Automotive News 


(U. S. PRODUCTION ONLY) 


Week Week dan. 1 , 1 
Ended Same Ended Total to 
duly 10, Week July 3, June, July 12, duly, 10, 
1948 1947 1948* 1948* 1947* 1948* 
CHRYSLER .......... 16,730 11,369 20,231 67,489 389,146 389,894 
Chrysler ............ 2,413 2,331 2,994 10,166 52,089 57,065 
MED. Noes tvnveewe 1872 1,843 2,266 7,886 39,071 43,582 
esas aviexeses 4,729 5,281 5,827 18,646 111,415 111,868 
Plymouth ........... 7,716 1,914 9,144 30,791 186,621 177,379 
basse deuccsasend 12,392 12,806 13,711 50,754 383,532 268,896 
Gx ann a beet 8,282 9,848 8,631 33,217 303,963 194,510 
EE aw hexetvnate 1,094 620 1,278 «1,831 16,386 12,550 
Mercury ............ 3,016 1848 3,802 15,706 63,183 61,836 
GENERAL MOTORS . 25,979 30,418 30,145 115,896 757,977 806,014 
MEE GUE st ccescccees 4,187 5,060 5,154 20,030 134,273 141,530 
Ss Salve at igabs 1,248 1,240 1,602 5,417 30,698 30,883 
Chevrolet .......... 13,106 15,624 14,642 57,518 374,199 400,786 
Oldsmobile 3,332 4,187 3,866 15,016 102,051 101,803 
NS ee as 34 4,106 4,307 4,881 17,915 116,756 131,012 
KAISER-FRAZER ... 3,224 2,876 3,010 17,104 54,012 97,966 
<5 ae babes ¢<s 781 = -:1,557 910 5,476 29,432 35,788 
BP onncveseeo ders 24438 1319 2,100 11,628 24,580 62,178 
CHOGESY ............ 617 392 734 3,265 9,167 16,430 
EE iinccexneed dé 2,606 2,801 1,856 15,056 66,286 74,070 
AE ...... we 3,397 13,310 59,740 73,924 
PACKARD ........... 1,498 1,200 1,548 10,126 24,981 46,346 
STUDEBAKER ...... 2,972 2,448 3342 16,449 65,150 88,584 
WORT © a civvvecssee 144 147 156 938 17,085 15,760 
Total Cars, U.S. 68,758 64,557 77,630 310,382 1,827,026 1,877,884 


+Station wagons and Jeepsters. 


*Revised. 


( Truck table on Page 61) 





NADA Session on F ord Due 
By Aug. 1; Wright Sees Davis 


O VIEWS for action on the 

Ford discount case were evident 
in dealer circles last week: 

1. A strong demand for early 
action by the National Automobile 
Dealers Assn. 

2. A warning that this is “big- 
league stuff” requiring careful 
planning of every step before 
united action is taken. 


Meanwhile, it was learned that 
Ben T. Wright, president of 
NADA, had lunch Wednesday 
with J. R. Davis, vice-president 
in charge of Ford sales, at the 
factory in Dearborn. 

Ford would confirm only the fact 
that Davis and Wright had lunch, 
declining to state whether the 
Ford profit freeze was discussed. 

Wright also declined to comment. 
~ * + 

N WASHINGTON, it was dis- 

closed that the poll of NADA 
directors for area sentiment in the 
Ford case was near completion 
and that an industry relations 
committee meeting was expected 
to be held by Aug. 1. 

While Washington sources said 
there was a strong demand for 
earlier action, it was pointed out 
that the meeting was being de- 
layed in order to enable as many 
members of the committee as 
possible to attend. 

There was said to be a feeling in 
Washington that the committee 
will be faced with a difficult de- 
cision, since, it was said, Ford 
dealer members of NADA were 
disinclined to participate in any 
action against their factory while 
non-Ford dealers take a contrary 
position. 

af + 

N CHICAGO, Edward Cleary, 

general manager of the Chicago 
Automobile Trade Assn., declared 
that panic and excitement over 
the Ford move have been conspicu- 
ous by their absence. 

It was said that dealers in Chi- 
cago were inclined to a course 
of watchful waiting. 

Sentiment has developed among 


dealers other than Ford that re- 
actions of Ford dealers, relayed 
individually and by groups to the 
factory, would aid the industry pol- 
icy committee in whatever recom- 
mendations it makes. 

* * ~ 

EANWHILE, the Automobile 

Dealers Assn. of West Virginia 
pointed out that dealer-factory re- 
lations is a big-league subject. 

“The important thing,” it assert- 
ed, “is not so much the taking of 
steps but the kind of steps taken 
(in the Ford case). 

“For NADA to rush precipitately 
into the breech would be catastro- 
phic.” 

Referring to past victories by 
dealers on a nationwide scale, the 
association said that back of such 
undertakings lay hours and days 
of slow, painstaking planning— 
“the weighing of every angle .. . 
evaluation of every move.” 

“Dealers at this time need to 
display patience and fortitude,” 
ADAWYV asserted. “Your associa- 
tion has confidence in Ben T. 
Wright .. . that the matter will 
be given searching analysis at the 

(Continued on Page 6, Col, 1) 
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Output Down to 92,115 
But Daily Rate Reaches 
Postwar Peak of 23,000 


Nearly Half-Million Cars and Trucks Possible in July; 
Hope for Record Last Half Periled by Strike 
In Steel’s Captive Coal Mines 


T= AUTO industry’s hopgs for 
record production during the 
last half of 1948 were threatened 
last week by a strike in the steel 
industry’s “captive” coal mines. An 
earlier strike this year had already 
cost the assembly of 300,000 ve- 
hicles. 

But prompt government action 
to halt the latest coal mine tie- 
up appeared likely at press time 
Thursday. 

Robert H. Denham, general coun- 
sel of the National Labor Rela- 
tions Board, was expected to ask 
John L. Lewis’ old nemesis—Jus- 
tice T. Alan Goldsborough—for an 
injunction restraining 40,000 “cap- 
tive” coal miners from continuing 
a strike which began last Tuesday 
when the miners were supposed 
to return to the mines after an 
annual vacation. 

* = + 

HE WEEK before, Goldsbor- 

ough had slapped a permanent 
no-strike order on three railway 
unions unhappy about their pay 
and working conditions. 

Goldsborough ryled that a rail- 
road strike would create an “ex- 
treme situation” for the nation. 
There appeared to be no reason 
to believe that he would rule other- 
wise, if asked, in the case of the 
coal miners. 

The 40,000 striking “captive” 
miners were joined by 47,000 
commercial miners in a sym- 
pathy walkout. Steel output im- 
mediately started to decline. 

By the end of the week it was 
estimated that one-fourth of the 
nation’s coal miners were off the 
job. The “captive” miners were off 
the job because they had no con- 
tract; other miners apparently in 
sympathy. 

os * 
Grae. companies operating the 

“captive” pits have refused to 

go along with the rest of the in- 
dustry in giving Lewis and his 
United Mine Workers a new con- 
tract. Traditionally, no member of 
the UMW works without one. 

Steel men agreed to allow a 
$1 a day wage increase and a 
royalty of 20 cents a ton as pro- 
vided in other agreements engi- 
neered by Lewis, but they balked 
at the union shop clause which 
Lewis demands. 

The union shop clause would re- 

(Continued on Page 57, Col. 1) 





K-F Prices Up 4.7% 


Only GM, Willys, Crosley Left Holding Line; 
Ford Boosts Heavier Truck Lists 


EAVING only General Motors 
4 divisions, Willys and Crosley 
holding the price line, Kaiser- 
Frazer last week announced in- 
creases averaging 4.7 percent in 
factory list prices of Kaisers and 
Frazers. 

Ranging from $23 to $169, the 
increases cover Kaiser, Frazer 
and Frazer Manhattan models, 
and include proportionate in- 


creases in gross profit to the 4,200 
K-F distributors and dealers, the 


Production by Makes. .......Pages 1-61 





| company announced. The Kaiser 
Custom price remains unchanged. 


Fred R. Cooper, vice-president in | 


charge of sales, made the announce- 
ment in a telegram to all distribu- 
tors. 
- * - 

“PxEGHER costs of virtually all 

parts and materials which we 
purchase, plus a new wage agree- 
ment with K-F employes, have 
combined to force the present ac- 
tion,” Cooper said. 

“The adjustment is the first 
made on the Kaiser and Frazer 
cars in 11 months, despite con- 
stantly spiraling costs,” he said. 
New factory list prices follow: 

(See PRICES, Page 58, Col, 4) 





By Bernie Thomas 
Staff Writer 


HIS NATION’S automotive 

plants built cars and trucks at 
a postwar high peak of 23,000 units 
daily last week, but observance of 
Independence Day held output to 
92,115 vehicles. 

In the four-day accounting 
were an estimated 68,758 cars 
and 23,357 trucks. This compared 
with the previous week’s full- 
time effort of 77,680 cars and 
29,823 trucks—a total of 107,453 
units. 

Though unbalanced inventories 
continued to hamper Ford output, 
it appeared that this week’s U. S. 
output would hit 115,000 vehicles. 

The principal reason for last 
week’s daily average increase was 
the return of Packard and Hudson 
to the production front, Hudson 
on Tuesday after being idled three 
days the week before by material 
shortages and Packard on Wed- 
nesday after three days idleness 
for the same reason. 
ok ” + 

UTOMOTIVE NEWS’ tabula- 

tions reveal the production of 
310,382 passenger cars during June, 
far more than the 224,569 built in 
May but still below the 350,200 
assembled in March. 

Truck production in June to- 
taled 119,800, and this was about 
average when compared with to- 
tals for the first five months of 
the year. 

If last week was a pattern for 
what U. S. plants will be able to 
achieve during the balance of the 
month, July could result in the 
production of 483,000 vehicles— 
357,000 cars and 126,000 trucks. 

Each succeeding month after 
July could result in even better 
efforts, especially in the passenger 
car category, but only if there are 
no prolonged steel mill shutdowns, 
steel diversion to military needs, 
(Continued on Page 61, Col. 3) 


Top Cars 
New car registrations for three 


months, plus 48 states for April 
and 33 for June: 





1948 1947 
Pos, Make Pos. 
1—270,794 Chev. 225,120— 1 
2—153,188 Ford 187,508— 2 
3—128,695 Plym., 116,629— 3 
4— 95,470 Buick 83,678— 4 
5— 89,265 Pontiac 74,002— 5 
6— 85,277 Dodge 72,180— 6 
i— 68,218 Olds 66,955— 7 
8— 52,4381 Stude. 37,675—10 
9— 45,020 Nash 41471— 8 
10— 40,739 Hudson 36,603—11 
1l— 40,630 Chrysler 33,162—12 
12— 39,023 Kaiser 13,592—16 
13— 34,9389 Mercury 40,461— 9 
14— 30,486 DeSoto 24,959—13 
15— 25,394 Frazer 8,569—18 
16— 24,913 Packard 15,581—15 
17— 18,612 Cadillac 18,021—14 
18— 10,844 Willys 8,138—19 
19— 8,965 Crosley 5,367—20 
20— 6,586 Lincoln $,648—17 
Total All Makes 
1,273,765 1,118,604 


For further details see page 
14, today’s issue. 
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Increases Range From 4% ie 7% mtcek —e 
Price Boosts on Tires Spread 


AKRON.—Following the lead set 
by U.S. Rubber Co. nearly two 
weeks ago, the other leading rub- 
ber companies here announced last 
week general price increases on 
tires and tubes ranging from 4% 
percent to 7% percent, depending 
upon make and size. 

Increases were announced by 
B. F. Goodrich Co., Goodyear Tire 
& Rubber Co. and General Tire & 
Rubber Co. Up to presstime 
Thursday, only Firestone and 
Seiberling had failed to declare 
increases. 

U.S. Rubber hiked its passenger 
car tires about 6 percent, truck 

tires about 5 percent and farm trac- 
tor tires from 6 to 7% percent, de- 
pending on size. Inner tubes were 
increased 6 percent. 

The increases, U.S. declared, were 
brought on by rising labor costs, 
higher raw material costs and in- 
creased transportation costs. 

B. F. Goodrich said its passenger 
car tires were up 4% to 6 percent, 
truck casings up 5 percent, and 
farm tractor and implement cas- 
ings up 6 percent to 7% percent. 


Wolcott in Europe 
To Expedite Scrap 
Shipments to U.S. 


WASHINGTON.—Robert W. Wol- 
cott, chairman of the committee on 
iron and steel scrap of American 
Iron and Steel Institute and the 
Steel, Foundry and Scrap Indus- 
tries’ committee for expediting iron 
and steel scrap, has gone to Ger- 
many at the request of Secretary of 
Commerce Charles Sawyer, to see 
what can be done to eliminate the 
remaining obstacles which stand in 
the way of the shipment of scrap 
from Germany to the U.S. 

In a letter to Secretary Sawyer, 
Wolcott said that steel production 
may miss its 1948 objective by a 
wider margin than in 1947 unless 
iron and steel scrap can be prompt- 
ly shipped to this country from 
overseas. 

Wolcott said this country’s total 
inventory of basic metallics (scrap 
and pig iron) is currently only 40 
percent of what it was just prior to 
our entrance into World War II, 
and substantially less than the low- 
est inventory during the war, ac- 
cording to latest Bureau of Mines 
report. 

From the national defense point 
of view, there are serious implica- 
tions in the low inventory of basic 
metallics, declared Wolcott. In coun- 
tries overseas, he continued, which 
are beneficiaries of some 150,000,000 
tons of iron and steel shipped to 
them in recent years, supplies of 
scrap are available in excess of 
their needs, and should therefore be 
returned in part to the U.S. 


Fire Is Out 


BUFFALO, N. Y.— Buffalo Fire 
Appliance Corp., 52-year-old pro- 
ducer of motor-driven fire appa- 
ratus, has stopped production of fire 
trucks in its plant at 44 Central Ave. 
and put the unit up for sale. Opera- 
tions are now centered in a Dayton 
(O.) plant of its parent company, 
Fyr-Fyter Corp. 


Tube increases are up 6 percent. 
This is said to mean that Goodrich 
first line 600x16 tires will sell for 
$15.95 plus tax. 

Goodyear increased its passenger 
tires 6 per cent, truck tires about 5 
percent and farm tractor tires about 
7% percent. The announcement was 
said to cover Goodyear’s complete 
line of tires and tubes. 

General Tire made similar ad- 
vances in all its lines and blamed 
rising labor and material costs for 
the increases. In addition, the com- 
pany increased prices from 6 to 10 


Chrysler Boosts 
Fleming and 


Wunderlich 


DETROIT. — David A. Wallace, 
president of the Chrysler division, 
Chrysler Corp., last week an- 
nounced appointment of A. M. 
Fleming as vice-president in charge 
of manufacturing of that division, 
a prorhotion from the post of gen- 
eral works manager that Fleming 
has held for the last 11 years. 


Wallace also announced that Fred 
A. Wunderlich had been appointed 
to the position vacated by Fleming. 

Fleming has been with Chrysler 
since 1924, when the Chrysler car 
was introduced. He was made 
master mechanic of the Kercheval 
Body Plant in 1934 and general 
superintendent in 1936. A year 
later, he was appointed general 
works manager for the _ entire 
Chrysler division. 

Wunderlich has also been with 
Chrysler since 1924. During World 
War II, he was in charge of Chrys- 
ler’s job of building wings for Navy 
airplanes. 


12--And Out? 
K-F Dealer Would Junk 


12-Year-Old Cars 


CHICAGO.—Fred Ex, local Kais- 
er-Frazer dealer, 
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percent on some of its industrial 
products, it was stated. 

Tire price increases of from 4% 
to 7% percent were announced 
here last Wednesday by Seiberling 
Rubber Co. 

At the same time, Mohawk Rub- 
ber Co. announced its increases as 
ranging from 5 to 6 percent. 


| 





50% of Minn. Drivers 


Flunk First Test 

More than half the applicants 
for Minnesota driver licenses 
failed to pass tests on their first 
try, during the first few months 
after the new law requiring tests 
went into effect. 

E. P. Lee, driver license super- 
visor, said that out of 18,633 
applicants examined, only 639 
passed on their first test. 








DEALER INVESTS IN YOUTH—A Springfield (Ill.) Dodge dealer, who failed to get a 


college education because he had 


high schools. Harold Prehn, 


to quit school and go to work, has awarded four-year 
scholarships to the University of Illinois to five outstandin 
president of Harold Prehn, 


1948 graduates of Springfield 
nc., has set up a scholarship 


foundation to help deserving students obtain educations. He hopes to award similar scholar- 
ships to 20 more boys and girls during the next four years. Mrs. Prehn will serve as coun- 


selor to guide the girl during her four years 
dealership, Burton Holaday, L. A. Seger, B. 
named counselors to assist the boys. 
a watch, a school wardrobe, a check for $200 


in the university. Four vice-presidents of the 
H. Jennings and L. E. Coffman, have been 


rehn also gave each of the five scholarship winners 


and a summer vacation at the banquet when 


the winners were announced. Left to right are John Corcoran, John Towers, Prehn, Norma 


Jean Brandon, Sheryll Dreelan and J. D. 


Kerr. 


Monroe Auto Buys Bantam; 


Car Entry Scouted 


UTLER, Pa. — Monroe Auto 
Equipment Co. last week took 
over control and active manage- 


ment of the American Bantam Car | as president, 


Co. here, but has “no intention 
whatever of going into the new-car 


has started a/| field,” according to Charles S. Mc- 


campaign to make it illegal to put | Intyre, vice-president. 


an automobile on the road when 
it is over 12 years old. 

In an open letter to members of 
the Illinois state legislature, Ex 
stated that the day of tolerating 
“junk” on the road has passed. 


“Children with chicken pox are 
taken out of circulation by the 
authorities but the high school 
boy and his jalopy, a much greater 
danger to the public,” he said, “are 
allowed the freedom of the road. 
Threats of criminal liability on the 
part of a youthful driver obviously 
are not enough to stop their un- 
tiring efforts to eradicate the 
American people. Safety lane tests 
are fine and certainly are helping 
to cut down this menace, but these 
tests do not extend into areas 
where the jalopy is prevalent. If 
there are no mechanically imper- 
fect cars, then none can fall apart 
on the highway.” 


Weick & Gaudet (K-F ) 
Weick & Gaudet Motors, Inc., 
285-287 Kenmore Ave., Kenmore. 
N. Y., has been appointed a Kais- 
er-Frazer dealership. 





CROSLEY'S NEW LOOK—A broader, lower appearance has been given to the front ends 


of Crosle 
the addition of sweepin 
@ conical ornament in 
Crosley jr. 


cars without any actual dimensional changes. The change has been achieved by 
louvers across the radiator grille; wide-spaced parking light, and 
@ middie of the hood above the louvers, It's the work of Powel 


Bantam, it was announced, will 
continue to produce cargo trail- 
ers, while using excess manufac- 
turing capacity for production of 
specialized farm equipment for 
use on Willys-Overland Jeeps. 
The farm equipment is made by 
the Newgren Co., Toledo, a sub- 
sidiary of Monroe Auto. 

Brouwer D. McIntyre, president 
of Monroe Auto, was elected presi- 
dent of Bantam, while William D. 
McIntyre, executive vice-president 
of Monroe, was named Bantam ex- 
ecutive vice-president. Charles Mc- 
Intyre was elected a director along 
with the other two brothers. 

* + + 

HE CHANGE was effected when 

Bantam stockholders authorized 
the purchase of the Newgren Co. 
The purchase of Newgren will be 
effected through an exchange of 
stock. American Bantam will ac- 
quire from Monroe Auto all the 
stock of Newgren. In exchange, 
Monroe will receive new Class B 
stock of American Bantam. 

The purchase price to be paid 
Monroe consists of a new junior 
stock of the American Bantam Car, 
it was pointed out. The present 
common stock is to be reclassified 
into a convertible preferred stock, 
called “Class A Convertible Stock.” 
This stock has a $5 share prior 
claim on assets on liquidation and 
is callable at $5 a share, plus, in 
each case, an amount equivalent to 
the accumulated unpaid dividends. 

It has a prior claim on the first 
25 cents per share of each year’s 
earnings. It is convertible, at the 
option of the holder, into junior 
Class B stock on a share for 
share basis, so that, if all were 
converted, the Class A convertible 
stock would have received ap- 
proximately 139 percent as many 
shares of Class B stock as are to 
be issued to Monroe, as the pur- 
chase price of Newgren. 

This arrangement was designed, 
the shareholders were told, to give 
the Bantam company’s present 
stockholders prior claim on assets 
in the event of liquidation, a 5 per- 
cent return on such prior claim and 
an opportunity to convert into 
Class B stock. 

Election of the McIntyres as offi- 
cers of American Bantam will re- 
lieve Jerome P. Bowes jr. and Dean 





B. Copeland of interim managerial 
duties they assumed several months 
ago as chairman of the board and 
respectively. 

* * + 


THs THREE MclIntyre brothers 
comprise a well known industrial 
team of brothers that has brought 
Monroe Auto to its present position 
as the world’s largest independent 
maker of ride-control products. 

Monroe has expanded its position 
in the automotive parts industry, 
producing shock absorbers, sway 
bars and struts, both for original 
equipment for automobiles and for 
the replacement market. 

In addition, Monroe has en- 
larged its line of products to in- 
clude tractor and truck seats, 
materials handling equipment, 
molded rubber products and hy- 
draulic lifts. The company ad- 
vanced further into the farm 
equipment field late last year 
with its development of a new 
hydraulic lift, in cooperation with 
Willys-Overland. The lift is engi- 
neered for use with the Willys- 
Overland Jeep to handle a long 
list of farm jobs, providing quick 
hitch or unhitch of farm imple- 
ments by means of a three-point 
attachment. 

Monroe’s most recent addition to 
its farm equipment activities was 
its acquisition, early this year, of 
the Newgren Co. The Newgren line 
of equipment consists of more than 
three dozen implements, including 
various types of moldboard and 
disc plows, harrows, cultivators, 


(Continued on Page 60, Col. 1) 


Otis Files Suit ; 


Against K-F 


And Permanente 


WILMINGTON, Del.—In a con. 
tinuation of the Otis & Co. - Kaiser. 
Frazer battle, Otis filed suit last 
week in the Delaware Court of 
Chancery against Permanente Met- 
als Corp. of Delaware and Kaiser. 
Frazer Corp. of Nevada to recover 
the Trentwood (aluminum) Rolling 
Mill, near Spokane, Wash. 

Otis & Co., Cleveland investment 
bankers, and K-F have been at 
odds since February, when Otis re- 
fused to go through with a contract 
to buy 900,000 shares of K-F stock. 

K-F has pending a suit for $19,- 
276,069 against Otis, charging 
breach of contract and inducement 
of breach. 

Before filing the present suit, Otis 
charged that the Trentwood mill 
should not have been transferred 
from K-F to other Kaiser interests. 

After Otis officials had appeared 
before the K-F board of directors 
two weeks ago, Joseph W. Frazer, 
president of K-F, asserted that two 
years ago he was fully satisfied that 
“we should net divert the money 
obtained for an automobile business 
to an aluminum business, and I see 
no reason to change my mind now.” 

Otis’ suit, which followed a New 
York stockholder’s action on the 
same issue filed in U.S. District 
Court here last week, alleged that 
Henry J. Kaiser, chairman of the 
board of Kaiser-Frazer Corp., 
“owned less than 10 percent of the 
automotive concern stock at the 
time the immensely valuable lease 
of the aluminum plant was trans- 
ferred from Kaiser-Frazer to Per- 
manente.” 

According to the bill of com- 
plaint, “the assignment of the 
Trentwood mill built by the govern- 
ment at a cost of $49,000,000” was 
made on May 10, 1946. “On that 
date,” the complaint stated, “Henry 
J. Kaiser and his associates directly 
or indirectly owned 43 percent of 
Permanente. Within two months 
thereafter, Kaiser and his associates 
owned 65 percent of Permanente.” 

o * . 


Permanente Stock Offering 
Gobbled Up Quickly 


BOSTON.—A public offering of 
600,000 shares of Permanente 
Metal Corp. capital stock at $15 a 
share last week was sold in a short 
time, according to the underwriters. 

The underwriting group was 
headed by First of Boston Corp. 
and Dean Witter & Co. 





Ford Names Two 


To Foreign Posts 


DETROIT.—Two men have been 
appointed to fill new positions in 
the International division of the 
Ford Motor Co., it was announced 
last week by Graeme K. Howard, 
vice-president and director of the 
International division. 

Norbert A. Bogdan has been 
named director of finance for the 
division and Walter L. McKee, re- 
gional director for Europe. Both 
men joined the Ford organization 
June 25. 





Laramie Joins Uhlmann 


Arthur F. Laramie, veteran 
southwest Washington automobile 
man, has joined Uhlmann Motors 
(Ford) in Chehalis. Laramie was 
with St. John Motors for 10 years 
prior to World War II. 





DEALERS REMEMBER SICK CHILDREN—St. Louis Ford dealers recently presented a tele- 
vision set to the Shriners' Crippled Childrens Hospital in that city. Shown in the photo are: 


Willis Brodhead, Geo. Danz, Fred A. Groves 
John A. Weber, B. E. Hohit, Ray Crocker, 


C. A. Mills, John Heutel, Cliff McClure, Adoiph Roeper and 


Chas. F. Betz jr. 


Walter Aff, Harvey Beffa, 
D. octane 7s 


H. Riesmeyer, Jack Linn, 
Baier. 
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Not That Tough 
Dealers tell me 


Friend Wants Commission 
By John 0. Munn 











For Sending Prospect 

DETROIT.—Chevrolet Dealer 
Saul Rose is willing to admit that 
the sellers’ market won't last for- 
ever, but with hundreds of people 
begging him for cars he is sure 
that it isn’t this tough: 

A friend with offices in Detroit’s 
GM building (not a factory man) 
called him up the other day to ask, 
in all seriousness, when Rose was 








(The opinions expressed herein are those of Columnist 
Munn and are not necessarily those of Automotive News). 












aa dealers, both by conversa- 
4 tion and communications, have 
encouraged me to pursue the idea 
of perpetual contracts. They tell 
me they can’t take leadership on 
an idea of this kind without risk- 
ing their own contract. 

Discussion on forms of contracts 
is perhaps academic right now. No 
one is particularly interested in 
forms of contracts so long as the 
business of retailing automobiles is 
as profitable as it is at the present 
time. 

Some day, however, competi- 
tion will return. The factories are 
geared for more production than 
ever. The time is coming, sooner 
or later, when there will be more 
new cars than buyers. Then the 

pressure will be on. 

The thought of a perpetual con- 
tract is not a woolly idea. It is 
practical. When survival of the fit- 
test time comes, the basic formula 
of a contract is going to be just 
as important to the automobile 
manufacturers as to automobile 
dealers. 


























































* * * 


Believes It?s Needed 


For Entire Industry 
I AM NOT urging a perpetual con- 
tract to make myself a hero 
among automobile dealers, nor am 
I urging it to place automobile 
dealers in a better contract nego- 
tiating position. I have been ac- 
cused of both. I sincerely believe 
in the value of the perpetual con- 
tract for all factors in this industry 
—automobile owners, manufactur- 
ers and dealers. 

I am sure that time will prove 
the soundness of the idea of a 
perpetual contract. Some dealers 
say that the present contract be- 
tween automobile retailers and 
manufacturers is archaic. It is a 
relic of a practice of more than 
40 years. True, the contract has 
been revised and liberalized many 
times since. The greatest changes 
were brought about during the 
depression when dealers were be- 
ing rapidly liquidated. I am sure 
too, irrespective of efforts on my 


Fortune Readers 
Say Dealers 
Played Fair 


NEW YORK.—A majority of 
families subscribing to Fortune 
magazine believe their car dealer 
gave them a fair deal when they 
purchased their last car, according 
to a survey by the publication. 

Fortune’s survey of car owner- 
ship and purchase preference 
among high income families also 
showed that in answering the ques- 
tion, “In buying your next car, 
which of these considerations car- 
ries the most weight with you?” 
the first consideration was “past 
experience” and the second most 
important consideration was “man- 
ufacturer’s reputation.” 

Other statistics revealed by the 
magazine’s poll showed that 2.83 
percent of subscribing families do 
not own a car while 38.96 percent 
own more than one automobile. 

Since the war, 51.61 percent of 
subscribing families have bought 
cars with the most popular makes 
being, in this order: Buick, Ford, 
Chevrolet, Plymouth, Oldsmobile, 
Chrysler, Cadillac, Pontiac, Dodge, 
Packard, Mercury, DeSoto, Stude- 
baker, Lincoln, Nash, Hudson, 
Willys, Frazer, Kaiser. 





Fairfield Warehouse Burns 


WINNSBORO, S. C.—The ware- 
house of the Fairfield Motor Co. 
was gutted by fire June 22. About 
200 truck tires and 100 automobile 
tires were destroyed and there was 
considerable damage to equipment 
and tools. The building was a total 
loss, with damage estimated at 
about $20,000, partly covered by 
insurance. 


dition and taking a real forward 


part, that they will continuously 
be improved and liberalized. 

It is not revolutionary, however, 
to recommend a breaking with tra- 


step immediately. There is no valid 
reason for not now considering the 
future and developing a contract in 
which a dealer can afford to go all 
out both in effort and investment 
to take care of owners and furnish 
better representation for the man- 
ufacturer. 

It may be the words “perpetual 
contract” are not fully descriptive 
of what dealers have in mind when 
they advocate it. Perpetual con- 
tract at first glance would seem to 
tie up @ manufacturer with his 
present dealers and limit him en- 
tirely to the willingness as well as 
the ability of the dealers to grow 
with him. 

* as te 


Dealers Must Meet 
Certain Quotas 


Uo the perpetual contract, 
however, manufacturers would 
enjoy more protection with respect 
to insisting on volume than they 
do now. It would not limit or stifle 
competition in any way. In fact, 
competition would be even more 
keen under the terms of a per- 
petual contract. 

A dealer could afford to forego 
profits for several years to build up 
his backlog of owners, if he was 
certain his contractural relation- 
ship was such that he could enjoy 
the fruits of his efforts. Besides, 
under the perpetual contract ar- 
rangement, all manufacturers 
would avoid the onus of any con- 
tract cancellation whatsoever. 

The principal term of a per- 
petual contract is that the dealer 
maintain or exceed certain pre- 
determined sales performance in 
his territory. If he fails, then the 
contract reverts to the factory. 
If he succeeds, the contract is 
his in perpetuity. 

While many dealers are urging 
the fullest consideration of this 
form of contract, they are not do- 
ing so because they are in any way 
anti-factory. In fact, all dealers 
without exception admire the rec- 
ord of automobile manufacturers. 

* + + 


Must Explore Idea 


Now, It’s Held 


‘amr are delighted to be asso- 
ciated with such enterprising 
and outstanding commercial insti- 
tutions. Automobile manufacturers 
have led the way for ‘all industry 
in mass production techniques, in 
paying labor higher rates than 
other industries, in maintaining a 
safety record within their plants 
that excels all other industries, in 
building products that exceed in 
value the offerings of all other in- 
dustries, and in engineering and 
designing to keep the product 
modern. 

They feel, however, that when 
competitive times again return the 
dealers need to be put in a con- 
dition whereby they can remain 
strong and grow. It is the dealer 
in each territory, through the serv- 
ices provided to owners, who trans- 
lates the manufacturer’s product in 
terms of personal benefit to -hu- 
manity. 

In the interest of all the indus- 
try, dealers cannot be sacrificed 
to the idol of percentage of price 
class. When they are, manufac- 
turers suffer. Ideas such as per- 
petual contracts need to be ex- 
plored now. Ideas always come 
before acts. Unless the idea is 
crystallized, no one will know 
what direction to take ultimately 
when conditions indicate that 
changes are needed, 

Let’s put the dealer in a position 
where he can show more responsi- 
bility, where he can take more 
leadership. Dealers plead for more 
freedom and less force. Let’s not 
taboo suggestions in our trade. 
Let’s keep them out in the open. 
Let freedom ring. 




















going to come through with his 
commission for sending a new-car 
prospect to Rose. 


Shades of the bird dogs. 


1948 


INDIANAPOLIS. — Striving for 
greater public confidence as well as 
believability, most Indianapolis au- 
tomobile dealers have adopted a 
fair practice code in the advertising 
of used cars, the Indianapolis Auto 
Trade Assn. and the Indianapolis 
Better Business Bureau announced 
last week. 

Both Paul Kuhn, vice-president 
of East Side Chevrolet, associa- 

tion president, and Thomas E. 


Dealer Activities 





HOW GOLFERS GET NEW CARS—A 1949 Lincoln convertible was presented to Marty 


Furgol, 30-year- 


meet at Meadowbrook Country Club, Detroit. The 
Dealers’ Assn. as a preliminary to the Motor 


old newcomer to big time golf circles, as the first prize in the pro-amateur 


lay was arranged by Detroit Automobile 
city Open. Here Mayor Eugene |. Van 


Antwerp (right) congratulates M. T. (Pat) Patterson, DADA president and Chevrolet dealer, 


who was Furgol's partner in the match. Paul T. 


at the left. Patterson won the gold trophy. 





DEALERSHIP BROADCASTS NEWS—Tag Galyean, Inc. 


Graves, managing director of DADA, is 


Charleston, 
W. Va., is sponsoring five news broadcasts daily. The one-minute newscasts are scheduled on 
the half-hour. The firm's newspaper service advertising is a daily "Memo from Tag Galyean.” 
Tying in with these is the radio commercial known as "A News Memo from Tag Galyean” 
following the news. At the contract signing are, seated, T. A. Galyean, president. Standing 
left to right, Bert Wolfe, account executive, WKNA; John T. Gelder, station manager; and 


(Dodge-Plymouth), 


A. Lovell Elliott jr., director of advertising, Tag Galyean, Inc. 


WASHINGTON.—Dealers should 
begin immediately to map out their 
manpower needs before inductions 
start under the new selective serv- 
ice law, says NADA. 

NADA recommends that dealers 
make a survey of each employe 
which should include the following 


Chicago Dealers 
Reelect Reagan, 


Name Levin 


CHICAGO. — Directors of the 
Chicago Automobile Trade Assn. re- 
elected William D. Reagan (Chrys- 
ler-Plymouth) as president; George 
J. May (Oldsmobile) as secretary, 
and Arthur W. Rowe (DeSoto- 
Plymouth) as treasurer. 

Newly elected was Jack D. Levin 
(Chevrolet) as vice-president, suc- 
ceeding Frank H. Yarnall (Ford), 
who was ineligible for office by 
reason of having completed the 
maximum of three terms as a 
director. 








Rooney Gets Approval 
The Buffalo Zoning Board of Ap- 
peals has approved the application 
of the Rooney Motor Corp. to use 
premises at 15 Erskine Ave., Buf- 
falo, for auto parking. 


Manpower Problem Back 


NADA Advises Dealers to Prepare Now 
For Selective Service Inroads 







information: (1) Name and age of 
each employe in the 19-25 age 
group; (2) dependency status of 
each of these employes; (3) de- 
scription of their jobs; (4) whether 
any of them is fitted for more 
important work that might make 
them eligible for an occupational 
deferment; (5) the skills or ability 
of draft-exempt men to see whether 
they can replace drafted men. 

If the new selective service law 
follows the precedent set by the 
old draft law with regard to occu- 
pational deferments, an employer 
will have to show not only that a 
man’s work is essential to the 
“national health, safety or interest,” 
but also that the man is necessary. 
The proof of this is generally the 
difficulty of replacing him, NADA 
stated. 

According to the provisions of 
the new law, World War II veter- 
ans are exempt if they: 

(a) Served 12 months or more 
after Sept. 16, 1940, or more than 
90 days between Dec. 7, 1941, and 
Sept. 2, 1945; or served 90 days or 
more but less than 12 months if 
now a member of reserve forces. 

(b) Members of National Guard 
or reserve forces when the bill was 
signed if they attend drills or 
equivalent duty. 


William Ullman, Washington correspon- 
dent, keeps AUTOMOTIVE NEWS readers 
up to date on political and economic trends 
in the nation’s capital every week. 


Indianapolis Code 


Advertising Guide Seeks to Gain 
Confidence and Believability 






Hanika, trade association man- 
ager, said that copies of the fair 
practice code are now in the 
hands of Indianapolis newspapers. 
Kuhn announced that the code 
replaces the previous code which 
both dealers and the public found 
inadequate. 

The new code covers approxi- 
mately 40 points, with each signing 
dealer pledging to live up to the 
new agreement. It provides that a 
car advertised for sale must be in 
the hands of the dealer and avail- 
able for immediate delivery unless 
otherwise stated in the advertising. 
Clearly defined are such terms as 
“rebuilt,” “reconditioned” and “over- 
hauled.” In addition the use of free 
merchandise as an inducement to 
purchase a used car must be offered 
“without strings,” the code says. 
The use of “individual ads” by deal- 
ers or its salesmen also are frowned 
upon by the new agreement. 

Code violations will be dealt 
with by the business bureau in 
cooperation with the association. 
Severity of the treatment will de- 
pend upon the nature of the of- 
fense, Kuhn said. 

In making the new code known, 
the association and the business 
bureau said that “the advertising 
situation in Indianapolis has main- 
tained a satisfactory level since the 
first code was adopted a number of 
years ago and we want to maintain 
that position of having standards 
that will be broad enough to assure 
the public full protection against 
any deceptive advertising.” 


Dealers Score 
9 to 1 in Suits 
For Delivery 


WASHINGTON.—In a list of 10 
cases involving suits by prospective 
customers to compel dealers to de- 
liver new cars, nine were resolved 
in favor of the dealers, according to 
NADA. 

The NADA report also stated that 
the one adverse decision by the 
Ohio high court (Demoss vs. Con- 
art Motor Sales, Inc. 149 Ohio St., 
299) was based on deficiencies in 
the pleadings and record and not 
on the facts involved. 


The nine cases decided for deal- 
ers were: Welch v. Chippewa Sales 
Co, 31 N.W. (2d), 170, Wis. supreme 
court; Poltorak v. Jackson Chevro- 
let Co., 79 N.E. (2d) 285, Mass. su- 
preme judicial court; Stambler v. 
Cadillac Div. GMC, 64 N.Y.S. (2d), 
85, N. Y.; Cohen v. Rosenstock Mo- 
tors, 65 N.Y.S. (2d), 481, N. Y.; 
Goodman v. Henry Caplan, 65 N.Y.S. 
(2d), 576, N. Y.; Kalisi v. Grole Mo- 
tors, 69 N.Y.S. (2d), 645, N. Y.; Hy- 
sock v. Palermo, 57 D. & C., 253, 
common pleas court, Schuylkill 
county, Pa.; Jellis v. Falcon Buick 
Co., 76 N.Y.S. (2d), 94, N. Y:; Kirsch 
zs ey, 49 Atl. Rep. (2d), 773, 











Mail Promotion 
Boosts Goodwill 


For Larson Buick 


LONG ISLAND CITY, N. Y.— 
Letters and questionnaires are one 
of the chief means of Larson Buick 
Co., Inc., in establishing good rela- 
tions between both customers 2nd 
employes. 

One of the latest pieces sent to 
customers contained a_ clear-cut 
statement on the prospects of ob- 
taining a car and outlined the com- 
pany’s position regarding taking of 
orders and future deliveries. 

On every used car sold, the Lar- 
son organization gives a guarantee 
entitling the purchaser to a refund 
if the automobile is returned with- 
in 72 hours undamaged by collision 
or owner abuse. 

A service guarantee is also in- 
cluded giving the purchaser a 50 
percent reduction in mechanical re- 
pair costs for the first 30 days or 
1,000 miles. 

To new employes, Larson issues a 
welcome letter and includes a ques- 
tionnaire designed to give the com- 
pany ideas on how to improve ree 
lations with workers, 
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Auto Hall of Fame 


T’S A GOOD idea for any industry to stop for breath now 

and then, and take a look at itself. We understand the 
auto industry will do that in celebration of production of 
the 100,000,000th vehicle in October. (The car will be built 
in August, but the celebration will be held later.) 


We hear that the theme of the celebration will be looking 
toward the future—the second hundred millionth, rather 
than the past. That is a good thing, but we think that the 
industry might also take a fleeting glance backward to honor 
the men who have contributed so much to the industry 
and the country. 


Back in 1946, the auto industry created the Clifton award 
to honor 16 men who had contributed notably to the auto 
world. They were considered members of the automotive 
9 of fame. There are many others who deserve recogni- 

ion. 


But as far as we have been able to find out, there is no 
continuing committee to recognize the automotive greats. 


There should be. We believe the Clifton award should be 
an annual affair, sponsored by the auto industry as a whole, 
with distinguished and impartial men outside the industry 


ernerg each year on the nominees to the auto industry 
all of fame. 


The time to start is at the celebration of the 100,000,000th 
vehicle. 


The Ford Case 


RD’S RECENT action freezing dealer gross profits at 
1948-model levels has stirred up considerable furore in 
the industry, especially among dealers. 


The company declares the move was necessary to put “the 
Ford Motor Co. . . . on an equal footing with its competitors 
during the seller’s market.” Also “to maintain a strong posi- 
tion (that) will insure better products and more products at 
competitive prices for the future.” 


Dealers, on the other hand, assert that to ask them to 
bear higher factory tooling costs is unfair and that the 
action “is contrary to standard procedures which have 
existed in the industry for many years.” 


We're glad the controversy has been brought out into the 
open, for only through a proper airing of the subject can 
there be hope for a satisfactory solution, 










LAST WEEK in Chicago, I drove 
for what I would estimate a 
mile and a half to two miles 
alongside the fenced enclosure for 
the Centennial Railroad Fair which 
opens there July 20, From an over- 

the-fence view, I 


OFF gather that once 
THE again .Chicago is 
CUFF! demonstrating its 


showmanship 
ability because I have an idea that 
the public, to the tune of upwards 
of five million, will pour through 
the turnstiles before it closes Sept. 
15. I could not help but be re- 
minded of the attempt we made 
in 1946 to celebrate the 50th anni- 
versary of the automobile. In the 
three-day series of events, which 
were seen by only a fraction of 
even Detroit’s population, we spent 
a million or so. Probably the great- 
est value was from the newsreels 
and newspaper and magazine pub- 
licity which the event received. 
What the anniversary deserved was 
a show along the lines of what they 
are doing in Chicago that would 
have played through the whole 
season and rivaled a world’s fair in 
attendance. 

* * > 


THE ONLY reason I am bringing 
the subject up is because now 
there is some talk of celebrating 
the building of the “hundred- 
millionth vehicle.” The first ques- 
tion which arises in everyone's 
mind is “Who will build that vehi- 
cle—one of the Big Three, or one 
of the independents?” In any event, 
outside of its value as a news re- 
lease story, I doubt if the idea is 
worthy of an expensive celebration. 
Let’s dig up a better reason in the 
next year or so and put on an 
exposition here in Detroit compara- 
ble with what the railroads are 
doing this year in Chicago. 

* * - 

AND SPEAKING of shows, there 
is no present indication that there 
will be a revival of the national 
automobile shows in 1949. This atti- 
tude on the part of the manufac- 
turers could change overnight if 
selling got tough. One thing is 
fairly certain that by the fall of 
’49 there will probably be new 
models in every line and those who 
have already shown their ’49 models 
will probably be ready with their 
1950’s. We have never changed our 
opinion that, with the return of 
normal markets, there will be a 
revival of interest in the shows, 
both national and local, as a stimu- 
lus for sales. 

* * + 

DURING THE two decades in 
which Arthur Brisbane did a daily 
column on the front page of every 
Hearst newspaper, he was scoffed 
at by his contemporaries who 
claimed that never a day passed he 
did not mention the necessity of 
increasing our air power or warn 
against an attack by Japan which 
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This is an open forum for the discussion of any subject of interest to our 


readers, and your letters are welcomed. 
letters but you may sign your name with the assurance that it will not be 


used, if you so request. 





Used Car Industry 


Your articles on the place of the 
used-car industry in the future of 
the automobile business are very 
interesting to us at least. 


We feel that only from such dis- 
cussions can the good be retained 
and bad discarded. One thing is 
certain: Everything possible should 
be done to prevent a return to the 
conditions preceding 1942. 

With this thought in mind, we, 
in Nebraska, are starting a cam- 
paign with our .410 single barrel 
to remind the franchised dealer of 
those conditions and suggest a pre- 
ventive. 

Our next Nebraska bulletin will 
have more to say on this subject. 

We are much in hopes that the 
national association will see the 


he was certain would someday} jignt and get in on the discussion, 


come to pass. Well, Arthur Bris- 
bane did not live long enough to 
see both of his pet theories vindi- 
cated even beyond his wildest pre- 
dictions. The day came when we 
were actually producing 50,000 air- 
planes for military purposes in a 
single year. Ten times as many 
as he had dared propose we should 
have for an adequate air force. Then 
that fateful Dec. 7 came when 
Japan did exactly what he had pre- 
dicted they would someday do, but 
in a manner more devastating than 
he would have dreamed was possi- 
ble. There are men writing columns 
and ruffling the airwaves these 
days with predictions just as fore- 
boding as Brisbane’s. They are be- 
ing scoffed at and ridiculed, but 
some of them may live to see what 
can happen to a country too com- 
placent to face obvious possibili- 
ties. A man is not necessarily a 
pessimist who prepares for future 
eventualities by taking out sound 
insurance!—G.M.S, 


which so far they have not seen 
fit to do.—Ray Haywarp, president, 
National Used Car Dealers Assn., 
Omaha. 


* * 


- 

Fund of Data 

Have received your Almanac 
with a great deal of interest. 

We find that we have use for 
three more copies of this Almanac. 

Congratulations on the publica- 
tion which you edit and the won- 
derful fund of information in the 
Almanac.—L. H. Kuaver, director 
of sales, Blackstone Mfg. Co., Inc., 
Chicago. 


* * + 


Champion Reader? 


Yesterday we forwarded to you 
our check covering 16 annual sub- 
scriptions to Automotive News. We 
are attaching another check today 
covering 19 additional subscrip- 
tions. 

We know of no other medium 
that would keep members of our 
organization so intelligently in- 


No attention is given to unsigned 


Address Editor, Automotive News, Detroit 26, Mich. 


formed of what is going on in the 
automotive industry and that will 
build a better employer-employe 
relation. We have been a Ford 
dealer since 1921.—Harry L. Wi- 
son, Wilson Motor Co. (Ford), 
Seattle. 


Coming Events 


JULY 

July 16-24—Chicago (Soldier field). Ameri- 

can Road Builders’ Assn. road show. 
AUGUST 

Aug. 9-12—Chicago (Navy Pier). Automo- 
bile Accessory Assn. show. 

Aug. 18-20—San Francisco 
SAE West Coast meeting. 


SEPTEMBER 

Sept. 15-26—Turin, Italy, auto show. 

Sept. 20-22—Memphis. Tennessee Automo- 
tive Assn. convention. 

Sept. 21-22—Milwaukee. Wisconsin Auto- 
motive Trades Assn. parley. 

Sept. 22—Rutland. Annual meeting of Ver- 
mont Automobile Dealers Assn. 

Sept. 23-24—Portiand Springs. Maine Auto- 
mobile Dealers Assn. convention. 

Sept. 27-29—New York City (Waldorf-As- 
toria). National Used Car Dealers Assn. 
annual convention. 

Sept. 28—Loutsville (Kentucky hotel). Sec- 
ond annual state convention of the Ken- 
tucky Automobile Dealers Assn. 


OCTOBER 

Oct. 1-2—Atlantic City. Annual Tri-State 
meeting of Pennsylvania Automotive 
Assn. 

Oct. 3-5—Biloxi, Miss. 
Assn. convention. 
Oct. 3-5—Savannah. Georgia Automobile 
Dealers Assn. session. 

Oct. 7-12—Paris Auto Show. 

Oct. 15-17—Richmond. Annual convention 
of Automotive Trade Assn. of Va. 

Oct. 17-19—San Antonio, Tex. Annual con- 
vention, Texas Automotive Dealers Assn. 

Oct. 17-19 — Augusta, Ga. (Sheraton Bon 
Air hotel). Annual convention and equip- 
ment exhibit of South Carolina Automo- 
tive Dealers Assn. 

Oct. 21-22—Atlantic City (Hotel Traymore). 
30th annual convention of New Jersey 
Automotive Trade Assn. 

Oct. 27 - Nov. 6—London Auto Show. 

Oct. 28-29 — St. Petersburg, Fla. (Soreno 
Hotel). Annual convention, Florida Auto- 
mobile Dealers Assn. 


NOVEMBER 


Nov, 10-11—Oklahoma City. Annual meet- 
ing of Oklahoma Automobile Dealers 
Assn, 


(St. Francis). 


Alabama Dealers 
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Hudson amazes motor-car world by using vital 
“step-down” zone—not available in any other 
car—to provide riding qualities and safety 
beyond anything known before! 


Word’s going ’round—and fast, too—that the 
sensational Hudson, the only car you step 
down into, gives a “sweet,” smooth, safe ride 
that is a new high mark in motor-car per- 
formance! 


Perhaps you've heard pleased and proud Hud- 
son owners talking about this exciting. new 
motoring experience, but here’s something you 
may have missed hearing: 


The key to this amazing new ride lies in that 
area just under the floor of the average car, 
which in the New Hudson becomes the “step- 
down” zone—as illustrated in the sketches 
below. 


This “step-down” zone is all-important, because 
experience has shown that the lower to the 
ground a car can be built, the better it will 
handle, the more stability it will have, the 
safer it will be, and thus the more enjoyable 
and comfortable will be the ride. 


Hudson, and Hudson alone, has accomplished 
a near miracle of low-built streamlining and 
smooth, safe, comfortable riding with an ingen- 
ious foundation frame and “step-down” zone. 
This new type of base frame surrounds the 
passenger compartment, and thus permits the 
floor to be lowered down within it. Recessing the 
floor creates the “step-down” zone and a center 
of gravity that is the lowest in any American 
stock car—yet road clearance is ample! 


That’s why Hudson has a hug-the-road way of 


“HIGH ROOF 


HIGH CENTER 
OF GRAVITY 


OTHER CARS—Here you can see that any car with 
floor on top of the frame, as shown above, fails to 
utilize that all-important space between frame mem- 
bers (heretofore wasted by placing floor on top of 
the frame). This results in a high center of gravity, 
and either a high roof line or insufficient head room. 


Eight body styles in Super Series, and 
Commodore Custom Series, with lur- 
uriously panelled, beautifully fitted 
interiors. Your choice, 121 h.p. all-new 
Super-Six or 128 h.p. masterful Super- 
Eight engine. Super-Cushion tires. Ten 
rich body colors. Two special colors or 
five two-tone combinations—white side- 
wall tires—at extra cost, 


This time its 


going, even in cross-winds, and on every con- 
ceivable kind of highway. When people see 
how this car takes even the sharpest curves, it 
spoils them for any other type of automobile! 
They sense this delightful conformity to the 
road the minute they begin to ride; and this 
stability, plus the protection of riding encircled 
by a sturdy box-section steel frame, gives a 
grand feeling of safe well being. 


Then, out in the open spaces, the rest of the 
story unfolds. 


Sitting in this car is as downright satisfying as 
stretching out in a favorite easy chair. Pas- 
sengers ride on seats that are lowered and 
cradled ahead of the rear wheels, and even 
with its low silhouette, this breathtakingly 
beautiful motor car gives more head room than 
any other mass-produced car built today! The 
remarkable roadability and comfort of the New 
Hudson bring passengers to the end of even 
the longest trips pleasantly relaxed. 


Hudson's use of the vital “step-down” zone in 
its exclusive, all steel Monobilt body-and- 
frame* is a development that required years 
of engineering work, the perfection of new 
production techniques, and millions of dollars 
in highly specialized new plant investment. 
Perhaps this explains why Hudson alone offers 
this new design principle today. 


Interest in Hudson is at a new high level. 
Thousands of people are visiting the 3,000 
dealers in Hudson’s nationwide organization 
each day to learn how “stepping down” brings 
them advantages they have never known before. 
Hudson Motor Car Company, Detroit 14. 


*Trade-mark and patents pending. 


LOW ROOF 


LOW CENTER 
OF GRAVITY 


NEW HUDSON—Here the important space between 
frame members, shown above, mes the “step- 
down” zone—a highly useful addition to interior pas- 
senger roominess that creates a new, lower center of 
gravity, which in turn permits greater safety, improved 
roadability and ride, a low, streamlined silhouette 
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NADA Session on Ford 


Is Due This 


Month 


(Continued from Page 1) 


meetings of the Industry Relations; duced the number of units per 


committee.” 
* * * 
| by A LETTER to Ben T. Wright, 

NADA president, the New York 
State Automobile Dealers Assn. 
said the recent Ford announce- 
ment freezing dealer gross profits 
has caused a wave of protest from 
members. 

Peter J. Kaufmann, chairman of 
the Factory-Dealer Relations com- 
mittee of the state association, said 
the automobile dealers of New 
York wished to go on record as 
opposed to the reductions. He 
pointed out, however, that since 
the matter affects dealers nation- 
ally, the group felt it should be 
handled by NADA. 

Text of Kaufmann’s letter fol- 
lows: 

“Recent announcements freezing 
dealer gross profits as prices were 
increased by the manufacturer 
have brought about a wave of pro- 
tests from our members. 

“Because this is a matter af- 
fecting dealers nationally, it 
properly becomes a problem of 
the NADA and therefore, the 
automobile dealers of New York 
state, through their Factory- 
Dealer Relations committee, wish 
to go on record as strongly op- 
posed to reductions in traditional 
dealer discounts, on cars and 
trucks, accessories, parts, quan- 
tity discounts, and to increased 
cooperative advertising charges 
at dealer expense. 

“In substantiation of our opposi- 
tion to arbitrary reduction in 
dealer discounts, we submit the 
following reasons: 

“1. Dealer operating costs have 
increased substantially because of 
higher wages, higher taxes, higher 
rents, higher insurance and higher 
general overhead. 

“2. Building costs have more 
than doubled and dealers are 
forced to remodel and build new 
buildings to meet the demands of 
factories in order to retain their 
franchise. 

“3. Decreased production has re- 


Civilian Defense 


Board Urged 


SHAWNEE ON DELAWARE, 
Pa.—Forecasting defense programs 
likely to cost up to $30,000,000,000 
a year, Beardsley Ruml, author of 
the pay-as-you-go tax plan and 
board chairman of R. H. Macy & 
Co., Inc., proposed in an address 
here the establishment of a civilian 
commission to scrutinize and dis- 
cuss general matters of policy and 
efficiency with which it is carried 
out. 

Rum said the outlay for defense, 
which will hit peak peacetime fig- 
ures in two or three years, will 
mean total federal expenditures 
from $50,000,000,000 to $60,000,000,- 
000 annually. To lighten the tax 
burden under such appropriations, 
he said, all public expenditures 
should be forced to meet severe 
tests of necessity, urgency and ef- 
ficiency. 


Thomas Visits 4 Nations 
On. Tem-Day Flight 

DETRO#?.— A business trip to 
London, Paris; Brussels, Antwerp 
and Amsterdam while away from 
his office only 10 working days is 
the newest speed schedule set by 
C. B. Thomas, president of the ex- 
port division of Chrysler Corp. 
Thomas recently flew to Puerto 
Rico and Hawaii on business, after 
taking only enough time to clear 
up his desk folldwing a flight to 
Africa and Switzerland. 

He was to leave the Willow Run 
airport here Saturday evening, ar- 
riving in London in time for Sun- 
day dinnen He will inspect plant 
eperationg iq London and in Ant- 
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dealer and thus the gross profit. 

“4. New car dealers have diffi- 
culty in obtaining used cars on 
which to make a profit because of 
the high prices offered in the used 
car market. 

“5. Once a discount is cut it will 
be no easy task to have it restored. 

“6. Dealers should be allowed an 

opportunity now to build strong 
reserves to assure a sound finan- 
cial position in the future. 

“We, therefore, most earnestly 
urge that NADA take immediate 
action in declaring forcibly the 
united opposition of the retail 
automobile dealers of America to 
the adoption of any plan by the 
manufacturers which would re- 
duce traditional dealer discounts 
on cars and trucks, parts, acces- 
sories, or quantity discounts. 

“We assure you of our steadfast 
support in this action.” 


* * * 


N EANTIME, other dealer associa- 

tions last week adopted resolu- 
tions opposing the Ford move. The 
following telegram was sent by the 
Kansas Motor Car Dealers Assn. to 
the Ford Motor Co.: 

“Directors of the Kansas Motor 
Car Dealers Assn., in executive ses- 
sion at the Hotel Jayhawk in To- 
peka, Kans., on the 22nd day of 
June, 1948. Representing 1,106 fran- 
chised dealers in the state of Kan- 
sas (said dealers selling 99 percent 
of all new automotive units sold in 
Kansas), protest and condemn the 
action of the Ford Motor Co. in re- 
ducing the traditional discount on 
Ford 1949 model cars, even though 
the Ford Motor Co. claims that this 
is a temporary reduction of the 
Ford dealers’ traditional discount. 

“During World War II and con- 
tinuing to the present date, the re- 
tail franchised automobile dealers’ 
expense and cost of operation has 
increased as much or more, per- 
centage-wise, than that of the auto- 
mobile manufacturer. 

“We are deeply concerned that 
your company’s reducing your 
dealers’ traditional discount could 
result in a precedent for other 
manufacturers of automobiles to 
reduce their traditional discounts 
which have existed over a period 
of many years. This could result 
in a catastrophe affecting a ma- 
jority of over forty thousand re- 
tail franchised dealers of auto- 
mobiles. 

“We urge and plead your imme- 
diate consideration to withdraw 
your temporary reduction in dis- 
counts to your dealers in fairness 
not only to your dealers but to all 
other franchised dealers of automo- 
biles in the United States. We feel 
that you can readily realize the 
hardships which can result to retail 
dealers whose factory reduces their 
traditional discount to offset fac- 
tory increased cost due to demand 
of labor for increased wages or 
other cause. 

“Your due consideration, we as- 
sure you, will be appreciated by all 
retail franchised dealers of automo- 
biles in Kansas.” 

+. * * 


HE FOLLOWING resolution was 

adopted by the Rhode Island 
Automobile Dealers Assn.: 

“Resolved: Whereas it has come 
to the attention of the directors of 
the Rhode Island Automobile Deal- 
ers Assn. that a major automobile 
manufacturer has announced a new 
policy, under which the dealer 
would be permitted no profit upon 
factory price increases recently an- 
nounced, and whereas this is in 
contravention of long accepted cus- 
tom, not only in the automobile 
industry but in all merchandise 
lines, and whereas this represents 
a radical departure from the tradi- 
tional discount policy, which 
the Senate and House of Reprtsen- 
tatives of the United States has 
given definite appyeral in the OPA 
hearing, and ereas the policy 
inftfeted by tiffs manufacturer may 
spre 


ad affect other nufac- 
tapers. Ss oa of 
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Preparing for Future. . . 





GM TRAINING CENTER—Students from General Motors plants and distribution organiza- 
tions throughout the world attend various educational and training programs at General 
Motors Institute in Flint. Of the 20,000 General Motors persons who were reached by insti- 
tute training at the institute and in the field last year, more than 600 were enrolled in the 
General Motors Dealer Cooperative Training Program. Purpose of this program, started in 
1928, is to meet the needs of General Motors dealers for a nucleus of young men in their 
organizations qualified to assume responsible positions in the future. The institute's present 
floor space includes 193,000 square feet. This provides space for 45 classrooms, plus labora- 
tories, library, auditorium and recreational facilities. 





5 

PRACTICAL EXPERIENCE—The Dealer Cooperative program provides alternating periods 
of instruction at the institute with directed practical work experience in the dealership. It 
extends over a two-year period with a terminal point at the end of the initial year at which 
time the first part of the training is completed. The student may be reappointed for an 
additional year of more advanced and specialized instruction and work experience when 
advisable from the viewpoint of his employer, the dealer. 





ADVANCED COURSES—The second year specialization in technical operation and man- 
agement at the GM Institute provides courses in advanced automotive construction and 
maintenance, dealer operation and management, dealer accounting, industrial economics, 
sychology, speech, and employment relationships. Tom Hoetger of Harvey Wambaugh, 
nc., Elkhart, Ind., here makes use of library facilities. 





RECREATION, TOO—Extra curricular activities at General Motors Institute are conducted 
by the students’ association which includes three councils: Publications, athletic and social. 
During 1947-48 Dealer Cooperative students were active participants in all outside activities 
and broke the engineering students’ hold on the basketball championship. The ‘'Mountain- 
on #@am was made up of: Walter Johnson jr., Philadelphia; John Ludovici, Chester, 

 Va.; Mike Savoie, Port Huron, Mich.; Joe Jones, Dayton, O.; Tony Ludovici, Chester, 
W. Va., and Earl Gusweiler, Cincinnati. 





the representatives of this State, in 
the Senate and the House of Repre- 
sentatives of the United States, be 
urged to take such action as will 
prompt the manufacturer to stop 
this unethical and unbusinesslike 
departure from accepted business 
principles.” 


ple involved, in having a part 
only of the list price subject to 
discount, and be it further re- 
solved that a copy of these reso- 
lutions be sent to every car 
manufacturer in the United States 
and to all automotive publica- 


tions. AS a 
: Want ads in AUTOMOTIVE NEWS cost 
“And be it further resolved, that ittle—get results. 





Orders Climbing 
1,000 a Day for 


Futuramic Olds 


LANSING. — Backlog orders for 
the 1948 Futuramic Oldsmobile are 
climbing at the rate of more than 
1,000 cars per day, S. E. Skinner, 
general manager, reported last 
week. 

Skinner has just returned to the 
home office after attending Oldsmo- 
bile dealer meetings in Memphis, 
St. Louis, Des Moines and Chicago. 


-_|He said unfilled orders are now 


well over 500,000 and increasing 
twice as fast as deliveries are being 
made. 

“In the 30-day period between 
May 20 and June 20, for example, 
the backlog of orders for Oldsmo- 
bile cars, particularly the Futur- 
amic model, increased 31,048,” Skin- 
ner said. “In other words,” he ex- 
plained, “the increase in our back- 
log was more than 1,000 cars per 
day, and every time a new Olds- 
mobile was delivered by one of our 
dealers, three more new orders 
were being written. 

“We are now scheduling 45 per- 
cent of our total monthly produc- 
tion for this series ‘98’ model- 
more than double the percentage 
we formerly allocated for this 
larger and more luxurious body 
style,” he declared. 

During July, Skinner and D. E. 
Ralston, general sales manager, will 
visit seven more key cities in the 
nation, including Kansas City, 
Oklahoma City, Dallas, Houston, 
Denver, Seattle and Oakland. They 
have already visited a dozen other 
major market areas in the past 
few months. 


Label ‘Seconds,’ 
Pa. Rubber Told 


WASHINGTON. — The Pennsyl- 
vania Rubber Co., Jeannette, Pa., 
has entered into a stipulation with 
the Federal Trade Commission “to 
cease and desist” from selling auto- 
mobile tires graded as seconds 
without stamping or labeling them 
with the word “second,” or some 
other word of similar meaning 
which will indicate clearly that such 
tires are not first class, the FTC 
announced last week. 

The stipulation of facts recites 
that second grade tires sold by the 
corporation bear the letters “NFC,” 
intended to identify them as “not 
first class,” and that the trade 
name on such tires is defaced by 
buffing out certain of the letters. 
Failure of the corporation to other- 
wise distinctively mark second 
grade tires places in the hands of 
dealers the means of confusing the 
purchasing public who are not in- 
formed concerning the meaning of 
the symbol “NFC” or the oblitera- 
tion of certain letters of the trade 
name, the stipulation adds. Second 
grade tires have “minor defects or 
blemishes,” but are considered 
“substantially serviceable” and are 
sold at a price less than that of the 
first grade and without any guaran- 
tee, according to the stipulation. 


Lumite Covers Offered 


Cadillac Dealers 

NEW YORK.—Lumite, the new 
woven Saran plastic, has been 
adopted by the Chicago branch of 
Cadillac for its auto seat covers, 
and has been made available by 
the branch to all Cadillac dealers 
nationally, it was announced last 
week. Used as a covering on the 
top of the seat cushions and back- 
rest cushions, with a matching 
nylon trim panel at the top of the 
seat backs, Lumite adds a modern 
interior to the car in a durable, at- 
tractive and economical set of seat 
coverings, the manufacturer states. 





Over 20 Auto Parts 


Changed to Aluminum 

DETROIT.—More than 20 dif- 
ferent automobile parts have 
been changed from steel to 
aluminum, according to Frank 
W. Lynch, Detroit representa- 
tive for Reynolds Metals. 

Lynch corrected an erroneous 
report to the effect that 200 
parts are being changed over. 
This arose from a misinterpre- 
tation by the Reynolds techni- 
cal editorial service of Lynch’s 
talk before the Detroit section 
of the Society of Automotive 
Engineers. 





T. V 
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(fou ne 
UP-TO-DATE FIGURES’ 


en Philadelphia 


A MULTIPLE MARKET OF 
OVER 1,000,000 FAMILIES 


PHILADELPHIA is bursting its seams... moving 
steadily outward from a trading zone already the 
nation’s 3rd market! This means BONUS POPU- 
LATIONS of suburbs and nearby cities for 
INQUIRER advertisers! To reach these bonus mil- 
lions your schedule must include the most pro- 
ductive paper in Philadelphia’s multiple market — 
THE INQUIRER. 


, gee: re MULE 


NOT JUST THE “HUB’—BUT THE WHOLE RICH MARKET 


86.5% coverage by the Sun- 
day Inquirer within 10 miles 
of center-city—77.8% daily 
coverage. 


¢ \ 87.7% coverage on Sundays 
and 75% daily within 20 miles. 
84.3% on Sunday and 69.2% 

daily inthe area upto 30 miles. 

82.1% Sunday coverage 

and 65.5% daily in the 40 


mile zone. 


PLUS—additional coverage 
that reaches out to many 
other communities. 





NOW IN ITS 15TH CONSECUTIVE YEAR OF TOTAL ADVERTISING LEADERSHIP IN PHILADELPHIA 


Che Philadelphia Pnguirer 


Exclusive Advertising Representatives 


T. W. LORD, Empire State Building, N.Y.C. ROBERT R. BECK, 20 North Wacker Drive, Chicago GEORGE 5S. DIX, Penobscot Building, Detroit 
Longacre 5-5232 Andover 6270 Cadillac 6005 





West Coast Representatives: FITZPATRICK & CHAMBERLIN, 155 Montgomery St., San Francisco, Garfield 1-7946 * 448 S. Hill St., Los Angeles, Michigan 0578 








8 


Oil Group Sees 
Ample Supply 
In 12-18 Months 


MIAMI.—Current expansion plans 
of the oil industry will make supply 
equal to demand within 12 to 18 
months, Wiley L. Moore of Atlanta, 
chairman of the Southeastern Dis- 
trict Oil Industry Information com- 
mittee, told a meeting of industry 
members here. 


Also expressing belief it would 
not be necessary to do any ration- 
ing or sharing, Moore declared: 

“Had the industry been able to 
obtain adequate steel and labor, 
even now the supply of petroleum 
products would have equaled de- 
mand. 

“We are now well into the vaca- 
tion driving period and I do not be- 
lieve it will be necessary to do any 
rationing or sharing. The supply 
companies, however, have been allo- 
cating, and will continue to allocate 
their refinery runs, but that is a 
procedure as old as the industry.” 


In reviewing the unprecedented 
demand for petroleum products, 
Charles R. Lund, Baltimore, de- 
clared that “while the question 
might naturally arise as to a deple- 
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“I expect to clear a cool million 
on it!” 





tion of supply, such apprehension 
is unwarranted.” 

“At the present time,” Lund said, 
“there are more proved reserves of 
liquid petroleum underground than 
at any period in our history.” 





AUTOMOTIVE NEWS, the Newspaper of 
the Industry, read by everyone who counts 
in America’s No. 1 Industry . . . an esti- 
mated 90,000 readers weekly! 











Obituaries 


Illness Is Fatal 


To Browning 


DETROIT.—Albert J. Browning, 
49, vice-president and director of 
purchasing for Ford Motor Co., died 
Friday, July 2, at Henry Ford Hos- 
pital following a five-month illness 
caused by a heart attack. He was 
stricken Jan. 28 while vacationing 
in Florida. 


His appointment as director of 
Ford’s $700,000,000-a-year procure- 
ment operations in May, 1946, fol- 
lowed a war career in purchasing 
and a brief three-month assign- 
ment with the U. S. department of 
commerce to set up the newly con- 
ceived office of domestic commerce. 


He worked successively for the 
Robertson-Cataract Electric Co. in 
Buffalo and Syracuse, the Inter- 
mountain Electric Co. in Salt Lake 
City and the Sherwin-Williams 
Paint Co. in Los Angeles and De- 
troit. In 1932 he joined Montgom- 
ery Ward as group merchandising 
manager. He resigned to become 


president of United Wallpaper Fac- 










tories, which position he held until 
called to Washington in 1940. 
Browning inaugurated a number 
of new administrative and opera- 
tive procedures designed to move 
Ford to the forefront in the field 


of industrial purchasing. He is 
credited with applying advanced 
commodity research and purchase 
analysis methods to large-scale 
buying operations. 

* 


Motor’s Editor 
Dalton Dies 


DETROIT.— James Dalton, 62, 
editor of Motor magazine, died in 
Grace hospital July 4 of virus pneu- 
monia after a short illness. Funeral 
services were held Wednesday. 

Mr. Dalton, a graduate of Syra- 
cuse University, had edited Motor 
since 1924, three years after leaving 
the Associated Press to become an 
editor of the Class-Journal Publish- 
ing Co. 

Previous to World War I, when 
he became cable editor of the AP, 
Mr. Dalton was city editor of Sche- 
nectady and Syracuse newspapers. 





Ever since 
the days of 
Hickory Wheels 


Designers have come to HYATT 
for the Latest and Best in 
ROLLER BEARINGS 


Hyatt was ready with the right roller bearings when automobiles used 


to scare horses. 

The spirally wound roller did the job with the early cars. Since then 
weights, speeds and life expectancies have increased. Today, newer, 
finer-than-ever types of Hyatts—including Hy-Load Solid 





Jersey; Detroit, Michigan. 


Roller Bearings and Dual Purpose Spherangular Bearings 
—are doing duty in cars, buses and trucks by the millions. 

Always looking ahead, Hyatt engineers are ready to meet 
any bearing problem confronting the industry. Hyatt Bear- 


ings Division, General Motors Corporation, Harrison, New 





HYATT ROLLER BEARINGS 








Richard F. Barnum Dies 


Of Heart Attack at 54 


DETROIT. — Richard Fyfe Bar- 
num, 54, secretary-treasurer of the 
Automotive Products Corp. (for- 
merly the Thornton Tandem Co.), 
died July 5, following a heart at- 
tack while playing golf. 

Prior to his association with De- 
troit Automotive, Mr. Barnum 
served 12 years as treasurer with 
the R. H. Fyfe Co., of which his 
grandfather was the founder. 

* * * 


Former Cadillac Dealer, 


John Roth, Dies 

ERIE, Pa.—John Roth, 67, former 
president of the Roth Cadillac Co., 
one of the oldest Cadillac dealers 
in the world, died June 25 in his 
home. He was 67. Roth Cadillac 
Co. was established in 1917. 

Prior to his retirement, Mr. Roth 
was an active member of the Penn- 
sylvania State Automotive Assn., 
Erie County Auto Dealers Assn. and 
NADA. 

. * = 


Richard E. Merrell 

CHICAGO.—Richard E. Merrell, 58, a 
sales executive of the AC Spark Plug divi- 
sion of General Motors, died at his home 
here after an illness of several months. 

* * * 
John D. Welch 

INDIANAPOLIS. — John D. Welch, 50, 
controller of the Allison division of Genera! 
Motors since 1939, died in his home of a 
heart attack June 28. He joined General 
Motors in 1920. 

* * * 
C. S. Schumacher 

BUFFALO.—Charles C. Schumacher, 63, 
died June 27 after a heart attack. In 1916 
he became associated with Pierce Arrow 
Motor Car Co. About 1923 he started to 
work for Ford Motor Car Co. He also 
worked for General Motors in its Cadillac 
and Chevrolet divisions. He retired three 
years ago. 


* * * 
George D. Smith 
LOUISVILLE, Ky.—George Deane Smith, 
56, sales manager of Weir Motor Co. 
(Chrysler-Plymouth), died at St. Joseph's 
Infirmary here following an illness of sev- 
eral months. Except for war work during 
World War II, Mr. Smith had been asso- 
ciated with the automobile business about 
30 years. 
* * * 
Henry F. Olrich 
CLEVELAND. — Henry F. Olrich, 54 
president of Henry Olrich Motors, Inc., died 
last week in Fairview Park hospital. Olrich 
had been in the automobile business for 
more than 30 years. 


* * * 
Alvin W. Balfour 
BUFFALO.—Alvin W. Balfour, 44, pro- 
duction superintendent of the River road 
plant of Chevrolet Motors here, died at his 
home June 22 after a heart attack. He was 
named production superintendent in 1945. 
* * * 
George M. Jones sr. 
MEMPHIS.—George Matthew Jones sr., 
co-owner of Lamar Ave. Sales, died here. 
Before he went into business for himself 
about 10 years ago he was a salesman for 
Chip Barwick Chevrolet Co. He ts survived 
by his widow and one son. 
* + * 
William M. Critzer 
SPOKANE, Wash.-—-William M. Critzer, 
81, died at his home here after a four- 
year illness. Mr. Critzer operated the 
Dodge dealership in Deer Park for many 
years. 
* * * 
John F. Sullivan 
ELMIRA, N. Y.—John F. Sullivan, 50, 
service manager for 25 years of the New- 
ton Motor Corp., died here June 30. 
* * 


* 
Walter T. McAndrew 
NEW YORK.—Walter T. McAndrew, 51, 


| president of McAndrew Lace Pontiac, Inc., 


Eastchester, died in a hospital here July 5 
A resident of Scarsdale, he had been a 
dealer in Westchester county for 30 years 
and founded the Pontiac dealership 24 
years ago. 


GMC Warehouse 
* . * . 
Opens in Virginia 

ALEXANDRIA, Va.—GMC Truck 
& Coach division of General Motors 
will open a new wholesale ware- 
house for the Washington zone here 
about July 15. At 2014 Ballinger St., 
the one-story steel and masonry 
structure will provide more than 
42,000 square feet of floor space for 
the storage and conditioning of new 
trucks and large stocks of parts 
and accessories. 

It also will house the Washington 
zone Offices and offices of GM Coach 
sales and service. The offices will 
be ready for occupancy after Sept. 
1. In addition, the new facilities 
include 6,000 square feet of land ad- 
jacent to the warehouse, most of 
which will be used for truck ship- 
ping and receiving wells. 


Two NADA Groups 
To Meet in July 
WASHINGTON. — Dates for two 
committee meetings in July have 
been announced by the National 
Automobile Dealers Assn. 
Membership committee, Charles 
C. Freed chairman, will convene 
July 14, while July 22 is the date 
set for the meeting of the Degler- 
Customer Relations committee by 
Chairman George F, Ziesmer. 
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AN AREA OF ONLY 10 FT. BY 23 FT. CAN BE THE 
MOST PROFITABLE SPACE ON YOUR SERVICE FLOOR 





-oe AND YOUR FOURTH LARGEST 
SOURCE OF SERVICE REVENUE 


You can produce at least $800 in customer labor sales at a 





profit better than 50% gross with each purchase of $68.64 of 
PORCELAINIZE material...all this in a minimum space of 10 ft. 
by 23 ft. on your Service Department floor. No other area in 


your Service Departmen can produce more profit per square ft. 


SPECTACULAR 


WITH UNMATCHED DURABILITY AND ECONOMY 


An Exclusive New Car Dealer Service 





*TRADE MARK. REG. U. S. PAT. OFF. 





TEAR OFF, FILL IN, MAIL 


FREEMAN & FREEMAN, Inc. 
Denver 9, Colorado 

PLEASE MAIL US without obligation, full informa- od 
tion regarding PORCELAINIZE profits and “deoler designed” 


merchandising program: 
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(Very Important) 


FREEMAN & FREEMAN, INC. DENVER 9, COLORADO 
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maioay Chevrolet first in production, first in sales, first in 
J registrations! That's the story for 1948, for both cars and 
oO ay e& trucks. America buys on value, and America continues to 


buy more Chevrolets than any other make of car or truck. 


F or the as Chevrolet first in production, first in sales, first in 


registrations! If was as true last year as in many a preced- 


| as t com ple te ing year. Chevrolet built more of the cars and trucks that 


more people want... to maintain the leadership that the 


pr 0 duc tio n yea Jf Chevrolet emblem stands for. 


F or ‘h & asy Chevrolet first in production, first in sales, first in 


registrations! The record for the total 17-year period shows 


* 
to tal per J od what the buying public knows: Chevrolet is America’s best 
motor car value... year in, year out. The test of time brings 
from 1937 continuing proof of Chevrolet leadership . . . continuing 


assurance to Chevrolet dealers that CHEVROLET—and only 


to date ——revem-ss res 
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‘CHEVROLET 


and on/y Chevrolet 


1S FIRST 


Throughout the modern automotive era... true indication of Chevrolet leadership in 









value... and it is backed up by the fact that 





for the total period from 1931 to date... 





Chevrolet resale value is consistently higher 






Chevrolet has been first with the buying 






than that of other cars in the low price field. 






public. More people have bought Chevrolet. 






By the yardstick of public preference. . 


More people have owned Chevrolet. More phased on new car sales and used car sales 













. Chevrolet and only Chevrolet is first. 





people have driven Chevrolet. This is the 









CHEVROLET MOTOR DIVISION, GENERAL MOTORS CORPORATION, DETROIT 2, MICHIGAN 
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Opponents Gathering Strength — 


State Legislatures Expect Controversy 


Over Fair Trade Statutes in 1949 


NEW YORK.— Although such 
measures were not widely consid- 
ered during the comparatively few 
state legislative sessions this year, 
a survey reveals that state legisla- 
tion affecting retail distribution and 
pricing may be raised as a contro- 
versial issue on a broad scale dur- 
ing 1949 when the legislatures of 
some 44 states convene in regular 
session. 

Another effort will be made next 
year to add Missouri to the list of 
45 states which now have fair trade 
laws, permitting manufacturers to 
establish minimum resale prices for 
their products. A fair trade bill 
died this year in the Missouri sen- 
ate after it had been approved by 
the house. 

Plans also have been announced 
to seek again passage of a fair 
trade law in Texas, where such 
legislation has been a controver- 
sial issue for more than a decade. 


In the 1947 session of the Texas 
legislature, a fair trade bill got 
through the Senate but died in the 
house. Some years ago a fair 
trade bill was passed by the 
Texas legislature but was vetoed 
by W. Lee O’Daniel, then gov- 
ernor, on the basis of a state 
attorney general’s opinion that it 
violated the state’s anti-trust laws. 


Vermont is the only other state 
now without a fair trade law. Un- 
successful efforts to enact such leg- 
islation were made there in 1947 
and prior sessions. Whether a fair 
trade bill will again be introduced 
in the Vermont legislature has not 
yet been determined. 


Opponents of fair trade legislation 
are reportedly preparing not only to 
fight any extension of such meas- 
ures but also to seek repeal of ex- 
isting statutes. How extensive such 
a drive may become has not been 
indicated, although advocates of 


fair trade laws have been anticipat- 
ing a large-scale attack on the 
measures for some time. 
Meanwhile, fair trade laws have 
been the subject of litigation in 
several states this year. Florida’s 
fair trade act has been attacked 
in both federal and state courts, 
thus far without success, by 
Webb’s City Inc., St. Petersburg 
drug store. Constitutionality of 
the act was recently upheld by a 
Florida circuit court and Webb’s, 
in the face of federal court in- 
junctions against price cutting on 
liquor products, recently an- 
nounced it was giving up its 
$2,000,000-a-year liquor business. 
Constitutionality of Arizona’s fair 
trade act was recently upheld in a 
superior court decision in the first 
test of the law’s validity. Plans to 
seek injunctions against violators 
of Minnesota’s fair trade act were 
recently disclosed by the Minnesota 





35 YEARS WITH NASH—Nash-Kelvinator executives congratulate J. 


L. Todd, assistant Nash 


Motors export manager, on his tenure of service with the firm. Todd joined the Thomas B 


Jeffery Co., Nash predecessor, in Kenosha, Wis., in June, 1913. 


After heading the traffic 


departments of Jeffery and Nash, he pose the export department in 1920. Left to right are 


Cc. M. Weyand, assistant to Vice-President H. 


A. Lewis; S. I. Carlson, Nash export manager 


J. H. Bennett, assistant Kelvinator export manager; Todd; J. P. Goodyear, Nash export pro 
duction manager; Lewis, and E. H. Wilcox, Kelvinator export manager. 


attorney general’s office, which 
ruled late last year that the state’s 
Department of Business Research 
and Development has authority to 
investigate and prosecute in unfair 
and discriminatory trade practices. 

An opinion handed down recently 
by Wisconsin circuit court Judge 
August E. Braun held that an out- 
of-state manufacturer, not incorpo- 
rated in Wisconsin, could not en- 








You get them ALL when you build 
with U°S°S STAINLESS STEEL 





Because it carries biggest payloads, costs least to maintain, stays 
longest in service, owners put their Stainless equipment in a class 


by itself as a paying investment. 






UNITED STATES STEEL 


CARNEGIE-ILLINOIS STEEL CORPORATION, 
NATIONAL TUBE COMPANY, Pittsburgh ’ 
UNITED STATES STEEL SUPPLY COMPANY, Warehouse Distributors — Coast to coast: UNITED STATES STEEL EXPORT COMPANY, New York 


STi tak) STRIP PLATES 


Fe Sy 


Pittsburgh & Chicago * 


TENNESSEE COAL, 


That is why U-S-S Stainless Steel can be used—to eliminate every 
pound of useless weight—to build trucks and trailers that are hundreds 
of pounds lighter than ordinary lightweight construction. Such equip- 
ment which can carry hundreds of extra pounds of payload on every 
haul, also costs materially less to operate on every empty run. Main- 
tenance and repair bills are low because U-S-S Stainless never needs 
painting, withstands wear, hard knocks and fatigue like no other metal. 


What is more you can get U-S’S Stainless Steel 


In U-S-S Stainless Steel we can offer you for almost immediate 
delivery a perfected Stainless that has been service-tested in railroad 
cars, in buses, in trucks and trailers of all kinds. Plan to use it to im- 
prove your equipment. Our engineers who are specialists in the use 
of Stainless Steel will be glad to show you how to obtain optimum 
benefits at minimum cost. 


U-S-S STAINLESS STEEL 








BILLETS PIPE TUBES WIRE 


AMERICAN STEEL & WIRE COMPANY, Cleveland, Chicago & New York 
COLUMBIA STEEL COMPANY, San Francisco 
IRON & RAILROAD COMPANY, 


@ The bigger payloads that can be carried safely in trailers built of 
U-S-S Stainless—the longer life of such equipment and its remarkably 
low maintenance costs—are due to two basic properties of Stainless 
Steel: (1) high strength-weight ratio, and (2) superlative resistance 
to corrosion. 

U-S-S Stainless Steel, cold rolled to induce high tensile properties, 
is 2% times stronger than plain steel. Thus it can be used in very thin 
sections to effect almost unbelievable savings in weight, while at the 
same time actually increasing structural strength. And because Stain- 
less construction is practically immune to the destructive action of 
weather, corrosion and time itself, the stamina of Stainless equipment 
is not affected through year after year of hard service. 


force minimum resale prices stipu- 
lated in fair trade contracts unless 
licensed to do business in Wiscon- 
sin. Under his ruling, a foreign 
corporation could acquire standing 
in court only by complying with the 
state licensing statute and by be- 
coming liable for Wisconsin income 
and other taxes on its business in 
the state. If allowed to stand, the 
decision obviously would weaken 
fair trade in the state. 

Unfair trade practices acts also 
have been the subject of recent 
litigation in several states. Effec- 
tive in some 18 states, these meas- 
ures generally follow a pattern 
prohibiting the sale of a product 
at a price lower than its invoice 
or replacement cost, plus the cost 
of doing business, which, in the 
absence of proof to the contrary, 
is usually deemed to be six per- 
cent. Exceptions are made for 
such sales as perishable goods 
likely to suffer damage if not 
moved, sales in final liquidation 
of a business, sales to government 
or charitable institutions or by 
officers appointed by a court, and 
when price is made in good faith 
to meet competition. 

While fair trade acts apply only 
to products whose resale prices 
have been fixed in contracts issued 
by manufacturers, the application 
of unfair trade practices acts is 
general. Both types of laws are 
aimed at so-called predatory price- 
cutters and both were enacted in 
most instances between 1935 and 
1937. 

New Hampshire’s supreme court 
recently handed down an opinion 
upholding that state’s unfair trade 
practices act. A decision affirming 
the constitutionality of Maryland’s 
unfair trade practices act was 
handed down earlier this year. Sim- 
ilar laws are currently under attack 
in the courts of Colorado and 
Kansas. 

An opinion that Washington 
state’s unfair trade practices act 
was unconstitutional was handed 
down recently by superior Judge 
Fred G. Remann, whose finding 
was expected to be appealed to 
the state supreme court. Although 
the Washington state supreme 
court once held the act valid, 
Judge Remann said he thought 
the court, as presently composed, 
would reverse its former decision. 


Bills relating to the distribution 


SPECIAL SECTIONS 


Birmingham 


and pricing of specified products 
were considered in some state legis- 
latures this year and probably will 
be advanced on a wider scale next 
year. New Jersey’s legislature this 
year enacted a bill prohibiting ciga- 
ret sales below cost, with a similar 
measure rejected by the Kentucky 
legislature. Designed to prevent un- 
fair competition and trade practices 
in the sale of cigarets, the New Jer- 
sey bill was approved as a com- 
panion measure to the state’s new 
three-cent cigaret tax. 


Rhode Island’s legislature failed 
to act on a proposal that the sale of 
gasoline and petroleum be made 
subject to regulation by the state 
public utilities administrator. Such 
action had been recommended by a 
special interim committee which as- 
serted that some oil companies were 
using “unfair practices” in dealing 
with operators of leased gasoline 
stations. Several other bills de- 
signed to curb alleged unfair trade 
practices in gasoline merchandising 
also were rejected by the Rhode 
Island legislature. 


Wins Legion Office 
Grady O. Williams, automobile 
dealer at Hamilton, Tex., has been 
elected post commander of Cun- 
ningham Post No. 222 of the Ameri- 


can Legion there. 
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WASHINGTON. — Reduction of 
government expenditures in the next 
Congress will be a major goal of the 
U.S. Chamber of Commerce, accord- 
ing to Earl O. Shreve, Chamber 
president. 

Shreve made the announcement 
following a meeting of the board of 
directors which heard a preliminary 
report by staff members for putting 
government on a more efficient 
basis. The board authorized further 
studies with a view to massing evi- 
dence to support reorganization leg- 
islation and a weeding out of ex- 
travagance and waste. 

“No greater service can be ren- 
dered by the chamber to business- 
men and citizens generally,” said 
Shreve’s statement, “than through 
the redoubling of efforts to re- 
organize the government and re- 
duce its costs to a level which can 
be borne without undue burden 
upon our economy. 

“The obligations which have been 
imposed upon the U.S. in connec- 
tion with world recovery and an 
adequate national defense, on top of 
an enormous debt accumulated dur- 
ing the war, make it imperative 
that the financial structure of the 
nation be kept on a sound basis. All 
proposed expenditures for extraor- 
dinary purposes must be examined 
with the greatest care to avoid 
waste. 

“Expenditures for normal func- 
tions of government must be gone 
over with a fine tooth comb with a 
view to reductions at every possible 
point. Activities and agencies for 
which no essential need can be 
shown should be eliminated entirely. 

“Statutory authorizations in sev- 
eral important fields require recon- 
sideration with a view to abolish- 
ment or cutting down of payments 
which are mandatory under present 
laws. 

“While a very large proportion of 
the total expenditure budget is in 
such classifications as national de- 
fense, veterans’ benefits and foreign 
aid, other costs of government have 
expanded very greatly over the war 
period. The sum total of amounts 
which could be saved in these other 
activities is by no means insignifi- | 
cant. 

“Business groups in common 
with others have been at fault in 
pressing for approval of govern- 
mental projects which may be of 
benefit to particular regions but 
which should be sacrificed in the 


| 





Car Financing 
Dips Slightly 


In Canada 


OTTAWA, Ont.—Showing slight 
reduction against April this year, 
motor vehicle sales financing in 
May totaled 15,543 units with 
financed value of $14,282,526, the | 
Canadian government reports. 

New vehicle financing in May | 
totaled 4,567 at $6,778,659 against 
4,100 at $5,796,816 in May last year, 
gains of 11.4 and 16.9 percent re- 
spectively. Included were 2.011 
passenger cars at $2,554,425 this 
May against 2,183 at $2,541,237 last 
year, 7.9 percent loss in number 
but 0.5 percent zain in value, and 
2,556 commercial vehicles at $4.- 
224,234 this May compared with 
1,917 at $3,255,579 last year, gains 
of 33.3 and 29.8 percent respec- 
tively. 

Financing of used motor vehicle 
sales this May totaled 10,376 units 
at $7,503,867 against 7,464 at $4,-| 
608,669 in May last year, increases 
of 47.1 and 62.8 percent respec- 
tively. 

These involved 8,654 used passen- 
ger cars at $5,428,305 compared 
with 5,593 at $3,029,900 last year, 
gains of 54.7 and 79.2 percent re- 
spectively, and 2,322 used commer- 
cial vehicles at $2,075,562 compared 
with 1,871 at $1,578,769 last year, | 
increases of 24.1 and 31.5 percent | 
respectively. 


Crane Sells Wash. Firm, 


Buys Oregon Dealership 


Frank Crane, owner of Crane! 
Motor Co., South Bend, Wash., has | 
purchased the Ford firm in Esta- | 
cada, Ore., and in turn has sold | 
his South Bend operation to M. H. 
(Max) Thomas. 


Government Spending Hit 


U.S. Chamber of Commerce Selects as Major 
Goal Reduction of Federal Expenditures 
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interest of the nation as a whole. 
All citizens and groups should 
view these matters from a broad 
perspective. 

“Wherever possible public works 
should be deferred, especially while 
government bidding for scarce la- 
bor and materials would tend to fan | 
inflationary flames. 


“A lightening of the burden ot | 
taxation was one of the foremost | 
achievements of the recent session 
of Congress. Nothing must be left 
undone to assure the continued 
financing of necessary government 
costs and an orderly retirement of 
debt within a balanced budget and 
without the imposition of new 
taxes.” 
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Steering Geor 








Bendix- 
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Universal Joint 


Alltime High Due 
As Fla. Registry 
Surpasses 1947 


MIAMI, Fla.—Florida automobile 
registrations will set an all-time 
high in 1948. During the first 4% 
months of the year, through the 
middle of May, previous marks had 
already been smashed. 

Up to that time 741,383 tags had 
been issued, producing a revenue 
of $14,953,000. This tops the all- 
time high of $14,500,000 set in the 
12 months of 1947. 

Of the 741,000 registrations, only 
22 percent represented new cars, 
the remaining 78 percent being of 





LIKE THE OLD WEST—Within a circle formed by 1949 Studebaker trucks, Rasmussen Motor 


Kearney, Neb., staged a rope-twirling show as one of its attractions in conjunction with : 
showing of the new models. Two of the trucks were placed so as to provide a platform prewar vintage, averaging 10 years 
fer an orchestra. Introduction of the ‘49ers was timed to coincide with the diamond anni-| Old. New cars and trucks totaled 
versary of the founding of Kearney. When President Truman visited Kearney recently, land | 23 210, 
cruisers from the Rasmussen dealership provided transportation for the presidential party. : 


AUTOMOTIVE NEWS, the Newspaper of the Industry, read by everyone who counts 
in America’s No. 1 Industry . .. an estimated 90,000 readers weekly! 





Want to Buy or Sell something? Try 
AUTOMOTIVE NEWS Want Ads! 
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Hydrovac™ 
Power Brake 
for all types 
of trucks 
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BENDIX* BRAKES 
Standard of Safety 
Wherever Wheels Tur 


For over 20 years Bendix research has been mak- 
ing automotive brakes smoother, safer, and easier 
to operate. For example, in the Bendix Duo-Servo* 
Brake the friction of one brake shoe “serves” a 
second shoe against the drum. The result is a re- 
markably effective brake that needs only a light 
pedal pressure. This type of creative engineering, 
plus mass production know-how, has made Bendix 
Brakes the standard of safety wherever wheels turn. 

A new booklet, “Bendix Duo-Servo Brakes”, 
describes this interesting brake principle. Send for 
your free copy. 






“ B-K* 
Braking System 
for Trucks 
ond Trailers 


Power 
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released here weekly, as com- 
pleted by R. L. Polk representa- 
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34 Major Areas Affected Since V-J Day... 
Spreading Auto Plant Network 


DETROIT. — Thirty-four major 
manufacturing and assembly plants 
have been built in various sections 
of the U. S. by the U. S. automo- 
tive industry since the end of the 
war, according to Automobile 
Facts, a publication of the Auto- 
mobile Manufacturers Assn. 


In addition to the strategic loca- 
tion of these new plants, manu- 
facturers have also modernized 
and, in some cases, expanded 
plants already in production before 
and during the war, the report 
stated. A total of 113 assembly 
plants now exists in 77 cities of 
24 states, it was added. 


Engineers point out that there 
is no intention to abandon the 
older plants but that the new 
plants are laid out for a better 
flow of materials through plant 
processes, contain new and im- 
proved machinery and equip- 
ment, all aimed at cost savings. 


Constantly rising freight bills 
have accounted for the construc- 
tion of some plants. One manufac- 
turer pointed out that his freight 
costs have risen 57 percent since 
June, 1946, thereby adding $20 mil- 
lion to yearly operating costs. 
Other firms are said to be able to 
supply even higher figures. 


Critical parking and traffic prob- 
lems were given as another rea- 
son for the spreading out of man- 
ufacturing centers. Such problems 
in major cities across the country 
are responsible for skyrocketing 
operating costs, delaying workers 
in arriving for work and involves 
enormous sums for the necessary 


Minimum Wage 
Upped to $22.50 


In Massachusetts 


BOSTON.—An order calling for 
the highest minimum wage rate for 
experienced mercantile workers in 
the history of the state—$22.50 for 
a 36- to 44-hour work week—has 
been issued by the Massachusetts 
State Minimum Wage Commission, 
effective July 1, but not compulsory 
upon employers for 90 days there- 
after. 

Inexperienced mercantile work- 
ers, those with less than 1,040 hours 
of experience, must be paid a mini- 
mum of $20.50 for a 36- to 44-hour 
work week under the new order. 

Affecting thousands of workers 
throughout the state, the order rep- 
resents an increase of $5 a week 
over minimums of $17 a week for 
experienced workers and $15.50 for 
inexperienced workers which were 
provided in an order of June 15, 
1945. 

The order extends to all persons 
employed in industry or business 
connected with selling, purchasing, 
or distributing merchandise on a 
retail or a wholesale basis. It cov- 
ers all functions within mercantile 
occupations not specifically covered 
by other wage orders. 

Under the order, experienced em- 
ployes must receive a minimum of 
55 cents an hour for all work over 
44 hours in a given week and inex- 
perienced workers 50 cents an hour 
for overtime. Part-time experienced 
help must receive a minimum of 
55 cents an hour and part-time in- 
experienced workers, 50 cents an 
hour. 


Truck Rate Hikes 
Okayed in Calif. 


SAN FRANCISCO.—In granting 
railroads intrastate freight rate 
changes conforming to interstate 
rates recently granted by the Inter- 
state Commerce Commission, the 
California state public utilities com- 
mission ruled that highway truck- 
ers may increase their rates to com- 
pete with rail rate increases. 

The order allowed the truckers to 
change certain standard rate cate- 
gories on one day’s notice to the 
commission and public. The order 
applies to rates previously desig- 
nated as rail competitive. 

The commission allowed the rail 
carriers to incorporate a 20 percent 
surcharge on freight in regular 
rates, and to raise icing and heater 
charges 10 percent. An increase in 
charges for hauling iron ore was 
denied, however. 


purchase of city area properties to 
combat such problems. 

Still another reason given for 
the spreading out of plant facili- 
ties is that factory efficiency suf- 
fers when more than 25,000 per- 
sons are employed in one plant. 
Labor shortages in major cities 
also are a factor, it was de- 
clared. 


In the new plants, material 
handling costs are getting special 
attention, it was declared. Some 
industry officials declare that such 
costs are responsible for a third 
of total wages. 

Major reason for building new 
plants is to provide for better flow 
of materials between departments 
on overhead conveyor lines, cranes, 
fork-lifts and other mechanical 
means. Older plants lack sufficient 
aisle width, overhead clearance 
and structural strength for such 
equipment, it was said. 

By constant study of all cost 
problems, the auto industry has 
been able in past years to em- 
ploy more workers, pay high 


afford, the report stated. 


Present day wage increases, ma- 
terial, freight and other costs 
since the war have wiped out much 
of the past benefits of cost-saving 
programs, it was declared. How- 
ever, the industry looks for cost 
cutting programs to again defeat 
high prices and expensive material 
handling and labor. 


Grody Chevrolet Plans 
Ultra-Modern Showroom 


_ Israel Grody, president of Grody 
Chevrolet Co., 21 Isham Rd., West 
Hartford, Conn., has announced 
that construction will start soon on 
a new ultra-modern showroom. 


Plans call for the latest type con- 
struction and will include air con- 
ditioning and other features. The 
main display window will be cylin- 
drical in shape and will incorporate 
a large revolving floor — large 








N. Y. DEALERS HEAR OLDS OFFICIALS—S. E. Skinner, general manager, and D. E 


Ralston, general sales manager, discussed duction and sales oere"s for 1948 and 1949. 
This was one of several meetings bein eld throughout the United States in key cities. 
Others at the meeting were . Banks, assistant sales manager; L. F. Carlson, director 
of advertising and public relations; F. Quinn Murphy, New York zone manager, and O. C. 
Farnsworth, assistant zone manager. Left to right: Yhinner, F. Q. Murphy, Ralston, H. F. 
Banks, E. P. Mauder, New York; J. D. Wendell, Schenectady; John D. Casey sr., White 
Plains; Louis Schwartz, Bronx; Harry Brown jr., New Haven, Conn.; J. A. Rifkin, New Haven, 
Conn.; Mack Markowitz, Hempstead; Paul Burke, Woodhaven; Joseph Herrmann, New York: 
Frank Richter, Troy; Joseph R. Holsey, Jersey City, N. J.; Harry Case, Bronx; Norman 
Gotlieb, Brooklyn; Alfred Baurley, Bronx; Sidney Schumacher, New York; Michael J. Cozy, 
Waterbury, Conn.; Jonas H. Ginsburg, Jackson Heights; Arthur R. Gaines. Brooklyn; Arthur 
J. Rose, Albany; Herman a Bronx; H. Ballou, Newark, N. J.; T. J. Brogan sr., 
Paterson, N. J.; Carlson, O. C. Farnsworth. 


P. & P. Pontiac Co. automobiles. Authorized capital 
stock is $100,000. Principals are 
P. & P. Pontiac Co., Laurinburg, | Heath Penegar and Ruth Penegar, 


enough to accommodate the largest | N. C., has obtained a charter from | both of Rockingham, and C. CO. Tay- 


Chevrolet truck. 


the secretary of state to deal in/|lor of Laurinburg. 
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Unite with Union Pacitic in selecting sites and seeking new markets in California, Colorado, Idaho, 


Kansas, Montana, Nebraska, Nevada, Oregon, Utah, Washington, Wyoming. 


*Address Industrial Department, Union Pacific Railroad 
Omaha 2, Nebraska 
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British Cars 
Well Received 
By Canadians 






OTTAWA, Ont.—As a result of 


xperiences to date, Canadian car 
dealers are optimistic about the 
chances of expanding their sales 
of British cars and are making 
plans for increasing such sales. 


One of the reasons advanced for 
this prevailing optimism is found- 
ed on the acceptance by Canadian 
buyers of the British cars, espe- 
cially the smaller and cheaper 
models shipped to the Canadian 
market. The performance, appear- 
ance and price of such British 
models have definitely appealed to 
the taste of Canadians. 


Another explanation offered by 
Canadian dealers is based on the 
fact that British car manufactur- 
ers are really making an all-out, 
earnest effort to send as many de- 
sirable mcdels into the Canadian 
market as possible. 


During April expcrts of British 
cars and commercial vehicles 
broke all previous records in ship- 
ments overseas of more than 23,- 


















_AUTOMOTIVE NEWS, JULY 12, 1948 





Loss in Postwar Steel 


To 1946-47 


as a result of major strikes since 


the latest available figures an- 
nounced by the American Iron and 
Steel Institute. 

In terms of finished products, 
that amount is nearly equivalent 
to all the steel supplied to the auto- 
mobile industry in both 1946 and 
1947. 

“The huge total,” the institute 





LEGION BASEBALL AWARD—Ford dealers of Cook County, 
recently by the count 


R ( were given a scroll 
council of the American Legion expressing the council's “appreciation 


and thanks . . . for the great assistance given the American Legion ior b " 
during the past year." Walter Swanwick, Seft, commander of Cook ae Sais Ghar says in its current bulletin, “in- 
tation to J. J. Murphy, president of the Chicago Metropolitan Ford Dealers Assn., while Walt | cludes more than 1,600,000 tons of 


ingots lost in March, April and 
May of this year, a penalty of 
the spring walkout of coal miners. 

“More than 42 percent of the loss 
this spring occurred after the min- 
ers had agreed to return to work. 
First, coal had to be loaded at the 
mines and transported to coke 
ovens. Then many other steps had 
to be taken, all of which required 
additional time, before the opera- 
tions of blast furnaces, open-hearth 


Wessman, director of athletics for the Legion, looks on. 


300 cars, an increase of over 4,200 
over the March figure, and 6,600 
trucks and buses, nearly 800 more 
than in March. 

The British automotive indus- 
try’s record shipments have now 
established a world lead, topping 
the last monthly export figures of 
the United States for March by 
more than 500 units. 


Roberts Joins Buildings 
To Make New Plant 


Two existing two-story build- 
ings at 5887 Delmar Blvd., St. 
Louis, have been combined and 
altered to make the new Roberts 
Chevrolet Co. building, a fireproof 
structure with a 100-foot front 

| and a 158-foot depth. 


REAR COMPARTMENT AUTO RADIO SPEAKER 
PROVES THAT DIFFERENCE! 


125,000 car owners can't be wrong! OVER 125,000 
installations have received the hearty endorsement 
of motorists. 

Four models at four price levels ... Maximum dealer 
profit and customer good will... Lifetime guarantee 
insures lasting satisfaction. 


WRITE FOR ILLUSTRATED LITERATURE 


ETHINGTON MFG. CORP. 
4058 Del Rey Ave., Venice, Calif. 


a product of ETHINGTON MANUFACTURING CORP. 


Cost of Striking 


NEW YORK. — Nearly 20,000,000 
tons of raw steel have been lost 











the beginning of 1946, according to 















Shutdowns Equivalent 
Auto Supply 


furnaces and other facilities could 
be restored. 

“The 20,000,000-ton figure is com- 
puted by comparing operations 
week by week during the strikes 
and walkouts with the averages 
preceding the stoppages. However, 
not all of the indirect losses in- 
curred in regaining pre-strike levels 
can be included in the total. 

“Preceding the spring walkout of 
coal miners, steel furnaces were be- 
ing operated at 97.5 percent of 
capacity, and were producing 1,757,- 
400 tons of steel per week. During 
the walkout production declined to 
713 percent of capacity, equal to 
1,285,200 tons. Three weeks after 
the announced settlement, opera- 
tions had climbed back to only 91 
percent of capacity. 

“Some companies dipped heavi- 
ly into their coal reserves during 
the walkout in the spring. The 
rebuilding of coal stockpiles was 
expected to be slow. 

“The latest walkout hit at the 
steel industry’s attempts to set a 
new steel production record this 
year. In 1947 the industry produced 
approximately 84,784,000 tons of 
steel, an amount greater than ever 
before in peacetime. 

“With additional capacity in oper- 
ation in 1948, it was expected that 
this year’s output would be greater 
than in 1947, and go far toward 
restoring the balance between sup- 
ply and demand for those steel 
products which have been most 
eagerly sought.” 


12,593 New Cars 
Sold at Capital 
In Five Months 


WASHINGTON.—Total new and 
used vehicle sales in the District 
of Columbia for the first five 
months of this year totaled 35,880 
units, according to figures com- 
piled by the Washington Automo- 
tive Trade Assn. 

Of the total, 12,593 units were 
new vehicles, the association fig- 
ures revealed, and 35,880 units 
were used vehicles. Liens recorded 
during the same period totaled 
19,084. 

Further breakdown of sales dis- 
closed the following monthly divi- 
sions: January, 2,346 new, 3,329 
used, 5,675 total. February: 1,973 
new, 3,215 used, 5,188 total. March: 
3,131 new, 8,736 used, 11,867 total. 
April: 2,770 new, 5,129 used, 7,899 
total. May: 2,373 new, 2,878 used, 
5,251 total. 

Total sales during 1947 were 26,- 
489 new and 49,077 used cars. 
Liens recorded in the same year 
totaled 38,123, or 50 percent of total 
sales, according to association fig- 


ures. 


Canada Import 


Of Parts Off 


OTTAWA, Ont.—Imports of cars 
and trucks into Canada in April 
this year declined to $1,519,000 com- 
pared with $6,046,000 in the similar 
period of last year and in the first 
four months of 1948 totaled only 
$4,236,000 as against $19,489,000 in 
the corresponding period of last 
year, according to reports by the 
Canadian government here. . 

Likewise, imports of automobile 
parts into Canada declined in April 
this year, amounting to $8,582,000 
as against $8,808,000 in April a year 
ago, though such imports in the 
first four months of 1948 totaled 
$33,928,000 as compared with $29,- 
892,000 a year ago in the same 
period. 

McDowell Lid. Opens 
New Toronto Plant 

WwW. A. McDowell, Ltd. (Pontiac- 
Buick-GMC), has opened a new 
showroom and garage at 2500 
Bloor St. W. Toronto, Ont., 
Canada. 

A special feature of the new 
headquarters is an unusually 
large and well-equipped service 
department, including 16 hydrau- 
lic hoists. W. A. McDowell is 
president of the company. 

Whether you need a man or a hard-to- 


find part, AUTOMOTIVE NEWS WANT 
| ADS will do the trick! 
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The Hearst Newspapers have warned the politicians 


‘lo Keep Hands 
Off Business 


FROM A LETTER BY 


William Randolph FHlearst 


PUBLISHED IN THE HEARST NEWSPAPERS 


MAY 13, 1935 


“I think too much planned economy, 
which is a high sounding phrase for 
Government interference, is disastrous— 
more disastrous than none. 

“It is false to assume that American 
industry, if unhampered by planned inter- 
ference, cannot maintain its supremacy 
over the rest of the world as it has in the 
past. 

“Other countries now have machinery, 
of course. But we can have and do have 
and will have better machinery. 

“We have better brains—in industry, 
not in politics. Our best brains shun politics. 

*‘American business is not perfect, but 
it is more nearly perfect than American 
politics. 

“Gambling in business, as in anything 
else, should be barred by law. 

“Honesty should be enforced in busi- 
ness as in every activity. 

“In other respects let the American 
businessman conduct his own business 
in hisown successful and beneficial manner. 

“He has more ability than the poli- 
ticians, and more morality, too.” 


QV-RAF eA 





Today, as in 1935, American industry and consequently American 
prosperity is being hampered by ignorant political interference. 

The Hearst Newspapers have warned again and again that govera- 
ment domination of business can be nothing less than disastrous to 
business and damaging to the country. And these papers continue 
to believe that if the American businessman is allowed to do his job 
in his own capable and creditable way, we will have the most united 
and satisfied and prosperous community in the world. 
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the Goods”’—uses a fast-moving | 


Auto Advertising 


Ewald-Richards Split 


An amicable split-up of the 29- 
year team of Henry T. Ewald and 
Fletcher D. Richards, of Campbell- 
Ewald Co. of New York, Inc., and 
Campbell-Ewald Co. of Detroit, 
Chicago and Los Angeles, was an- 
nounced in Detroit last week as 
Richards, president of C-E of New 
York, Inc., took over most of the 
physical assets and clients of C-E 
of New York. 

Richards will be chairman of the 
board and president of the new 
agency. Vice-presidents will be B. 
A. Walker, W. E. Blodgett, E. A. 
Elliott, W. A. McNabb, Radcliffe 
Romeyn and John Davidson. Duane 
W. Beurmann is secretary and 
treasurer. Directors are Richards, 
Walker, Blodgett, Elliott and Beur- 
mann. 

Reason for the split is said to 
be the increased activity on the 
Chevrolet and General Motors ac- 


Stability 
comes of 
many 


products 


counts which require additional 
personnel and space. The deal is 
said to have originated several 
years ago when Ewald agreed to 
dispose of his New York holdings 
at any time Richards desired to 
take them over. 


Dealer Sponsors 


One hundred and ninety-one 
automotive dealerships in the 
United States are sponsoring co- 
operative programs broadcast 
over the facilities of the Mutual 
Broadcasting System, Bert Hau- 
ser, MBS director of co-ops, an- 
nounced. 

Fulton Lewis jr., political com- 
mentator, heard nightly at 7 p.m. 
EST, leads the list with 80 local 
automotive sponsors, and “The 
Shadow,” heard Sundays at 5 
p.m., follows with 26. 

In addition to automotive 
agency sponsorships, there are 
96 automotive supply and repair 


Shee noe 20 i ea 


shops advertising locally on the 
Mutual network, Hauser said. 


Times Linage 

The New York Times pub- 
lished 17,495,623 lines of adver- 
tising during the first siz months 
of this year to set a new all- 
time high for the half-year mark 
as well as a record for all New 
York newspapers for that pe- 
riod. This marks a gain of 800,- 
792 lines—or 48 percent—over 
the same period last year. The 
1947 yearly total was an all-time 
record of 33,056,210. 

Monthly linage total for June 
of this year also set a new Times 
record for the month with 3,011,- 
3871 lines published. This is an 
increase of 180,828 lines—or 6.4 
percent—over June, 1947. 


Moving the Goods 


The Chicago Sun-Times _ will 
launch a new promotional cam- 
paign prepared by John W. Shaw 
Advertising, Inc., of Chicago today 
(July 12) when full page black 
and white advertisements appear 
in six national business magazines. 

The campaign—based on the 
theme that “The Sun-Times Moves 
























cargo truck to illustrate the copy 
theme. Succeeding advertisements 
will be based on the same theme 
with new copy and illustrations. 
Publications in which the ads will 
appear from July to November are 
Automotive News, Advertising Age, 
Editor & Publisher, Food Field 
Reporter, Printers’ Ink and Sales 
Management. 


ANAN Moves 


The New York office of the 
American Newspaper Advertising 
Network has been moved from 220 
E. 42nd St. to larger quarters in 
the Empire State Bldg., at 350 Fifth 
Ave., where it has taken a six- 
year lease. 


Handling Casco 

Casco Products Corp., Bridge- 
port, Conn., has appointed Hicks 
é Greist, Inc., New York, as ad- 
vertising agency for the Casco 
lines in both automotive acces- 
sory and home appliance fields, 
according to Bert G. Cochrane, 
vice-president and general sales 
manager. 


Pigskin and Oil 

Standard Oil Co. (Indiana) will 
go heavily on football broadcasts 
this fall, Wesley L Nunn, adver- 
tising manager, has disclosed. 
Sponsorship is to cover all games 
of the universities of Colorado 
(KOA, Denver); Iowa (WHO, 
Des Moines); Michigan (WJR, 
Detroit); Minnesota (WCCO, 
Minneapolis); Nebraska (KFAB, 
Omaha, and KOLT, Scottsbluff) ; 
Wichita (KANS, Wichita), and 
Chicago Bears’ professional 
games (WIND, Chicago). 

Also sponsored by the company 
will be a series of “Game-of-To- 
morrow” broadcasts (KMOX, St. 
Louis). 


Names 


Warren Kelley has been named 
as general manager of the New 
York Mirror and Murray Whitsett 
as manager of retail advertising, 
according to Charles B. McCabe, 
publisher. Kelly succeeds the late 
Robert H. Johnson. 


Appointment of Russell F. Man- 
ney to the creative staff of Ross 
Roy, Inc.,.is announced by T. G. 
McCormick, executive vice-presi- 
dent. Manney has had nearly 20 
years of automotive advertising 
experience. 


C. P. Gilkinson has been appoint- 
ed to the Detroit sales office of 
Farm Journal, Inc., according to 
Cc. P. Armitage, manager. Gilkin- 
son joined Farm Journal May 1 
from his previous position as sales 
manager of Frazer Farm Equip- 
ment, division of Graham Paige 
Motors Corp., York, Pa. 


Jack Williams, vice-president and 
account supervisor of Brooke, 
Smith, French & Dorrance, Inc., is 
celebrating his 25th anniversary 
with the agency. 


E. Bartlett Barnes, business 
manager of the Brisfol (Conn.) 
Press; Sidney F. Harris, publisher 
of the Ottawa (Kans.) Herald, and 
Eugene C. Pulliam, publisher of 
the Indianapolis Star and president 
of Central Newspapers, Inc., have 


save more money for buying! 
And don’t forget age—Michigan is one of the 


Sure, dairying is big business in Michigan—but 
so are a lot of other things. 

Michigan farmers aren’t tied to the ups and 
downs of any one product . . . they have a money 
crop all year round. Result: a STABILITY 
rarely found in other “upper third”’ farm states. 

Many nearby market centers are another aid to 
stability. Michigan’s farmers are only minutes 
from markets. They spend less money in selling, 


Golden Crescent Stability... 


your best profit hedge in the farm market 


been named members of the gov- 
erning board of the Bureau of Ad- 
vertising, American Newspaper 
Publishers Assn. 


oldest farm markets. Indeed, MICHIGAN 
FARMER has been carrying its message of bet- 
ter farming and better farm living for more than 
a hundred years! 

This old favorite is still the favorite of Mich- 
igan’s farm families—four out of five read every 


issue. MICHIGAN FARMER 


Norman Nicholson, former Unit- 
ed Press night editor and Michigan 
news editor at Detroit, has been 
appointed Detroit editorial repre- 
sentative for Newsweek magazine. 


J. Edward Schipper, manager of 
the Detroit office of Kudner 
Agency, Inc., New York, has been 
elected vice-president of the 
agency. He will continue in charge 
of the Detroit office. 


Jerome Darrow, former news- 
paperman, kas joined Young & 
Rubicam, Inc. Darrow will work 
under the supervision of David V. 

» copy director for the De- 
troit office. 


B. F. Goodrich Chemical Co., 
Cleveland, has announced appoint- 
ments of George B. Koch as ad- 
vertising and sales promotion man- 
ager, John F. Moriarity as adver- 
tising publicity, and John F. Amos 
as technical writer. 





No farm area of equal size and wealth can match the stability of The 
Golden Crescent. It has greater age, a greater variety of products. The 
nearness of farms and towns not only reduces marketing costs, but 
inspires a higher standard of farm living. Served by MICHIGAN 
FARMER, THE OHIO FARMER, and PENNSYLVANIA 
FARMER, The Golden Crescent safeguards your profits through the 
ups and downs of the farm market. For further information write 
G1013 Rockwell Ave., Cleveland 14, Ohio. 





MICHIGAN FARMER, East Lansing ° THE OHIO FARMER, Cleveland * PENNSYLVANIA FARMER, Harrisburg 


MORE 
CADILLAC 
BUYERS 
READ 
THE 
NEW 
YORK 
TIMES 
THAN 
READ 
ANY 
OTHER 
NEW 
YORK 
PAPER 


This is one of a hundred 
facts in a new survey that 
will help you make more 
money in your biggest and 
busiest market. Get all of 
them today from our 
Detroit office— 

General Motors Building, 
Trinity 3-3800. 
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Few Wheels for Berlin 


Only One Car Per 450 Inhabitants Is Allowed 
By Control Council 





BERLIN, Germany (UTPS):—The 
number of motor vehicles allowed in 
this city will be in direct proportion 
to the population, according to a 
ruling of the Allied Control council. 

The quotas set up by the council 
are: one car per 450 inhabitants, 
one truck per 160, one tractor per 
1,000 and one bus per 5,000. 

These figures contrast with 1989 
automotive statistics on Berlin 


Florida Officials 
Warm Toward 


Inspection Law 


MIAMI, Fla.—Miami automobile 
dealers were told at the last meet- 
ing of their association that state 
officials in Tallahassee look with 
favor upon the proposal for a 
statewide automobile 
law. 

The committee which visited the 
capital—President Ben McGahey, 


Director R. W. Pierce and Execu- | 
tive Secretary Jack Cochran—re- | 


ported they had been given con- 


siderable encouragement on the| 
be | 


proposition that inspections 
made by certified garages. This is 
one of the year’s major projects 
of the Miami Automobile Dealers 
Assn. 

Increase in traffic deaths in Flor- 
ida, in a ratio far in excess of that 
in states where statewide inspec- 
tions prevail, have stirred both the 
Tallahassee authorities and civic 
organizations. Although the Florida 
rate of traffic fatalities dropped 
from 15.3 to 11.6 per 10,000 motor 
vehicles, the U. S. average is but 
9.9. 

The Miami committee reported 
the state road patrol not too en- 
thusiastic over being saddled with 
the responsibility of motor vehicle 
inspections, in event a statewide 
law is passed. The road patrol is 














inspection | 





which show that in that year the 

city had one car for every 36 in- 

habitants, one truck for every 111 

and one bus for every 3,850. 

Except for automobiles, the actual 
number of motor vehicles in Berlin 

at this time falls short of the num- 
ber permitted by the council’s rul- 
ing. 

According to the present popula- 
tion, about 800 trucks, 520 buses 
and 1,150 tractors are needed to 
bring the city’s transport strength 
up to quota. 

Licenses here are issued accord- 
ing to a priority system and, un- 
der this plan, commerce, trades- 
men, doctors and persons engaged 
in health service, etc., could ac- 
quire about half the allotted num- 
ber of autos. 


The present total of 7,263 motor 
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Two Promoted, 
Two Retired 
At Studebaker 


SOUTH BEND.—Promotions for 
two veteran Studebaker Corp. em- 
ployes and the retirement of two 
others have been announced by P. 
O. Peterson, vice-president in 
charge of manufacturing. 

Jesse J. Crimmins has 
named director of traffic to 





been 
fill 


_|the vacancy caused by the retire- 


ROADEO WINNER—Hugh C. Paimer, of Mid West, Wyo., employed as a truck driver b 
the Rocky Mountain division of Stanolind Oil & Gas Co., stands beside the Dodge truc' 
equipped with oil field bed and winch which he drove to win the main event of the truck 


roadeo held at the recent International Petroleum Exposition in Tulsa, Okla. 
uth), Tulsa, boosted his winnings by presenting him with a rod and reel. He is 


(Dodge-PI 


Parrish & Clark 


shown in front of the ere. This is the first roadeo in which a Dodge truck has com- 


peted since the new models wit 
ability improvements were 


cars and 19,525 trucks in Berlin is 
divided as follows (truck totals in 
parentheses): transporters and car- 
riers, 1,069 (6,751); industry, 1,375 
(2,318); commerce and trade sani- 
tary service, 3,655 (8,050); magis- 


| 
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7-degree turning radius, cross steering and other maneuver- 
introduced last January. 


tracy, post, railway, public service, 
1,164 (2,406). 

The small figure of motor cars 
used by industry reflects the low in- 
dustrial level of Berlin, once the in- 
dustrial center of Germany. 


CUT-AWAY TOP VIEW OF COMPLETE NEW SEAT CONST 





ment of Glenn E. Welch, and 
George O. Linville has been ele- 
vated to master mechanic, replac- 
ing Lorin R. Runkle. 


Crimmins started as an expedi- 
ter in the Studebaker traffic de- 
partment in 1919 after 12 years 
with the Pennsylvania railroad. His 
predecessor, Welch, joined the com- 
pany in 1914 as assistant general 
traffic manager. 

Linville’s rise to master mechanic 
had its beginning in 1915 when he 
joined the company’s tool and die 
department. 
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financed through the $1 driver’s flat top-border wires now have im 7 “ ee y 
license. proved new by isles clips ial- meal Boy d 

Under Florida law, 94 percent <opy-Alagtag haat Lee Z 
of the license tag money is allotted a. at Ft b is, 
toward support of the schools. Au- XY ' e 4 J 
tomobile dealers stress the huge Sw = en 1 
cost which would face the state a 
in setting up the necessary number ran a 
of inspection lanes to take care a 

ae ‘ = 

of Florida’s automobiles. — ; Pl 

The committee acknowledged —— 
that there would be considerable p, M Superior new L. A. Young 
opposition from the rural areas = ~<_— “a PICT TL ie Ta te tek Superior new L.A 
toward a statewide inspection law TTT Pte meet) Th crossed helical-sorina ties 
and a strong possibility that mu- Superior mew L. A. Young coil Sear litte aed Trt ra ae 7G d 
nicipalities would oppose the bill Te | itt eesti eae TT al positively anchor the 
because of loss of revenue. The symmetrically shaped ends. Noise comfort sprinas. vetodd resiliency 
latter group may be _ reconciled less, light, and individually 










through proposals that inspection 
fees be prorated among the various 
civil divisions. 


High-Speed Travel 





BOTTOM VIEW SHOWING NEW ADJUSTABLE FEATURE 


Ford Converts Fast Bomber 7? Fe 84 bd rd a: 
To Deluxe Transport : A ar md Le : Ate, 
DEARBORN. — The Ford Motor pager di ste “ i , ‘ a ap | - lls y 
Co. has taken delivery of a Douglas Moncton eater ale dts dledbel a os » a 7 ey Pe na 
A-26 Invader, former attack bomber, pag eae! a ® @e le P tap cf 
and converted it into an eight-| ect Nm a ea i . os ‘ ca ee 
passenger executive transport. , 3 7 m“ . we ae yw 


Interior appointments feature 
divan-type seats with buffet, work 
table, plane-to-ground radio-tele- 
phone and other facilities. Fuel ca- 
pacity has been enlarged and the 
latest radio-navigational aids are 
installed, 

Paul J. Kaniot, Ford chief pilot, | 














is putting the aircraft through its With “Select-O-Seat” kits of extra G rg LH ‘\ 
final tests, it was indicated. pocketed coils, stocked from his Th Cy 
manufacturer, the dealer easily tr A 





| 
St. Louis Jobbers See 
Bergere Safety Film 
ST. LOUIS.—The Barrett Brake 
School here was host to approxi- 
mately 160 local jobbers and me- 
chanics for a showing of the Cliff 
Bergere Safety Film as presented 
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customer's comfort as desired 


18 coils to adjust 
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— the entire 
spring unit in 

new car or col 
cushion is @ ‘‘Select- 
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Seat’ properly ad- 
usted with the 
required number (up 
to 18) of extra pock- 


by the Champion Spark Plug Co. | 
The gathering was sponsored by | 
three local jobbers, including Beck 
& Corbitt Co., Fred Campbell : 







extra coils cannot ae 
be added to correct -— 
condition at left. : 


Parts and Universal Motor Parts Co. 

Representatives from Champion 
included Bergere, E. C. McKinney, 
district manager; W. J. (Jack) 
Caldwell, St. Louis representative; 
F. L. Padgett and O. L. Schneider. 


* Patent and 
Trade-Mark 
opplied for. 


plete personalized 
comfort. 





L. A. YOUNG SPRING & WIRE CORPORATION 


Michigan 
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tisers @ weekly audience of an estimated 


90,000 cover-to-cover readers! 


9200 Russei Street, Detroit 11 
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FOB FACTORY 


Production Scheduling 
Is a Nightmare 


(The opinions expressed herein are those of Columnist Allen and are 
not necessarily those of Automotive News.) 


By A. H. Allen 


A PRODUCTION official of one @— — -—- ————— 
add another twist to the price | New York, spent a pleasant after-| changeover date should be around |St., Niagara Falls, N. Y. 


of the leading passenger car man- 
ufacturers explains the current 
steel situation in his plant in about 
the following words: Our quota on 
sheets figures out to something 
like 60,000 tons a month and we've 
been getting pretty close to that. 
The trouble is that we’ll receive 
25,000 tons the first week and, with 
our expanded facilities, we'll pro- 
cess all that tonnage into cars. 
Then the next week we’ll get only 
8,000 tons and the next week pos- 
sibly 7,000 tons. In the fourth week, 
shipments will jump to 20,000 tons, 
but meanwhile in those weeks when 
the tonnage is off we have to cut 
the work week back to two or three 
days. When the steel starts coming 
in again, we return to the full week. 
If we could be sure of a steady flow 
of material each week we could 
level out our pro- 
duction and avoid 
these continual 
short layoffs. 

On the face of 
it, this looks like 
poor scheduling 
on the part of the 
manufacturer. If 
he knows he can 
expect only 60,000 
tons of sheets = 
a 30-day period, 

A. M. Alen why not piss 
weekly production according 
when more steel is soem an “1 
necessary to meet this rate, hold it 
over for the week when shipments 
fall off. Apparently it is more eco- 
nomical to use men and equipment 
up to the limit of steel intake and 
_ suspend operations when metal 
runs out. 

From more than one piant you 
hear disquieting opinions from 
men down the line to the effect 
car production is being deliber- 
—_ held down by manufacturers 

prolong scarcity and hold 
a high and profits high. The 
idea is not new; it has been 
echoed in union circles before, 
and to this observer it makes no 





sense. 
For one thing the industry has 
just finished building over 2,500,000 
cars and trucks in the past six 
months and that is second only to 
the rate of 1929 assemblies, prob- 
ably well ahead of that year if 
measured in pounds instead of 
units. That is certainly not delib- 
erately promoting scarcity. Beyond 
that, if there were any plan to hold 
down production, there would be no 
resort to costly shipments of parts 
from suppliers by air express, which 
are routine 

One manufacturer, for example, 
was compelled to arrange air ship- 
ment of 400,000 pieces of a vital 
part over a weekend to keep as- 
sembly lines moving, involving a 
gross weight of several tons. 

. 


Pgss Along Boosts 

MANY PARTS suppliers operat- 

ing under labor contracts with the 
UAW-CIO have granted wage in- 
creases paralleling the 13-cent hour- 
ly boost which Chrysler initiated 
following its 17-day strike. The in- 
creases are being passed along in 
the form of higher prices to car 
builders. 

Other suppliers with United 
Steel Workers-C1O unions are on 
the verge of having to do some- - 
thing about wages, since many 
contracts run out this summer 
and, despite the decision of Big 
Steel to forego wage increases, 
they will have to follow the trend 
in the automotive industry and 





Welt Announces Debut 


Of “Air Bank” Tube 

PHILADELPHIA. — Distribution 
of the Lifetimer “Air Bank” butyl 
tube, produced by the Capitol Tire 
Co., Inc., has been announced by 
Edward Welt, president. 

The “Air Bank” tube, which is 
guaranted forever, is claimed to 
have been proved by tests to be 11.3 
times more efficient than most 
crude rubber tubes. 














GM Cars Previewed Pontiac, Olds and Chevrolet hope to| out on time over the next few] service manager; James A. Whit- 
SCORES OF TOP officials of | have in production late this year. | months. worth, business manager, and 
General Motors, from Detroit and According to present prospects, the _ The strike called in | most of the 'Wayne Duncan, treasurer. 
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independent tool and die shops of 
the Detroit area has not had an) 
serious effect on the GM 1949 
models, since much of the tooling 
is already completed and the 
larger elements are handled in 
Fisher Body’s own tool and dic 
departments, which were unaf- 
fected by the strike. 


Duncan Motors Opens 
Remodeled Showrooms 


The newly remodeled showrooms 





ON MAIN HIGHWAY—Norman W. Couch, DeSoto-Plymouth dealer in New Preston, 
Conn., recently completed construction of this dealership. ot Duncan Motors Ine. (Ford) 





have been reopened at 1001 Main 





noon recently at the corporation’s| Nov. 15, although Buick may better| Clarence L. Duncan is president 
, Milford (Mich.) proving ground in-|this a little. Much depends on|of the firm; Carl W. Wittkopp, 
specting new models which Buick, | whether 1948 schedules can be run|sales manager; William Hoctcr, 

































Here's how 
Du Pont 


helps you 


Du Pont will urge motorists (in nation-wide 
advertisements, such as the one on the right) 
to invest in a thorough cooling system check- 
up by you before installing anti-freeze. 









cleane' is one of the best. 
Coane? 





r ITS WIDE-FLUNG “‘Zerone”’ and “‘Zerex’”’ advertising program this fall, Du Pont 
will sell motorists on the wisdom of having their cooling systems thoroughly 


inspected and conditioned before putting in anti-freeze. 


On the right you see the lower part of one of the advertisements scheduled Fr 
for this fall. It will run in four colors in Life, The Saturday Evening Post, 
Collier’s and Country Gentleman. In addition, advertisements carrying a similar 


message will appear in leading newspapers throughout the country. 


Thus millions and millions of motorists about to buy anti-freeze will be 
reminded of the value of this pre-installation check-up —that ‘‘even a simple in- 


spection is worth what it may cost.’’ This should result in substantially more 





business for you. ; 


GU PONT 


86. u. 5. pat. OFF | 


BETTER THINGS FOR BETTER LIVING .. . THROUGH CHEMISTRY 








AUTOMOTIVE NEWS, JULY 12, 1948 








a ae 
elles CHE ROLE! 
eS ee 


OPENS IN CLEVELAND—The $325,000 Brownlee Chevrolet dealership. Occupying over 
40,000 square feet, 22,000 of which is under roof, the firm represents the goal of |. S. Brown- 
lee, who for 28 years has been active in the automotive field. 


raham-Paige Motors — March| company’s entrance into light trac- 
poster: Consolidated net profit, $6,- | tor field were included in the state- 
236 on net sales of $1,397,294. Sub-| ment, it was said. No comparative 
stantial charges in connection with | figure for 1947 period available. 
eee ee 


Automotive Finance .. . 


21 









Auto Stock Index Gain 
Smallest in a Year 


By George Deery 
Staff Writer 

Bort the Automotive News Auto 

Stocks index and the Dow- 

Jones industrial average ended 

June with little change in value 

from the composite of the closing 

quotations on the last trading day 
in May. 

The auto securities were up I2ss 

than one percent and the 30 issues 

in the Dow-Jones measure were 


| off less than one percent. 

The auto index closed at 26.1 
compared with 25.98 May 28 and 
the industrial yardstick was 
189.46 against 190.4 at the close 
of May. 

Even though the motor shares 
failed to make any appreciable 
gain, they did make a better shcw- 
ing than the industrials. This has 
been the case quite frequently and. 


when both groups headed down- 








ward in some periods, the motors 
usually suffered less of a relapse 
than the industrial issues. 

* + * 


N JAN. 1 the auto shares stood 
at 21.50 and the industrial in- 
dex at 175.05 against the abuve 
mentioned closing figures June 70. 
The variations in the monthly 
swing of the two indexes were the 
smallest in over a year, an intr- 
esting fact when it is recailed that 
during that period their were zev- 
etal months of sidewise move- 
ments in the market gencrallv in 
a narrow margin. 

The comparative prices of the 
stocks in the auto index on the 
two dates were as follows: 

June 30 May 28 


Chrysler 64% 6414 
Crosley as . 9% 9% 
General Motors . 683% 63% 
Hudson ......... .. 20 21% 
Kaiser-Frazer . 10% 10% 
Nash-Kelvinator ...... 20% 18% 
Packard ............... uu. 4% 5% 
Studebaker ......... . 27% 28% 
Willys-Overland ...... 11 1% 


Continental Sets 
Backlog at 
$80 Million 


Most divisions of Continental Mo- 
tors are on a six-day-week basis 
and some bottleneck departments 
are working seven days against un- 
filled orders of approximately $80,- 
000,000, C. J. Reese, president, stated 
in his semi-annual report to stock- 
holders. 

Experimental and development 
work carried on by Continental 
since V-J day for the U. S. armed 
services has resulted in new engines 
far superior to those used during 
the past war in tanks and heavy 
military vehicles, he said. “Contin- 
ental’s airplane engine division 
should benefit from the purchase of 
light planes for military and other 
use.” 

The report also points out that 
the consolidation of Wisconsin Mo- 
tor Corp. on Apr. 30 added $3,061,- 
547, or $1.02 per share, to the book 
value of Continental stock by en- 
abling Continental to reflect Wis- 
consin earnings from dates of 
acquisition of that company’s stock 
to Nov. 1, 1947. 

Heretofore, Continental’s invest- 
ment in Wisconsin stock has been 
carried at cost, with no regard for 
accumulated earnings. 


* * * 
Earnings 


Young (L. A.) Spring and Wire 
and Subsidiaries—Nine months to 
Apr. 30: Net profit, $1,678,830, equal 
to $4.11 a share, compared with 
$677,952 or $1.66 a share for similar 
period of previous year. Operations 
of L. A. Young Industries of 
Canada, Ltd. and its subsidiary 
have been consolidated at official 
rate of exchange prevailing during 
period. Such operations resulted in 
net profit of $246,178 after transla- 
tion of Canadian assets and liabili- 
ties on Apr. 30. 


King-Seeley— Nine months to 
April 30: Net profit after $200,000 
reserve for inventories and contin- 
gencies, $1,117,188, equal to $2.71 a 
common share. comvared with 
$473,186, or $1.05 a share for simi- 
lar period of previous year; net 
sales, $18,084,622, against $14,838,- 
891. 


Casco Products—Year to Feb. 29: 
Net income, $272,757, or 53 cents a 
share, against $865,634, or $1.69 a 
share, for previous fiscal year; net 
sales, $7,684,077, against $10,476,886. 


Hayes Industries, Inc. — Nine 
months to Apr. 30: Net profit, $322,- 
857, equal to 97 cents a share on 
sales of $4,307,545, compared with 
$6,476, or 2 cents a share, including 
$136,476 tax credit, for similar 
period of previous year, when sales 
totaled $2,831,053. 





Auto Stocks 
July 2 June 28 





Chrysler ........- 6454 6344 
CRO oc cccsiics 10% 10 
General Motors .. 64% 62% 
PS. ca ksass 20% 20% 
Kaiser-Frazer .... 10% 10% 
Nash-Kelvinator . 20% 20% 
Packard ......... 41% 41% 
Studebaker ...... 21% 27% 
Willys-Overland 10% 10% 

Average for ed 

Nine Stocks . 26.11 25.66 | 


—$ 
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Experts Disagree Only on How Fast... 





Another Spurt in HCL? 


WASHINGTON.—Federal econo- 
mists were agreed last week that 
the cost of living in this nation is 
taking another upward spurt. They 
disagreed only on how fast it will 
go up. 

There were only a few dissenters 
from the opinion that the cost of 
running a home or a business is 
still on the upgrade. 

A Federal Reserve Board offi- 
cial, taking note of credit expan- 
sion, predicted a 10 percent rise 
before Christmas. Only slightly 
less pessimistic, a Commerce De- 
partment economist sees living 
costs edging upward about 1 per- 
cent a month for the balance of 


on what will happen after that. 


pretty clear. 


see: 


modities. 





New 1948 Model 


Adds Beauty and Utility 
to the Automobile 


Retail 


Price "24" 


Greenfield “Adjusto Visor” is a favorite among motorists be- 
cause of its many desirable features . . . among them— 
@ Easily installed — no holes to drill. 
@ Universal—simple self-centering adjustment adapts it to most 
cars. 
@ Supplied fully assembled—requires a minimum of time to install. 


@ Visor of aircraft aluminum, primed in neutral green—side 
brackets and center strip all brass, beautifully chrome plated. 


@ New streamlined design, conforms to contour of car—adjust- 
able to various heights. 


ADJUSTO VISOR UNIVERSAL MODEL No. 300 
Special Size for Studebaker 1947-48, Hudson °48, and 
Willys Station Wagon. 


The WEATHER-PROOF VISOR is also made in CUSTOM BUILT 
SIZES for most cars. Please give name and model of car when 
ordering CUSTOM BUILT VISTORS. 


Dealers $1 9% a ae $13.95 less than 6 


TERMS: Open to Rated Accounts — Otherwise C.O.D. 
F.0O.B. Milwaukee 


CHARLES DISTRIBUTING CORPORATION 
2738 W. Wisconsin Ave. Milwaukee 8, Wis. 





Gross lot price, $18.00 do 
en. Dozen lot price, $23.00, | -. 
F. ©. B. Newark, N. J. Re- |; 
tails for $3.50. Send for]: 
sample, $2.00 postpaid. : 
Quick sales, fast turnover, big profit on this new car accessory. 
it’s easily attached .-. . easily removed. Clamps over window 
frame. No screws needed. Supports 12 or more garments full 
length. Factory tested to hold 100 Ibs. Fits closely under 
top to keep rear vision clear. Eliminates packing troubles. Fits 
all cars. Will not shift and cannot mar window frame. Nickel 
plated. ideal for suspending boby's basket.t Literature and 
advertising display material available. *Patent Pending 
Send For Sample To Department 12 


THE HANG-ALL CORPORATION 













333 Halsey Street, Newark 2, N.J. 



























































the year. They declined to guess 


These officials admit that some of 
the predictions emanating from 
government sources since the war’s 
end have been slightly off base, but 
they feel in this case the signs are 


Here are some of the signs they 


Government spending: Nearly $7 
billion is going into foreign aid in 
the next 12 months. Even if all this 
money isn’t spent initially in this 
country, it is pointed out, the dol- 
lars will soon be back to put pres- 
sure on the price of scarce com- 


Spending for veterans’ benefits 


WEATHER -PROOF 
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will throw another $6 billion into 
the consumer market, along with 
another $1.5 billion for public 

works and soil conservation. 

Purchasing for stockpiling of 
scarce materials is expected to put 
additional pressure on the price of 
metal and mineral products. 

Consumer spending will increase 
in relation to recent payroll hikes. 
General Motors and Chrysler wage 
boosts have already set a pattern 
for other industries. Employment 
is still on the upgrade. 

Seasonal workers — students and 
migratory farm workers —are ex- 
pected to swell employment rolls 
even further in the summer months. 


Most families appear to be 
spending more than they are get- 
ting. Three million people report- 
edly have cashed in their war 
bond savings during the past 
year. Current statistics lead ex- 
perts to believe that many a fam- 
ily is dipping into savings in order 
to meet the current cost of living. 

Meanwhile, credit for purchases 
on the installment plan is almost 
$3 billion higher than a year ago. 

The Treasury’s failure to boost its 
one-year money rate above 1% per- 
cent has already encouraged a wave 
of municipal and state financing 
programs for public works, accord- 
ing to government officials. 


Other officials see an increase in 
bank loans, despite the fact that 
many banks are boosting interest 
rates. Money is still sdid to be 
pretty easy in the housing field, but 
showing signs of tightening. The 
government’s guarantee of home 
mortgages and the Veterans’ Ad- 
ministration guarantee of as high 
as $4,000 on the cost of a new home 
is still encouraging home construc- 
tion and keeping pressure on build- 
ing materials. 

Many economists are quite willing 
to be specific about price predic- 
tions—a rare trait among them. 

They point out that rents, a 
basic living cost factor, are edg- 
ing upward even under govern- 

mental controls, 

Newly constructed dwellings, not 
covered by regulations, are renting 
for 69 percent more than compa- 
rable ones under control. Despite 
rent ceiling, a 7 percent average 
increase is reported since June, 
1947. 

Clothing prices are also expected 
to go up this fall. Since the start of 
the year clothing prices are cred- 
ited with rising about 3 percent. 

Food costs, said to be the highest 
and most volatile of all, are recov- 
ering from a February slump, and 
are expected to climb back to or 
past a mid-January peak. 

Next winter’s coal and oil costs 
for heating, already 16 percent 
higher than a year ago, are ex- 
pected to go even higher. 

A boost in coal prices is fore- 
cast, no matter how John L. 
Lewis comes out in his negotia- 
tions with the mine operators. 

Price boosts on automobiles were 
believed to be merely a matter of 
time. 

Government planners are sharply 
divided on what to do about the 
problem, if anything at all. 

Politically-minded officials doubt 
to some degree whether it is wise to 
do anything to block what they call 
a “surge of prosperity.” 

They say prices are going up, but 
so are wages—so let’s go along and 
not worry too much about the fu- 
ture. 

Administration officials think 
something should be done—but they 
merely bemoan the fact that they 
have little power left to deal with 
the situation. 


Christmas Early 
July-to-July Calendar 
Being Distributed 


Radiator service shops through- 
out the country are now receiving 
a brand new July-to-July calendar 
from the Lake Auto Radiator Mfg. 
















LATEST DIAMOND-T MODEL—Rated at 45-55,000 pounds maximum gross train weight, the 
new 704 features a newly designed, silicone fluid type vibration damper which, the company ‘ 
states, sharply reduces torsional vibration. The new damper improves timing and removes (St 
an obscure source of truck servicing trouble, it adds. 


Diamond T Cites Effic 
In New Truck Model 


larger engine block with improved 
cooling facilities including 174-gal- 
lon water pump capacity; counter- 
balanced crankshaft, and a new 
type built-in oil cooler with oi! 
manifold enclosed in the cylinder 
block. 

The 704 is equipped with a 12- 
volt electrical system with an 
Oversize, 55-ampere, belt-driven 
generator mounted high above 
the engine. A 14-inch clutch is 
standard equipment, as are auto- 
matic radiator shutters and a 
built-in mechanical tachometer 
The unit is fitted with a Clark 
276V 5-speed transmission, and 
overdrive transmission is avail- 
able as optional equipment. 
Tractor ratings on the 704 have 

been increased to the range of 45- 
55,000 pounds maximum gross 
train weight, with the upper limit 
applying to relatively level areas 
and favorable operating conditions. 


Golden Years? 


Dealer Reports ’41 Chevrolet 
Brings Over $1,875 


DENVER. —Elwood Edwards IN 
Auto Sales (Hudson) here believes 
it has established some kind of a 
record in the sale of a 1941 Chevro- ; 
let club coupe. 

The firm purchased the car for 
$1,750, shipped it 1,700 miles, had 
about $1,875 in the car when it ar- 
rived in Denver and sold it at a “te 
substantial profit. 

The deal was made several 
months ago, according to the firm. 
Officers in the company can verify 
the facts through books and sales 
tax records, it was declared. 


tency 


CHICAGO.—-Diamond T an- 
nounced last week what it termed 
a new and notably advanced ad- 
dition to its line of heavy duty 
trucks—Model 704. T. C. Huxley 
jr., director of sales, said the new 
model is now in production. 

Powered by a refined and thor- 
oughly tested TDXB super-service 
engine, one of the new truck’s out- 
standing features is an “untuned” 
vibration damper which is said to 
nullify torsional vibration almost 
completely. 

The power plant of the 704 de- 
livers 162 brake horsepower at 
2,600 rpm. Piston displacement is 
474 cubic inches and maximum 
torque is 364 pounds-feet. 

“In a long series of wind tunnel 
tests and many months of road 
testing on commercial highways in 
all parts of the United States,” 
Huxley said, “this new truck has 
demonstrated efficiency and free- 
dom from maintenance troubles 
beyond any unit that we know. 
We're thoroughly convinced that 
the 704 is the most efficient truck 
ever built for the middle range of 
the extra-heavy-duty field.” 

Diamond T says the new vibra- 
tion damper, in addition to reduc- 
ing torsional vibration to a mar 
degree, improves timing and elim- 
inates an obscure source of truck 
servicing trouble. The new unit is 
mounted at the front end of the 
crankshaft and carries an internal 
flywheel floated in silicone fluid 
inside a sealed housing. This in- 
ternal tlywheel, which acts as a 
balancing weight and _ reacts 
against the vibration normally 
present, is the only moving part 
in the damper system. 

Other advancements include a 


FOR CHEVROLET TRUCKS 


“A BETTER GRILLE GUARD BY BUSTIN” 




































* A sturdy and neat- 
ly made guard for 


all models of Chev- 
rolet. 





* Easy installation. 


*xImmediate ship- 
ment. 


* List $25.00 


Very liberal dealer discounts. 


BUSTIN IRON WORKS, INC. 


110 East 130th Street New York 35, N. Y. 





ATwuater 9-2200 





Tomorrow's BUSINESS 
IS CONTROLLED Today/ 



























Co. 
Reason for this unusual midyear 4 with 
mailing? Paul Shapiro, the com-|| 4iyerjca’s Finest OWNER FOLLOW-UP Plan 








pany’s president, believes they will 
be of timely help to service shops, 
whose calendars are usually some- 
what the worse for wear around 
this time of year. 


SINCE 1932 


CUSTOMER CONTROL, INC. 


LONG ISLAND CITY 1, NEW YORK 















AUTOMOTIVE NEWS offers to adver- 
tisers a weekly audience of an estimated 
90,000 cover-to-cover readers! 
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By Arthur E. Jones 
Staff Correspondent 

The most interesting devélopment 
of the last month in British auto- 
motive circles has been the intims- 
tion that garages will reduce prices 
on certain types of service work by 
10 percent. 

A Glasgow firm made such a 
move effective May 17, reducing 
prices on cylinder grinding and 
similar operations by 10 percent. 

The arguments advanced for 
the price reductions stem from 

the belief that a regulated 90 


Auto News From Britain 


Garages Cutting Service Prices 10% 
On Certain Types of Work 


suit. But there is some conjecture 
over whether other firms will be 
in a profitwise position to take such 
action. In the opinion of those who 
have already cut prices, the answer 
lies in the efficiency with which the 
service work is carried on. ~* 
One of these firms has machinery 
no more than six years old and has 
recently been successful in getting 
much new equipment from the 
United States. 
Despite the high cost of such 
equipment, the firms claim they 
are able to recoup the original 
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accurate, man B forfeits his bonus 
and man A gets it. 

The overall efficiency is said the 
reason that no bad feeling results 
from this type of checking. 

The return of price-cutting is be- 
ing deplored in many quarters. But 
there is a general feeling that the 
time has come when Britain’s ga- 
rages are going to have to fight for 
business again and that the fighting 
will be pretty tough. 

Engineers from the auto manu- 
facturing firms in Britain are tak- 
ing courses at the new School of 
Gas Turbine Technology, the only 
one of its kind in the world. The 
object of the course is to give en- 
gineers an idea of the possibilities 
of the turbine. 

The school is run by the gov- 
ernment-owned Power Jets (Re- 
search and Development), Ltd., re- 





T ROW | FITCHBURG $S.—Th buildi f Cust Motors, Inc. 
noves (Stadebeber). The aemeie t headed by John ‘Pelto and ; Emit Maki. om mores, ins: | miles of traveling does not en- cost in a very short time. cently responsible for the display 
courage a motorist to seek out A very high efficiency is also de-| of the first gas turbine engine for 
expensive repair work. manded from labor by most firms.| autos at the British Industries 
Owners reportedly are no longer| Under a popular bonus system, a/| Fair. 
taking their cars into a garage and| worker who turns out a dud job ._ * «© 
saying “put that in good shape.” during a week forfeits his bonus| The 100,000th postwar auto for 
Before an owner commissions re- | for that week. export came off the finishing lines 
pair work, he now demands a de-| Workers are also given the op-| at the Austin Motor Co. June 18. 
tailed estimate of the costs, and| portunity to check the accuracy of| Since the switchover from muni- 
ved garagemen believe this attitude/ each other’s work. Although this|tions to autos three years ago, 
gal- will become an increasing feature | method would seem to have obvious | Austin has exported vehicles and 
ter- of future service deals. defects, it is said to be working| spare parts amounting to $125,000,- 
new Initial price cuts, it is believed, | with remarkable success. Whenever | 000, a record for any British auto 
oi! will force other firms to follow | “man A” finds “man B’s” work in- | firm. 
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ve COVERS HALF A CITY BLOCK—Lester A. Maikerson & Co., Minneapolis, is one of the 
is Twin Cities’ leading Oldsmobile dealers. The modern front with its sign was recently 
to- completed. 
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irds IN THE HEART OF THE CITY—Dominion Motors’ new building in Edmonton, Canada. 
The building is of the latest in fireproof reinforced steel structure and design. With an area 
ves of 39,750 square feet of floor space, it is said to be the largest in Western Canada. One 
fia the many features of the garage is the separate departments for cars and trucks. 
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IT’S DONE WITH GLASS—Parts department of Constantin's (Pontiac) new layout at Forbes 
and Shady, Pittsburgh, comprises showcases from counter top to ceiling, with glass brick 
from counter to floor so every item in the department may be display under glass. Bins 
are partitioned off from the public. Service area is 13,000 square feet. 
The salability of a product is in direct ratio If you have an equipment* problem, you 
f to how it compares with competitive prod- are cordially invited to investigate AC’s 
ucts in its price range. A “good buy” is wide variety of standard or special equip- 
the result of “know-how,” and sometimes ment units, backed by 39 years of ‘“know- 
it is profitable to go afield for specialized how.” They can help you ring up 
y. “know-how” such as AC offers to itsequip- extra sales. 


ment customers. AC SPARK PLUG DIVISION © GENERAL MOTORS CORPORATION 


| 





73 €. Wecker Drive 
Chicago I, Mineis 


General Motors Bidg. 
Detroit 2, Michigan 


Mott Feundation Bidg. 
Flint 3, Michigen 


ALONG THE TAMIAMI TRAIL IN MIAMI—Building of Monroe-Zeder, Inc. (Chrysler- 


Plymouth), which was formally opened recently. The quarters, just completed for the firm 
which started business two years ago, provide 13,500 square feet of floor space. Monroe- 
Zeder claim to be the only Chrysler-Plymouth dealer in the United States which boasts a 
playground for children while parents transact business. 








Higgins Manages Showroom 
For Hudson Lauderdale 


Hudson Lauderdale Motor Co. 
(Hudson) has opened its new 
building, 100 S. Federal Hwy., 
Ft. Lauderdale, Fla. Owned by 
M. C. Trammel, who also has the 
Packard franchise, the new show- 
room is managed by R. T. Hig- 
gins. \ 


New Laboratory 
Opened by duPont 


NEWBURGH, N. Y.—A new la- 
boratory, devoted to research and 
development work in the field of 
coated fabrics and allied products, 
has been opened here by the E. I. 
duPont de Nemours & Co. under 
the direction of R. E. Thomas, it 
was announced last week. | 


3 AIRCRAFT SPARK PLUGS - AIR CLEANERS - AMMETERS - CARBURETOR INTAKE SILENCERS - CARBURETOR 
INTAKE SILENCER AND AIR CLEANERS - CRANKCASE BREATHERS - CRANKCASE VENTILATION VALVES - DIE 
CASTINGS - DIE CASTING MACHINES - BACK FIRE DEFLECTORS - FLEXIBLE SHAFT ASSEMBLIES, - FUEL OtL 
FILTERS - FUEL PUMPS - FUEL AND VACUUM PUMPS - GASOLINE GAUGES - GASOLINE STRAINERS - IGNITION 
CABLE TERMINALS - INSTRUMENT PANELS - LUBRICATING OIL FILTERS - OIL FILTER REPLACEMENT ELEMENTS 
AND CARTRIDGES - AIR GAUGES - OIL GAUGES - RADIATOR PRESSURE CAPS - REPLACEABLE AIR CLEANER 
ELEMENTS - AUTOMOTIVE SPARK PLUGS - SPARK PLUG CLEANERS - SPARK PLUG GAPPING TOOLS - SPARK 
PLUG TESTERS - SPEEDOMETERS - SPEEDOMETER AND TACHOMETER DRIVE ADAPTERS - TACHOMETERS 

THERMO GAUGES - VACUUM PUMPS - VOLTMETERS 
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AUTOMOTIVE WASHINGTON 


U.S. Business Confused 


On Overtime Decision 


By William Ullman 

ashington Correspondent 
WIDESPREAD CONFUSION has been caused b 

recent “overtime-on-overtime” decision of the United 


the 
tates 
Supreme court. So great is the concern over possible costs 
to the government and the effects on business that the De- 
partment of Justice has urged the court to reconsider its 


——_——_—_—_:’ wee 
. tract provided 
for pay rates 
for day work 
between 8 a.m. 
and 5 p.m., and 
for higher 
rates labeled 
“overtime,” for 
night work be- 
tween 5 p.m. 
- and 8 am. The 
gs emplo _ -. 
volved in the 
——— case had work- 
ed more than 40 hours per weck, 


ruling. 

In handing down the long- 
awaited decision, the court 
sharply pointed up the necessity 
for a general overhauling of the 
Wage-Hour Act. By a score of 5 
to 3, the court laid down a defini- 
tion of “regular rate” of pay, on 
the basis of which Wage-Hour re- 
quired overtime must be computed. 

The controversy arose over a 
suit brought by longshoremen 
for unpaid overtime compensa- 
tion under the Fair Labor Stand- 
ards Act. The employment con- 








= 


mostly at the “overtime” rate of 

pay. They claimed the “over- 

time” rate was in fact their reg- 
ular rate and that additional 
compensation was due them on 

the time they worked over 40 

hours. 

The court held that the contract 
“overtime” rate was nothing more 
than the regular rate for undsir- 
able hours of work and that addi- 
tional compensation for hours in 
excess of 40 would have to be puid 
to meet the overtime requirements 
of the FLSA. 


* * 


Examples Are Given 


WHILE DISCLAIMING inten- 
tion of “pyramiding” overtime pay- 
ments on overtime payments, the 
court stated that the premivm 
compensation under the union 2on- 
tract involved was not “true over- 
time,” but merely extra payments 
for work done at _ undesirable 
heurs. It thus adopted, in effect, 
the view that the payments were 
mere shift differentials, and must, 
therefore, be included in the regu- 
lar rate of pay. 





NEW QUARTERS FOR LIPPERT BUICK—The dealership has occupied a site directly oppo 
site the new location in Cincinnati for the past 27 years, according to Raymond C. Lipper* 
president. It covers 20,000 square feet at Wanda and Montgomery Aves. 





half payments for hours worked 
after a certain number in the 
workday or workweek already 
have been chalked up. Extra 
compensation for hours worked 
which is paid merely because 
such work is performed at cer- 
tain hours of the day, or on cer- 
tain days of the week must, how- 
ever, be included. 

The court gave as examples cf 
“true overtime,” which may aot 
be pyramided, time-and-a-half pay- 
ments for work done after a cer- 
tain number of weekly hours have 


Thus, “overtime payments” taat | been worked. Time-and-half pay- 


are excludable from the regu'‘ar 
rate of pay are those time-and- 
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ments for work done after a cer- 
tain number of nours worked dur- 


"Thousands of automobile dealers are going to be in a slugging match soon— 
and their business future might well hang on the outcome. The fight is for sales 


and repeat sales—of new cars, used cars, parts, repair services and labor. THE 


PRIZE IS PROFITS. You can prepare for this battle now by making the Uni- 
versal C. I. T. Dealer Program your program. 


Let the Universal C.I.T. man in your corner give you a dollar-by-dollar 
account of how profit fights are won in every department of your business with 


THE DEALER RESERVE PLAN - THE CAREPAIR PLAN - THE PACKAGE PLAN 


- THE INSURANCE PLAN 


All of these plans are profit knockouts to help you. Apply them to your business 
now—your Universal C.1. T. salesman will tell you about them and how to 
use them to your advantage. Remember, it pays to rely on the financing insti- 
tution that has always put the dealer’s problems first. 


UNIVERSAL C.I. T. 


UNIVERSAL C. 1. T. CREDIT CORPORATION - 


Over 300 


LOCAL OFFICES 


IN PRINCIPAL CITIES 


ing the day are in the same cute 
gory. Belo-type contracts were 
likewise excluded by the court 
from the scope of the decision. 

Types of premium payments that 
must be included in the regular 
rate of pay were listed. In addi- 
tion to the type of overtime pay- 
ments actually involved in the suit, 
extra pay for Saturday, Sunday 
and holiday work must be includ- 
ed. So must all shift differentials 
and all premium payments for do- 
ing certain kinds of work. 

* * * 


Far-Reaching Effect? 


VIEW OF THE Wage-Hour divi- 
sion is that the decision’s “effect 
will not be as far-reaching as some 

. have claimed.” 

Wage-Hour Administrator Mc- 
Comb believes that the problem 
for most industries will revolve 
around: Saturday, Sunday or holi- 
day pay. He holds that the Portal- 
to-Portal Act “will afford complete 
protection, as to the past, for ali 
types of business.” 


Congress long has been urged 
frem many sources to “remove the 
inequities and uncertainties” of the 
Fair Labor Standards Act, and or- 
guynized business has taken this 
stand in vigorous testimony before 
House and Senate committees. 


Efforts to push through reme- 
dial legislation in the closing 
days of Congress met with fail- 
ure due to pressure of other leg- 
islation, but a Senate Judiciary 
subcommittee has scheduled 
hearings on proposals to blunt 
the effects of the decision some 
time before the convening of the 
8ist Congress next January. 


Meanwhile, the Justice depart- 
ment has petitioned the Supreme 
court for re-hearing of the case, al- 
leging that the justices based their 
decision on erroneous factual ma- 
terial, that the opinion flies in the 
face of hitherto well-understood 
principles for the computation of 
overtime, and that, since there 
exist numerous contracts in manv 
industries similar in nature to the 
one declared unacceptable in the 
opinion, the decision will be vir- 
tually impossible to apply and jis- 
ruptive of many collective bargain- 
ing relationships. 


This petition, however, cannot be 
acted on until next fall because the 
Supreme court is in recess unti’ 
October. 


_ Lending weight to the statements 
in the petition is the action of the 
Wage-Hour Administrator in post- 
pening enforcement of the deci- 
sion until next Sept. 15. 


Originally scheduled new rules 
were to go into effect July 1, but 
sO many employers and unions 
have stated they would necd 
more time to conform their pay 
practices to the formula laid 
down in the decision that a post- 
Pponement was thus made. 

It will not, of course, serve to 
provide employers with a good 
faith defense, under the Portal-to- 
Portal Act, for any overtime pay- 
ments made contrary to court rules 
between—June 7 and Sept. 15; it 
merely means that the Wage-Hour 
division will not seek to enjoin 


such practices before the latter 
date. 
* a * 
| Anti-Trust Study 
| THE HOUSE Small Business 


committee is entering on an anti- 
trust study which will result in 
recommendations to the 81st Con- 
gress in January. 


Hearings will be held in 25 ma- 
jor cities on unfair methods of 
competition. Questionnaires have 
already been sent out to smal! 
business concerns inquiring about 
competition and the treatment re- 
ceived from large concerns and the 
government. 

The group, headed by Rep. 

(Continued on Page 37, Col, 1) 
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Service and Used Car ACCA 


S - : , A . 
{ Regular Monthly Section for Dealers, Jobbers and Maintenance Men who Service and Lubricate 


‘Tiiigalae 


How Much? 


Take Slipping 


Billy Do. 


Jack Weed 


h once in a while I get a 
letter from someone asking 
what the average owner spends in 
service each year to keep his car 
going, exclusive of gasoline, tires, 
oil and lubrication. 

If one were to survey a fair sam- 
ple of the nation’s automotive ve- 
hicle owners—say about 3,500,000 of 
them, or about 10 percent—it would 
be safe to say that over 50 percent 
of them would say, “too- darn 
much,” if they told what they ac- 
tually thought. And most of them 
would be only too right. 

To the best of my knowledge, 
there are no figures available taken 
from a large enough sample of the 
nation’s owners to come up with a 
figure that can be used with any 
assurance of accuracy. Too few 
owners, even when asked, know 
what it costs them to run their car; 
they have to guess. 

* * 





MOST EVERY owner neglects 
continually services that run his 
cost of repairs up. Far too. many 
owners take their cars into repair 
shops—dealers as well as indepen- 
dents—to have a repair made and 
find that the mechanic did not prop- 
erly fix the thing they came in to 
have fixed, although they have been 
charged for the work. 

There are far too many mechan- 
ics who don’t do a thorough repair 
but merely fix up the trouble that 
irritates the owner without fixing 
up the faulty parts that caused the 
trouble, knowing full well that the 
owner will be back sooner or later 
to have the same work done all over 
again. 

Some cars cost more to operate 
than others, due to their design. 
The type of roads, the mean tem- 
perature of the area in which the 
car is operated and the difference 
in speeds at which different cars of 
the same make are driven, all have 
a great influence on cost of main- 
tenance. 

* * * 

LAST YEAR the Crowell-Collier 
Co. put out a survey in which it 
gave figures on average mainte- 
nance costs. Collier sampled ap- 
proximately 4,000 owners in various 
parts of the country, about eleven 
thousandths of one percent of the 
total vehicle ownership. 

It came up with an average fig- 
ure of $111.00 per year, covering all 
maintenance costs except lubrica- 





tion, tires, gasoline and oil. Accord- 
ing to the survey, 1942 cars were | 
costing owners the most—$156 per | 

year; and one year cars the least 
$50 per year. 
A prominent service merchandis- | 
ing firm uses a figure of $130 per 
year—and for the dealers’ benefit 
points out that super stations and | 
independents were getting $91 of | 
this amount while the car dealer | 
service department got only $39. 
* * + 


ELIMINATING lubrication and 
oil changes from these maintenance 
costs is like eliminating bread and 
butter from the cost of a meal. Lu- 
brication and oil changes are the | 
basis of low maintenance cost—and 
are the things that today’s dealers | 
ire neglecting to sell the most. 

Prewar, lubrication was the back- 
pone of dealer service selling, and 
(See BACKSHOP, Page 48, Col. 3) 
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SEPARATE TRUCK SERVICE—Three acres of service space with 30,000 square feet of paved 
parking area comprisé the separate truck servicing facilities of CB Smith Motor Truck 
Mart Toodge). Austin, Tex. This quonset-type construction truck service and sales center 
at the junction of two main trucking highways three miles from the city is in addition to 
Smith's passenger car sales and service facilities in the heart of the city. 





SIX LARGE DOORS—Six large 14 by 16 foot doors, three on the side and three on the 
rear, give easy entrance. Fourteen work stalls, each 8! feet deep, large enough to accom- 
modate the largest truck and semi-trailer without unhitching. High ceilings permit the 
tallest van job. These features, plus an acre of graveled parking space in addition to a 
paved area, make C. B. Smith Motor Mart (Dodge), Austin, Tex., an ideal truck service 
headquarters. 





FRONT END MACHINE—Not only is the Smith Motor Truck Mart (Dodge), Austin, Tex., 
equipped with modern tools to do front end work, frame straightening, truck wheel bal- 
ancing, but it also carries all needed parts in stock to service all mower brakes, including 
electric. While the shop is open from 7 a.m. to 7 p.m., its mechanics are on call at any 
time from the gasoline filling station on the same lot which is open the full 24 hours. 


3 Acres of Service Space 


At Texas Truck Mart 


AUSTIN, Tex.— Unusual use of 
the quonset type of construction 
was made here in the huge “CB” 
Smith Motors Truck Mart with 
three acres of service space just 
opened on the heavily traveled Dal- 
las highway. 

A 16-acre site was chosen by 
C. B. Smith, president, for the 

new Dodge truck facilities. It is 
on the northern Austin city limits 
at the junction of Dallas highway 
No, 81 and highways No. 290 and 
29. Traffic flow past it ranks sec- 
ond in Texas. 

The quonset type of construction 
was chosen because of its low cost, 
the ease with which future addi- 
tions may be made and the mild 
winters here. 

The downtown facilities with 30,- 
000 square feet of space at Fifth 
and Lavaca Sts. will continue to 
operate as new-car facilities for 
Dodge and Plymouth and also give 
both car and truck service. 

The new truck mart offers a com- 


equipment and complete accessories 
are displayed. 

Work stalls in the roomy serv- 
ice department—14 in number— 
are 81 feet long to accommodate 
the largest and longest tractor 
units rolling on highways. 

A truck lubrication department 
25 by 45 feet with 20-foot clearance 
over lift was erected separate from 
the main building to provide drive- 
through service. The department is 
equipped with heavy-duty twin-post 
hoist and heavy-duty high-pressure 
lubricating equipment. 

High pressure washing and steam 
| cleaning are done in another build- 
ing of sufficient height to permit a 
worker to stand on top of trailer 
while he washes the roof. This 
building has 22-foot clearance. 

A special tool room has been built 
inside the service facilities. 

(Continued on Page 50, Col. 4) 
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Record 498 Exhibitors — 
Draw for ASIS Space 


Entrance Examinations Stiffened; Oil and Rubber Men 
Specifically Excluded; Large Firms 
Voluntarily Reduce Footage 


combination wholesalers-retailers 
of parts and other goods and thus 
into competitors of wholesalers. 
It would be a mistake to ‘write 
them off’ as sources of profitable 
business to you and your firm. 


“They will, of course, continue to 
be available as pickup or ‘come and 
get it’ sources on parts for cars they 
handle, just as they have been in 
the past; but that is incidental to 
their car selling, and quite different 

(Continued on Page 29, Col. 1) 


Tools Can’t Do 
Job Alone 


THE SALES head of a 
large shop equipment man- 
ufacturer recently made 
the statement that “the 
best equipped shops just 
naturally pull more jobs 
because they offer the kind 
of service customers want 
and like.” 


So many dealers have let 
themselves be lulled into a 
sense of false security as 
far as their service busi- 
ness. is concerned because 
they have one of those 
“best equipped shops.” 
And because they have 
built a magnificent build- 
ing and equipped it with 
all the latest servicing 
tools and testers, they feel 
the car owning public must 
come to them? 

How many dealers ure 
forgetting it takes more 
than tools and bright shin- 
ing labor saving equipment 
—more than even me- 
chanics who have the 

y ..|| ‘Know-how’’—to keep cus- 
It is understood, however, that if 


i ? 
such factory executives ask for in- tomers satisfied ? 
vitations for themselves and their ee 


key employes, invitations will be 
granted and they will be allowed to NO MATTER how well 
a dealer’s shop may fix a 


come in on either of the last two | 
days of the show. customer’s car, if the cus- 


HE Automotive Service Indus- 

tries Show, to be held on Chi- 
cago’s Navy Pier Dec. 6-10, will 
again have a record number of ex- 
hibitors, according to A. B. Coffman, 
show manager. This year’s exhibi- 
tion will have 498 firms showing 
their wares, 20 more than could be 
accommodated last year. 

Space to accommodate the addi- 
tional exhibitors was made possible 
by several former large exhibitors 
relinquishing some of the space they 
normally take. This year, like last, 
every available foot of exhibit space 
on the two great piers is being 
utilized. 

It is estimated that there will be 
over 500 exhibitors by the time the 
show opens. 

Unlike last year, dining facilities 
have been provided at the east end 
of both north and south wings, in 
addition to “sandwich” setups at 
the middle of each wing. 

Entrance regulations for this big 
“National Automotive Wholesaler 
Trade Show,” as it was planned to 
call it this year, have been tightened 
beyond the former stringent regula- 
tions of 1946 and pre-war. This 
year only jobber members of the 
sponsoring associations will be al- 
lowed to attend on the first three 
days of the show. On the last two 
days, invited non-member jobbers 
will be allowed in. 

+ + + 
PARAGRAPH in the regula- 
tions laid down by the Presi- 

dents Agreement specifically names 
those in the trade excluded from the 
show. These include buying officers 
or syndicates representing retailers 
or wholesalers; their stock-carrying 
affiliates; chain-store central offices 
or chain-store warehouses, includ- 
ing oil and tire companies or their 
subsidiaries whose principal busi- 
ness is the sale of petroleum or rub- 
ber products; brokers; job-lot deal- 
ers; car wreckers and junk dealers 
operating substantially as such, and 
wagon peddlers. 

No mention is made of car and 
truck factory service managers, 
parts managers or their depart- 
ment heads. They are not men- 
tioned as being eligible—nor are 
they on the “excluded” list. 




































































The executives of the two jobber - 
sponsoring associations realize that tomer is : not mentally 
franchised vehicle dealers are not|| happy with the whole 


transaction, the dealez’ 
volume suffers. The size of 
the shop and the newness 
of the equipment may have 
pulled in the owner with 
the big repair order, but 
the treatment the owner 
got might have lost a cus- 
tomer. 

Car owners come into 
dealers service shops to get 
their cars fixed—not to get 
transfixed themselves by 
the size of the bill. 

It takes more than tools 
to keep absorption high— 
it takes selling, good work- 
manship and courtesy—a 
little show of friendliness 
and a real desire to serve 


only perhaps the largest single 
group of buyers of shop equipment 
and operating supplies, but are also 
very heavy buyers of parts from 
jobbers across the nation. This, de- 
spite all attempts by several.of the 
majors to get their dealer outlets 
into parts wholesaling activity in a | 
much more active manner. 
+ * * 


y= RUARK, general manager, | 
MEWA, recognized the impor- | 
tance of the franchised dealer in an 
editorial he wrote in a recent issue 
| of. “The Selling Job,” a publication 
put out by the MEWA. The head-| 
ing over this editorial was, “Don’t | 
Pass Up Car Dealer Business—They | 
Need Your Goods and Services.” 

In the editorial Ruark says, | 
“Car dealers have been good cus- | 
tomers of wholesalers and their | 
salesmen ever since the beginning | 
of the automotive industry. They 
still are. They will continue to be, | 
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plete service to truckers and truck 
owners. New Dodge trucks of vari- 
ous capacities, special bodies and 















despite the current high-pressure | 
efforts of car factories to trans- 
form them from car sellers into 


well. 









FOR CUSTOMER SATISFACTION—Valiey Motors Corp. (DeSoto-Plymouth), Pomona, Calif., 
devisod this method to find out if its customers are satisfied with the service they get. 
Every reply card received is posted on this board. 
8 dissatisfied. Dick Oshman, at the right, owner of the dealership, finds the replies invalu- 
able in correcting service faults. 
O'Bryant, service manager, and Ken Worley, parts manager. 


The record to date: 


Others (left to right): 
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Southwest Auto Show 


Seventh Annual Exhibit at Dallas 
Scheduled Apr. 7-10, 1949 


DALLAS, Tex.—The seventh an- 
nual Southwest Automotive Show 
is scheduled to be held here in the 
new automobile and aviation build- 
ing, Fair Park, Apr. 7-10, 1949 
(Thursday through Sunday), it was 
announced by the board of direc- 
tors. 

This new building with dimen- 
sions 750 feet by 112 feet, is said 
to be one of the finest in the South- 
west—designed primarily for trade 
expositions. There are no posts or 
other obstructions within the mas- 
sive $800,000 structure. The tenta- 
tive floor plan indicates five rows 
of 10 feet by 10 feet and one row 
of 20 feet by 20 feet booths running 
the length of the building with 
three 13 feet aisles. There will be 
three cross aisles to permit greater 
accessibility to all exhibit booths. 


nate 


n Whitewall, but made of highly 


zes for 


There will be a large lunch room 
within 100 feet of the exhibit build- 
ings, as well as two snack bars in 
the building. 

Show hours decided upon by the 
board of directors will be 9 a.m. to 
6 p.m. except for a 9 p.m. closing 
Saturday, Apr. 9. 

A decision was also made to 
eliminate the “guest jobber” badge, 
a non-sponsoring or guest jobber 
attending the show as a “guest” or 
“dealer.” Manufacturers’ represen- 
tatives with no lines in the show 
will be invited to attend between 
the hours of 12 noon and 6 p.m. on 
Sunday, the last day of the show. 

The show committee, appointed 
by President Stanton Thatcher, 
owner of McDonald Auto Supply, 
Amarillo, consists of E. V. Schaub, 
chairman, Black & Decker Mfg. Co., 
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IN WHITE OR STAINLESS STEEL 


) cars lean) 


new improved design to 


accommodate wheel weights and absolutely prevent curb scuffing 


List prices 


Lhe Dew FL oluxe Wheel Gover 


With the distinctive Lyon crest. Dresses the entire 
wheel in brilliant stainless steel. Designed to accom- 


Standard stee! model 


and 16 


wheels) $6.95 per set of fox 


wheels 


SERVICE SECTION 
and Van Dorn Electric Tool Co., 
Dallas; G. C. Cross, Cross-Allen Co., 
Austin; Henry Stein, Permatex Co., 
Inec., Houston; Jack Strother, Allen 
Electric & Equipment Co., Waco; 
Albert S. Taylor, Automotive App!i- 
ance Co., Dallas; W. H. Vick, Okla- 
homa City Hardware Co., Oklahoma 
City. 

Although conference hours have 
not been decided upon, Thatcher 
said, it is certain that traditional 
Southwest Show sales meeting pol- 
icy will be continued. It is expected 
that a greater number of hours will 
be alloted for conferences, and that 
the suggested length of each con- 
ference will be increased from 20 
minutes to 45 minutes or one hour. 
Only exhibiting manufacturers and 
sponsoring jobbers will be author- 
ized to hold scheduled sales confer- 
ences during periods in which the 
show is closed for that purpose, 
Thatcher stated. 

Dean Johnson has been retained 
as secretary-show manager to han- 
dle details of the 1949 show. Show 
offices are located at 220 Fidelity 
Bldg., Dallas 2, Tex. 


New Warehouse 
Speeds Shipment 


Of Pontiac Parts 


PONTIAC.—The new parts ware 
house, now in complete operation 
at Pontiac, offers speedy service 
for everyone concerned with keep- 
ing Pontiac cars in good service 
condition, according to Pontiac 
officials. 

Offering an area of 352,000 
square feet, the parts warehouse 
serves as a principal clearing house 
for shipments of parts and Pon- 
tiac unitized service kits to a net- 
work of distribution branches. In 
addition, the warehouse is in posi- 
tion to make bulk shipments to 
Pontiac distributors or dealers in 
special cases. 

Fitted with the latest types of 
storage bins, the warehouse is said 
to be capable of handling some 
10,000 different part numbers and 
already is making shipments at 
the rate of 50,000,000 pounds per 
year. 

It features a complete mechani- 
zation of all functions, boasting 
long monorail conveyor lines which 
feed parts such as large sheet 
metal units from the main plant, 
distributing these parts to storage. 


Fuel Research 
Koppers, Gulf Commence 
Joint Activity 


PITTSBURGH. — Gulf Oil Corp. 
and Koppers Co., Inc., have an- 
nounced the signing of an agree- 
ment under which the two com- 
panies will engage in cooperative 
research and development of pro- 
cesses for the conversion of coal 
to gas and liquid fuels. 

Gen. Brehon Somervell and Sid- 
ney A. Swensrud, presidents of 
Koppers and Gulf respectively, 
made the announcement in a joint 
statement. Work under the co- 
operative research program al- 
ready has started, it was stated. 

“Koppers and Gulf believe that 
the nation’s important synthetic 
liquid fuels program can be mate- 
rially aided by combining the 
know-how and patent processes al- 
ready developed by each in sepa- 
rate research,” the statement said, 
continuing: 

“Gulf has long been a specialist 
in liquid fuels technology; Koppers 
has long been a specialist in solid 
fuels technology. We believe it only 
reasonable to anticipate that our 
knowledge in these two fields can 
be combined to develop more 
promising industrial processes for 
converting solid fuels into gases 
and synthetic liquid fuels.” 


Electric Storage Buys 


Plant in Philadelphia 
FAIRFIELD, Conn.—The Electric 
Storage Battery Co. of Philadelphia 
has purchased the Fairfield plant 
here of the Aluminum Co. of 
America. No purchase price was 
announced, but Executive Secre 
tary-Treasurer R. W. Williams, an- 
nouncing the purchase, said fitting 


the building for occupancy, equip E 
ment and inventories and the pur | on 
chase price combined would cost the 
$1,600,000. tor ¢ 
Williams said the company would ored 
make lead plates and assemble bat build 
teries for shipment throughout the be 
New England states. build 


modate wheel weights. Two sizes fit all 15” and 16” 
wheels. 
List price $19.95 per set of four. 


All items shown are Fair Trade products sold under applicable Fair 
Trade Lows. 


LYON INCORPORATED + 13881 W. CHICAGO BLVD. + DETROIT 28, MICHIGAN 
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Canada Searches for Oil 
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Dominion Has Tremendous Petroleum Reserves 


Waiting to 


TORONTO, Ont.—Second highest 
per capita user of oil, Canada is 
trying to extract larger quantities 
of oil buried in the foothills of the 
Rocky Mountains. 

Extensive plans are now under 
way to find new ways to boost 
Canada’s oil production which last 
year amounted to nearly eight mil- 
lion barrels. The Dominion pro- 
duces less than one-fifth of the 
world’s annual production, and only 
15 percent of its own requirements. 
Yet government geologists of both 
the U. S. and Canada point out 
that Canada has the greatest oil 
reserves known on earth locked 
up in bituminous sands in north- 
ern Alberta, a reserve estimated at 
from 100 trillion to 250 trillion 
tons, according to the official Ca- 
padian government year book. 

Most of Canada’s oil has been 
coming from the Turner valley 
near Calgary, Alta, where sup- 
plies have been declining. Not 
long ago to boost new produc- 
tion, engineers in this area ex- 
ploded 5,000 quarts of nitrogly- 
cerine into special wells far un- 
derground. 

In addition to the Turner valley 
field in southern Alberta, new 
fields in recent years have been 
opened in other areas of the pro- 
vince, the latest being in the Leduc 
region near Edmonton, where 
homesteading farmers and Indians 
on reservations have been offered 
big money for drilling rigats and 
royalties. Oil is also produced in 
small quantities in Saskatchewan, 
Ontario and New Brunswick pro- 
vinces, the latter two in eastern 
Canada. 

During the war years most pub- 
licized of Canada’s oil fields was 
that at Norman Wells, on the 
Mackenzie river, just south of the 
Arctic Circle. Here, as a defense 
project, the U. S. and Canada de- 
veloped the Canol project. The first 
wells at this site were drilled in 
1921 by oil men who were flown 
in with World War I aircraft. This 
project is now abandoned from 
standpoint of large scale develop- 
ment, but oil from these Arctic 
wells supplies the mining industry 
of northern Canada and some of 
the Arctic settlements with fuel 
oil. Production at peak during the 
war was 4,000 barrels daily. 


The Canadian government has 
spent vast sums in helping oil 
companies develop the southern 
Alberta oil fields, doing much 
geological mapping and survey 
work, necessary for preliminary 
testing for oil. The federal gov- 
ernment also during the war took 
over the development of the tar 
sands of northern Alberta, where 
private companies have sunk vast 
sums in the hope of extracting 
oil in commercial quantities 
from the sands. 

The tar sands are located at Mc- 
Murray, end of the railway in 


Oct. 22-25 Picked 
For 6th Meeting 
Of Auto Wreckers 


CHICAGO.—Roy Warshawsky, 
president of the National Auto 
Wreckers Assn., has announced 
Oct. 22-25 as the dates for the 
organization’s sixth annual conven- 
tion and trade show here at the 
Hotel Sheraton. 

Admission to the exhibit will be 
by registration. Anyone who can 
properly identify himself as asso- 
ciated with the industry will be 
admitted after registering. 

Last year’s show attracted over 
2,000 visitors from 36 states and 
attendance this year is expected 
to exceed that figure. 

Edward C. Bowman, of the Chi- 
cago convention bureau, will man- 
age the show. 


Remodeling Begun 

Extensive remodeling has begun 
on the Lee Bidg., which will be 
the new home of the Cairo Trac- 
tor Co., Cairo, Ga. The cream-col- 
ored front which marks many 
buildings on the same street will 
be used in remodeling the new 
building. 





Be Tapped 


northern Alberta. They stretch over 
an area variously estimated as be- 
ing 115 miles north to south and 
55 miles from east to west. The 
deposits have been noted along the 
Athabasca river and its tribu- 
taries. The sands are overgrown 
with young timber, rise in places 
sheer from the water's edge, and 
oil seepage can be distinctly seen. 
While the sands have been in use 
as paving material, continuous oil 
extraction has not yet proved 
successful, although many pro- 
cesses have been tried. According 
to the U. S. Bureau of Mines the 
reserve of oil in these tar sands 
is estimated at 250 trillion tons. 

Canada looks forward to greater 
development of its oil resources so 
that it can meet a larger part of 
its domestic needs from its own 
oil. Now the bulk of the oil used 
in Canada is imported from the 
U. §S., Colombia, Venezuela and 
Ecuador; it is largely refined in 
Canada for gasoline, fuel oil and 
the synthetic rubber industry. 
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PONTIAC SERVICE MANAGERS MEET—They previewed school programs for dealers' mechanics. A new five-day Hydra-Matic schoo! 
was presented together with training programs on radio and station wagon service. 


Mills Heads Up 
N. H. Oil Group 


NEWCASTLE, N. H.—Eugene D. 
Mills, of Manchester, district man- 
ager of Socony-Vacuum Oil Co., 
was reelected chairman of the New 
Hampshire Petroleum Industries 
committee at its 15th annual meet- 
ing here. 

Also returned to office for an- 
other year were executive commit- 
tee members: Harold H. Eubank 
of Manchester, Texas Co., vice- 


chairman; James S. Boggs of Man- 
chester, Tide Water Associated Oil 
Co.; Frank A. Brown of Portland, 
Me., American Oil Co.; J. B. Gam- 
ans of Lowell, Mass., Esso Stand- 
ard Oil Co.; J. J. O’Connell of 
North Andover, Mass., Sun Oil Co.; 
Irving L. Langmaid of Manchester, 
Gulf Oil Corp.; Meldon F. Rice of 
Manchester, Shell Oil Co., and Stin- 
son L. Taylor of Hopkinton, execu- 
tive secretary. 





Whether you need a man or a hard-to- 
find part, AUTOMOTIVE NEWS WANT 
ADS will do the trick! 
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Eight Quick Reasons to 
Switch to Martin-Senour 





Higher painting profits 


Exact color match to car-maker’s 
Top quality, top dura- 
bility, top beauty 

No time wasted mixing 
Patented pour-top can 


No come-backs, no head- 


Easier to handle. 
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K-F Dealership Opened 
In Bartow, Fla. 


Brad J. Yater and Nat Banks 
announce the opening of Yater- 
Banks Motor Sales (Kaiser- 
Frazer), 245 S. Central, Bartow, 
Fla, 


Yater, who has been a resident 
of Tampa the past three years, 
will be in charge of the service 
department. Banks has been in 
the automobile business for the 
past 20 years and will direct sales 
for the new company. 


Af 


Painting the M-S Way 


Maybe our cartoonist did exaggerate a bit, but you'll react that way, 
too, when you learn about the profits made on Martin-Senour’s ready- 
mixed automotive finishes. You won’t become a tycoon overnight, but 
you will have more time and money to enjoy the things you like. You 
paint more cars in less time and cut labor costs on every job. Every 
M-S finish is factory-matched to the car maker’s specifications. 
No more time wasted mixing colors. No more “comebacks”, 
either, because it’s right the first time. Just check the color, 
make and model in your handy M-S catalogue, then phone your 
nearby N.A.P.A. Jobber. It’s quick, it’s easy and it’s always 
right. 


MARTIN-SENOUR 


2520 Quarry Street, Chicago 8, Illinoia. 











Lawsuits Affecting Dealers ... 





Court Decisions 


By Leo T. Parker 

Attorney at Law 
HE GENERAL rule as to the 
measure of damage for which 
an automobile dealer is liable on a 
breach of warranty is the differ- 
ence between the actual value of 
the automobile and what the value 
would have been if the automobile 
had been as warranted. However, 
this rule is not applicable where 
the purchaser of the car sells it 

and then sues the dealer. 


For example, in McCown v. Jen- 
nings, 209 S. W. (2d) 408, it was 
shown that an automobile dealer 
sold an automobile for $973 and 
issued to the purchaser a guaran- 
tee that the car was in good oper- 
ating condition and would remain 
in such condition under normal use 
and service for a period of 30 days. 

The purchaser delayed six weeks 
in driving the automobile because 
he had no driver’s license. When 
he got the license and drove the 
car he discovered that the dealer 
had acquired it in a wrecked con- 





dition from a wrecking company 
and that the frame was bent caus- 
ing the machine to wear out new 


tires in three or four days. 
+ * * 


Dealer Held Liable 


[IX SUBSEQUENT litigation the 
jury held the car to be worth 
only $400.00 at the time of its sale 
to the purchaser. Notwithstanding 
the purchaser sold the automobile 
for $610, the higher court held the 
dealer liable to the purchaser for 
$613.50 damages, and said: 
“Appellant’s (dealer’s) contention 
that he is not liable in this case 
because appellee (purchaser) wait- 
ed six weeks before he sold the 
automobile or undertook to collect 
for, his damages and that the war- 
ranty of time had elapsed by some 


two weeks is not tenable.” 
+ + o 


Seller Breaches Contract 
NDER NO circumstances may a 
seller repossess an automobile 

purchased on installment payment 


“Say,” Slim exclaimed, “look at the inside of this 
new, fully automatic Eco Tireflator. Did you ever 
see such a compact, simplified assembly?” 


“It does look good,” Shorty agreed,“but I’m still 
more interested in the profit-building angle of 
the Eco BALANCED INFLATION* program.” 


“That’s very important,” Slim assured him,“but 
I want to know how a piece of equipment is made 
before I buy it. You’re interested in money making 
features; I’m interested in time and money saving 
features. Luckily, these new Eco Tireflators meet 
both our requirements. Look at some of these Eco 


ABAZIOG PROFITS OUT OF 


BALANCE 


TIRE INFLATION 
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plan, if he breaches or violates any 
clause in the contract. 

For example, in Brandtjen & 
Kluge, Inc., v. Pope, 192 S. W. 
(2d) 496, the testimony showed 
facts as follows: A seller in Jan- 
uary sold machinery. The sale 
was made under a conditional 
sales contract. 

This contract provided that in 
event the purchaser defaulted on 
any installment, when due, this de- 
fault would entitle the manufac- 
turer to take possession of the 
equipment and keep all payments 
made by the purchaser. The latter 
paid down $214, and gave monthly 
notes for the balance, due. The con- 
tract contained a clause to the ef- 
fect that before the seller would 
take possession of the equipment 


he would notify the purchaser. 
* . * 


Seller Files Suit 


DISAGREEMENT arose when 

the purchaser notified the seller 
that by reason of defect, a part of 
the machinery would not work au- 
tomatically. The manufacturer de- 
manded that the purchaser make 
the agreed monthly payments, but 
the latter refused to do so. Then 
the seller wrote the purchaser that 
he would sue under the contract 





ion, design and 





JUST LIKE HOME—If a wait for your car is unavoidable, Fletcher Motor Sales, Inc 


(DeSoto-Plymouth), Jacksonville, 


immediately because of the pur- 
chaser’s failure to pay the notes. 
However, the seller did not state in 
this letter that he intended to re- 
possess the equipment. 


Soon afterward the seller filed 
suit and took possession of the 








construction features — precision spring adjust- 
ment; factory sealed calibration; Clear-View dials 


with large rotating numerals; 5 to 110 pound 
pressure range; wick-fed lubrication; positive 


safety features; operating economy features and—” 


“Gee,” Shorty interrupted,“there’s sure a lot more 
to these Eco Tireflators than I realized!” 


P.S. Ask your Jobber about the four new Eco 
automatic Tireflator models and Eco’s BALANCED 
INFLATION program...and send for your copy of 


the Eco book today! 


*Copyright 1947 Service Station Equipment Company 


eco. 


Balanced Tire Inflation.” 
NAME 
COMPANY- 

ieee 


city — 


_ THE BEST FOR THE GUEST 


SERVICE STATION EQUIPMENT COMPANY 
MUSKEGON, MICHIGAN AN 
Send me your new, FREE book, “Amazing Profits Out Of 























Fia., has provided this comfortable, 
customers’ lounge to make the wait as pleasant as possible. 


clean, well-lighted 





equipment. Then the purchaser 
sued the seller for heavy damages 
for loss of use of the equipment. 
The purchaser contended that the 
seller had no legal right to take 
possession of the equipment be- 
cause he had not complied with the 
clause in the contract which re- 
quired him to notify the purchaser 
of these intentions. 

The seller contended that his 
letter was proper and legal noti- 
fication, but the higher court re- 
fused to agree with the seller and 
held the purchaser entitled to re- 
cover damages. Also, the court 
ordered the seller to return the 
equipment to the purchaser, and 
said: 

“The principle is that it is a plain 
matter of contract, and the parties 

are entitled to have the contract 
enforced according to its terms.... 
We are of the opinion that the let- 
ters from the complainant (manu- 
facturer) did not constitute notice 


of an intention to accelerate.” 
* + * 


Independent Contractor 


AN IMPORTANT point of law is 
that an independent contractor 
generally is personally liable for 
his own negligence. However, if an 
automobile dealer hires a contrac- 
| tor to perform services the dealer 
may be liable for injuries caused 
by negligence of the contractor. 

For example, in Luthringer v. 
Moore, 181 Pac. (2d) 89, it was 
shown that for some time cock- 
roaches and mice had invaded a 
building. The owner of the build- 
ing made a contract with a com- 
pany to eradicate the pests. This 
company began fumigation in the 
evening. after the premises had 
been prepared by sealing cracks, 
etc., by introducing hydro-cyanic 
acid gas into the building base- 
ment. 

Coming to work the following 
morning, an employe became nau- 
seated and lost consciousness as a 
result of the gas which had es- 
caped from the basement rooms. 
In holding the exterminating com- 
pany solely liable the higher court 
said that independent contractors 
are solely liable for their own neg- 
ligence. 





Cochrane Given 


GMC Zone Post 


PONTIAC.—R. E. Cochrane has 


|been appointed Philadelphia zone 


manager of the GMC Truck and 
Coach division of General Motors, 
according to J. P. Little, general 
sales manager of the division. 
Cochrane, formerly retail sales 
manager at Philadelphia, succeeds 
J. C. Compton, who is retiring on 
July 1. W. K. White, parts ware- 
house manager at New York City, 
replaces Cochrane as retail sales 
manager. 
Wilson Motor (Ford) Moves 
Into $200,000 S.C. Plant 

A new $200,000 plant was 
opened by the Wilson Motor Co. 
(Ford), 1600 Laurel St., Colum- 
bia, S. C. Constructed entirely of 
concrete and steel, the new 
building has radiant heat, fluor- 
escent lighting, air conditioning 
and many other modern facili- 





ties. 

R. C. Pulliam is president of 
the dealership. Associated with 
him are two of his sons, Robert 
F. and James N., secretary and 





treasurer, respectively, of the 
company. 
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Entrance Stiffened . 





Record 498 Exhibitors 
Draw for ASIS Space 


(Continued from Page 25) 


from making the investment, carry- 
ing the stocks, traveling the men 
and doing the other things they 
would have to do to successfully 
conduct a parts wholesaling busi- 
ness.” 

Several prominent manufacturers 
of service shop equipment and oper- 
ating supplies are already beginning 
to voice their disapproval of these 
tight entrance regulations to the 
ASI show, chiefly since these exhib- 
itors take approximately one-half of 
the space and thus contribute that 
proportion of the cost of operating 
the show. 

They feel that a show as large as 
this should be an industry show and 
that they should not be forced to 
exhibit in the American Automotive 
Accessory show to reach the chain 
buyers and in the National Automo- 
tive Dealers Assn. show to reach the 
franchised vehicle dealers as they 
will have to this year—or pass up 
showing to those important seg- 
ments of their market. 

* * > 

OW THAT the auto dealers of 

the country have their own na- 
tional shop equipment show, it is 
not likely that they are too cha- 
grined at being excluded from the 
ASI because they are retailers of 
much of their products—especially 
if the majority of the better equip- 
ment manufacturers exhibit in the 
NADA Equipment Exhibition. 


Even the larger manufacturers of 
equipment, however, are not too 
happy about the added expense 
which exhibiting in two national 
shows throws on them. In the sec- 
tional shows, such as the Southeast- 
ern in Atlanta and the Southwestern 
in Dallas, they have the help of 
their jobbers in those areas. 

The ASI show has continued to 


Gas Retailers 
Reform Assn. 


In N. Y. State 


ROCHESTER, N. Y.—Fight of 
the National Congress of Petroleum 
Retailers to maintain free competi- 
tion in sales of motor fuel and plans 
of the reorganized New York State 
Gasoline Retailers Assn. were out- 
lined here to nearly 200 Rochester 
area dealers. 

Marking the formal opening of 
the new headquarters of the Retail 
Gasoline Dealers Assn. of Monroe 
County, the addresses were fol- 
lowed by an entertainment pro- 
gram. 

Rankin P. Peck, Detroit attorney 
who is president of the national 
association, told in detail the fight 
waged in Michigan by dealers for 
a fair margin in retail sales of 
motor fuel and its extension on a 
national scale through the organiza- 
tion he heads. 

Peck said the national congress 
now is fighting for equitable dis- 
tribution of gasoline at all levels in 
the industry and for dealers’ repre- 
sentation on allocation committees 
because of the threatened shortage 
of motor fuel. The National Petro- 
leum Industry Council, Peck said, 
is proposing equitable distribution 
only at the consumer level. 

The state association is backing 
proposed legislation for state in- 
spection of motor vehicles, Alan F. 
Feinman, president, said. It is also 
supporting proposals for uniform 
price posting for gasoline as a 
means of eliminating large highway 
signs and price cutting. 

It seeks also to correct marketing 
practices by longer-term leases for 
stations to promote greater security 
and stability among dealers. 


Hughes-Burnett Announces 
$140,000 Expansion Plan 


A $140,000 expansion program 
has been announced by Hughes- 
Burnett, Inc. (Dodge-Plymouth), 
Cleveland, with the purchase of 
a two-story building. This will 
make available approximately 
38,000 square feet of floor space 
to be used for showroom, ga- 
rage and body repair purposes. 





grow in importance as the great 
service market—or automotive 
after-market — has ex panded. 
From its beginning in 1931 it has 
expanded in exhibitors over 70 
percent and has more than dou- 
bled the amount of floor space 
required (see table below), until 
today it is claimed there are only 


two cities with exhibition halls 


large enough to handle it—Chi- 


cago with its Navy 


Pier, 


and 


Atlantic City with its Municipal 
Auditorium. 

The growth of the ASI show is 
clearly visualized by the following 


tabl 
Year 
1931 
1932 
1933 
1934 
1935 
1936 
1937 
1938 
1939 
1940 
1946 
1947 
1948 


Exhibitors Sq. Ft. 


e: 
City 
Atlantic City...... 290 
DIOCTGES ciciscivnsecsss “Oe 
Chicago .............. 268 
Cleveland .......... 336 
Atlantic ee 343 
Chicago . —— 
Chicago ....... 380 
Chicago ....... 355 
Chicago .. 351 
Chicago ............. 352 
Atlantic — wie’ a 
Chicago . << 
ee 498 


64,980 
56,523 
62,324 
72,261 
92,400 
98,632 
110,095 
103,412 
108,413 
117,330 
126,888 
160,000 
177,000 


1948 


GE Announces 
‘Sales Managers 
For New Districts 


new sales districts to the nation- 
wide sales setup of General Elec- 
tric’s Lamp department was an- 
nounced by M. L. Sloan, GE vice- 
president and general manager of 


headquarters here. 





Lamp department. 
The new sales districts, 
quarters cities, 


head- 


and persons APp- | 90,000 cover-to-cover readers! 
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specializes in car care. . .” 


designed your car's original rings. See 
me for all services, parts and accessories. 
My name is in your classified telephone 


directory under ‘Automobile Dealers’ 


r ‘Automobile Repairing & Service’.” 





MUSKEGON PISTON RING CO. 
Muskegon, Michigan : 

_ Plants et Muskegon and Sparta: 

“THE ENGINE BUILDERS’ SOURCE” 





29 


| pointed to head each district are 


as follows: 

Chicago district, Chicago, T. D. 
Scarff, manager, and D. J. Bowden, 
assistant manager; a new Midland 
district, Chicago, D. O. Dice, man- 


CLEVELAND.—<Addition of five | 98: Iowa-Illinois district, Daven- 


port, Ia. F. C. Horton, manager; 
Wisconsin district, Milwaukee, W. 
B. Gustafson, manager; Indiana 
district, Indianapolis, J. M. Lime, 
manager. 

A. H. Meyer, who for more than 
30 years served as manager of the 


the department, at its Nela Park|former Midland sales district of 
The changes, | the Lamp department, 
effective July 1, brought to 23 the|tinue in an advisory capacity to 
number of sales districts in the| the managers of the new districts. 


will con- 





AUTOMOTIVE NEWS offers to adver- 
tisers a weekly audience of an estimated 


sil ak 











. and my car's a real necessity. So 
when it needs servicing you can be 
sure I get the best, from a man who ox 


” 





“Car care is my specialty—I'm your 
‘Factory Authorized Service Man’. I 
was trained by the maker of your car, 


so I know your car like nobody else 
can, I know when new parts will 
improve its performance . . . like new 


piston rings tested and proved especially 


for worn engines by the same men who 
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DANVILLE DEALERSHIP DOLLS UP—A new rotunda-type showroom and an extension of 


the service department were recently completed by Lincoln-Mercury, Inc., 


Danville, Iil.. in 


preparation for introduction and display of new 1949 Lincoln and Mercury models. Dealer- 
ship is owned by John Young, president, and managed by William M. Aldendifer, secretary 


Court Rejects 
Peters’ Appeal 


ST. PAUL, Minn.—The U. S. Su-/|trial in May, 


sistant U. S. district attorney, re- 
vealed. 

Peters was sentenced to serve 
two years in prison and pay a $10,- 
000 fine following a month-long jury 
1945. Pending his 


preme Court has refused to review | #Ppeal he was free on $10,000 bond. 


the appeal of Cloyce H. Peters, con- 


victed here in federal court three | 





Reinivts Adds Cadillac 











Dealer Business Counsel 


Inter-Departmental Sales Best to Be Recorded 
As ‘Transfers’ on Record Books 


(The opinions expressed herein are those of Columnist Van Tassel and are not 


necessarily those of Automotive News). 


By J. B. Van Tassel 

Waa YOU TRANSFER a part, 
accessory or labor from one de- 
partment to another, the transac- 
tion according to most factory 
dealer accounting 
systems is classi- 
fied as an inter- 
departmental sale 
and the transac- 
tion is recorded 
on the books of a 
dealer as an in- 
ternal sale of 
merchandise or 
labor on a cost- 
plus basis. 
There is noth- 
ing particularly 
wrong with handling such a tran- 
saction in this manner except that 
it does inflate the total sales and 
gross income result with an amount 


4. B. Van Tassel 


| bookkeeping cost-plus basis. 

As a result your total gross 
profit or income in these depart- 
ments and in the total of all de- 
partments includes an amount of 
bookkeeping or internal profit 
equivalent to the amount of the 
total of the inter-departmental 
transactions. 

For comparative purposes (which 
are very important), your copy of 
the financial and operating state- 
ment that you send the factory 
should show these transactions as 
internal sales and internal gross 
profits provided they request them 
shown as such. 

* * * 


owner. for all practical pur- 
poses and if I were doing it 
myself, I would have my copy of 
the financial and operating state- 
ment show these inter-departmental 






years ago of conspiracy to defraud 
the government in an OPA used- 
tire racket, William P. Murphy, as- 


A. L. Hendrix Motor Co, (Olds- 





named dealer for Cadillac there. 


mobile), Jonesboro, Ark., has been equal to the transfers made from 
one department to another on a 


transactions as “transfers” and not 
as internal sales and profits. 
The reason is that I would want 





Spa © 


Air Le vs 


Wert WILLS 
Now at these 


Available 


STRATE Oi 
YOANN 


Write, wire or phone today to the address below for 
complete details and descriptions of these first-class 
plants and facilities now being offered for sale or 
lease. Be sure to mention Plancor number. Inspec- 
tions can be arranged at your convenience. Informa- 
tion on how to submit your bid together with re- 
quired bid forms can also be secured at this address. 
These plants are typical of other equally desirable 
facilities currently available. 


* * * 


Some plants may become subject to the provisions of the 
National Security clause, whereby the Federal Government 
retains dormant rights to utilize the facilities for production 
under Government contract. In the event that this dormant 
right is exercised, the Government will consider the qualifica- 
tions of the buyer or lessee to carry out such contracts. These 
plants are part of the production facilities being offered to 
private enterprise. 








LOCATION 
EASTERN STATES 

New Castle, Delaware 

Belle Meade, Virginia 
Farmingdale, lL. |., New York 
Hoboken, New Jersey 
Worcester, Massachusetts 
Providence, Rhode Island 


MIDWEST OR SOUTH 
Painesville, Ohio 
Humboldt, lowa 
Clinton, lowa 

Detroit, Michigan 
Greenbrier, Kentucky 
Bay City, Michigan 
Henryetta, Oklahoma 
Cleveland, Ohio 

East St. Louis, Illinois 
Toledo, Ohio 
Platteville, Wisconsin 


WEST COAST 


Seattle, Washington 
Portland, Oregon 

Renton, Washington 
Newark, California 
Torrance, California 
Seattle, Washington 
Downey, California 






ROOM 1402, “I BUILDING, WASHINGTON 25, D. C, 











SQUARE FEET = PLANCOR NUMBER 
5,000 628 
1,000 1,465 

33,488 WD-387 
86,800 Nord 1,023 
52,000 NOd 1,765 
835,770 MC-10,849 
7,800 1,716 
31,000 1,531-10 
9,800 2,060 
32,400 4 
7,075 1,902 
105,000 988 
55,000 1,023 
54,600 1,073 

120,290 1,073 

350,000 WD-335 
6,700 1,906 

51,700 NOd 1,992 
30,200 1,812 
140,000 303 
20,000 1,295 

918,000 226 

416,000 WD-1,024 

608,800 WD-695 


WAR ASSETS ADMINISTRATION 


OFFICE OF REAL PROPERTY DISPOSAL 


SERVICE SECTION 


my total sales and gross profit fig- 
ures as shown on my copy of the 
statement to show the actual dollar 
income from customers rather than 
a total amount which includes in- 
ternal as well as bookkeeping sales 
and profits. 

Here is the accounting pro- 
cedure that I would follow in 
order to keep these inter-depart- 
mental sales and gross profits out 
of the total of my customer vol- 
ume and gross profits: 

For example, and let us assume 
the prime cost of the labor, or part 
or what have you, is $1 and the 
expense of handling the part or 
labor is 15 cents, according to oper- 
ational experience, and the part is 
being transferred from the parts 
department to the used-car de- 
partment. Credit parts inventory 
$1; debit used-car inventory $1; 
debit used-car department expense 
“Handling Expense” 15 cents, and 
credit parts department expense 
“Handling Expense” 15 cents. 


I WOULD RECOMMEND that you 
open a separate account for 
these expense credits and charges 
in the departments and classify 
them as “Expense Recharge” or 
“Handling Expense Accounts.” 

In this way you completely elimi- 
nate from your sales total the cost 
and internal markup price on any 
merchandise that is transferred and 
you credit the department handling 
the transaction by reducing the 
amount of expense in this depart- 
ment and increasing the amount of 
expense in the department to which 
the merchandise or labor is trans- 
ferred. Your net profit result of 
all departments is exactly the same 
as it would be on an internal sales 
and gross profit basis. 

However, when you look at your 
copy of your statement you know 
exactly how many sales dollars and 
gross profit dollars have been taken 
in from customers, and as a result 
these totals are not distorted by 
bookkeeping sales and profits. 

(Any questions on business 
management will be gladly an- 
swered by J. B. Van Tassel, c/o 
Automotive News). 


AAA Chief Finds 
Travel Conditions 


Better in Europe 


NEW YORK.—Touring conditions 
for Americans in Europe rapidly 
are approaching prewar levels—and 
visitors from this country are more 
welcome than ever before, R. J. 
Schmunk, president of the Ameri- 
can Automobile Assn., declared here 
on his return from a month’s travel 
abroad. 

Schmunk arrived aboard the S.S. 
Queen Mary, together with Russell 
E. Singer, executive vice-president 
of the AAA. Both attended the an- 
nual convention of the International 
Touring Alliance in Stockholm last 
month, 

The AAA leaders, who traveled in 
England, France, Belgium, the 
Netherlands and Scandinavia, said 
that all those countries are antici- 
pating many thousands of Ameri- 
can visitors during the summer 
season. 

Singer said that in England, 
“where last year catering interests 
said Americans would not be wholly 
welcome, there has been a total, and 
generous, reversal in feeling.” The 
people of Britain, he added, are be- 
ing constantly told by their govern- 
ment that all their foreign visitors 
during 1948 would consume only .05 
per cent of the nation’s annual food 
supply. In addition, Mr. Singer said 
that Britain, like most European 
countries, makes special fuel allow- 
ances for Americans traveling with 
their own automobiles. 


U.S. Publishes Study 


On Trade Research 

WASHINGTON.—How trade as- 
sociations and other groups of 
manufacturers carry on their tech- 
nical and scientific research in in- 
dustrywide problems is the subject 
of a study just published by the 
Department of Commerce. 

Copies of the booklet may be ob- 
tained through the field offices of 
the Department of Commerce, or 
from the Superintendent of Docu- 
ments, Washington 25, D. C., at 25 
cents each. 


Bahney Builds 
Bahney Chevrolet Sales, Akron, 
Ind., has let contracts for the addi- 
tion of a new showroom and garage 
to its present property on W. Roch- 
ester Ave. 
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a: 
pense | 
, and 
pense 
| ; dispute could appeal directly to; A. E. Goff of Ruston. |Boston Common from. taxation. 
t you I h H the courts for relief, rather than 7 2, Ss | The cost of the proposed 3,500-car 
|_ for + n t e opper to go through the process of an Tax-Exempt Garage garage is estimated at $7,000,000. 
Arges appeal to the National Labor Re- Plans call for the private owner 
ssify | lations Board. The act had been| Gov. Robert F. Bradford of|of the garage to pay the city of 
oe Minn. Institute Urges Goff act of 1946, which provided |called the “equal responsibility | Massachusetts has signed a bill ex-| Boston 2 percent of the annual 
limi State Ta Sales that the offended side of any labor | bill” by its author, former Senator|empting a proposed garage under! gross receipts from the operation. 
4imi- State x on oneness ies tededigtadtpstaicannseeenninecninanneentid accion Reticence 
or The Minnesota Institute of Gov- | 
land ernmental Research has recom- | 
dling mended a retail sales tax for Min- | 
the nesota as the only major tax source 
part- that has not been tapped by the) 
it of state, in its final report dealing . ys [ENT 
hich with all phases of the state’s tax ai b CONVE 
ans- situation. ii) 0 R 3 
t of a3 
: If new taxes are necessary, due 3 b s 
aioe to a soldier’s bonus or larger tax 
mrCS aids, a sales tax must be given | 
ou consideration, the institute con- 
sand cluded. It is an independent, citi- 
and zen-supported fact-finding agency 
hen designed to assist the state’s legis- | 
sult lators, state officials and citizens in | 
; by solving governmental problems. 
+ * * 
E88 Yonkers Sales Tax Dead 
~~ i A proposal for a municipal sales 
r/o tax was pronounced dead in Yonk- 
ers when no member of the com- 
mon council was willing to spon- 
sor such a measure in the face of 
protests by merchant and consum- 
oe $ er groups. The tax had been sug- 
gested by City Manager Thomas : 
V. Kennedy to raise funds for | 
higher pay for municipal em- 
ions | ployes. _ 
idly 7 * * «* VA ~ 
oo | ‘Equal Liability’ Labor Act | gS 
J. 4 Repealed in Louisiana Be 
— ' Louisiana’s legislature gave final a 
ae approval to a bill repealing the Ms 
as = ERE’S the latest addition to the rapidly expanding 
sell Body Engineers Manzel line of service tools and equipment—a floor 
ent . T 2 crane with 8 new, exclusive features to make heavy lifting 
- | To Hold Detroit | é; 
a ; Ss u jobs easier, faster and safer than ever before. 
last = . ; : 
Session Nov. 3 Qo With the Manzel Hydraulic Floor Crane, one man lifts 
; je eee Seeriee Bosiely od the heaviest engines, machinery, drums and crates, with a 
he y Engineers Inc. w old its | ; : 
aid annual convention Nov. 3-5 at the | few easy strokes —and guides them through narrow aisles, 
a | Rackham Memorial building here, | around stationary objects, indoors and outdoors, with bulls- 
ner | oa brads a | eye steering accuracy. Clumsy, costly structural supports, 
“a : i dna a tine eabteaiien will | trolleys, and switches are eliminated. 
sts be an industrial exhibit of body . . . . 
ily materials and parts and body hard- Masts and carriage frames of various heights and widths, 
ind ware of leading manufacturers, and an interchangeable boom of greater load capacity, are 
vag catieabe ‘tetura Gea — of available to suit job requirements. 
A <i ee ‘aiehe roe The Manzel Crane can save you money and insure more 
05 sions will cover new trends in styl- profitable operation. Write for literature 
od ing, production engineering, small +1 . 
aid cars, seating comfort, truck bodies, describing = many advantages. 
an buses and coaches, materials in 
w- body construction and passenger- 
ith car body engineering. 
The society has a membership of 
approximately 200 and is headed by 8 NEW EXCLUSIVE FEATURES 
i H. Haberst 3 : 
{ ee eee of the aaa ae FOUR POINT STABILITY — Widespread front wheels and 
: is Lynn A. Fill. rear casters. Rough floors, sudden obstructions, and sharp turns 
aS - : ae NT cannot tip the crane. 
z ‘ TWIN PUMPING CYLINDERS— Give extra speed before 
a i Independent Repairmen contacting load—easy, steady lifting power while raising it. 
Cc : ‘ STEERING ACCURACY— Full swiveling rear casters com- 
t 
c Guests of Ford Dealer G bined with long, massive handle rigidly attached to the 
MEMPHIS.—As part of his intro- | frame permit bulls-eye steering accuracy. 
b- ductory — a m4 Zo ot LARGE 6" WHEELS—Glide over rough surfaces. 
of ete gr ns Me ela ae MULTI-PURPOSE HANDLE —All operations are 
ee pe saa manne coh are controllable from the handle — moving crane, raising and 
sal ; ; lowering the load. 
- Cee a erasing cae DUAL VALVE RELEASE—Release on both handle 
Pt pienso yf the ford aie and mast gives extra convenience. 
Co., every man was permitted to 90° PUMPING ACTION — Muscles of back, arms, and legs 
™ drive a new car over a selected are all used, saving many pounds of lifting effort. 
li- route of various street conditions. COMPLETE SAFETY — Extra safety in every part. Sturdy 
ge Food and refreshments were served mast is rigidly braced. 
h- to the independent operators at the 











conclusion of the test drives. 
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AUTO-LITE presents the leading stars yf 
th 





Among the many brilliant performers 
appearing on “Suspense” are Cary Grant, Ida Lupino, 
Charles Laughton, Douglas Fairbanks, Jr., 


Van Johnson and Agnes Moorehead. 
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: Broadway and Hollywood 


the prze-wmning CBS Package Program‘* 








SUSPENSE J 


over the Columbia Broadcasting System 


“Suspense” is the greatest of all mystery and adventure programs 

on the air. It is the only ofte with audiences big enough to be among 

the “top 15” evening programs 11 times during the past two years 

and also to win a special citation of honor from the Peabody Awards Jury, 


who called it “head and shoulders above the competition? 


CBS-conceived, CBS-produced, it compresses the elements of suspicion 
and intrigue into a half-hour broadcast of extraordinary impact, 
based on the best stories of the great mystery writers of all time: 


Cornell Woolrich, Agatha Christie, Conan Doyle, Edgar Allen Poe. 


“Suspense” is another example of the ability of the CBS Package 
Program operation to build great commercial radio entertainment 


with top audiences night and day. 


Now under the astute sponsorship of Auto-Lite and its dealers, 

“Suspense” is being broadcast on the coast-to-coast CBS network 
—the most effective network in America today in delivering large 
audiences at lowest cost to advertisers — the consistent preference 


of the biggest radio advertisers for _— : on 


the past eleven years! 


*Broadcast Thursday nights at 9:00 p.m. EDT. 


XU 
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International Chain Buys 
Pyrene Division in N. J. 


Announcement has been made by 
interests connected with Interna- 
tional Chain & Mfg. Co., York, Pa., 
of the purchase of the plant and 
equipment of the chain division of 
Pyrene Mfg. Co., Newark, N. J. The 
new company will be known as 
Newark Chain Co. 

All production will be marketed 
by International Chain and will be 
sold under the Campbell brand. The 
officers of the newly organized com- 
pany are: George J. Campbell jr., 
president; Thomas F. Gray, vice- 
president and general manager; 
Melvin H. Campbell, secretary, and 
Howard D. Campbell, treasurer. 

eee 


Ford N.Y. District Adds 
Three to Truck Staff 


Appointment of three additional 
men to the truck and fleet sales de- 
partment of the New York district 
of Ford Motor Co. has been an- 








led EX 


fastest, say teas Bo Vso 
er-Surfacer ever made .. 


nounced by David J. Long, depart- 
ment manager. 

Charles Prestin, formerly sales 
promotion manager of the New 
York district of International Har- 
vester, has been appointed truck 
representative of Ford’s New York 
district. Edward Janicke, who has 
been with Ford for the past 25 
years, has been made a fleet sales 
representative, and Quentin G. 
Pletsch, previously in the service 
department, has been appointed a 
fleet service representative. 


* * 


Weatherhead Announces 


Personnel Changes 


New staff appointments in both 
the sales and engineering — 
ments of the Weatherhead Co. 
have been announced by Albert 
J. Weatherhead jr., presttent of 
the Cleveland concern. 

Heyliger Church, vice-president 
in charge of sales, has been ad- 
vanced to executive head of all 
sales divisions, both foreign and 
domestic. R. P. Gibson, formerly 
vice-president in charge of the 


rg be safely sanded, wet or dry, without 
clogging the paper, 30 minutes after appli- 
cation. Does that save time! 


High solids content— 
and we do mean 


HIGH 


Yes sir, high, is the word for it—we believe it 
has the highest solids content ever offered to 
the trade. File marks and other imperfections 
are filled more quickly—jobs are easier to do, 
more satisfactory in every way. 


What a money saver... 

Reduces 2:1 with thinner—gives you a cost-at- 
the-gun economy that makes the price per 
gallon surprisingly low. 


4 High hold-out for a “super” finish . . . 


This new DUCO Primer-Surfacer holds out 
color coats as never before. Result, a better 
looking finished job with less rubbing. Sure 
it’s more economical! 


FS Miniraum settling in the cup... 


Light Gray and Red Oxide settle at the lowest 
rate known for these colors; Dark Gray so 
slowly that, normally, rotating the spray cup 
will re-mix to proper consistency. 


automotive sales division and 
manager of Weatherhead’s De- 
troit office, has been appointed 
vice-president and general sales 
manager. Gibson will carry on 
his new activities from the home 
office in Cleveland. M. C. Peter- 
son, who recently joined the com- 
pany as sales manager of the 
Industrial Hose division, has been 
appointed assistant general sales 
manager. 

Weatherhead also announced 
two new appointments in the en- 
gineering department: John D. 
Baldwin jr. as chief product en- 
gineer, and Charles H. Crawley as 
chief design engineer. Both Bald- 
win and Crawley have been with 
Weatherhead since 1927. 


* . * 


Goodyear Ups Householder; 
Other Promotions Listed 


C. B. Householder has been named 
to the new position as manager of 
fuel tank department for Goodyear 
Tire and Rubber Co., it was an- 
nounced by R. W. Richardson, man- 
ager of the Aviation Products divi- 
sion. 

The appointment originates a 
series of major changes in Richard- 
son's division, because Householder 
was formerly a sales engineer re- 


| 





sponsible for all Goodyear contacts 
with airlines in the eastern part of 
the U. S. He will be succeeded in 
this job by E. M. Humphrey, who 
is being transferred from the New 
York office of the aviation products 
division. 

Humphrey will be replaced by W. 
A. Carison, who leaves the aviation 
products office in Miami. G. R. 
Price, Akron staffman, will replace 
Carlson in Miami. 


Fisher Succeeds Dewey 


In Eaton Stampings 
R, E. Fisher, former sales man- 


SERVICE SECTION 


stamping division, retires after 25 
years of service with the company 
. © o 


John Jacobs Succeeds 
Leeder at Jacobs Co. 


John F. Jacobs, vice-president of 
F. L. Jacobs Co., Detroit, has as- 
sumed the executive duties formerly 
directed by E. R. Leeder, who has 
resigned as vice-president in charge 
of manufacturing and director to 
devote his time to other business 
interests. as 


* 
Studebaker Truck Promotion 


ager of the stamping division of | Headed by Fitzgerald 


Eaton Mfg. Co., Cleveland, has been 
promoted to gen- 
eral manager of 
that division. He 
succeeds Daniel 
Dewey, retired. 
Fisher was first 
employed by Ea- 
ton in 1936 as sales 
manager of its 
bumper division, 
Jackson, Mich., 
and also of the 
stamping division. 
Fisher Dewey, vice- 
president and director of Eaton, as 
well as general manager of the 


R. E. 
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6 And as for adhesion and flexibility... 
This new Primer-Surfacer resists chipping, peel- 
ing, flaking—real assurance that your customer 
will be satisfied with a job that “stands up.” 


7" the New DUCO Primer-Surfacer now ... 


You will be amazed at its performance in your 
shop. It’s big news in the refinish field! Your 
Du Pont jobber has it—in four colors. 


E. I. du Pont de Nemours & Co. (Inc.), Finishes 
Division, Refinish Sales, Wilmington 98, Del. 





SETTER THINGS FOR BETTS 
oc THROUGH CHEMISTRY 











In line with Studebaker’s ex- 
panding truck program, William 
E. Fitzgerald has been named to 
fill the company’s new post of 
truck sales promotion manager. 
The appointment was announced 
by Richard G. Hudson, Truck 
division manager. 

Prior to his appointment, Fitz- 
gerald had bee 


department, including the direc- 
tion of the ’49er Studebaker truck 
introductory promotion program. 
He joined the South Bend con- 
cern in 1941. 

* 2 e 


Three Appointments Made 


At Ford Highland Park 


Three appointments at the High- 
land Park (Mich.) plant of Ford 
have been announced by S. W. Ost- 
rander, general manager of High- 
land Park operations. George Har- 
desty was named director of pro- 
duction control; C. B. Ver Duin, 
resident controller, and A, M. Wil- 
son, traffic manager. 

Hardesty formerly was head of 
production control for tractor man- 
ufacturing at Highland Park. He 
joined Ford in January, 1935. Ver 
Duin came to Ford in January, 1947, 
after serving more than three years 
in the U.S. Navy on a destroyer es- 
cort. Wilson, a 25-year Ford em- 
ploye, was formerly traffic manager 
of the Ford Dearborn district. 


. * * 


Walworth Succeeds Probst 
As Reo Chief Engineer 


Appointment of William M. Wal- 
worth as chief engineer of Reo 
Motors, Inc., Lansing, has been an- 
nounced by Henry 
E. Hund, presi- 
dent and general 
manager. 

Walworth su c- 
ceeds Karl K. 
Probst, associated 
with Reo for 
many years. The 
latter is resigning 
to re-enter the 
consulting and de- 
velopment field. 

Walworth joined 
Reo after being graduated from 
Massachusetts Institute of Technol- 
ogy in 1927. He resigned from Reo 
in 1938 to join Mack Trucks, Inc., 
where he became vice-president 
and chief engineer in March, 1945. 

. a ao 


Frank Gets Tucker Post 
As Service Director 


A. A, Frank, veteran automo- 
tive service executive, has been 
named director of service for 
Tucker Corp., M. W. Dulian, gen- 
eral sales manager, has an- 
nounced. 

Frank, who started in the auto- 
mobile business with Ricken- 
backer Motor Co. in Detroit, was 
associated with Chrysler Corp. 
from 1926 to 1948. During his last 
seven years at Chrysler, he served 
as assistant to the general man- 
ager of the parts division. 


In 1943 he became general sales 
manager of Ward LaFrance 
Truck division of Great Ameri- 
can, Inc., and later was appoint- 
ed general manager and elected 
vice-president of that firm. 

= + a 

K-F Appoints Stover 
Detroit District Manager 

Appointment of Edward L. Sto- 
ver as district manager in the De- 
troit sales region is announced by 
C. H. Bruestle, supervisor of re- 
gions for Kaiser-Frazer Sales Corp 


* * * 


Freund Joins ATA 
Frederick G. Freund, attorney 
formerly with the ICC, has been 
appointed assistant director of the 
American Trucking Assns., traffic 
department. 


Wm. M. Walworth 
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Foster Succeeds Holton 


On Petroleum Committee 


Austin T. Foster, general coun- 
sel of Socony-Vacuum Oil Co., Inc., 
has been appointed a member of 
the American Petroleum Industries 
committee of the American Pe- 
troleum Institute, William R. Boyd 
jr., president of the institute, an- 
nounced. 

Foster was appointed to succeed 
George V. Holton, who was re- 
cently elected chairman of the 
board of directors of Socony-Vac- 
uum. Holton had served as a mem- 
ber of the APIC since the time 
of its formation in 1932. 

e* ¢ e@ 


Schultz Quits GM to Join 


Ford Production Staff 


Appointment of George W. 
Schultz as superintendent of the 
truck and bus chassis division, 
Highland Park (Mich.) plant, 
Ford Motor Co., has been an- 
nounced by S. W. Ostrander, gen- 
eral manager of Highland Park 
operations. 

Schultz, who comes to Ford 
from the Atlanta (Ga.) plant of 
the Buick-Olds-Pontiac division 
of General Motors, has had 32 
years’ experience in automotive 
production work. 

eo s az 
Staninger Joins Forces 


With Gordon and Kinney 


Carl E. Staninger has joined 
Alex Gordon and James P. Kinney, 
Michigan and northwest Ohio rep- 
resentatives for the Automatic | 
Transportation Co., Chicago, as a| 
partner and vice- -president. 

The new firm, located at 410 Ste- | 
phenson Blidg., ‘Cass at W. Grand | 
Blvd., is called Gordon, Kinney | 
and Staninger, Inc. Gordon retains | 
the position of president. 

+ + * 
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Chrysler Export Names 


Galer Regional Chief 


Appointment of C. N. Galer as 
regional executive manager for the 
European-Near East region of the 
Export division of Chrysler Corp. 
is announced by C. B. Thomas, | 
president of the division. He suc- | 
ceeds T. G. Davis, who is being 
assigned to the president’s staff. 

Galer has 26 years of automotive 
experience, most of it in export 
activities. 


Iw 


Goodrich Shifts Offices 


In New Orleans 


New Orleans district offices and 
warehouse of the replacement tire 
sales division of B. F. Goodrich 
Co. have moved from 750 Caron- 
delet St. to 1104 S. Roman S&t., ac- 
cording to D. E. Legarde, district 
manager. 

The company will use approxi- 
mately 18,000 square feet in the 
new building for its office-ware- 
house. The entire area will be air- 


conditioned. 
€ * * 


3 Studebaker Engineers 
Named by Chicago SAE 


Three engineers on the Stude- | 
baker Corp. staff have been elected 
to offices in the Chicago section of 
the Society of Automotive Engi- 
neers for the 1948-49 season. 

They are H. E. Churchill, chief 
research engineer, who has been 
chosen section chairman; T. A. 
Scherger, engine development engi- 
neer, named section secretary, and 
W. Waits Smith, executive engineer, 
who is new vice-chairman in charge 
of passenger car activities. 

* . * 


Woodruff, Floyd Acquire 
John-Wilmer Stock 


All of the stock of the John- | 
Wilmer Co., Inc., Atlanta, Ga., au- 
tomotive parts rebuilders, has been | 
acquired by A. J. Woodruff and 
George F. Floyd, it was announced 
by Woodruff, president of the com- 
pany. Floyd is vice-president. 

7. * * 


Daley Succeeds Robinson 


In DuPont Chemicals 


‘Edmund G. Robinson, general 
manager of the organic chemicals 
department, E. I. du Pont de Ne- 
mours and Co., since 1929, will re- 
tire from active company service | 
July 1, it was announced. 

He will be succeeded by John F. 











Daley, general manager of the Du 

Pont pigments department. Robin- 

son will continue as a member of 

the company’s board of directors. 
+ 


* * 


Idol Named to Succeed 


Rice as ATA Counsel 

The American Trucking Assns. 
announces the appointment of Ed- 
gar S. Idol of St. Louis as general 
counsel of the organization. 

He fills a vacancy created by the 





resignation of Roland Rice, who 
left to join the legal staff of the 
Assn. of American Railroads. Idol 
will assume his duties July 1. He 
comes to ATA from Columbia Ter- 
minals Co., St. Louis. 


. * * 

Midwest Divisional Office 
Opened by U. S. Tires 

U. S. Tires division of United 
States Rubber Co. announces es- 
tablishment of a Midwest divi- 
sional office with headquarters at 
Kansas City, according to J. C. 
Ray, sales manager. The new re- 





gional office will supervise sales 
in the Dallas, Des Moines, Min- 
neapolis, Oklahoma City, Omaha 
and Kansas City districts which 
comprise the new divisional ter- 
ritory. 

John Griffin, formerly district 
manager at Kansas City, has 
been appointed divisional man- 
ager, Ray also announced. Wil- 
liam J. Miller, formerly assistant 
district manager at Kansas City, 
has been appointed district man- 
ager there, ae Griffin. 

* 


Chevrolet Maku island 


To Customer Contact Post 


Appointment of M. J. Raymond 
as supervisor of customer relations 
for the Chevrolet service and me- 
chanical department is announced 
by E. L. Harrig, manager. 

Raymond succeeds R. H. Schmitt- 
diel jr.. who has been made New 
York City zone service manager. 

* * * 


Popper Manages Service 


For Auto-Lite Battery 


Charles Popper has been ap- 
pointed service manager of Auto- 





OLD TIMERS AT FRUEHAUF TRAILER—Five officials photographed durin 


of the plants, 


vice-president in charge of engineering, 26 years; C. L. 
Harry R Fruehauf, first vice- president, 33 years, and 
Both Fruehauf and Neumann were employed at the 


© F. Neumann, director, 33 years; 
Roy W. Jacobs, secretary, 25 years. 


have a combined total of 145 years' experience. Left to rig y 





recent tour 
Reid 


Schneider, vice- gredéedt, 28 years; 


Fruehauf blacksmith shop in Detroit prior to the founding of the trailer company in 1915. 





W. E. Blank, 
manager. 
Popper first joined Auto-Lite 
when he entered the dynamometer 
laboratory, where he was associated 
with spark plug research. Later he 
was transferred to the central engi- 
neering battery division of the com- 
pany, where he served as assistant 


to the chief engineer. 
* + + 


replacement sales 


Layte on Savings Board 
Ralph R. Layte, president of 


manufacturer, was recently elected 
to the board of directors of the 
Howard Savings Institution of New- 
ark, N.J. For the past 23 years, 
Layte has been associated with 
Purolator Products, Inc., and has 
been president of the company 
since 1941. 
* s o 
Hollister Appointed 

Harry B. Hollister has been ap- 
pointed vice-president of the Com- 
mercial Securities Corp., Hartford, 


Lite Battery Corp., according to Pardiiter Products, Inc., oil filter ' Conn. 
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Sell ’em 
at the pump! 
ALL THE TOOLS THAT USED TO BE NEEDED ... ALL THE TIME THAT USED 
TO BE LOST... in making a filter element change have been completely 
eliminated by the Purolator Wing-Nut Micronic Filter. “Check your 
oil filter element?” now becomes as easy as “‘Check your oil?” 
Take advantage of the big sales opportunity that this sensational 
Purolator development makes possible. Remember no other oil filter 
line can match Purolator engineering. No tools needed to 
change filter element 
. * No need to handle 
a dirty filter element 
Filter element change 
OIL FILTER time cut to seconds 
e PUROLATOR PRODUCTS, INC., NEWARK 2, NEW JERSEY, AND WINDSOR, ONTARIO, CANADA o 
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Indiana Study Asks 


Higher Gas 


Increased gasoline taxes and mo- 
tor vehicle license fees are included 
in a financing program proposed 
recently by the Indiana joint com- 
mittee on street and highway pro- 
grams to provide $101,500,000 a year 
for 10 years for highway modern- 
ization. 

It was announced that the joint 
committee, composed of representa- 
tives of cities, counties and the 
state, would submit a formal report 
to the Indiana tax study committee 
recommending: 

1—Use of $10,000,000 a year for 
city streets, $24,000,000 for county 
roads and $67,500,000 for state high- 
ways. 

2—Complete revision of highway 
financing by the state, in the light 
of present highway and street use 
and n 

3—Increase of the gasoline tax, 
with a statement showing a one- 
cent increase of the present four- 


Tax 


cent tax would yield an additional 
$8,000,000 a year. The state’s pres- 
ent annual gasoline tax yield ex- 
ceeds $30,000,000. 

4—Revision of automobile license 
fees, with a statement estimating 
a 50 percent increase would yield 
an additional $6,500,000. Present 
Indiana vehicle license fees total 
approximately $13,000,000 a year. 
(A light passenger car plate now 
costs $9. A 50 percent boost would 
make this $13.50 and 100 percent 
would be $18 a year.) 

5—Revision of truck fees without 
specific mention of the increase 
needed. Truck fees in the state now 


total approximately $3,500,000 a 
year. 
6—Start charging utilities for 


using highway rights-of-way for 
lines and poles. 

7—Continued use of part of the 
three-cent-a-pack cigaret tax reve- 
nue for highways. The state re- 


cently granted local governments 
$5,000,000 from the cigaret tax fund 
for county roads and city streets. 
8—Allocation of part of the gross 
income tax to highways, since part 
of the collected tax represents au- 


tomobile revenue. 
> + * 


ATA, Colo. Carriers Sponsor 


Fleet Supervisor Session 


The fourth annual training con- 
ference for motor vehicle fleet su- 
pervisors will be held at the Uni- 
versity of Denver July 19-23 under 
the sponsorship of 12 national or- 
ganizations interested in highway 
transportation, American Trucking 
Assns. has announced. 

Similar courses are being held 
this year at 53 other universities 
and colleges throughout the coun- 
try. Other sponsoring agencies in- 
clude American Automobile Assn., 
the American Mutual Alliance, 
Automobile Manufacturers Assn., 
Automotive Safety Foundation, 
New York University, Pennsyl- 
vania State College, National Assn. 
of Motor Bus Operators, National 
Conservation Bureau, National 
Ccuncil of Private Motor Truck 
Owners, National Safety Council 
and the National Highway Users 
Conference. 


SERVICE SECTION 


Arvida, Quebec, on opposite side: 
of the Saguenay river. 

With an overall length of 50: 
feet from abutment to abutment 
the entire structure will weig! 
only 400,000 pounds and will requir: 
little, if any, maintenance. Fiv: 
traffic lanes will guide vehicles to 
the bridge, which has a width of 
24 feet between curbs and four 
feet of sidewalk on each side of 
the roadway. 
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Building Owners 
Offer Help on 


- a Parking Relief 





There are more autos than bath- 
tubs in the U. 8. 


All-Aluminum Road Bridge 
Started Near Montreal 


Construction is underway for 
what is said to be the world’s first 
all-aluminum highway bridge. The 
new bridge will serve as an addi- 
tional link between the Aluminum 
Co. of Canada’s aluminum works 
and its Shipshaw power station in 
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One shop reports... 
$680 EXTRA INCOME in 2 months! 


One of the most profitable services your shop can offer is wheel 
balancing. It’s fast, accurate, and doubly lucrative with a speedy 


RA PROFIT 
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EAVER 


DYNAMIC 


Tao PL 


Weaver Dynamic Counterbalancer. 


A Texas service shop reported “200 wheels balanced with an 
average of 4 weights to the wheel—800 weights” in its first two 
months business with a Weaver WJ-41 Wheel Balancer. 

25 million wheels need balancing today—hundreds of them on 
your customer’s cars. Cash in on your share with the easy-to- 
operate, accurate Weaver Counterbalancer. You'll ‘do your bal- 
ancing faster, and with assurance that it’s done right. 


Ask Your Jobber or Write Us for Details 
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Model WJ-41 





ROAD TEST WHEELS 
RIGHT IN YOUR SHOP 
The Weaver WJ-69 Wheel Tester is 


@ merchandising unit that will feed 
work to your Counterbalancer. 


Makes a “road test” in your shop 


te show need fer balancing. 


WEAVER MFG. CO., SPRINGFIELD, ILL.,U.S.A. 


In a _ resolution stressing the 
gravity of parking and traffic con- 
gestion throughout the country, the 
National Assn. of Building Owners 
and Managers called on municipal! 
officials to join hands with build- 
ing owners in a new effort to pro- 
vide adequate relief. 

Adopted at the group’s 4ist an- 
nual convention in St. Louis, the 
resolution took the stand that pro- 
vision for adequate off-street park- 
ing and storage facilities was “as 
much a civic responsibility as pro- 
vision of streets and highways,” 
and that handling the problem 
therefore was “a joint responsi- 
bility of municipal governments 
and of private interests directly 
affected.” 

Aid and cooperation of its mem- 
bers was pledged by the associa- 
tion in meeting this need as a 
means of promoting the welfare 
and orderly growth of cities and 
the protection of property values. 


* * > 


Bad Sign 


Minneapolis Billboard 
Called Safety Threat 


The purpose for which a large 
automobile safety sign was erected 
on a_ well-traveled Minneapolis 
highway boomeranged here after 
nearby residents protested that the 
sign was dangerous to child safety. 


The sign’s message is worthy, 
said protesting parents, as it warns 
motorists to “Watch Out for Kids.” 
But it is a menace that should be 
removed because it extends out 
nearly to the sidewalk, thus pre- 
venting motorists from viewing pe- 
destrians at the corner. location, 
they said. 


The billboard is across the street 
from a school with 600 students. 
Members of the city council’s roads 
and bridges committee voted to in- 
spect the sign before voting on 
what to do about it. 


2 > * 


Heads Ohio Road Group 


Ernest M. Green of Cleveland has 
been elected president of the Ohio 
turnpike committee. Ralph W. San- 
born of Columbus was named sec- 
retary-treasurer. The committee 
was recently incorporated to sup- 
port legislation which would per- 
mit the construction of toll super- 
highways, financed by revenue 
bonds, similar to the Pennsylvania 
turnpike. 





Ohio Checks Vehicles 


Until End of July 


The Ohio chiefs of police and 
state highway patrol are con- 
ducting a traffic safety check 

program until July 31. The po- 
lice will check for the following 
items: horn, brakes, windshield 
wipers, head lights, tail lights, 
stop lights, tires, steering, rear 
vision mirror and other defects. 

This is a similar program to 
the one held last year in which 
the state dealer association co- 
operated. The state has been di- 
vided into five districts. Each 
district will be supervised by a 
deputy coordinator. Some of the 
larger cities are installing traffic 
lanes, where cars will be in- 
spected, and other departments 
are planning on making routine 
checks. Last year 358,225 vehi- 
cles were inspected. Of this num- 
ber 68,654 were found to have 
one or more defects. About 190 
police departments participated 
in the program. 

Ohio dealers are asked by the 
association to cooperate in every 
way. 
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Walter Ploeser of Missouri, will 
delve into the problem of en- 
forcement of the anti-trust laws, 
the organization of enforcement 
agencies, and whether an anti- 
trust court should be established. 
The President’s Council of Eco- 
numic Advisors is also studying 
the anti-trust problem and how 
enforcement affects the economy. 
A subcommittee of the Senate 
Committee on Interstate Commerce 
is surveying the impact of the Su- 
preme court decision outla'ving the 
basing point system in the cement 
industry. 


* * * 


Some Distinctions 


WHEN YOU juggle Uncle Sam’s 
fiscal figure, says the Wall Street 
Journal, some important distinc- 
tions in terms have to be kept in 
mind. The Journal then lists the 
following Federal super-spending 
glossary: 

THE BUDGET: This is the over- 
all balance sheet of what is paid 
out by the Treasury and other 
agencies, and what comes in dur- 
ing a fiscal year beginning July 1. 

EXPENDITURES: This is the 
amount the Treasury and its sub- 
ordinate spending bureaus pay out 
during the year. It includes cash 
outgo, plus transfers—about $7.5 
billion in 1948-1949—-from the 
Treasury’s accounts to special trust 
funds. 


CASH OUTLAY: This is the 
amount of money paid out by 
the government for supplies aud 
services. It does not inclhide the 


Sales by Chains 
11% Over ’47; 


Accessories Up 


WASHINGTON. —Chain store 
and mail-order sales for April, esti- 
mated at $2,272,000,000, were 11 per- 
cent above the same month a year 
ago, the Department of Commerce 
has announced. 


The department’s seasonally ad- 
justed index of chain store and 
mail-order sales moved up to 314 
in April, from 301 for March (1935- 
39—100). This substantial rise 
brought the index 4 percent above 
the previous high of 302 established 
in December, 1947. 


The largest relative gains over 
March in chain-store sales were re- 
corded by stores in the durable- 
goods group, this gain being twice 
as large percentagewise as was 
shown for the nondurable goods 
stores. 

Increases of from 7 to 12 percent 
were recorded for hardware, build- 
ing material, and automotive acces- 
sories stores, with building-material 
sales returning to the previous high 
level of September. The April rise 
for home furnishings stores was 1 
percent. 

Among the nondurable - goods 
stores, general merchandise stores 
led with an average sales advance 
of 10 percent, followed by apparel 
stores with a 6 percent increase. 
Men’s wear stores, women’s ap- 
parel, and shoe stores shared about 
equally in the apparel expansion. 

The rise in grocery stores was 1 
percent. Eating and drinking places 
were down 2 percent. Drug store 


sales likewise were 2 percent lower 


than in March. 


W.Va. to Campaign 


Against Overloads 


CHARLESTON, W. Va. — An- 
nouncement was made last week by 
the State Road Commission and the 
Department of Public Safety that a 
statewide campaign to determine 
whether commercial vehicle users 
are observing weight limit laws will 
be launched July 12 and will be con- 
tinued indefinitely. 

According to Road Commissioner 
Ray Cavendish, crews of highway 
and public safety officials, employ- 
ing portable loadmeter weighing 
machines, will establish test stations 
on roads subject to heavy traffic 
volumes on both the primary and 
secondary systems. “Due primarily 
to the unprecedented pounding they 
have recently received from over- 
loaded vehicles, our roads have been 
damaged in excess of $3,000,000,” 
Cavendish said. 


Automotive Washington 


(Continued from Page 24) 
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transfers from Treasury accounts 
to special accounts. 

APPROPRIATIONS: This is the 
cash that Congress makes available 
to the federal agencies. Some ap- 
propriations passed in the recent 
session of Congress have been 
spent already. Most will be spent 
in the new fiscal year. Some will 
not be spent until the fiscal year 
which begins July 1, 1949, or later. 

AUTHORIZATIONS: There are 
two types. Contract authorizations, 
included in appropriation bills, per- 
mit federal agencies to let con- 
trects for goods or services to be 
paid for with money to be appro- 
pliated at a later date. Other lezis- 
lotion sometimes calls on the fed- 
eral agencies to spend money— 
such as the federal pay raise— 
which will require a deficiency ap- 
prcpriation later. 


AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 
method of reaching the men who want what 
you have or have what you want! See the 
back pages of this issue. 











the Brady 1a 


COOLING SYSTEM CLEANING 








PARTS CHIEFS SEE DeSOTO PLANT—Thirty department managers from DeSoto-Plymouth 
dealerships in the Chicago area recently visited the DeSoto factory in Detroit. All are mem- 
bers of the Chicago Parts & Service Managers Assn., Inc. The service managers visited the 


plant a few months ago. 





SYDNEY, Australia. — (UTPS) — | 
Five models of Australia’s new mo- 
tor car are now undergoing road 
tests in the Dandemong Mountains 
of Victoria. General Motors Hold- 
ens has offered the commonwealth 
government 10 of these autos for 
the use of the royal family when 
they tour Australia next year and 
the offer has been accepted. 

This auto was scheduled for mar- 
keting at £A450, but due to the ‘n- 


Cleaning cooling systems is now an efficient, profitable, clean service 
job. The Brady Way completely cleans both engine and radiator—auto- 
matically, and without removing anything but the radiator cap! 
There’s no muss or bother; constant attendance not required. All 
scale, rust and dirt go through the Brady unit and down the drain. 

It’s a wide-open opportunity for big volume and continuing prof- 
its... backed by a nation-wide advertising program in The Saturday 
Evening Post. Write or wire for complete information. 


BRADY PRODUCTS, 


INC. «+ MUNCIE, 


4 * 
A nave YOUR 8 


INDIANA 





Australian Cars Undergoing Tests 


crease in costs the price will now 
be between £A580 and £A600. A 
start on mass production is ex- 
pected to begin in August after a 
pilot run of the assembly line in 
Victoria and south Australia. 


Cost of plant and equipment al- 
ready installed is placed at £A8,000,- 
000 and the company expects that 
production will reach a rate of 
20,000 per annum by the second half 
of 1949. 
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Auto Insurance 
4 
Rate Increase 


37 


Denied in N.D. 


BISMARCK, N. D.—Acting under 
a new law giving it regulatory pow- 
ers over casualty and fire insurance 
rates in the state, the North Dakota 
state insurance department has re- 
fused to permit an increase in per- 
sonal injury rates for automobile 
insurance, 


State Insurance Commissioner 
Otto Krueger announced last week 
that, as a result of the action, the 
National Bureau of Casualty: Un- 
derwriters had withdrawn a peti- 
tion asking for a 7.9 percent in- 
crease in personal injury rates. 


Krueger estimated that the pro- 
posed increase, if granted, would 
have cost North Dakotans an addi- 
tional $80,000 for automobile insur- 
ance. 

Krueger also announced that sev- 
eral independent insurance compa- 
nies have filed rate reductions in 
property damage and collision in- 
surance, besides personal injury in- 
surance. He attributed this to the 
new law. 
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Dealer 


Schnurmacher Honored 
By N. Y. Fund Campaign 


Charles Schnurmacher, general 
manager, Manhattan Pontiac Corp., 
was honored recently for his out- 
standing work in the Greater New 
York fund campaign, when he was 
presented with a citation “for meri- 
torious service” to the fund’s 1948 
appeal. 

Schnurmacher took an active part 
in the fund’s campaign and headed 
the committee which canvassed the 
automotive industry throughout 
Manhattan. 





Hatcher Motors Celebrates 


Eighth Anniversary 
Hatcher Motors, Inc. (Ford), 500 
W. Main St., Fort Wayne, Ind., 
held a three-day open house to 
celebrate its eighth anniversary. 
* + 


s 
4 Nash Milwaukee Dealers 
Get Repeat Citations 


Four Milwaukee Nash dealers— 
Nash Wisconsin, Inc.; Hartung Mo- 


Doings 


tor Co., Inc.; Schwartzburg Nash 
Co. and Bickel Nash Co.—have re- 
ceived Nash 10-point select dealer 
awards for the second time, ac- 
cording to J. B. Fountain, zone 


manager. 
* + . 


Smashed in ’47 Tornado, 
Logan & Sapp Reopens 

Logan & Sapp Motor Co., last 
of the business firms at Leedey, 
Okla., to be rebuilt following the 
tornado of May 31, 1947, has re- 
opened for business. 


* * 


Chicago Giant 
Studebaker Sales to Build 


Million-Dollar Plant 
America’s largest Studebaker 
dealership, Studebaker Sales Co. of 
Chicago, last week announced that 
construction will start soon on its 
eighth building, a $1,000,000 struc- 

ture on the near north side. 
Located along Fairbanks Ct., and 
extending from Ohio St. to Grand 








CUT YOUR PAYROLL COST IN HALF 


ELIMINATE 
ERRORS 


AND 


TRANSCRIBING 


ana] VETTE ee 


ONE Warr, 
All 3 encom” 





Two of the three payroll postings are completely 
eliminated by the simple, easy-to-operate Paywrite 
system. Without changing the writing position, one 

ting completes all three forms . . . the Check (or 
Cash tatement), Earnings and History Record and 
Payroll Summary. Errors in transcribing fi are 


eliminated and payrolls are prepared in half the 
time . . . or less. 


Piasese7ds* PAYS FOR ITSELF 


Whether you have a large or small pay- 
roll, Paywrite quickly pays for itself in 
actual time saved, Paywrite ends time- 
wasting repetition of entries and saves 
“proving” time, too .. . for every entry 
is identical on all three forms. 










TRANSCRIBING ERRORS ELIMINATED 
One writing posts all three records and 
thus eliminates errors that are bound to 
occur wi figures are copied from 
record to record, 


PAYROLL AND RECORDS ON TIME 
Paywrite helps you meet payroll dead- 
lines by cutting preparation time in 
f. When Checks (or Cash Forms) 
are ready, Earnings Record and Payroll 
Summary are automatically up-to-date 
. .. ready for government reports or 


audit. 


IS EASY TO OPERATE 
™ Clerical employees quickly learn to 
‘ Operate the Paywrite system from sim- 
ple instructions. Operator is always 
seated in a comfortable writing posi- 
tion, Standard forms and multiple load- 
ing of checks make operation simple, 
quick and efficient. 





WRITE TODAY FOR FREE DESCRIPTIVE LITERATURE 
(CATALOG RR-362A) 


WA AOU as 


prctctlyf 





AUTOMOTIVE NEWS, JULY 12, 1948 


Ave., the building will house the 
firm’s general offices, service head- 
quarters and display rooms. 


Studebaker Sales Co., originally 
a distributor, operates branches 2f 
its dealership on the South, Wert, 
North and Northwest sides of Chi- 
cago, and a fifth branch in subur- 
ban Evanston, according to Henry 
R. Levy, president. 

* 


Pasadena Dealers Elect 


Poor as President 


Pasadena (Calif.) Motor Car 
Dealers Assn. has elected R. C. 
Poor treasurer and general man- 
ager of Aldon Mo- 
tors, Inc. (Hud- 
son), as president. 
Other officers are 
Howell Smith, 
Foothill Motors 
(Lincoln - Mer- 
cury), vice - presi- 
dent; Bob Burns, 
Parkway Ford 
Sales, secretary; 
Harold Thorpe, C. 
S. Mead Chevrolet 
Co.,, treasurer. 

The following directors were 
elected: Lloyd Pearson, Peteler- 
Pearson Co. (Studebaker); Bob 
Wegge, Wegge-Pelton Motor Co. 
(Dodge-Plymouth), and Willis Bu- 
chanan, Buchanan Olds, Inc. 


* * * 


Birmingham Dodge Deal 


Sold by Moore Estate 

Sale of Liberty Motors, Inc. 
(Dodge-Plymouth), Birmingham, 
Ala., to two Birmingham men— 
Ernest Woods and M. B. Casler— 
was announced by the Herman 
Moore estate of Charlotte, N. C. 

Mr. Moore, who recently died, 
acquired the Dodge- th 
franchise after the death of W. F. 
Green and built one of the most 





R. C. Poor 


ship in Panama City, Fla. Casler 
was with General Motors for 18 
years and is vice-president and 
general manager for Liberty Mo- 
tors. 

> * 


Studebaker Deal Opened 


By Kotzen in Detriot 


Kotzen Motors, Inc. (Studebaker), 
has been opened at 13111 Dexter 
Blvd. on Detroit’s west side. 


The new dealership is owned by 
Abe Kotzen. Other officers are: 
Allan Kotzen, sales manager; Edith 
Berman, office manager; Leo Sku- 
pin, service manager; Camp Wilson, 
truck manager, and Chester Koz- 
lowski, parts manager. 


* ” * 
New Officials Elected 


In Lewis County, Wash. 


W. E. Skelton of Chehalis has | 


been elected president of the 
Lewis County (Wash.) Automo- 
bile Dealers’ Assn. He succeeds 
Claude Warren of Centralia. 

Other new officers include H. C. 
Hansen of Centralia, vice-presi- 
dent, succeeding Richard Uhl- 
mann of Chehalis, and Leo Ed- 
dins, Centralia, reelected secre- 
tary-treasurer. 

The Lewis county association 


will be host to the state automo- | 


bile dealers’ association conven- 
tion in December. 


* * * 


Radan Granted Permit 
For $55,000 Building 

A building permit has been is- 
sued to Bob Radan, Lincoln-Mer- 
cury dealer, for the construction 
of a new $55,000 office and display 
room at the corner of First and 
Pujo Sts., Lake Charles, La. 


* * oF 


Guessin’ G 
uessin ame 
Star Motors Uses Quiz 
To Promote Fords 

Star Motor Co., Logansport, Ind., 
held a four-day “Gold Rush 
Guessin’ Game” contest as a part 
of the promotion of the 1949 Ford. 

The contest presented 49 ques- 
tions about the 1949 Ford car. Each 
question had three answers, only 
one of which was correct. 

Prizes ranged from $35 for first 





prize down to magnetic drain 
plugs. In finding the correct an- 
swers, each contestant had to learn 
a great deal about the 1949 Ford. 


Bannard Joins Horgan 


Robert F. Bannard of London, 
England, formerly with the British 
purchasing commission in New 
York, has been appointed assistant 
to Bradley S. Dresser, sales man- 
ager of the Anglia-Prefect division 


SERVICE SECTION 


of Ralph Horgan, Inc., New York 
district distributor of the passenge: 
cars and trucks made by Ford Mo- 
tor Co., Ltd., it was announced by 
Jerry A. Freeman, general manager 
* > * 


Carbonneau Handles Mack 


Carbonneau’s Garage at 785 Cen- 
tral St., Franklin, N. H., has an- 
nounced that it has taken over the 
Mack truck sales and_ service 


agency. 
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Bert Noble, manufacturer, 
Oakland, California 


“With a Stinson, I travel 
60,000 miles a year in 11 
states—and still keep up 
with all my paper work in 
the office,” says Mr. Noble. 
“Naturally, my business is 
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“My Stinson paid for itself in a few months, 
on routine business trips of 50 to 1,000 
miles—and it adds plenty to my leisure 
time. Starting at noon, I can fly several 
hundred miles to see a customer and work 
out a new contract with him—and then get 
back home in time for supper!” 

Want to apply this money-making idea in 
your own business? 





See America’s No. 1 Utility Plane! 


New Stinson for ’48 carries four people and 
baggage, or pilot and 640 cargo-lbs. Spin 
resistant. Safe. Easy to fly. Cruises at 130 
m.p.h., at 5,000 ft., with range of 554 miles. 
Quick take-offs and slow landings, for short- 
field operations anywhere. See America’s 
best-selling, 4-place plane at your Stinson 
dealer (listed in the yellow pages of the 
telephone book). 


FREE FLIGHT TRAINING 


Stinson dealers offer free flight instruction— 
up to the point where you fly the airplane 
alone (solo flight)—to a limited number of 
qualified business men. Government-approved 
instructors. No obligation. For details, see your 
dealer, or write to Stinson Division, Consoli- 
dated Vultee Aircraft Corp., Wayne, Michigan. 


_S$tinson 


For 22 years, builders of America’s most useful personal planes 
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rork commission to conduct a general 
nge D | D * automobile dealership. Robert P. 
_~ eaier oings Sweeny of Chevy Chase, Md., is 
= vice-president, and Dial F. Sweeny 
; of Arlington, Va., secretary-treas- | 
Crenwelge Expansion Due = of the company, explained | urer. 
. . : t the theme of layout and | > <s 
rk For Completion in October Gnueention 6f the saw chouseem | irre 
Sen The building of Crenwelge Motor has been to show car models in Adds Cadillac Line pivegne ren 
an Sales Co. (DeSoto-Plymouth), Fred- ‘out-of-doors sphere.” | 
the ericksburg, Tex., is being enlarged z — 7 The first Cadillac franchise for 
Vice with the work estimated to be Bastrop, La., was announced by 


completed by Oct. 1, according to 


Richmond Tucker Corp. 


Jd. A. Wilkes, owner of Morehouse 
Motors, Inc. The firm will con- 





Reuben Crenweldge, proprietor. 
The building when renovation 

is completed will have overall di- 

mensions of 20 by 122 feet. A mod- 


Richmond Tucker Corp., headed 
by Donald M. Williamson of Ar- 
lington as president, has been au- 
thorized by the Virginia corporation 


tinue to handle Pontiacs as well! jy tHe LONE STAR STATE—The new building of W. P. Hurst Motor Co. (International), 
as a complete line of Cadillac parts Longview, Tex., has a circular tool room with a swinging boom and hoist in the center 
and accessories. 
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ern front is to be placed on the 
structure which will include brick 
front, black glass trim and gener- 
ous window display space. 

* * + 


New Building Planned 
By South Side Chevrolet 


Ground has been broken and 
construction is expected to start 
soon on Grand Blvd. between Gra- 
vois and Winnebago Ave., St 
Louis, on a new sales and service 
building for the South Side Chev- 
rolet Co. 

The building area will have 22,(90 
square feet and the service de- 
partment is to have a continuous 
row of seven vehicular doors 
opening onto the service drive and 
parking grea. Officers of the com- 
pany are J. Ruch James, president, 
and his sons, J. R. James jr. and 
W. F. James. 

* - * 
Mason Joins Jack Roach 
As Business Manager 


Charles L. Mason is now busi- 
ness manager for Jack Roach, 
Inc., one of the metropolitan 
Houston (Tex.) Ford dealers. 

Mason dates his automotive ex- | 
perience back to May 15, 1915, at 
which time his father, Lee Ma- 
son, became the Ford dealer in 
Kerrville, Tex. For many years 
he was with Ford Motor Co. and 
stationed at various branches. He 
was sales manager for the Wash- 
ington branch of Ford from 1940 | 
to 1945. 

* * * 


Kaiser Motors Expands 


San Francisco Business 


Henry J. Kaiser Motors, Northern 
California distributor for Kaiser- 
Frazer cars, will expand its San 
Francisco retail operation next 
month by the leasing of additional 
frontage along Van Ness Ave. near 
Post for a used-car showroom, Vice- 
President and General Manager 
Ward C. Humphreys reported. 

Myles Sinnott, manager of the 
San Francisco new-car store, will 
be given supervision of the used-car 
department, Humphreys said. 

Service facilities of Kaiser Motors 
Oakland (Calif.) branch have been 
augmented by the opening of a new 
paint and body shop at 320 23rd St. 

* . * 


2-in-1 Fete 
Groussman Previews Ford, 


Opens Showroom 


Harry Groussman (Ford), Engle- 
wood, Colo., recently celebrated two 
events in one. The 1949 model Ford 
was on display and he opened his 
new 25,000-square-foot showroom 
and service building at 3537 S. 
Broadway. 





Spiller-Picerill to Sell 


Packard in Springfield 
Spiller-Picerill Motors, Third and 
S. Grand Ave., Springfield, Ill., has | 
been appointed a Packard dealer. | 
Date of formal opening will be} 
announced later. 





* * | 
| 


Huge Dealership Opened 
For Dodge in Newark | 


What is claimed to be “the 
most expansive agency and serv- 
ice layout in the business” was | 
opened in Newark, N. J., June 16 
by Hopping Phillips Motor Car 
Co. (Dodge-Plymouth) in the 
city-owned Center Market build- 
ing. Total space occupied is 149,- 
000 square feet. 

Months of work were spent in 
transforming the front of the 
building into a modern and un- 
usual showroom. Tilted plate 
glass framed in aluminum makes 
the periphery of a huge “display 
case” which is a curved bulge 
westward of the old market 


so that units may be picked up from the shop and placed on any of the work benches. 








KENT-MOORE BRINGS YOU A NEW SIX-FOOT BENCH UNIT 
FOR FASTER, BETTER SERVICE! 


Basic unit of Kent-Moore’s new family of Service Mer- 
chandising Equipment, this new Bench is an ideal addition 
to any service department where space is at a premium. 

Consider how it speeds the handling of motor repairs, 
for example—the customer’s car is driven up to the 
Bench Unit. The mechanic uses the portable dolly to 
bring the faulty parts back to the Bench Unit, lays them 
on the bench top and goes to work. The tools he needs are 
right there at hand. He saves steps, saves time, saves 
space—does more jobs, more profitably! 

Superior construction keeps this Bench Unit smart- 
looking and serviceable. The top is 12 gauge steel pro- 





BIGGER. Here 
Unit has been converted to a 
Center Unit which provides 
additional tool space and 
gece display value. Only 

nt-Moore Equipment gives 
you the advantages of sec- 
tional construction and 


the Bench 





ENGINEERS AND MANUFACTURERS 





facade. 
Edward L. O’Donoghue, presi- 


BIGGER. Now the Center 
Unit 
Turret” Unit with the addi- 
tion of a Turret on either side. 


one rotary t 
four blades, and two rotary 
trays with dividers. 


tected by a tough, shock resistant, tempered masonite 
cover and insulated with a special compound against 
sound and vibration. Specially designed door stiffeners 
prevent warping and add strength. Standard equipment 
includes an air hose and gun, portable tool dolly and tote 
tray, a divided waste cloth container, two large steel 
drawers and storage shelves. 

Kent-Moore Equipment is showing many service depart- 
ments the way to step up volume and profits. See the 
Kent-Moore representative in-your territory or write 
direct for descriptive literature of the complete line. 


KENT-MOORE ORGANIZATION, INC., Executive Offices: GENERAL MOTORS BLDG., 
DETROIT 2, MICHIGAN. Factories and General Offices: JACKSON, MICHIGAN 


BIGGEST. As more space 
mes available or — 
requirements grow, ano! 
Turret is added to form the 
oe Unit. This is 
argest and most complete 
unit in Kent-Moore's family 
Service i 


of andising 
Equipment. 


é KENT Hc 





“Mono- 


becomes a 


Turret is equipped with 
col panel with 


OF SERVICE FOOLS AND EQUIPMENT 
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Rihm Advances Falvey 


W. A. Falvey has been named 
sales manager of Rihm Motor Co., 
St. Paul, upper Midwest distribu- 
tors for Federal motor trucks, 
Link-Belt Speeder shovels and 


Mexico Travel Improves 


American Motorists Approve Vacations 


South of the Border 
Diveo specialized route delivery 


trucks, W. F. Rihm, vice-president} LAREDO, Tex.— American mo-| porting a vast improvement in 
and general manager, announced.|torists who visit Mexico are re-|travel conditions, according to a 

spot check of some 1,000 tourists 
by the American Automobile Assn. 
here. Most of the tourists checked 
give the same favorable account 
of Mexican hospitality and accom- 
modations and are recommending 
a vacation below the border. 

Prices were found no higher 
than expected by 74 percent. In 
Mexico City, however, 52 percent 
found prices “too high.” Hotel 
and tourist accommodations 
were reported favorably by 76 
percent, while only 5 percent 
termed them less than adequate. 
Mexican hospitality was consid- 
ered very good by 59 percert; 
good by 27 percent; fair by 10 
percent, and poor by four per- 
cent, 

Roads in Mexico were found in 
good repair by 55 percent, in bad 
repair by 5 percent; the rema’n- 
ing motorists made no comment. 
“No ¢rouble” in getting gas, oil 
and tires was reported by 91 per- 
cent, while 9 percent experienced 
“some inconvenience.” 

The Mexican city most visited 
by American motor tourists, for 
example, is not Mexico City, but 
Monterrey—which scored a 100 
percent on the survey. Mexico 
City ranked second with 95 per- 
cent, followed by Taxco (74 per- 
cent), Guadalajara (45 percent), 
Acapulco (38 percent) and Vera- 
cruz and Oaxaca (both 13 per- 
cent). 

Taxco, the historic town midway 
between Mexico City and Acapuleo, 
was considered the “most interest- 
ing sight.” It was listed by 23 per- 
cent, followed closely by the Pari- 
cutin volcano and bull fighting. 

AAA services were found to be 
very good by 81 percent, good by 
19 percent, and poor by 0 percent. 

A total of 91 percent said they 
would like to travel farther down 
the Pan American highway, while 
9 percent have no such desire. 
Sixty-five percent would return by 
car, 22 percent by steamship, 10 
percent by air, and 3 percent by 
rail. Ninety-four percent will rec- 
ommend a Mexican vacation to 
their friends, while 6 perc2nt will 
not. 





Custom Designed 


Grille Guard 


for 


°49 Ford, 
"48 Chrysler, 
DeSoto, Dodge, 
Plymouth, 
Chevrolet and 


Others 


Sold Exclusively 
Through Authorized 
New Car Dealers! 


$24.95 


List—Less 40% 
2% 10 Days 
Net E.0.M. 


Extra Savings to 
Quantity Buyers 


IMMEDIATE DELIVERY! 





e Extra heavy gauge steel. 


e Super-fine lasting chrome finish on a 
copper-nickel base. 


e Rigidly secured to frame offering max- 
imum protection. 


e Easy to install. 


e Packed two to a carton, approximate 
shipping weight 40 Ibs. 


MR. DEALER!!! Wire, write or phone for sample order. If 
you do not agree that this is the finest grille protection 
offered your customer return at our expense. 


VOGUE MFG., INC. 


TExas 4-4950 


12605 Dexter Blvd. Detroit 6, Mich. 

















Virginia Tightens 
Regulation of 
Tourist Places 


RICHMOND, Va.—A greatly en- 
larged program of inspection and 
licensing of tourist establishments 
is being launched in Virginia by the 
state health department. 





out THES 
CLEAR QUICKLY... 


EFFECTIVELY... 
ECONOMICALLY 





Roper announces that the promul- 
gation of rules and regulations for 
licensing of tourist establishments 
has been completed, with the issu- 
ance of permits to begin during the 
fall. 

Under four measures enacted this 
year by the Virginia General As- 
sembly, no tourist establishment 
may operate in the state after Jan. 
1, 1949, without a permit from the 
department. The new laws apply to 
tourist camps, tourist homes, hotels, 
motor courts and other establish- 
ments offering lodging to transient 
guests for pay (Chapter 527); to 
service stations, shrines, wayside 
parks, natural wonders, and public 
terminals (Chapter 258); to restau- 
rants and all public eating and 
drinking establishments (Chapter 

| 535), and to trailer camps (Chapter 
| 255). 

All these establishments are 
placed under supervision of the 
state health department as far as 
“cleanliness and general sanitation” 
is concerned. The service station 
act does not apply to the “neighbor- 
hood type grocery and hardware 





PROTECT THE HEALTH AND EFFICIENCY OF YOUR MEN 


am0ZONer 


HELPS KEEP AIR FRESHER—HEALTHIER 
IN GARAGES—REPAIR SHOPS—MOTOR TESTING ROOMS 


A single unit that clears the 
atmosphere, up to 6,000 square 
feet of floor space. Produces 


to operate—easy to service; 
You can clean and service the 
“amOZONer’’ in less than ten 


AUTOMOTIVE NEWS, JULY 12, 


State Health Commissioner L. J.| 





store which, for the convenience of 
local patrons, maintains a gasoline 
dispensing service.” Other laws ex- 
empt facilities of public service cor- 
porations under control of the state 
corporation commission. Otherwise, 
practically everything is included, 
according to Dr. Roper. 


ozone and circulates it so that minutes an average of only 
the air you breathe is fresher— three times a year. Absolutely 
more invigorating. Economical safe. No tools required. 


Can be secured through leading automotive wholesalers. 


AMERICAN ASSOCIATES INC. © Automotive Products Division 


1728-30 Fairmount Avenue, Philadelphia 30, Pa. 
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Maddox Remodels 
Maddox Motors (Kaiser-Frazer) 
has opened its remodeled building 
at Paris, Tex. 
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PULLS PARTS VOLUME UP—Masters Pontiac of Long Beach, Calif., reports a noticeable 


increase in 
are, in effect, a moving billboard. 





lesale parts sales since placing this delivery truck in service. 


Truck panels 


Court Ruling Seen Altering 
Truck Leasing Systems 


MINNEAPOLIS.—A federal dis- 
trict judge here has written a de- 
cision virtually eliminating a pri- 
vate haul-for-hire system served 
by scores of major shippers 
throughout the nation. Immediate 
effect, transportation experts 
agreed, is that the bulk of such 
leasing arrangements will end. 

Judge Matthew M. Joyce ruled 
that trucks making such hauls 
must conform with Interstate Com- 
merce Commission regulations un- 
less only the “naked” truck has 
been leased out. 

The decision affects nearly 50 
trucking firms operating in Minne- 
sota, Wisconsin and North and 
South Dakota alone. 

Regulated transportation men 
in the industry long have as- 
sailed the plan. They claimed it 
hurt their business and permit- 
ted leasing truckers to operate 
outside ICC regulations. 

The truckers themselves, how- 
ever, argued that the operation 
was proper, since shippers had 
control over trucks while in use. 

The system worked like this: A 
large company planned to truck 
merchandise to, for example, a 
Wyoming branch. Instead of em- 
ploying an authorized ICC common 
carrier, the firm used a leasing 











company, which rented the truck 
and furnished the driver, insurance 
to cover the load, bills of lading 
and other shipping essentials. 

At the destination, a new load 
of merchandise was loaded from 
another shipper on a similar lease 
arrangement. It was trucked back 
to the home stations. 


To settle the issue, one of the 
largest leasing concerns, F & F 
Leasing Co., Minneapolis, agreed 
to a “friendly” suit with the ICC 
in federal district court. 

The ensuing decision handed 
down stipulated that if a truck 
was to be leased out, no driver or 
insurance could be furnished and 
only a one-way single trip could 


| be arranged. 


“This plan in the past saved 
the shippers a lot of book work 
and accounting and avoided ne- 
cessity for hiring drivers or help- 
ers,” William Hustleby, district 
ICC director for motor carriers 
in this area, said. 

“Now the shippers will have to 
do their own book work, obtain in- 
surance and handle other shipping 
details. Most will be forced to make 
other shipping arrangements now, 
and some may be forced into pri- 
vate fleet operation.” 


Bes ee 


BUFFALO EVENING NEWs. 


EDWARD H. BUTLER, Editor and Publisher 
“Western New York’s Great Newspaper” 
KELLY SMITH CO., National Representatives 
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DETROIT.— The first issue of 
the National Used Car Dealers 
Assn. price guide book were to be 
mailed last week, according to the 
association. It goes to all members 
who are up to date on dues. 

NUCDA is promoting its annual 
convention in New York Sept. 27-29 
with the slogan, “Make Mine Man- 
hattan.” 

* * * 


Obscure Minn. Law Invoked 


To Arrest Debtor Dealer 
MINNEAPOLIS.—A little-known 








OO Minnesota law was invoked here 
to prevent a used-car dealer from 
ru? leaving the state pending settle- 
ment of a claim. 
y District Judge Levi M. Hall per- 
2 sonally signed a warrant for the 
arrest of Erick Larson of Minne- 
; apolis, who reportedly had sold his 
used-car business and was prepar- 
truck ing to leave the city for California. 
irance The judge acted on a plea from 
lading a Minneapolis woman, Grace Bad- 
’ nais, who in May was awarded a 
- load $502.58 judgment against Larson. 
from In that action, Miss Badnais testi- 
lease fied she had purchased a second- 
back hand car from Larson, who repre- 
sented the vehicle as being in “ex- 
f th i cellent” shape. 
~ r On the day of the purchase, she | 
greed - a. 
> ICC 
Rootes Calls On 
anded a2 
ser British to Reduce 
rer or . 
rand | Prices for U.S. 
could LONDON.—Returning to Britain 
after a four-month tour of the U. S. | 
aved and Canada, Sir William Rootes, 
vork head of the giant Rootes automobile 
ne- | organization, declared there is a 
1elp- | permanent market for British autos 
trict | in the Western hemisphere if prices 
riers } can be slashed. 

Sir William stated, according to 
ve to International News Service, that 
n in- the average American today ex- 
sping | pected to buy an auto equipped 
make with radio, heater and innumerable 
now accessories for around $1,500. For} 
| pri- British autos to be sold in the U. S. 


at this rate their prices must be 
cut by upwards of 25 percent, he 
pointed out. 

Asserting Britain could cut her 
automobile costs only if a greater 
supply of materials, particularly 
steel, were made to the industry, 
| Sir William emphasized that the 
present British method of allocating 
steel should be completely over- 
hauled. Priority for steel should be 
given only to those companies who 
exported goods bringing in dollars 
and other hard currencies, he said. 

Sir William said his investigation 
of Western hemisphere markets 
shows Britain is “on the spot.” 

“There is only one way out and 
it is going to be the hard way. 
Britain must step up production of 
goods that can be sold in the West- 
ern hemisphere but the prices must 
be slashed,” he said. 

The automobile magnate declared 
that what disturbed him most dur- 
ing his overseas tour were the ut- 
terances of British government 
officials, which he said undermined 
the whole situation of the British 
empire. 

“Every time a man like Hugh 
Dalton (ex-chancellor of the ex- 
chequer recently given another 
cabinet post) 


mere ene ere 


is put back in the} 





cabinet and states that the govern- | 


ment is going to seek ways and 


means of further nationalizing Brit- | 
ish industries—and seeks further | 


wavs and means of robbing the 
rich for the poor—so we antagonize 
the very people who are helping 
Britain,” he asserted. 


U.S. Rubber Again Offers 


Chemistrv Fellowships 

NEW YORK.—United States 
Rubber Co. has announced it is 
this year again offering the grad- 
uate fellowships in chemistry es- 
tablished at 10 leading universities 
in 1947. 

The fellowships will be available 
for the academic year starting 
July 1, 1948. Under terms suggest- 
ed by the rubber company, each 
of the .10 who receive fellowships 
in chemistry will be provided with 
$2,200 a year if single, or $2,800 if 
married, of which $1,000 will go 
to the university to cover tuition 
and other costs. 





\ 
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said, she drove the machine to the 
Wisconsin state line, where it 
broke down completely, costing her 
$500 in repair bills. 

The “sleeper” law invoked on 
Larson was a statute which pro- 
vides that if a debtor plans to leave 
Minnesota, the person to whom he 
cwes money may swear out a war- 
rant for his arrest. 

* * > 


Ferrozz0 Permit Rejected 


ST. PAUL, Minn.—An applica- 
tion by M. A. Ferrozzo for a per- 
mit to operate a used-car lot at 
142 Smith Ave. has been rejected 
by the city council. The denial was 
voted after the Catholic church 
protested that the lot would be 
operated across the street from 
the Catholic youth center. The city 
zoning board also had rejected the 
permit request .However, applicant 
Abe Malmon was successful in get- 
ting permission for his proposed 
used-car lot at 158 W. Sixth St. 





DOUBLES SERVICE AREA—About 30,000 visited the remodeled plant of the Kelley-Wil- 
liams Motor Co., Kansas City, during an open house timed with the initial display of the 
1949 Ford. A new showroom, expanded office space, a basement parts area and more room 


for the service department made up the 12,000 square-foot expansion. 


Interstate Trade Ruled 


Exempt From N.H. Law 

CONCORD, N. H. (UTPS)—The 
New Hampshire supreme court has 
ruled that New Hampshire’s labor 
law, the so-called Willey act, does 
not apply when it conflicts with fed- 
eral statutes. 

Thus, in effect, the tribunal held 





that the Willey law, enacted by the 
last legislature after one of the hot- 
test legislative battles in years, does 
not affect unions engaged in inter- 
state commerce where any of its 
provisions are at odds with the 
Taft-Hartley law. 

Atty. Gen. Ernest R. D’Amours 
announced that he would appeal the 
decision to the U. S. Supreme Court. 



















Poem meet 


Equipment in your own shop . . 
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‘Illinois Estimates 


‘Road Needs at 
‘Over $2 Billion 


SPRINGFIELD, Ill.—Illinois 
needs highway repairs valued at 
$2,156,986,075 because all its roads 
are wearing out at the same time, 
according to Wesley W. Polk, chief 
highway engineer of the state. 

The two-billion-plus amount for 
repairing the state’s primary roads 
within the next 10 years was given 
to a 17-member highway commis- 
sion last week. 

Polk said that the huge amount 
was due to the fact that Illinois 
financed many of its roads through 
two big bond issues. 

“We built all our roads within a 
short period,” he said. “As a result, 
most of them are wearing out at 
the same time. That makes the 
repair and construction bill seem 
awfully high.” 

Lt. Gov. Hugh W. Cross, as well 
as other members of the highway 
commission termed the estimate of 
Illinois’ road needs “breathtaking.” 





Whether you need a man or a hard-to- 
find part, AUTOMOTIVE NEWS WANT 
ADS will do the trick! 








Selling 1960 models like hot cakes / 


«++ that’s what Thousands of Car Dealers are 
doing by Building Customer Goodwill JOZ4V/ 


Accurate, speedy diagnosis of engine troubles means increased customer 
goodwill... goodwill that pays-off in future car sales. It also means 
elimination of costly “‘comebacks”’, faster turnover in your repair 
department with more profit per job! That's why hundreds of car dealers 
are installing SUN Motor Testing Equipment every week. They know 
that SUN Equipment ends profit-eating guesswork. ..they know they can 
rely on SUN'S 320-Man Service Organization to thoroughly train their 
mechanics and give them prompt, efficient service on 24 hour notice. 






















What's more, it doesn’t cost a cent to try SUN Motor Testing 
. get the details on 
SUN’S Profit-Proving Plan TODAY! 


R.2804 


This Coupon brings you Illustrated Cata- 
log containing latest data on SUN’Scom- J 
plete line of Automotive Test Equipment. yj 


SUN ELECTRIC CORPORATION 
6327 Avondale Avenue @ Chicago 31, Ill. 


NAME 
COMPANY 
ADDRESS 
CITY. 


ZONE 


STATE 


XUI 








Used Car Auction Prices 


AUTOMOTIVE NEWS, JULY 12, 1948 





(Eprror’s Nore: While we try to eliminate wrecks from all of these 
listings, occasionally some get by us. So if the price is abnormally 
low, the car is probably damaged. If the price is abnormally high, 
the car is probably loaded with extras). 


ALBANY, N. Y. 


(Tim Anspach’s Dealer Auto Auction, 
Sale every Monday. Prices are for sale of 
June 28.) 


(Market here shows prices about steady 


on sharp items since June slump. Sold 
65 items out of 113 offerings.) 
BUICK—’48 Super sedan, $3,020. ‘47 Spe- 


cial sedanette, $2,400. ‘46 Special sedan, 
$1,950. °42 Special sedans, $1,000, $1,100. 

CHEVROLET—’48 half-ton pickup, $1,700. 
'47 SM club coupe, $1,750; FM _ conv., 
$2,100; station wagon, $2,060; FL aero- 
sedan, $1,985. ‘46 SM business coupe, 
$1,320; FM sedans, $1,530, $1,660; half- 
ton pickup, $1,080. °41 %-ton pickup, 
$620. 


CHRYSLER — '48 Windsor conv., $3,150; 
New Yorker sedans, $2,850, $3,150. ‘46 
Windsor sedan, $1,770. 

DeSOTO—’48 Custom sedans, $2,760, 2 at 
$2,750. 

DODGE—’48 one-ton pickup, 
Custom sedans, $2,030, $1,950. 
tom sedan, $1,810. 

FORD—’49 Custom sedans, $2,650, $2,690, 
$2,640; Custom club coupes, $2,525, $2,- 
610. '48 SD sedan, $2,000; half-ton pick- 
ups, $1,650, $1,475, $1,700. ‘47 SD se- 
dans, $1,650, $1,610; conv., $1,985; busi- 
ness coupe, $1,555. ‘46 SD club coupe, 


$1,700. °47 
"46 Cus- 





$1,510. ‘42 SD sedan, $960. °40 business 
coupe, $850. 

FRAZER—'47 sedan, $1,600. 

HUDSON—'48 Commodore (8) sedan, §$2,- 


660; (6) sedan, $2,580. 


LINCOLN—’49 Custom sedan, $3,300. ‘48 
Custom club coupe, $2,425. °46 Custom 
sedan, $1,575. 

MERCURY—'49 sedan, $2,790. ‘46 sedan, 
$1,610. 


NASH—’47 (600) sedan, $1,710. 
OLDSMOBILE—’'48 (66) sedanette, $2,600. 
'47 (98) sedan, $2,600. ‘41 (76) sedan, 
$840; (66) suburban, $965. 
PLYMOUTH—’48 SD business coupe, $1,880. 
’47 SD sedans, $1,950, $2,120. 
PONTIAC—'48 (8) sedanettes, $2,550, $2,- 
775, $2,690. °47 (8) sedan, $2,125. 
oo Champion (6) sedan, 
125. 
WILLYS—’47 Jeep, $820. 
— GMC half-ton, $1,- 
425. 


VALDOSTA, GA. 


(Tom Hewitt Auto Auction Sale. Auction 
every Friday. Prices are for sale of June 25.) 
(Market here shows 134 cars sold out 

of 262 offerings.) 
BUICK—Super conv., $3,100, $3,275 ;Super 


sedan, $2,825. '47 RM sedan, $2,525; 
Super sedan, $2,250. 
CADILLAC—'48 sedan, $4,825. ‘47 (61) 


sedan, $3,050. '41 (62) sedanette, $1,225. 


MAY BE OVERLOOKING 
A BIG OPPORTUNITY 


—if you are debating whether to set up 


a jobbing business of your own. 


—or if you are wondering how to make 


your present jobbing business more 


secure and more profitable. 





NAPA FRANCHISE NOW OPEN IN 
DESIRABLE JOBBER TERRITORIES 
IN VARIOUS SECTIONS OF U.S. 


@ The NAPA Franchise is widely recognized as the 
biggest, most complete, most productive package in 


the parts industry. 


For more than 20 years it has proved its ability to 





NATIONAL AUTOMOTIVE PARTS ASSOCIATION 


it 
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bring competent jobbers a greater return on their 
investment of time and money. It is enabling more 
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CHEVROLET—’'48 FM sedan, $2,200; FL 
aerosedan, $2,365. ‘47 FM club coupe, 


$1,875. ‘46 FL aerosedan, $1,675. ‘41 
MD sedan, $1,000. '40 sedan, $820. 
CHRYSLER—’48 sedan, $2,750. ‘47 New 


Yorker sedan, $2,400; sedan, $2,250. 


DeSOTO—'48 Custom club coupe, $2,600. | 


’47 conv., $1,825. ‘42 sedan, $800. 
DODGE—'41 coupe, $650; sedan, $600. 
FORD—’49 (6) Custom sedans, $2,505, $2,- 


600; (8) sedans, 2 at $2,725. °48 SD se- 
dans, 2 at $1,875, $1,975, $2,000. ‘47 SD 
600; (8) sedans, (2) $2,725. ‘48 8D se- 


$1,360, $1,525, $1,555. 
$675, 925, $955, $1,075. 

MERCURY—’49 sedans, $2,885, $2,860, $2,- 
850. ‘48 club coupes, $2,025, $2,000. ‘46 
sedan, $1,550. ‘42 sedan, $750. 

OLDSMOBILE—'42 sedans, $775, $900. ‘41 
sedan, $875. 

PLYMOUTH—'48 SD sedans, $1,960, $2,050, 
$2,100, $2,175. '46 SD sedans, $1,550, 
$1,310. ‘38 sedan, $750. 

PONTIAC—’'48 (6) sedan, $2,750; (6) sedan 
coupes, $2,710, $2,500. ‘47 (8) sedans, 
$2,175, $2,200. '46 (6) sedanette, $1,725. 
'42 sedan coupe, $865. 

STUDEBAKER—'48 Commander conv., $2,- 
550, $2,430. ‘47 chassis and cab pickup, 
$1,325; Champion sedan, $1,850. ‘46 1%- 
ton stake, $755. 

MISCELLANEOUS—’48 GMC *%-ton panel, 
$1,670; GMC %-ton pickup, $1,755; GMC 
%-ton pickup, $1,585. ‘°42 International 
1%-ton flat truck, $550. 


HORSEHEADS, N. Y. 


(Horseheads Auto Auction. Sale every 
Friday. Prices are for sale of June 25.) 
(Market here shows ’47s improved. °46s 


"41 sedans, $650, 


er. 
ing at about $2,750, regardless of body 
style or cylinders.) 

BUICK—’48 RM sedan, $3,000. 


‘47 Super 
sedan, $2,310. ‘46 Super sedan, $2,160; 


SERVICE SECTION 


Average Used Car Prices 


(Compiled by Automotive News! 


$1,516 $1,508 $1,488 


July (to date) June 


July 1948 
(to date) 


$2,579 
2,040 
1,720 
1,088 
890 
779 


June M 
1948 194 


$2,495 $2,484 
2,059 2,025 
1,735 1,695 
1,036 1,029 
956 913 
770 730 


$1,488 


‘ $1,516 $1,508 


(The above figures are averages of used car auction prices, all 
makes and models, carried regularly in Automotive News.) 


conv., $2,190. °42 Super sedan, $990. ‘41 
Super conv., $1,330. °39 RM conv., $1,- 
025. ‘38 club coupe, $390. 


CHEVROLET—’48 FL aerosedan, $2,265; 
sedans, $2,450, $2,460; panel, $1,750. °47 
FM conv., 2 at $2,010, $2,020, $2,050; FL 
aerosedan, $2,030, $2,480; SM sedan, $1,- 
785. °46 FL aerosedan, $1,810; FM se- 
dan, $1,555. °41 sedans, $875, $940, $970, 
$875; club coupe, $1,015. ‘40 conv., $860; 
MD sedans, $715, $875, $740. 


CHRYSLER—’47 sedan, $2,025. 
sor sedan, $2,080. 
DeSOTO—’'41 Deluxe club coupe, $850. 
DODGE—’48 one-ton pickup, $1,645. ‘46 
Custom sedan, $1,740. ‘37 sedan, $270. 
FORD—’49 Custom sedans, $2,700, 2 at $2,- 
735. °48 club coupe, $1,870; conv., $2,150. 


"46 Wind- 





than 2,000 jobbers to enjoy the satisfaction of in- 
dividual ownership and operation, while benefiting 
from the strength and support of a great national 


business organization. 


NAPA offers an array of advantages not duplicated 
anywhere else in the industry: 


@ A single source of supply, giving overnight service 
or better, on the majority of your requirements of 
service parts, materials and supplies. 


@ Substantial savings in buying, receiving, stocking 


and clerical costs. 


@ Nationally-known lines, with quality assured by 
the NAPA Seal—known to repairmen everywhere 
through NAPA’s long-established advertising pro- 


gram. 


@ Uniform system of Stock Regulation and Obso- 
lescence Prevention, on all NAPA lines, insuring 
better service—protecting against loss. . 


@ Service, operating and sales programs that func- 
tion for the success of your complete business. 

The NAPA program is not a substitute for good 
business sense, ambition and energy. But it does pro- 


vide a dependable guide 


to sound operation and 


management. It does relieve the jobber of a tremen- 
dous burden. It does enable him to concentrate his 
efforts where they do the most good—on sales. 
Here’s a remarkable opportunity for the right 
people in the right places. For complete information, 


get in touch with your 
nearest NAPA Ware- 
house, or with this office. 


¢ DETROIT 1, MICHIGAN 


DITTAMER MARTIN-SENOUR pyeident 
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’47 sedans, $1,660, $1,795. ‘46 sedans. 
$1,450, $1,520. °41 coupe, $760. °37 se. 
dan, $235. °36 sedan, $150. 


LINCOLN—’49 Cosmopolitan sedan, $3,550 
’41 sedan, $1,060. 


MERCURY—’49 sedans, $2,815, $2,830, $2... 
850. °46 sedan, $1,580. '42 sedan, $1,025 
OLDSMOBILE — ’'47 sedan, $2,140; (98) 
conv., $2,410; sedanette, $2,275. ‘46 se- 
dan, $1,780. °42 sedan, $910. ‘39 sedan. 


PLYMOUTH—’48 SD sedans, $2,120, $2,255, 
$2,260. '47 SD sedan, $1,860; conv., $1,- 
950. °"46 SD sedan, $1,100. ‘42 SD club 
coupe, $1,110. °40 sedan, $815. 

PONTIAC—’48 sedans, $1,955, $2,710. ‘47 
sedan, $2,100. '46 Torpedo sedan, $1,750 


STUDEBAKER—’48 sedan, $2,420. °41 se- 
dan, $860. 
WILLYS—’42 sedan, $595. 


DANVILLE, VA. 


(Danville Auto Auction. Sale every Fri 
day. Prices are for June 25.) 

(Market shows buying getting stronger 

on all makes. Sold 53 cars.) 


BUICK—Super sedanette, $2,925. °47 RM 
sedan, $2,560. '39 RM sedan, $810. 


CHEVROLET—'48 FL aerosedans, $2,285, 
$2,255; FM conv., $2,190: club coupe. 
$2,150; express, $1,600. ‘47 FL sedan, 
$1,860; FM sedan, $1.715: FL club coupe, 
$1,790: FL aerosedans, $2,000, 1,895 
‘46 SM sedan, $1.405. $1.450; pickup. 
$1.000. '42 sedan, $760. '41 sedans, $855 
oor $650. ‘40 coupe, $550. ‘39 coupe 

CHRYSLER—’46 Highlander sedan. $1,805 

DeSOTO—'47 Deluxe sedan, $2.050. 

DODGE—’41 sedan, $895. ‘38 sedan, $420 

FORD—’49 (8) club couve, $2,615: sedan 
$2.630. °48 half-ton pickup, $1,610. °47 
(8) sedan. $1,720. °46 SD sedans, $1,505. 
$1.330. °41 sedans, $910, $660; half-ton. 
$600. '40 sedan, $1.005: half-ton. $775. 

HUDSON—'48 Super Six sedans. $2.200 
$2.530. 

LINCOLN—'49 sedan, $3,025. 

MFERCURY—’49 sedan, $2.760. 

OLDSMOBILE—’'48 (98) sedan. $2,300. 

PLYMOUTH — SD sedans. $1.800. $1,815 
"46 SD club coupe, $1,300. 

PONTIAC—’48 (8 Hvdra.) sedans. $2.450. 


$2.660. °41 (8) sedans. $550. $1.005. *40 
sedan, $710. 

AKRON, O. 
(H. C, Turney Auto Auction. Sale every 


Thursday. Prices are for sale of June 24.) 
(Market shows off on some 
late models. Supply fs good on all mad- 
els. Sold 34 out of 76 offerings.) 

BUICK—’48 Super sedanette. $2.950. °47 
Special sedan, $2,300: RM sedan. $2,425 
*46 Super sedans, $2.025, $2.050. '39 Spe- 
cial sedan, $675. 

CADITLLAC—’46 (62) sedans. $3.025. §2.- 
995. °41 (75) sedan. $1,575. 

CHEVROLET — '48 FL aerosedan, $2,300 
'47 FM sedan, $1.910: FL aerosedan, §2.- 
125: FM conv., $2,175. °46 SM sedans, 
$1.585. $1,650: pickup. $1,350. 

CHRYSLER — '46 Windsor sedan, $1,950. 
New Yorker sedan, $2.000. 

FORD—’48 SD sedan, $1.940: club coupe. 
$2,125. °47 sedans. $1.775. $1.780: pick- 
up, $1,200. °46 SD sedan. $1,660. ‘41 
1%-ton panel, $685. 

LINCOLN — '46 Custom sedan 
Zevhvr sedan. $1,760. 

MFERCOURY—'46 sedan. $1,675. 

OLDSMOBILE—'47 (66 Hydra.) sedan, §2.- 
075. '46 (76 Hvdra.) sedan. $1,850. 

PLYMOUTH—’'47 coupe. $1,770. 

PONTIAC—’48 (8 Hvdra.) sedan, $2,925 
"47 (R) sedan, $2.025. 

STUDEBAKER—’48 Regal sedan, $2.550 


CORRY, PA. 


(Corry Auto Auction. Sale every Satur 
dav. Prices are for sale of June 26.) 
BUICK—'47 RM sedan. $2.450: Super se 

dan, $2.285. °'42 Special sedan, $1,255. 
CHE VROLET—’'48 1%-ton stake, $1,375 

'47 SM club coupe, $1.700: business coune 

$1.620; sedan, $1,760; FL aerosedan. $1.- 

960; station wagon, $1,875. °'46 SM se- 

dan, $1,600: FM sedan, $1,610. '42 FL 

aerosedan. $905. °'41 sedan. $1,070: club 
canne, $925. °40 pickup, $650. 
CHRYSLER — '47 Windsor sedan, $2,200 

"48 Windsor sedan. $1.950. 

DODGE—’46 business coupe, $1,450. ‘41 
conpe, $660. 
FORD—'49 (8) club coupe, $2,750; (8) se 


$1,925 


dan, $2.760. °48 club coupe, $1,925: se- 
dan, $1.900. ‘47 sedan, $1,650. ‘46 SD 
(8) sedan, $1,500 "41 sedan, $1.100 
"40 nedan, $1,000. 

MEROURY—'49 sedan, $2.830. ‘48 sedan 
$2,010. ‘47 sedan, $1.460. ‘42 sedan 
$1.030. 


NASH—'46 (600) sedan. $1,250. 

OLDSMOBILE—’48 (66) sedan. $2.525 

PACKARD—’'48 (145) sedan. $2.775. 

PLYMOUTH—’48 SD sedan, $2,050. 
sedan, $1,525. 

PONTIAC—'48 (6) sedan, $2.760: (8) sta- 
tion wagon, $2,470. 

ee ‘47 Commander sedan. 


CHARLOTTE, N. C. 


(E. M. Stafford, Inc. Sale every Wednes 

day. Prices are for sale of June 23.) 
(Market shows prices in line with pre- 
vious week. Bidding and buying im- 
proving. New models show dip. Clean 
older items have heavy demand: Sold 
296 out of 389 offerings.) 

BUICK—’48 Super conv., $2,250, $3,200 
‘47 Super conv., $2.405; sedan, $2,200. 
‘46 Super sedan, $2,025: RM sedan. §2.- 
000. ‘42 Super sedan, $950. ‘41 sedans, 


(Continued on Page 43, Col. 1) 
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(Continued froma Page 42) 


$1,260, $1,200. ‘40 sedans, $1,285, $950. 
‘39 sedans, $800, $775. 

CADILLAC—’48 (61) sedans, $4,600, $4,- 
500. °46 (62) sedans, $2,775, $2,625. °41 
(62) conv., $1,275. ‘37 sedan, $400. 

CHEVROLET—'48 FM sedan, $2,185; FL 
aerosedans, $2,350, $2,325, $2,300, $2,200. 
'47 FM club coupes, $1,925, $1,900; conv., 
$1,825; FL aerosedans, $2,000, $1,975; 
SM sedan, $1,700. '46 FM sedans, $1,700, 
$1,600, $1,480; FL aerosedans, $1,775, 
$1,710; SM sedans, $1,550, $1,500. ‘42 
club coupe, $975; sedans, $1,160, $860. 
"41 sedans, $1,050, $1,005. 

CHRYSLER—'47 Town & Country sedan, 


$1,900. 
DeSOTO—’48 Custom sedans, $2,775, $2,480. 


"47 Custom sedan, $2,100. ‘46 sedans, 
$1,680, $1,625. °40 conv., $765. 
DODGE—’47 sedans, $1,980, $1,800. °'46 


sedans, $1,675, $1,440. 


$1,000. 

FORD—’49 Custom sedans, $2,800, $2,700, 
$2,655; (6) $2,375. °48 SD sedans, $1,- 
975, $1,910; conv., $2,075. ‘47 SD club 
coupe, $1,880; sedans, $1,700, $1,675; 
conv., $1,840. '46 club coupe, $1,630; se- 
dans, $1,500, $1,400. °41 sedans, $1,000, 

’40 sedans, $1,100, $1,030, $775; 
conv., $950, $835. 

HUDSON—’47 Super Six sedan, 1,300. °'46 
Super coupe, $1,100; (8) sedan, $1,355. 
LINCOLN — °49 sedan, $3,390. °46 club 

coupe, $1,625. 

MERCURY—’'49 sedans, $2,775, $2,750, $2,- 
710. °48 conv., $2,250. ‘47 club coupes, 
$1,880, $1,750; conv., $1,800. °46 club 
coupes, $1,655, $1,585. °41 conv., $950. 

OLDSMOBILE—’48 (66) sedan, $2,400. °47 
station wagon, $1,725; (76) sedans, $2.- 
025, $1,950. °46 (76) sedan, $1,650. °42 
(66) sedans, $1,120, $1,065. °41 sedan, 
$1,000. 

PLYMOUTH—’'48 sedans, $2.130, 2 at $2,- 
125; conv., $2,225. °47 club coupes, $1.- 
850, $1,830; sedan, $1,870: conv., $2,085. 
‘46 sedans, $1,400, $1,490. ‘°41 sedan, 
$1,125. 

PONTIAC—’48 conv., $2,775. $2,600; se- 
dans, $2,675, $2,625. °47 conv., $2,085, 
$1,760; sedan, $1,825. °46 sedans, $1,850. 
$1,760, 1,675. ‘42 sedans, $1,360, $1.050. 
"41 sedans, $1,200, $1,010. 

STUDEBAKER—’41 Champion sedan, $825. 

WILLYS —’°48 Jeep, $955. ‘°47 station 
wagon, $1,425. 


LOUISVILLE 


‘Auto Auction Sales. Auction everv Tree. 
dav. Prices are for sale of June 99. Free 
Miller. manager: R. V. Martin. anetian-er.) 

(Market here shows prices steadv. with 

hie demand for '4fa to "486. ‘41< en. 

jovine heavy demand. Sold 82 cars ont 
of 171 offerings.) 
RNICK—'29 sedans. £630. $555. 
CHEVROLET—’'48 FL nerosedan. $2,425: 

FM conv., $2.480. '47 FL nernsedan. £2... 

75. '48 FM sedans. $1.810. $1 585, &1.- 

545. °41 sedans. $1.085. $1.010. $900. 

$795. °39 sedan. $765. 

FORD—'49 (6) sedan. $2.52: (8) sedans 


MEWA Considers 
Checkup Plan 
On Profit Margin 


CHICAGO.—A plan designed to 
assist members to keep track of 
changes in their margins of profit 
on items composing parts lines was 
approved in general outline by the 
directors of Motor & Equipment 
Wholesalers Assn. at its recent 
meeting at Chicago and referred to 
the association’s merchandising 
committee for further study. 


The announcement states that*ac- 
cording to report it is the practice 
of manufacturers, except in perhaps 
some few instances, to issue new 
or revised net wholesaler cost and 
suggested resale prices without in- 
dicating changes in profit margins 
and that, again according to report, 
the net pricing method thus results 
in intentional or unintentional con- 
cealment of changes in wholesaler 
margins. 

The association, it is stated, is 
studying the subject with a view of 
taking appropriate action for proper 
assistance to its members. 


‘Fly and Drive’ 


United Starts Delivery Plan 
With K-F, Packard 


CHICAGO. — Arrangements have 
been completed by United Air Lines 
with various motor car companies 
in Detroit for inauguration of a new 
“fly to the factory and drive your 
new car home” plan. Among the 
first automobile companies to join 
in this plan are Kaiser-Frazer and 
Packard. 


United officials point out it is 
only a few hours to the Motor City 
from any of the 75 cities served by 
United. 


Not only is this plan a _ time- 
saver, United said, but motorists 
are able to get their cars sooner 
right from the production line and 
“break” them in on the trip home. 
Also, savings on freight and hand- 
ling charges often are enough to 
pay air fare to Detroit as well as 
the return trip expense, according 
to the airline. 


’42 club coupe, 








$2,665, $2,635. ‘48 SD conv., $2,060; se- 
dans, $1,900, $1,860. ‘47 SD sedans, $1,- 
810, $1,680, 1,560, 1,450. '46 sedans, 
$1,550, $1,400. °41 sedan, $965. 
LINCOLN—'49 Cosmopolitan sedan, $3,700. 
a sedan, $3,050. °'39 conv., 
675. 
OLDSMOBILE—’41 sedans, $1,130, $875. 
PACKARD—’'42 sedan, $895. 


PLYMOUTH—’48 SD sedan, $2,065. ‘47 SD 
sedan, $1,780. '46 sedan, $1,560. 
PONTIAC—’48 (8) sedan, $2,800. °47 (8) 


sedan, $1,990. ‘46 (8) sedan, $1,800. 
STUDEBAKER—'40 sedan, $485. 


CONCORD, MASS. 


(Concord Auto Auction, Inc. Sale every 

Monday. Prices are for sale of June 28.) 
(Market here shows bidding is slow. 
Prices are down on all makes and mod- 
els. No increase in late summer and 
autumn business anticipated. Sold 84 
cars out of 178 offerings.) 


BUICK—’48 RM sedan, $3,385. °47 Super 
sedanettes, $2,360, $2,300. ‘41 Special 
sedanette, $1,120. ‘39 Special sedans, 
$875, $825. °37 sedan, $250. 


CADILLAC—’47 (61) sedan, $2,850. ‘46 
(62) sedan, $2,750. 

CHEVROLET—’48 FM station wagon, §$2,- 
380; sedans, $2,100, $2,185; 1%-ton cab 
and chassis, $1,555. ‘47 FL sedans, §$2,- 
025, $1,900, $1,950; SM club coupe, 
$1,775; FM sedan, $1,895. 

CHRYSLER—’42 conv., $1,225. 

DeSOTO—'47 Custom conv., $2.400, $2.350. 
’41 sedan, $800. 

DODGE—’48 half-ton pickups, $1,575, $1,- 





DEALER PROMOTES ANALYZER—J. R. Shelton Motor Co. 
Tex., announced the purchase of a Clayton vehicle analyzer in a full-page ad captioned 
"We Take the Guesswork Out of Trouble Shooting.” 





tions. Sale twice-weekly. Prices are for 


week of June 28.) 


(Market shows late models softening. 
Older items holding firm, Supply is 
better but buyers are bidding carefully. 
Sold 85 units out of 182 offerings.) 


BUICK—’48 Special sedan, $2,690; conv., 
$3,400. °46 Super sedan, $2,085; RM se- 


dans, $2,100, $2,160. ‘41 Super conv., 
,250; RM conv., $1,225; Special sedan, 
$1,200. ‘40 sedan, $800; conv., $1,090. 


CADILLAC—'47 (60-S) sedan, $3,860. °46 
(62) sedan, $3,195. 


CHEVROLET—’48 FM sedan, $2,400; FL 
aerosedans, $2,450, $2,395; pickup, $1,775. 
‘47 FM sedan, $1,960; club coupe, $2,110; 
SM business coupe, $1,795; FL aero- 
sedans, $2,165, $2,175. °42 sedan, $1,000. 
"41 sedan, $1,050. '40 sedans, $800, $835. 
"37 sedans, $365, $435, $440. 

CHRYSLER—’38 Royal sedan, $325; coupe, 
$415. ‘37 sedan, $280. 

DODGE—’47 Custom sedan, §2,100. °46 
Deluxe sedan, $1,835. ‘41 sedan, $785. 
*38 sedan, $520. ‘36 coupe, $225. 


FORD—’48 SD sedan, $1,975. ‘47 SD se- 
dan, $1,825; Deluxe sedans, $1,750, $1,- 


(Chrysler-Plymouth), Tyler, 





540. °46 half-ton pickup, $875. 
°36 sedan, $545. $900. 


$1,250. 


FORD—’49 Custom (6) club coupe, $2,575. 


"48 SD sedans, 


pickup, 


$1,535. 


$1,475, $1,625; 
Deluxe sedans, 


$1,850. 


NASH—'48 Super suburban, 
Ambassador sedan, $475. 
OLDSMOBILE—’48 (98) sedan, $3,350. °47 

(76) sedanette, $2,110; 


$1,960, 
’47 SD sedans, $1,550, 
club coupe, $1,800. °46 
$1,400, 

$1,050, 1,225; SD club coupe, 1,545. 
HUDSON—'47 sedan, 
$1,100; conv., $1,600. 


KAISER—'47 sedan, $1,400. 
MERCURY—’49 sedan, $2,890. 


875; half-ton pickup, $1,270. °'46 SD se- 
dans, $1,605, $1,545. °42 SD sedan, $990. 
"40 sedan, $830. °37 sedan, $360. 
FRAZER—’47 Manhattan sedan, $1,850. 
MERCURY—’49 sedan, $3,050. °47 sedan, 
$1.860. 
NASH—’46 (600) sedan, $1,515. 
OLDSMOBILE —'46 (76) sedan, $1,945; 
(66) sedan, $1,895. ‘39 sedan, $590. °38 
sedan, $300. 


"42 conv., 200. ‘41 (98) sedan, $935. ‘40 conv., 


PACKARD—'41 (120) sedans, $900, $725, 
$850. °40 club coupe, $760. 

PLYMOUTH—'47 SD sedan, 
business coupe, $725. 

PONTIAC—’48 (6) sedanette, $2,700. °42 
Torpedo (8) sedan, $1,175. °39 (8) se- 


$1,725; half-ton 
$1,800. °40 


$1,385, $1,525, 


$1,450. "46 sedan, dan, $885; (6) club coupe, $750; (6) se- | PLYMOUTH—’47 SD sedan, $1,885; station 
dan, $950. wagon, $1,975; sedan, $1,730. °41 Deluxe 
STUDEBAKER—'47 Champion sedans, $1,- sedan, $780. ‘40 sedan, $675. '39 coupe, 
‘47 conv 640, $1,700. $515. 
| MISCELLANEOUS—’'46 THC (K-3) one-ton | PONTIAC—'47 conv., $2,140. ‘'41 sedan, 
; pickup, $800. $915; coupe, $960. 
$2,500. '40 STUDEBAKER—’47 Champion club coupes, 
LOS ANGELES $1,775, $2,080; sedans, $1,885, $1,915. 
‘41 Champion sedan, $740; half-ton pick- 
(98) sedan, $2,- (California Auto Dealers Wholesale Auc- up, $660. 








CLINTONE WAX FINISHING 
as Nationally Advertised requires the 
combined use of Clinton Pre-Wax Cleaner 


and Clinton Spray Wax. 
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Clinton Spray Wax is new! Revolutionary! It is applied with a vacuum 
type spray gun and produces a hard, pure wax finish without rubbing or 
buffing. 

Not only does Clinton Spray Wax save hours of labor on every car but it 
also lasts longer than ordinary waxes. Scores of tests show that Clinton 
Spray Wax outlasts other waxes three to one. In fact, on the world’s fastest 
airplanes, flown in extreme weather, Clinton Spray Wax lasted seven times 
longer. Because Clinton Spray Wax is sprayed on it penetrates corners and 
crevices around grilles and mouldings, giving complete protection against 
rust and atmospheric salt corrosion. 


Clinton Spray Wax is available through jobbers and General Motors ware- 
houses. For further information write . . . 


CLINTON SPRAY WAX COMPANY 


1020 EAST LAND PLACE e MILWAUKEE 2, WISCONSIN 


XU 
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New Electric Drill | 
Offered by Portable | 

Portable Electric Tools, Inc., 
255-59 W. 79th St., Chicago 20, has 
introduced a new portable electric 
drill. It is known as Model 500. 
According to the manufacturer, the 
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drill is of an entirely new design 
and incorporates into a full %-inch 
capacity drill a streamline design, 
quality, lightweight construction, 
and an abundance of power for all 
maintenance and production drill- 
ing operations. 

Features of this new drill in- 
clude: Balanced armature _ for 
smooth running; housing and han- 
dles of light-weight aluminum al- 
loy, polished finish; universal AC- 
DC motor; blower-type fan for 
cooling; removable side handles 
for close-quarter drilling; Jacobs 
Hex Key Chuck, and Cutler-Ham- 
mer trigger switch. The drill is 
supplied with a top-quality, three- 
wire (with ground wire) rubber- 
covered cable and attachment plug. 
Further particulars and descriptive 
bulletin are available from the 
manufacturer. 





SPRAY DISPLAY—A four-way sales builder 
that can be used as counter, rf, window 
or wall display is being supplied to dealers 
of the Binks Mfg. Co. line of spray-paint 
guns and equipment. Further information can 
be obtained from Homer J. Buckley & Asso- 
ciates, 57 E. Jackson Bivd., Chicago 4. 


* + . 
Redex Plans Promotion 
For Hand-Choke Adapter 


Completion of arrangements for 
national distribution of a newly- 
developed hand-choke adapter has 
been announced by the Redex di- 
vision of American Muffler Co. of 
Boston. 

The hand-choke adapter is said 
by Redex to guarantee elimina- 
tion of many of the problems of 
hard starting. The adapters are 
“precision-built” in six different 
types to fit most automatic car- 
buretors. 

o * = 


Maday Corp. Manufactures 


Rural Fire Fighter 

Maday Body & Equipment Corp., 
38-48 A St., Buffalo, has started 
to manufacture a_ self-contained 
rural fire fighter, Henry Maday, 
secretary-treasurer of the com- 
pany, reports. 

The apparatus contains a 1,200- 
gallon water tank, a pump, hose, 
ladders and other equipment need- 
ed for fire fighting. A 2%-ton truck 
is used. 

Maday also is producing special- 
ized truck bodies for utility com- 
panies. It recently completed a 
6,000-square-foot addition to its 
plant, which raised total manufac- 
turing space to 37,000 square feet. 





NEW PEDRICK PRODUCT—Wilkening Mfg. 
Co., Philadelphia and Toronto, announces a 
Pedrick chrome-faced piston ring. Long wear 
results from the high anti-friction and lubri- 
cant-retaining characteristics of the chrome 
face, in both heavy-duty, high-temperature 
service and where abrasive dust is present. 
it is claimed also that the chrome plating 
reduces cylinder wear and the wear of all 
the other rings In the installation. 
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WHEN ALIGNING SPACE IS LIMITED—The problem 
vere in aligning departments can now be solved by the new John Bean pit model Visualiner 
which requires only 14 by 12 feet of space. Speed and ease of operation are also increased 
by this new model. The pit model is available as illustrated with aligner heads, ball- 
bearing turntables, weeny duty bases with V-wa 

ground as illustrated. 





of lack of space for elevated run- 


slides, removable runway sections, channel 
he unit is also available without the channel 





Rear-Seat Radio Speaker 


Offered by Northern Products 


Northern Products Co., Chicago, 
has announced its new Autone aux- 
iliary speaker specially designed for 
rear-seat installation in conjunction 
with regular car radios. 

According to the manufacturer, 
this new auxiliary speaker in- 
creasés radio listening pleasure for 
occupants in the rear seat and at 
the same time promotes greater 
safety by reducing driver distrac- 
tion. List price $9.95 each. For com- 
plete details, write: Northern Prod- 
sans Soh 6349 N. Clark St., Chicago 
26, Til. 





STEEL WOOD SHELVING—in the new line 
by Lyon Metal Products, Inc., Aurora, Ill., all 
upright members are steel and every wood 
shelf is steel reinforced. The shelves are hard- 
wood. Quick and oom shelf adjustment is as- 
sured with the Lyon shelf clip and stud, there 
being no boits or nuts. No bracing to the 
wall or ceiling is necessary, according to the 
manufacturer. 

* * * 


Welding Rods Improved 


The manufacture of flux coated 
welding rods by Eutectic Welding 
Alloys Corp. has been improved 
chemically and metallurgically by 
allowing for a greater and thinner 
flow of the joining alloy, according 
to the company. Additional infor- 
mation on Eutectic products and 
Eutector Fluxes for bare rods may 
be obtained by writing to Eutectic 
Welding Alloys Corp., 40 Worth St., 
New York 13. 


Cardinal Corp. Bulletin | 
On Hydro-Lift Crane | 


A bulletin outlining the features | 
of the firm’s new combination 
truck and shop crane has been 
published by Cardinal Corp., 1835 
University Ave., St. Paul 4. 

The bulletin states the new hy- 
dro-lift crane is capable of lifting 
2,000 pounds in 37 seconds and that 
it can be changed from a shop 
crane to a truck crane in 30 sec- 
onds by one man, 





assembly and the runway sections which makes an additional saving of floor space possible. 


Howard’s Plastic Patch Aims 
To Speed Body Work 


Howard's plastic patch is being 
introduced to body repair shops 
throughout the country by How- 
ard Paint division of Recondition- 
ing Products, Inc.; Cleveland. It 
is described as a fast, inexpensive 
method of repairing torn, rusted- 
out sections on automobile and 
truck bodies and fenders without 
the need of skilled labor. 

The impregnated Plastic Patch 
is said to be both waterproof and 
rustproof, forming a strong dur- 
able bond with the parent metal. 
A small Howard new metal and 
plastic patch kit will be released 
for the small body shop, service 
station, farm and home repair 
man. 

* + * 


Five Cement Products 
Introduced by Parke 


Development of three gasket ce- 
ments plus a weatherstripping ce- 
ment and trim cement, for use on 
various applications in the auto- 
motive and allied fields, has been 
announced by Park Chemical Co., 
8074 Military Ave., Detroit 4. 


* * * 





ENOUGH AIR—As an aid to the extra-low- 
pressure tire program, and to help promote 
correct inflation for all tires, Schrader an- 
nounces the new Pressur-tel valve cap. The 
correct pressure for the tire is stamped right 
on top of the Pressur-tel cap in numbers 
almost '/ of an inch high. All the service 
attendant or motorist has to do is glance at 
the number on the cap and inflate ac- 
cordingly. Manufacturer is A. Schrader's Son, 
470 Vanderbilt Ave., Brooklyn. 


* * * 


De Laval Catalog 


the first time, De Laval 
Steam Turbine Co. single stage 
pumps have been included in a 
single comprehensive catalog pre- 
senting outstanding features of De 
Laval design and construction, list- 
ing pump ratings and incorporat- 
ing essential dimensions. Ask for 
Bulletin 83-29, De Laval Steam 
Turbine Co., Trenton 2, N. J. 


For 


1948 





Hercules Publishes Book 


On Diesel Engines 

A book on the Diesel engine has 
been published by Hercules Mo- 
tors Corp., Canton, O. This book 
is titled, “Hercules Diesel En- 
gines—General Information,” and 
is obtainable on request. 

Among some of the things dis- 
cussed in detail are: the funda- 
mentals of Diesel power and its 
advantages; Hercules Diesel en- 
gine construction with sectional 
illustrations; a treatise on the 
patented Hercules combustion 
chamber and a detailed descrip- 
tion of how it functions; the oper- 
ation of the four-cycle engine 
with functional charts and dia- 
grams, and a discussion of fuel 
injection equipment and gov- 
ernors. 
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FOR BEARING REMOVAL—For 
chanic who has to re 
bearing without removing the shaft, 
"roll-out" pins, produced by Federal-Mogu! 





the me- 
ace an upper main 


this job, the company states. Makes it pos- 
sible for the mechanic to easily remove the 
hard-to-get-at upper ores half while the 
crankshaft is in the engine. It also eliminates 
dangerous punch-and-hammer or chisel prac- 
tices, and provides protection for the crank- 
shaft and bearing bore, the manufacturer 
adds. 
s e * 


V-Gap Spark Plug Line 
Will Offer 18 Numbers 


Announcement is made at the 
Monrovia (Calif.) plant of V-Gap 
Spark Plug Corp. that production 
has begun on a full line of spark 
plugs which will be manufactured 
in 18 numbers of five distinct heat 
ranges. It is claimed by the manu- 
facturer that the 18 numbers will 
cover all service applications for 
the more popular installations, and 
thus permit dealers to carry small- 
er stock investments and yet offer 
complete sales coverage. 

Some of the special features of 
the new V-Gap spark plug include 
a two-piece steel shell, permitting 
the use of two or more copper 
gaskets to lock the plug airtight; 
oversize porcelains which are set 
at 35 foot pounds pressure on the 
gland nut, and large center elec- 
trode wires with patented knurls 
which provide an irregular, ma- 
chined surface for sealing the elec- 
trode wire to the porcelain. 

. = > 





CORD REEL—A new portable oxtension 
model by Banjamin Ree! Products, Inc., 10700 
Broadway, Cleveland 5. It is equipped with 
three casters so it can be moved readily to 
focus the light where required. 


* * * 
Car Cleaning Booklet 


Turco Products has published a 
booklet entitled, “How to Cut Auto- 
motive Cleaning Time and Costs,” 
containing suggestions as to meth- 
ods, materials and equipment. Cop- 
ies may be obtained by writing 
Turco Products, Inc., 6135 S. Cen- 
tral Ave., Los Angeles 1. 


* * * 


commie te 





TRAILER HITCH—A bolt-on type for tow- 
ing house trailers, and made to fit 10 of 
the leading makes of cars has been intro- 
duced by Elkhart Welding & Boiler Works, 
Elkhart, Ind. Made of steel throughout, it is 
offered in two finishes, aluminum and chrome. 
A mechanic or handy man can make in- 
stallation in less than an hour, since no 
burning or welding, or removing of bolts is 
necessary, the company states. 


* * * 


Fruehauf Trailer Issues 


Catalog on Its Line 


A 48-page catalog devoted to 
Fruehauf Trailer Co.’s complete line 
has been released, according to W. 
D. Wise, advertising manager. 

The new booklet, printed in color, 
is to supersede all previous editions. 
Specifications and descriptive data 
of every standard model trailer will 
be incorporated. The catalog will 





FOR PRE-LUBRICANT—A_ compact, self- 
contained kit has been made available by 
AP Parts Corp., Toledo, for engine rebuild- 
ers to treat parts with dgf-123, the new pre- 
lubricant recently placed on the market by 
the Toledo concern. The kit has been de- 


signed for the small or medium sized re- be distributed through factory 

builders to easily and quickly pre-lubricate - 

the parts made rood for re-assembly. branches in the U. S. and Canada. 
2 * - * * ° 





NEW IN THE WHIZ LINE—A new type of rubber patch vulcanizing kit has been an 
nounced by the Whiz Automotive division of R. M. Hollingshead Corp., Camden, N. J 
A number of important claims are made for the product. The heating element is a specially 
compounded wartime heating discovery that is fabricated in wafer form. It is totally un- 
affected by moisture. It will continue to burn even when totally submerged in water. Heat 
diffusion is controlled to a high degree as a result of which higher, more uniform tempera- 
tures are produced, resulting in more satisfactory vulcanizing. The new heating elements 
cannot be ignited spontaneously and are absolutely safe under any storage conditions, the 
company adds. 
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Service, go a long way toward simplifying 





resen 
of gr 





SERVICE SECTION AUTOMOTIVE NEWS, JULY 12, 1948 


light service welders’ clamps. This | Concrete Traffic Paint 
spatter-resisting clamp, it is said, 
Ne w Pro du cts prevents the formation of spatter | Developed by Lowebco 
which ordinarily accumulates on A new “Oncrete for Concrete 
clamps while welding operations! Traffic Paint,” developed par- 
rack is installed by slipping wide | °CCUr. ticularly for marking street and 
plate clips over rear window highway traffic dividing lanes, 
frames. The manufacturer states safety zones, speed warning areas, 


that the product, which can be parking meter zones, circles and 
other traffic regulating spaces, is 


used for suspending a baby bas- r 
sinet, will retail for $2.49. now being marketed by Lowebco, 
oe 2 . Inc., of Chicago, it was announced 
by Edward M. Loeser, president. EASIER, FASTER—K-D Mfg. Co. has added 
Clamp Resists Spatter a This new type paint is said to |@ handy new ignition tool to its line to 
A new development in welders’ dry in five minutes at 75 degrees | [5/-°.° ans oan stetionery points on Auto- 
clamps is announced by Cincinnati F. It can be sprayed on with tact relat ‘wrench, fer more information on 
—— 4002 Montgomery Rd., Cin- , regular traffic marking equip- fe, No. 10 end more then 100 other K-D 
cinnati 12, manufacturer of me- 5 “ ment. The paint is immediately | '°°'s write for catalog from the firm at 
s INSIDE VISOR—V fact : y 
chanics’ hand tools. A patented |y,0°c,_ Wellington, egy e gg available in federal yellow, traf- |‘*"°***"_?*_ aii 
solid alloy screw that is claimed trucks, convertibles and station wagons, the | fic white and traffic black. Other AUTOMOTIVE NEWS, the Newspaper of 
permanently to resist spatter is pro- | maker states. Are made of Plexiglas and| Colors can be developed for spe- o cae eS: tae rae 
VAPOR-PROOF LAMPS—A line of lamps | vided the new Ha ve No. 41 ‘ / . oa - 
said to cover all requirements of safe light- — cna — - Lucite, in @ green transparency. cial purposes, Loeser said. mated 90,000 readers weekly! 
ing for transports carrying inflammables or Cee 
explosives is being manufactured by Do-Ray 
Lamp Co., Chicago. They are designed to 
eliminate the danger of explosion from vapor 
accumulating in lamps. Electrical wiring con- 
nects through solderiess brass fittings. The 


line includes turn lights, flush type and heavy 

duty clearance lamps, both rubber and heavy C y jy S S | LS) 3 Tt K R | fs Vf | 0 | 

gauge steel, stop and tail lamps and others. esses 
* * * 


Sherwin-Williams Offers 


i «MLL WW eee LL 


equally suitable for glazing or spot- 
ting, has been introduced by Sher- 


win-Williams Co. for automotive r) 
refinishing shops. 
The new product, known as Opex 
glazing and spot putty gray No. 
28747, is claimed to be the first of 
its kind ever offered because it r) 


does an exceptionally fine job of 

both spot filling or glazing. It is 

easily applied, fast drying, easy to 

sand, gives a tough film, is non- 

shrinking and non-cracking, offi- 

cials said. 

*-s ® iy) be) | 
SUPREME CHASSIS 


Water Demineralizer Unit oh TT Ty tal ts 


Offered by Penfield Mfg. Pare Wee ty 


Penfield Mfg. Co., Inc., of Meri- 
den, Conn., announces a new 
small upside-down type water 
demineralizer especially designed 
to prepare battery water from or- 
dinary raw water high in mineral 
content. Water from the faucet 
enters at the bottom and works 
up through a series of four beds 
of synthetic plastic-like materials 
known as ion exchange resins. 

The demineralizer consists of a 
wall bracket, the renewable resin ON 
cartridge and an electrical resis- ; CENTER ISLAND 
tance indicator to show when a rc LUBRICATION UNITS 
new cartridge is needed. The cost 
of demineralized water is only a 
few cents per hundred gallons. 
Unit sells for $59.50 fob factory. 


* * * 


att 
REMOTE CONTROL 
HIGH PRESSURE LOW P OF DUPLEX PUMP 
RESSURE 
GREASE PRESSURE 42 TIMES pb dlalee st ealt 
ea VM 14390) 1 Mae a aati) 


AIR PRESSURE USED. 
OPERATES ONLY WHEN 12 TIMES ee SERVICE POINT 
SET FOR “HI”. Z 


LESLIE'S HORN—A new cast aluminum air 
horn for trucks and buses has just been in- 
troduced by Leslie Co., 253 Delafield Ave., 
Lyndhurst, N. J., manufacturer of horns for 
ocean-going vessels and Diesel locomotives 
for the past 17 years. The horn, designed to sie ( 
operate with regular air brake pressure or . we ON 
any evenese air pressure = 40 to 150 pal, WALL TYPE 
gives a sharp, clear an arresting signa i . 
with an abundance of power, the company ey LUBRICATION 
; te 


states. 
* * * 


AP Parts Develops Graphite Right at your fingertips—ARO’s exclusive ‘‘HI-LO” 

As Pre-Lubricant control gives you instant change from high to low 
Following an announcement by pressure for chassis lubrication! 

AP Parts Corp., Toledo, of acquir- This means—you use high pressure only when 

ing world-wide sales rights for you need it—for “cracking the tough ones” such as 


dgf-123, comes word of its develop- ° ‘ : ; ; 
ment as a pre-lubricant for — spindle bolts, spring fittings, etc. You switch instantly 
and rebuilt engines and other bene- to economical low pressure for all other fittings. 


os that can be derived from its The result—ARO’s “HI-LO” saves time with extra 
a pressure when needed... saves wear and depreciation on 


DGF-123’s primary purpose is said . ; 4 
to be the pre-lubrication of engine, pump mechanism and hose... reduces air consumption... 


machinery and other parts before prevents damage to seals... saves lubricant. 
ag It 7a See ae = Only ARO gives you all this—p/us beauty-styling and 
& > aaa speedy, dependable performance. Let your Aro Jobber show 


name is taken from the first letters ° ore ‘ 
of the words “dry graphite film”- you how ARO means business for you! The Aro Equipment 


(dgf) with the numerals “123” rep- Corporation, Bryan, Ohio. 
resenting the technical designation 
of graphite. 


© x - . : ie ; 6 
Hang-All Wardrobe Rack 
Announced for Cars LUBRICATING a peers 
A new automobile wardrobe ‘ = TYPE 
rack, the Hang-All, is announced EQUIPMENT “9 Bare LUBRICATOR 
by the manufacturer, the Hang- : be Gs 
All Co., Newark, N. J. Associated F : 
Sales & Distributing Co., New- 
ark, will distribute the rack na- 
tionally. 
Said to support weight far be- 
yond normal requirements, the 








HYDRA-MATIC TOOL—Servo Band adjust- 
ing tool, J2684, enables the mechanic to 
accurately adjust front and rear servo bands 


the trans- 


externally and without removin 
manufac- 


mission oil pan, according to # 
turer. The external socket of the tool fits the 
servo band adjusting screw lock nut, the in- 
ternal socket engages the servo band adjust- 
ing screw. A gear-driven counter indicates 
the number of turns applied to the ——? 
screw. The tool applies to all models of Cad- 
iMac, Oldsmobile and Pontiac cars with 
Hydra-Matic transmissions. For literature 


write Kent-Moore =n Inc., General 
Motors Bidg., Detroit 2. 








AUTOMOTIVE NEWS, JULY 12, 1948 


DUCTS _ 


Clayborne Announces 
Engine Display Dolly 

Clayborne Mfg. Co., in response 
to demand for an engine display 
piece, announces the addition of 
the No. 753-D engine display dolly 
to its line. 

This dolly displays any passen- 
ger car or light truck engine or 
engine exchange. Mounting rails 
are adjustable to various engine 
pan rail widths. This unit is said 
to be sturdy, safe and mobile. 
Heavy three-inch casters are used. 
A convenient display card rack is 
provided and a mirror may be in- 
stalled in special rack at base to 
reflect engine crankshaft assem- 
bly. Finished in aluminum. Address 
is 3234 W. Sist 8t., Chicago 23. 


New Packages Adopted 

Air Reduction Sales Co. has an- 
nounced the adoption of a colorful 
new set of boxes and cartons for 
packaging of their welding torches, 
tips, cutting attachments, regula- 
tors and other products. 

+ * 


Weaver Mfg. Offers 
Catalog on Post Lifts 

A new catalog (No. 990) on its 
line of twin post lifts is available 
from Weaver Mfg. Co., Spring- 
field, Til. 

Incorporated in the catalog is 
data on Weaver’s new triple post 
lift—designed for use in servic- 


copy FREE ON REQUEST 


ing combined heavy tractor-trail- 
er units. Also included is descrip- 
tive material on Weaver's new 
low oil lock, a safety feature to 
insure that lift plungers will not 
be raised on air should the oil 
become low. 





SOFT TOP SHIELD—A new one-piece rear- 
seat windshield for convertibles, with an ad- 
justable feature which permits the shield to 
be easily fitted to the models of practica'ly 
all makes of cars, the Tonno-Shield is being 
produced by Tonno-Shield Corp., i475 E 
Grand Bivd., Detroit 11. 

eS ® * 


1948 Lube Chart Guides 


Released by Chek-Chart 

Chek-Chart Corp. has announced 
the publication of a new 1948 motor 
oil and gear lubricant recommenda- 
tion wall chart, covering 1940-1948 
models of passenger cars, trucks, 
tractors and motorcycles. 

The charts show capacities of 
crankcases, transmissions, differen- 
tials, cooling systems and gas tanks, 
as well as motor oil and gear lubri- 








REMINGTON RAND @ 





Here's a timely Remington Rand publication 
that goes right to the heart of this urgent ques- 
tion of profitable inventory control. In a clearly 
written, profusely illustrated 24-page book, 
just off the press, we have compiled facts on the 
most advanced methods of simplifying this im- 
portant management problem — positive, 
profitable inventory control at lowest cost for 
clerical upkeep and executive use. 


Today, more than ever before, it is imperative 
to anticipate trends in demand — to order more 
of those items on which volume is increasing — 
to reduce buying where demand is slackening. 
Today, you need much more than a record of 
stock-on-hand and on order. You need a real 
control over inventory — a control sensitive to 


the fluctuating requirements of every item —a 
control that will force attention and action to 
eut down loss-producing overstooks and pre- 
vent profit-killing understocks. 








315 FOURTH AVENUE 
NEW YORK 10, N. Y. 
Yes— send FREE copy of your new 24-page 
book, “How To Get Profits From Inventories.” 


AOROee ee eee ene eeeeeeeeeeeeeeeeereeeenreeeeeneeseecee soveesereres 


cant recommendations in the ap- | 


proved SAE temperature ranges. 
Copies of the new charts are 
available for immediate shipment 
from Chek-Chart Corp., 31 E. Con- 
gress St., Chicago 5, at 76 cents 
each, f.o.b. Chicago. 
+ +. 





SCREENS OUT INSECTS—Butterflies, bee- 
tles, flies and other bugs are prevented from 
lodging between fins or “honeycomb” <ells 
of radiator by 12-mesh aluminum screen on 
All-Weather radiator front, manufactured by 
J. W. Speaker Corp., Milwaukee. High heat 
conductivity of aluminum wire screen per- 
mits quick dehydration of insects which are 
swept from screen by a two-way operatine 
stiif bristle brush controlled from the glove 
corr.partment, the, company states. 


Wren 





IT'S PORTABLE—Sureweld is manufactured 
by D. W. Onan & Sons, Minneapolis. It 
weighs 330 pounds and can be carriei in 
light panei trucks, wrecking cars, statio: 
wagons, or trunk compartments of large cars 
to where it is needed for the job, according 


t> the firm. 
. » 





DESIGNED FOR SLOPES—The Coffing hoist- 
jack's flexibility of the chain permits the jack 
to find its own safe position, without slipping 
on the bumper, it is said. Further information 
can be obtained from Evans Associates Co., 
307 N. Michigan Ave., Chicago |. 

.. o~ «@ 


Transpo Cold Tank Material 
Offered by Turco Products 


Turco Transpo, said to be a non- 
inflammable, noncorrosive cold tank 
material for the removal of carbon, 
sludge, grease and paint, is offered 
by Turco Products of Los Angeles, 
Chicago and Houston. 

Transpo is a two-layer material 
comprised of a floating chemical 
seal and a lower layer of potent 
cleaning agents, the company 
stated. For further details write 
Turco Products, Inc., 6135 S. Cen- 
tral Ave., Los Angeles, Calif. 

+. . * 





HILL-HOLDER—These are the major units of 
Brake-A-Matic, said to be the first fully auto- 
matic braking aid that halts creep and rollin: 
on hilis when stopping for traffic lights wit 
hydraulic shift transmission cars. parts 
shown are, left to right, top, the accelerator 
switch and the governor switch. In the bottom 
row, same order, are the brake solenoid vaive, 
wiring harness, and reverse switch. Brake-A- 
Matic can be installed in less than an hour 
the company adds. [t is manufactured and 
distributed Weiss Brake Control Co., Inc., 
209 E. 64th St.,. New York 2/1. 
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money in your biggest and 
busiest market. Get all of 
them today from our 
Detroit office— 

General Motors Building, 
Trinity 3-3800. 
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New Products 


in a matter of a few minutes it 
is ready for use,” the maker’s 
instructions say. 


Firm Offers Identification 
For Truck Tire Chains 


Quick identification of the dif- 
ferent types of tire chains for 
trucks is made easy by the design 
of the four new bags in which the 
International Chain & Mfg. Co., 
York, Pa. now packs Campbell 
truck chains, the company says. 

Persons handling these chains 
quickly learn to identify the dif- 
ferent types by the predominate 
color of the bags, according to the 
company. The number of bars of 
color on a bag assure quick-glance 
identification, firm officials claim. 





* 
eS 
a 
& 
HAND GRINDER—A new utility set has 
been announced by K Lee Co., Aber- 


deen, S. D., manufacturer of Knock-Out 
equipment. It consists of an electric driver 
with attachments for using sanding discs, 
grinding wheels, mounted grinding wheels 
and a tool post holder that doubles as an 
auxiliary handle. 


? « 7 
Westinghouse Announces 


| Fluorescent Luminaire 


2 permeates oa 


arene 


A two-lamp fluorescent luminaire 
with matching single incandescent 
spotlights that can be installed in- 
dividually or in continuous rows 
is announced by Westinghouse 
Electric Corp. 

Designed to extend the Westing- 
house merchandiser planned light- 
ing system, the new type CS-80 
fluorescent luminaire and type SS- 
150 incandescent spotlight are in- 
tended for locations under bal- 
conies or for stores where lower 
illumination levels are needed than 
would be provided by continuous 
rows of four-lamp fixtures. 


* o * 





LIGHTER-LITE—The red-shielded automobile 
utility light which plugs into the cigar lighter 
socket, has been purchased from Lighter-Lite 
-"P- by Lawrenz Products, Inc., a division 
of Peerless Tool & Engineering Co., 1133 N. 
Kilbourn Ave., Chicago. Lighter-Lite will be 
added to the Lawrenz line of automotive, 


sporting goods and household accessories 
and will be marketed through usual trade 
channels. 


* * * 





IRON — Requiring 
slectric current or external heat of any kind, 
@ new soldering iron, the Quik-Shot, utilizes 
@ chemical cartridge that heats the iron to 


NEW SOLDERING no 


working temperature in five seconds, and 
maintains intense heat for fully 10 minutes, 
the company states. The cartridge, which is 
about the size of a small flashlight battery, 
contains a primer and is ignited in a manner 
similar to that of firing a bullet. Kemode 
Mfg. Co., 2 W. 46th St., New York 19, manu- 
factures and distributes it. 


* * + 


Grease Gun Dispenser 
Said to Save Time 

A grease gun filling dispenser 
has been announced by K-P Mfg. 
Co., 1226 Linden Ave., Minne- 
apolis. 

This dispenser is designed for 
use on the pail in which the 
grease is received. No removing 
of grease is required, it is said. 

“Simply remove the cover from 
the original grease pail. Replace 
it with the K-P dispenser and 








FOUR NEW HONES—To service all brake 
cylinders, including the new models with 
dual cylinders, Wilco Products of Orange. 
N. J., offers a new combination of four 
hones known as the Double Dual combina- 
tion. With these four hones an operator can 
service any cylinder from the stub size up to 
the master cylinder, taking care of all diam- 
eters from 11/32 inch up to 1% inches. The 
four are packed in a wooden box. All have 
the Wilco extra length flexible shaft. Each 
has automatic sizing and self aligning to 
insure accurate workmanship by any operator, 
the company states. 
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License Plate Fasteners 
Come in Handy Package 


The word “handy” exactly fits 
the latest addition to the well- 
known line of items put out by 
Red Devil Tools, Irvington, N. J., 
manufacturer. 

Four Red Devil automobile li- 
cense plate fasteners are sold as 
a unit and come mounted on a card 
convenient for keeping until used. 
There are two finishes: one heavy 
chrome plate to retail for 25 cents, 
and one cadmium at 20 cents a set. 

These fasteners are so made that 
they will never shake loose. This 
is due to a feature which com- 
bines an acorn lock nut with spe- 
cial flanges that grip the thread. 

* 


* * 


Curran Develops Liquid 


Aromatic Concentrate 

A new, liquid, aromatic con- 
centrate is offered by A. F. Cur- 
ran, research and development 
chemist of Curran Corp., Law- 
rence, Mass. 

According to the chemical lab- 
oratory, the new solvent is espe- 
cially adapted for use in recircu- 
lating solvent cleaning machines 
for degreasing automotive parts, 


0) 
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YES, A CALL for a good, lasting grease job is a 
call for Quaker State Superfine Lubricants. 
These lubricants are famous for lubricating 
better and longer. Complete line gives you just 
the right lubricant for every wearing surface on 
the car—and in every one of these superfine 


lubricants the lubricating base oil is made solely 


from pure Pennsylvania grade crude oil. Out- 
standing in these products is Stabilized Quaker 
State QUADROLUBE for transmission and differ- 
ential gears. Developed by our own chemists, 
this extraordinary lubricant maintains in ser- 


QUAKER STATE OJIL 





REFINING CORPORATION oe 
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A NEW PICK-UP IDEA—Kelbo Bar, which hoists knee-action automobiles without any 
damage to bumpers or grille, according to the company, has been placed on the market 
by Boyle Towing Equipment of Cleveland. Two bars cradie the front end of the car by 
hitching on to the lower control arm. Bars ara then lifted by regular tow truck apparatus. 





of principal specifications of its 
fork-lift trucks, towing tractors 
and tructractor models, a new 
os four-page condensed catalog has 

been issued by the industrial truck 
Clark Announces Catalog division of the Clark Equipment 
Featuring a tabulated summary |Co., Battle Creek, Mich. 


ete., since the new liquid aro- 
matic concentrate may be added 
to common, ordinary mineral 
spirits. 


aa, 


SURE! YOULL 
GET COMPLETE 
QUAKER STATE 
LUBRICATION 


ri 


i / 
| MOTOR OIL 


vice a remarkable combination of high-tempera- 
ture stability, low-temperature fluidity, and high 
resistance to corrosion, rust and foaming. 


QUAKER STATE 


SUPERFINE 
LUBRICANTS 





Oil CITY, PENNSYLVANIA 
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Delco Plans Addition 


To Kokomo Plant 


KOKOMO, Ind. — Delco Radio 
division of General Motors will con- 
struct a new 200-by-500 feet build- 
ing to increase the total plant ca- 
pacity here to 346,000 square feet, 
according to General Manager B. W. 
Cooper. Construction will start this 






OVER 100 STANDARD 
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fall and will be completed by the 
first of next year. 

The building will be of structural 
steel with brick walls and steel 
sash. It will house Delco Radio’s 
final radio assembly lines as well as 
certain other operations. 


AUTOMOTIVE NEWS, the Newspaper of 
the Industry, read by everyone who counts 
in America’s No. 1 Industry... an esti- 
mated 90,000 readers weekly! 


HERE’S 
LOW COST 
LOW-RANGE 

POWER! 





edmond 


MicroMorTors 


MODELS 


A.C. up to 1/15 Horsepower—D.C. up to 1/20 Horsepower 


If small motors can make a big dif- 


— 





COMPANY, Inc. 
OWOSSO, MICHIGAN 


ference in the life, performance, or 
efficiency of your product, best you 
get acquainted with reliable 
Redmond Micromotors. They're 
sturdy little low-range power units... 
smooth, quiet, dependable in oper- 
ation... designed, engineered, and 
built to give you maximum long-life 
performance at minimum cost. And, 
with over 100 standard models 
thoroughly proved in use on count- 
less diversified applications, chances 
are at Redmond you'll find exactly 
the Micromotor you want for the 
job you want it to do. 
from standard also available to meet 
special requirements. New Catalog, 
just off the press, covers both A. C. 
and D.C. lines plus blowers and 
speed controllers... want a copy? 


Variations 





OFFICES IN NEW YORK, CHICAGO, DAYTON, LOS ANGELES, SEATTLE 


EXPANDED FACILITIES © PROMPT DELIVERIES © SERVICE BEFORE AND BEYOND THE SALE 





For “Give-Away” 


Dash Rack 
hho!’ 


Accessory Item 
or Counter Sale 


Here’s an item dealers can sell to salesmen, doctors, vacationists 
or anyone who drives a lot and welcomes a place for sun glasses, 
cigarettes, etc: Easily applied, ends hold firmly in defroster slot, 
attractive. Attractive discount, 35c retail price. Also furnished as 
dealer “Give-Away” with firm name and address imprinted on 


face at low price. 


Olson Company, Battle Creek, Mich. 





Backshop .. . 





(Continued from Page 25) 


should be again. Regardless of how 
the dealer goes at it to get his new 
owners to get into the habit of com- 
ing back to the service shop regu- 
larly—whether he sells a year lubri- 
cation book, a 20,000-mile guarantee 
service plan or some such plan as 
Car Life Warranty—the success of 
getting high absorption from the 
service shop, parts sales and acces- 
sory sales, is to get as many regular 
service customers as possible. 


One of the best methods a dealer 
has of making certain that his man- 
agers and service salesmen do not 
“gouge” the customers or do sloppy 
work is to judge their sales ability 
and work by the number of new 
regular customers—in other words 
the growth in regular customers 
from month to month—rather than 
by the dollar sales per day or month. 

. * o 


ANY SERVICE manager can 
boost daily or monthly sales—either 
customer labor or parts—easily. All 
he has to do is to tell the mechanics 
and service salesmen to put the 
“heat” on for more business per 
customer. They can always find 
more that should be done than the 
owner wants—or the car needs. 

The ultimate result to pounding 
the boys in the shop for more dollar 
sales invariably is selling more and 
more dollars work to less and less 
customers until the shop has to de- 
pend on new customers all the time 
for its revenue. 

That does not build good will 
among owners, prospects for new or 
used car sales, nor is it conducive 
to a high absorption percentage. 
The cost of advertising and sales 
effort to get sufficient new custom- 
ers each month to keep the shop 
busy is too high to justify the ex- 
pense. 

With more than 55,000 indepen- 
dent service stations competing 
with the dealers for the share of the 
spent maintenance dollar—that’s a 
ratio of about three to two—the 
dealer must build a solid foundation 
for his service shop clientele, or 
when the real competitive market 
comes along—and it’s on its way 
right now—the dealer will be won- 
dering why he is only getting about 
50 perecent absorption. 

7 of 7 


PLENTY OF dealers will be sing- 
ing the blues about the fact that 
their service doesn’t pay, within the 
coming year, if they don’t change 
their present methods and tactics 
in handling service customers. 

Already dealers in metropolitan 
cities are beginning to appreciate 
that there is little loose money 
around and that they have a con- 
stantly diminishing market for their 
cars, not because there aren’t plenty 
of people who want new cars but 
because of the shrinking of the 
number who can afford to buy. 

If a dealer will take a few hours 
off and go out and talk to the cor- 
ner filling station boys about busi- 
ness during the past few months, he 
will find many of these boys saying 
that their gallonage has dropped 
because such a large number of 
their former customers who work 
at hourly rates can no longer afford 
to own cars or drive the ones they 
now own. Their old car has gone to 
the junk heap or is so badly worn 
that the owner does not drive it to 
work any more but depends on the 
buses or street cars. 

If these cars are not being driven 
every day, they aren’t building up 
repair expense and are not creating 
a customer labor income for either 
dealer or independent. 

. os ” 

THE DRASTIC tightening of the 
spread between income and cost of 
living together with the fact that 
service costs have gone up consid- 
erably—average flat-rate labor rates 
nationally have gone from $1.78 in 
1941 to approximately $2.34 today 
and parts prices have risen about 
47 percent—seem to add up to the 
fact that the average workingman 
cannot afford to spend the money 
on repairs or driving his car that he 
could a year ago. 

This is borne out from figures 
from one of the largest dealer 
bodies — average customer labor 
tickets dropped about 56 cents 
each from January, 1947, to Jan- 
uary, 1948, and the fall-off is still 
going on. The first four months of 
this year tickets were 16 cents less 
than the same period last year. 
Number of tickets written were 
about 13 percent higher for the pe- 


riod, but the amounts were smaller 
and more work was financed on 
time payments. 

* * * 

SO, WE MIGHT go back to the 
original premise that cost of service 
is “too darn high’”—not only for the 
low-income owner but for the dealer 
to treat his customers as if they 
were still in the money. 

The gravy train as far as high 
average service dollar seems to 
have passed. It is well for dealers 
to start thinking about getting more 
customers who will spend less per 
visit. And it is well for the dealer 
to instruct his service salesmen to 
begin selling lubrications to every 
customer as well as asking if they 
can check the oil. Many a dealer 
service customer is allowed to go 
out of the shop needing from one 





quart of oil to a complete change 
just because someone neglects to 
ask about the oil. 
* . * 

ILL DAMMANN, of Bear Mfg. 

Co., kinda put me on a spot last 
week when he sent me a well pre- 
pared folder showing the various 
cars his wheel-balancing crew 
worked on at the Indianapolis track, 
The top drivers are recorded, from 
my good friend Ted Horn, Mauri 
Rose, Bill Holland, on down, as they 
had their cars checked on Bear 
equipment. 

Bill wanted us to run the whole 
“shebang” of pictures, but that’s 
like asking a theater owner to put 
from 10 to 20 guests in one seat to 
see a show. We are so tight for 
space that in most cases we can 
only show one picture of an out- 
standing dealer building — and we 
make every endeavor to show all of 
the worth-while new buildings we 
get photos of —especially if they 
have unusual kinks, or are unusu- 
ally well laid out. 

(Continued on Page 56, Col. 1) 









$ 9.20 
10.00 


1%” Tubing 


Mercury cars. HEAVIER! 


IMMEDIATE DELIVERY . 


IMMEDIATE DELIVERY 


NEW 1949 ForD 


and MERCURY 


“Protecto” Grille 
Guards 


Less Customary Discount 


The fastest selling line of GRILLE GUARDS now scoops the 
field with these handsome guards for the NEW 1949 Ford and 
MORE DURABLE! 

LOOKING! These grille guards are in demand. . 
you have your supply for this extra profit maker. 


Also .... STAINLESS STEEL 
Gravel Deflectors for Plymouth, 


Dodge, DeSoto and Chrysler Cars 








MERCURY 






$16.00 | 
16.00 


Front 
Rear 





BETTER 
- be sure 


. . WIRE OR WRITE TO 


ROP-LOC PRODUCTS CO. 


1401. WEST NINTH ST. 





Get Rid of 


ready to install. 


$187.50 


Write for Circular 


Illustration shows standard kit with 
two extra tube outlets. 


Complete 
Packaged Kit 






SOLVE YOUR GARAGE AND SHOP VENTILATION PROBLEM 
THIS SIMPLE, INEXPENSIVE WAY 


What you have been waiting for—the final, successful solution to your garage 
ventilation problem, all available in a packaged kit, including motor and blower, 


F.0O.B. Decatur 





CLEVELAND 13, OHIO 


Gas Fumes 






e@ Removes gas fumes at source (ex- 
haust pipes). 

@ Simple installation — no change or 
alteration of existing facilities. 

e Not in your way — instantly in use 
or out of the way when you don’t 
need it. 

@ Saves man-hours and helps keep 
employees. Mechanics have less 
sinus, headaches, etc. 

National also makes a complete pack- 

aged kit for under-floor installation. 

Literature on request. 


WRITE FOR CIRCULAR 


National System of Garage 
Ventilation, Dept. 83 G 


330 N. Church St. Decatur, Ill. 
World’s Largest Manufacturer of 
Exclusive Garage Ventilating 
Equipmént 
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Safety Rate Improving 
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Industrial Accidents Decline 10% During 1947, 
According to National Council 


CHICAGO. — Industry closed its 
pooks on 1947 with a better safety 
record than the year before, ac- 
cording to the National Safety 
Council. 

The 1947 industrial injury rates, 
released in advance of the 1948 
edition of “Accident Facts,” the 
council’s annual statistical year- 
pook, show that the overall acci- 
dent picture is improving. 

The accident frequency rate 
for all industries submitting com- 
pany reports to the council, based 
on the number of disabling in- 
juries per 1,000,000 man-hours, 
was 13.26 in 1947, a reduction of 
10 percent from the year before. 


The communications industry 
again had the lowest frequency 
rate, leading all other industries 
with a rate of 2.98, a 10 percent 
reduction from 1946. The second 
place industry was electrical equip- 
ment, with a frequency rate of 6.02, 
down 21 percent from 1946 when 
it placed sixth. 

At the other end of the list, coal 
mining climbed up one step from 
the bottom position as the result 
of 7 percent reduction. Its 1947 rate 
of 54.46 was better than the lum- 


ASI Plan to Ease 





Is Under Way 


CHICAGO.— The new program 
designed to streamline and take 
the headaches out of making hctel 
reservations for this year’s ASI 
show is already in full operation, 
it is reported by A. B. Coffman, 
show manager. 

Under the plan, all hotel reserva- 
tions are handled by the ASIS 
Housing Bureau which has been 
set up at Room 808, 105 W. Madi- 
son St., phone Franklin 1280, Chi- | 
cago. 

The bureau is under the direc- 
tion of E. J. (Ernie) Chapleau, 
who is thoroughly versed in con- 
vention housing problems. 

Here is how the program is func- 
tioning: 

All members of Motor & Equip- 
ment Wholesalers Assn., Motor & 
Equipment Manufacturers Assn. 
and National Standard Parts Assn. 
received “Application for Hotel 
Accommodation” forms early in 
June. Similar applications will go 
out to all invited guests. The form 
provides space for listing first, sec- 
ond and third choice on hotels and 
for giving preference as to type of 
accommodations and rates. Date of 
arrival and departure should be 
specified, and there are spaces for 
listing the names of individuals. 


Reservation applications specify 
that they should be returned to the 
ASIS Housing Bureau. 


The Housing Bureau makes up 
a room reservation form in quin- 
tuplicate and sends three copies 
tc the hotel. The hotel in turn 
signs the original and returns it 
to the applicant as a confirmation. 
The hotel retains the second copy 
for its records and sends the third 
copy back to the ASIS bureau. 

The fourth copy is retained by 
the Housing Bureau and the fifth 
goes to the association with which 
the applicant is affiliated. In the 
event the Housing Bureau does not 
receive its confirmation of the as- 
signment of hotel space on any 
application within a specified pe- 
riod, check is made with the hotel. 





Movable Display 
Bendix Ad Novelty Shows 


Hydrovac Movement 


SOUTH BEND.—A sectional 
drawing printed on cardboard and 
equipped with a lever which actu- 
ates pistons and valves in the dis- 
Play is the latest advertising nov- 
elty announced by Bendix Products 
division of Bendix Aviation Corp. 

Called Hydrovac Visualizer, the 
device allows watching the actual 
cycle of parts movements that takes 
Place in a Hydrovac power brake. 

Visualizers may be obtained free 
of charge by writing Bendix Prod- 
ucts Division, Bendix Aviation Corp., 
South Bend 20, Ind. 





bering industry, which had the 
highest 1947 frequency rate of 
59.74. Lumbering was second high- 
est in 1946. 

The accident severity rate for all 
industries reporting to the coun- 
cil, based on the number of days 
lost per 1,000 man-hours, was 1.23 
in 1947, a reduction of 7 percent 
from the year before. 


Communications again led all 
other industries with the lowest 
severity rate. Its 1947 rate was 
-16, a reduction of 24 percent 
from the previous year. 
Wholesale and retail trade rank- 

ed second last year with a rate 
of .17, moving up from a fifth place 
standing in 1946. 

Coal mining stayed at the bot- 
tom of the list again, with the high- 
est accident severity rate of 7.96, 
but that was a 27 percent reduc- 
tion from 1946. Mining, other than 
coal, had the second highest rate 
both years, 6.58 in 1946 and 6.17 
last year. 


MAKES EVERY 





DISABLED VETS GRADUATE—Six were among a group of 26 Gis who received diplomas 
after completing their on-the-job training programs with Draper Chevrolet Co., Saginaw, 
Mich., and Central City Chevrolet Co., Jackson, Mich., both owned by Harold D. Draper, 
who is at extreme left. Others, from left, are William Zahn, Walter Sierek, Manuel Slater, 
Rudolph Knickerbocker, Fred Keie and Vern Wenzel. 





McCormick Heads Del. Truck Assn. 


DOVER, Del.—Robert J. McCor- 
mick, Wilmington, is the new presi- 
dent of the Delaware Motor Truck 
Assn., Inc., succeeding Joseph Gal- 
loway of Wilmington, retired. 

McCormick was elected at a 






TWO POST LIFT 


an 7Hlinement Rack! 


SIMPLIFIES ALINEMENT CHECKING 


meeting here (June 30) of the asso- 
ciation’s board of directors, which 
also named Daniel F. Sullivan as 
general manager. The position of 
general manager is a new office for 
the Delaware association. 





WRITE, WIRE or PHONE 


The Bear Lift-Aliner gets extra 
income out of each two post lift. It 
can be used inside or out, on any 
type of floor. Adjustable corner 
posts make leveling easy. When not 
in use, the Lift-Aliner rolls out of 
the way, quickly, conveniently — 
gauges and tools are stored inside 
cabinet. TAKES NO EXTRA SPACE! 





30-inch height of the Lift-Aliner is 
ideal for mechanics. No stooping, no 
creepers necessary ... all work 
is at workbench level. The Lift-Aliner 
includes all of the gauges and tools 
you need for fast, accurate checking. 
OPENS A NEW HIGH-PROFIT FIELD FOR 
ALL SERVICE STATIONS! 





Copyright 1948 by Bear Mfg. Co. 


for complete data on the 
NEW Beor Lift-Aling>. 
BEAR MFG.CO., Dept. A-14 
Rock Island, Illinois. 


49 
55% for Auto 


That’s Vacation Preference, 
Pathfinder Says 


PHILADELPHIA. —A survey of 
the vacation plans of Main St. fam- 
ilies, made by Pathfinder News 
Magazine, shows that the amount 
of money the average family of 
three persons expects to spend va- 
ries from $75 for a weekend trip to 
$5,000 for a world tour. 

The amount of money family 
groups plan to spend, expressed in 
percentages of total mentions, fol- 
lows: Over $1,000, 2.9 percent; $500- 
$1,000, 16.3 percent; $300-$499, 14.9 
percent; under $300, 25.4 percent; 
not specified, 40.5 percent. 

Choice of transportation: auto- 
mobile, 55.5 percent; train, 20.7 per- 
cent; bus, 9.8 percent; steamship, 
6.7 percent; airplane, 5.1 percent; 
other, 0.5 percent; no mention, 1.7 
percent. 

Copies of the survey, in booklet 
form, are available upon request 
to Pathfinder, Washington Square, 
Philadelphia 5, Pa. 


AUTOMOTIVE NEWS, the Newspaper of 
the Industry, read by everyone who counts 
in America’s No. 1 Industry . . . an esti- 
mated 90,000 readers weekly! 
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‘Few Are Aware’ 


Production, Not Wages, 
Retail Credit 


NEW YORK.—Wage earners “are 
tired of being pushed around by 
irresponsible labor leaders” and are 
demanding a leadership “that will 
keep them employed on a fair and 
just basis,” according to Henry H. 
Heimann, executive manager of the 
National Association of Credit Men. 


Heimann declared in his current 
Monthly Business Review, that “la- 
bor leaders, if they think the prob- 
lem through, will realize that if 
every wage earner and farmer in 
the nation were to have his dollar 


Army Truckers 
Reserve Unit Activated 
In Washington 


WASHINGTON. — Formal cere- 
monies activating headquarters 
and headquarters company of the 
435th Transportation Highway 
Transport division, an organized 
Army reserve unit, were held here 
at headquarters of the American 
Trucking Assns., Inc. 

The unit, sponsored by the Dis- 
trict of Columbia Trucking Assn. 
under the Army affiliation plan, is 
headed by Col. Herbert Qualls, as- 
sistant director of ICC’s Bureau 
of Motor Carriers, and at full 
strength would operate 3,000 motor 
trucks. 

The unit now consists of 28 re- 
serve officers and 30 enlisted re- 
servists, all of whom are now con- 
nected with motor carriers in the 
Washington area, with the ICC or 
the Department of the Army. 


sa 
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LAMSING 4. MICHIGAN coy 


aaa NERS AND CORR 


Is Answer to Inflation, 
Official Says 


wages or income doubled overnight, 
and he produced no more for the 
double dollar income than he is 
now producing day by day, such 
dollar wage increase is no increase 
at all. 

“In fact, it is a vicious wage 
cut,” Heimann asserted. “Unless 
wage increases are based upon 
increased production, or the pro- 
curement of a larger share of 
company’s earnings, they merely 
add to the inflationary factor and 
diminish the purchasing power of 
the dollar. : 

“As to a larger share of the earn- 
ings of corporations, these earnings 
are wholly inadequate to meet some 
of the new demands of labor.” 

He pointed out that “the cost of 
labor must necessarily be reflected 
in the price of a given product. 
Unless, therefore, labor produces 
more, or new and improved ma- 
chinery enables it to produce more, 
wage increases in dollars of dimin- 

ishing purchasing power actually 
make the laboring man poorer. 

“The whole labor fraternity 
should concentrate on the procure- 
ment of increased wages for its 
membership by adopting a program 
checking inflation so as to make 
the dollar that the wage earner now 
receives have an increased purchas- 
ing power. The soundest wage in- 
crease that has been granted to 
labor in 20 years has been the re- 
cent tax cut. 

“It seems strange that so few 
politicians and labor leaders are 
aware of the dominant thought 
in the mind of the average work- 
ing man or woman. The truth is, 


and it is easily verified, that wage 
earners are tired of being pushed 
around by irresponsible labor 
leaders. They are demanding a 
labor leadership that will keep 
them employed on a fair and just 
basis. 

“There is a fast-growing revolt 
brewing among laborers,” Heimann 
said. “They particularly resent the 
domination of their labor policy by 
union officials not working in the 
plant and who usually put in an 
appearance only to stir up trouble. 

“The sooner labor leaders and 
politicians realize this, the more 
quickly will we develop a sound 
management-labor relationship,” he 
concluded. 


Service Corps 
Stewart-Warner to Sponsor 
Army Truck Unit 


CHICAGO. — Stewart-Warner 
Corp. last week became the first 
sponsor of a heavy automotive 
maintenance company in the Army 
Organized Reserve corps in the 
Chicago area when a formal affi- 
liation agreement was signed in 
ceremonies at Fifth Army head- 
quarters. 

James S. Knowlson, president 
and board chairman, signed for 
the sponsoring company, while Don 
M. Compton, chief of the Chicago 
Ordnance district, signed for the 
Army. 

Under the agreement Stewart- 
Warner will sponsor a company 
to be comprised of employes of its 
main plant, 1826 Diversey Pkwy. 
In time of national emergency, it 
is to be capable of providing main- 
tenance and repair service for ap- 
proximately 2,500 wheeled vehicles, 
company and Army officials said. 
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In German Production. . . 


THE LATEST MERCEDES—Smaliest prewar mode! of Daimler-Benz 
Germany, is in production on a limited scale. 


m 


Untertuerkheim, 


It is a four-cylinder, | er, 38-h.p. job. 


WHEEL SUSPENSION ON MERCEDES—The differential is suspended in rubber mounts in 


the frame on this four-cylinder model now in limited 


production. Each side's axle housing 


swings in an arc in order to maintain the same length of the drive shafts during the swing- 


ing movements. Coil springs are used. 


3 Acres of Service Space 


At Texas Truck Mart 


(Continued from Page 25) 


equipped with heavy-duty and spe- 
cial tools for fast service. 


Truck wheel alignment equip- 
ment which will handle any truck 
on the road today has been in- 
stalled with a heavy-duty wheel 
balancer. 

Offices at the truck mart have 
been built alongside the parts de- 
partment which carries a large 
stock of Dodge truck parts and 
accessories. 

Ample provision was made for 
parking big over-road trucks and 
semi-trailers in two parking lots, 
one with 30,000 square feet paved 


DRIVE-THROUGH LUBRICATION—Lubrica- 
tion is handled in a separate building which 
permits drive-through of truck and s-ami- 
trailer—large heavy duty double-post lif! for 
trucks, 20-foot ceiling over lift. Icing p!ant 
for refrigerated fruit and vegetabie haulers 
is planned for fall by C. B. Smith Motor 
Truck Mart (Dodge), Austin, Tex. 


and the other covering approxi- 
mately an acre which is graveled. 

Because the mart is located on 
a main highway used by haulers of 
citrus fruit and vegetables going 
north from the Rio Grande area, 
Smith’s plans include installing an 
icing plant for refrigerated jobs, a 
restaurant with showers and sleep- 


HIGH WASH RACK—Two wash racks with 
22-foot ceiling height, together with paint 
room and storage facilities, are in a third 
building on the Smith Motor Truck Mart 
(Dodge) property, Austin, Tex. Fast moving 
parts for all prominent trucks hauling past 
the shop are kept in stock; 24-hour truck 
service is planned for fall. 


ing accommodations for “night 
runners,” 24-hour service starting 
when the fruit movement starts to 
get heavy. At present the gasoline 
station on the property, which is 
a 24-hour operation, enables call 
service for emergency work be- 
tween 7 p.m. and 7 a.m. 


SEAT COVERS 


Seat Covers designed for each 


individual 


guaranteed. Deluxe lacquered 
Beautiful 
choice of colors to harmonize 
—red, green and bive. Leather- 
ette reinforcements over fibre 
on both seats. 
throughout. 


ATTENTION: 


fibre. 


car. Workmanship 


90 


5 Passenger 
2 Door or 
4 Door 


plaids and 


Welted in plastic 3 Pa Cc 7.50 


Cers with Center Arm 
Drop on Rear Seat 13.5 


Car Agencies 


Initial Orders 
Apr 


Sent 
PNG Coen 
Howord St Cor Biddle . 


5% Fed. Exe. Tax 
F.0.8. Baltimore 
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SERVICE SECTION 
Nominating Group 


Picked by API 


NEW YORK.—Membership of the 
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It’s Official Now 


U.S. Reports 7 Million Bought Cars in ’47, 
Finds Demand Still Unabated 


ard Oil Co. (N. J.), New York; Wil- 
liam F. Humphrey, Tide Water As- 
sociated Oil Co., San Francisco; H. 
L. Hunt, Dallas, Tex.; H. T. Klein, 
Texas Co., New York; Charles F. 
Roeser, Roeser & Pendleton, Inc., 
Fort Worth, Tex.; W. C. Skelly, 





committee on nomination of the 
American Petroleum Institute for 
1948 has been announced by Presi- 
dent William R. Boyd jr. The com- 
mittee is composed of 11 members 
of the board of directors. 
Members of the committee on 
nomination are: L. S. Wescoat, 
chairman, Pure Oil Co., Chicago; 
James A. Dunn, Barnsdall Oil Co., 
} New York; Eugene Holman, Stand- 


TRUCK SERVICE MANAGERS ! 
Here's a bohanicr lime Fave, 


You'll Not Want to Miss... 






Skelly Oil Co., Tulsa, Okla.; R. C. 
Stoner, Standard Oil Co. of Calif., 
San Francisco; S. A. Swensrud, Gulf 
Oil Corp., Pittsburgh, and A. E. 
Watts, Sinclair Oil Corp., New 
York. 


WASHINGTON.—About 7,000,000 
consumers bought new and used 
cars last year—and one out of every 
three was purchased on an instal- 
ment basis. 

These figures were contained in 
the third annual survey of con- 
sumer finances, a product of the 
Federal Reserve Board. 


Indications of a drop in new-car 
demand in lower and lower-medium 
income brackets was offset, the 
FRB said, by a boost in the num- 
ber of spending units at higher in- 
come levels that planned to buy 
new cars. 

In this connection, the survey 
showed that about 2,500,000 raised 
themselves to the “over $5,000” 
brackets as consumers generally 
enjoyed about a 10 percent increase 
in money income. 

The board reported that demand 
for autos continued unabated with 
at least twice as many potential 











William Ullman, Washington correspon- 
dent, keeps AUTOMOTIVE NEWS readers 
up to date on political and economic trends 
in the nation’s capital every week. 
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Mechanical Wear 
Conference Is 


Held at MIT 





s in 
sing 
ing- 





CAMBRIDGE, Mass.—To point up 
possibilities for future progress, a 
conference on mechanical wear has 
been held at Massachusetts Insti- 
tute of Technology here. 









Sponsors, in addition to MIT, 
were General Motors, Chrysler and 
the American Society of Mechanical 
Engineers. 

It is said that Prof. J. T. Burwell, 
department of mechanical engineer- 
ing, is arranging for the printing of 
all papers and written discussions, 
which will be made available later. 

C. R. Soderberg, MIT, was chair- 
man of the first session, at which 












FO.B. DETROIT 






Institute, discussed “Frictional Phe- 
nomena Relating to Wear,” and E. S. 
Starkman and A. G. Cattaneo, Shell 
Development, discussed “Fuel and 
Lubricant Factors in Piston Ring 
and Cylinder Wear.” 

At the next seSsion, A. F. Under- 
wood, GM, was chairman. Paul S. 
Lane, Muskegon Piston Ring, dis- 
cussed “Wear of Automotive En- 
gines—Cylinders and Rings”; C. G. 
A. Rosen, of Caterpillar Tractor, 
“Wear in Diesel Engines”; J. H. 
Dedrick, University of Cincinnati, 
and John Wulff, “Metallic 
Friction in Brake Materials.” 

G. J. Juebner jr., Chrysler, pre- 
sided at the third session. Speakers 
were N. L. Mochel, Westinghouse 
Electric, “Wear in Steam Turbines” ; 
J. O. Almen, GM, “Surface Dete- 
rioration of Gear Teeth”; E. Buck- 
ingham, MIT, and G. J. Talbourdet, 
United Shoe Machinery. 

J. C, Hunsaker, MIT, was chair- 
man of the next session, at which 
R. Holm, Stackpole Carbon, dis- 
cussed “Hardness and Its Influence 
on Wear.” 

J.B. Macauley, Ethyl, head of the 
session at which C. M. Allen, Bat- 
telle, discussed “Dielectric Strength 
of Oil Films in Plain Bearings.” 
Other speakers were H. Blok, Royal 
Dutch Shell, “Viscosity as a Factor 
in Wear’; R. G. Larsen, Shell De- 
velopment, “Chemical Aspects of 
Lubrication and Wear.” 

At the last session, Hans Ernst, 
Cincinnati Milling Machine, was 
chairman. Speakers were R. H. 
Savage, General Electric, “Graphite 
Lubrication in Relation to Carbon 
Brush Wear,” and F. P. Bowden, 
Cambridge University, England, 
“Friction, Lubrication and Wear of 
Metals.” 
















Fits ALL Trucks, Slips over All Sizes of Truck Tires, 
Instantly Adjustable for Tall or Short Mechanics. 
FAST + SAFE - EASY TO USE! 
Eliminates use of DANGEROUS unsightly BOXES 


Jobbers.. Be First in Your Territory to sell this ‘‘HOT’’ Item. 
It’s a Multiple Sales Unit. Truck Service Shops Need one for Each Mechanic. 













MANUFACTURING CO. 
DETROIT 4, MICHIGAN 





MILLER 
5919 TIREMAN AVENUE , 



















Quantity 


PRODUCTION 


a) | 
GREY IRON EEN Lees 














so 
* 





ONE OF THE NATION'S 
LARGEST AND MOST MODERN 
PRODUCTION FOUNDRIES 








Production Costs Reduced 


On Truck Tail Lights 


ARLINGTON, N. J.—Production 
costs of truck tail lights have been 
reduced by the development of a 
technique for extruding the plastic 
lens, according to Du Pont Co., 
Wilmington, Del. Made of red Lu: 
cite acrylic resin, the extruded lens 
effects savings especially in com- 
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aa w " UFACTURI? ish 
! . 4 paratively small runs. Conventional 
CHATTANOOGA 2, TENNESSEE tail light lenses are _ injection 
Py molded. 
Approximately three inches in 


length, two inches wide, and one- 
eighth of an inch thick at the thick- 
est point, the lens is extruded by 
the Southern Plastics Co., Inc., of 
Columbia, S. C., for Brown Equip- 
ment Co. of Charlotte, N. C. 
















R. W. Dayton, Battelle Memorial | 
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Sitting on Air 


Survey Shows Acceptance 


Of Latex Foam 


WASHINGTON.—The results of 
a survey of more than 2,400 con- 
sumers, distributors and manufac- 
turers on the acceptance of latex 
foam has been made available by 
National Analysts, Inc., at the re- 
quest of the Rubber Development 
Bureau. 

A digest of the results has been 
published and copies are available 
from the Rubber Development Bu- 
reau at 1631 K St., N. W., Wash- 
ington. 

One out of 12 people are said to 
now own some latex foam product 
such as automobile upholstery. 
Consumer preference for latex 
foam, according to the survey, was 
based on its comfort, softness, 
resilience and durability. 


purchasers for them at the begin- 
ning of this year as at the first 
of 1947, 


The one-third ratio on auto time 
sales, however, compared with 40 
percent for other durable goods 
last year. A steady rise in credit 
outstanding on auto sales was evi- 
dent in the early months of this 
year, it was pointed out. Such 
credit on cars was up 8 percent 
in April compared with 3 percent 
for other instalment credit. 


AUTOMOTIVE NEWS, the Newspaper of 
the Industry, read by everyone who counts 
in America’s No, 1 Industry .. . an esti- 
mated 90,000 readers weekly! 














Screening Oe 


That’s another word for selection. 


Screening is the basis of the Universal Un- 
derwriters Selective Plan. It separates the 
good fire risks from the undesirable. 


We screen every dealership, and select the 
finest of the authorized dealer class. Selec- 
tion is made only after a personal inspection 
by our own trained representative. 


Screening benefits every dealer! As a result 
of screening we have paid twenty-six con- 
secutive annual dividends—savings totaling 


$6,657,015.93. 


Screening has kept losses low—less than one 
half those of ordinary insurance companies. 


You can share the better insurance protec- 


Fire, 
tion that results from screening. Write us 


Windstorm 





UNIVERSAL 
UNDERWRITERS 


1000 R. A. Long Bldg., Kansas City 6, Mo. 





1205 Natl. Bank of Commerce 
Bidg., Norfolk, Va. 


204 South Beverly Drive, 


509 Terminal Sales Bidg., 
Beverly Hills, Calif. 


Portiand 5, Oregon 








CROVEn. 


VACUUM HORNS 
Send tor Facte—NOW 


GROVER PRODUCTS CO. 
1221 8. Mepe St. Dept. AN Les Angoies 15, Calif. 
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To End State Barriers . . . 





ATA Urges 


AUTOMOTIVE NEWS, JULY 12, 1948 


U.S. Control 


Of Truck Movements 


WASHINGTON. — Federal 
ernment control over the size and 
weight of motor vehicles engaged 


gov- | teeing an adequate financial return 


for the trucking industry. He point- 
ed out the industry is not as well 


in interstate commerce has been| prepared for an emergency today 
urged upon Congress by Managing | as it was in 1941 from an equip- 


Director John V. Lawrence, of the 
American Trucking Assns., testify- 
ing before a House committee’s in- 
vestigation into the present condi- 
tion of the nation’s transportation 
systems. 

Lawrence told the House Inter- 
state and Foreign Commerce Com- 
mittee, now studying the nation’s 
transportation requirements for 
preparedness purposes, that differ- 
ences in state laws governing the 
length, height and weight of trucks 
blocked the movement of many 
emergency shipments during the 
war. Some of the laws, he said, 
constitute a “serious bottleneck” 
which has “terrifically handicap- 
ped” highway transportation, in 
peacetime operations as well as in 
wartime. 

The files of the Office of De- 
fense Transportation, Lawrence 
said, “are full of illustrations 
where delays in important freight 
were encountered because of state 
laws.” As a solution, he proposed 
reconsideration of Senate Bill 
2015 which would authorize the 
Interstate Commerce Commission 
to prescribe maximum or mini- 
mum limits on the size and 
weight of vehicles operating in 
interstate commerce, so as to re- 
move existing reasonable obstruc- 
tions, burdens or discriminations. 

Lawrence also recommended that 
Congress foster a national trans- 
portation policy aimed at guaran- 
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ment standpoint, because the aver- 
age age of all vehicles in service 
has gone up from 5.6 years in the 
last prewar year to 8.3 years at the 
end of 1947. 

“To bring today’s fleet to an age 
condition comparable to that in 
existence in 1941,” he testified, “it 
would be necessary to add 1,250,000 
new trucks and at the same time 
retire an equal number of the old- 
est vehicles.” 

But because of the industry’s 
present unfavorable financial pic- 
ture, he continued, the carriers do 
not have the resources to buy the 
equipment they need. 

“This is currently one of the most 
pressing problems confronting the 
trucking industry,” the ATA 
spokesman pointed out. “The only 
long-range solution would seem to 
be recognition by the regulatory 
authorities and the shipping public 
of the basic fact that the transpor- 
tation industry cannot continue to 
be efficient and progressive unless 
it is allowed to enjoy the same kind 
of financial health that is taken for 
granted among industries that are 
unregulated.” 

Seven other proposals made by 
Lawrence were designed to promote 
overall efficiency of the trucking 
industry and of its regulation by 
government agencies during an 
emergency. 

From the standpoint of man- 
power, he said, the trucking in- 
dustry is prepared for an emer- 
gency, provided “adequate steps 
are taken by the government to 
prevent the industry’s ranks from 
being decimated as they were 
during the last conflict.” Because 
of mistakes made in drafting the 
industry’s most highly - skilled 
men, he said, “we almost paid 
with a collapse of the home-front 
transportation system.” 

“It must be remembered,” Law- 
rence testified, “that truck trans- 

port cannot be at full strength 
without adequate skilled and train- 
ed personnel, and that truck trans- 
port has developed to the point 
where it must be at full strength 
or the nation cannot be at full 
strength. 

“One figure should suffice to give 
you an idea of how important 
trucks have become in our trans- 
portation system. The industry’s 
revenue now amounts to about $2,- 
500,000,000 a year, or about one- 
third of the freight revenue of the 
railroads.” 

He called for revision of the 
“penny wise and pound foolish” 
policy during World War II of re- 
ducing the use of critical alloy met- 
als in motor truck parts, pointing 
out the inferior parts lasted for a 
minor fraction of the mileage af- 
forded by prewar parts. Prewar 
bearings, for example, lasted 70,000 
vehicle-miles in heavy-duty trucks, 
while the wartime substitutes lasted 
little more than 5,000 miles. 

Provision must be made, too, for 
continuing production of civilian 
truck and trailer equipment, he 
said, and for an adequate supply 
of fuel. Plans for a supply of fuel 
and for its transportation must be 
worked out now, he added, so as 
to be in effect when an emergency 
develops. 

Lawrence also contended “the 
best setup possible” in an emer- 
gency would be to renew the mo- 
tor transport section of the Office 
of Defense Transportation, as it 
was constituted at the end of 
the war, but he recommended the 
addition of two assistant chiefs— 
one for property and one for pas- 
sengers. 

Much of the information required 
in the Certificate of War Necessity, 
he added, served “no great useful 
purpose” and the form could be 
simplified greatly “and still provide 
the amount of control that was de- 
sired.” He said the same thing 
could be applied to the Application 
for Equipment. 

Lawrence also favored develop- 
ment of orders to permit and en- 
courage trip leasing in an emer- 
gency and declared ODT should en- 
courage, but should not try to force, 
combined pickup and delivery. 





NEW HUDSON DEALERS IN CHICAGO—Edlee Motor, 7647 S. Halsted St., is operated 


by Leo Rashkow and Edward E. 


Ehrlich. R. M. 


Stines, zone manager, is showing the car, 


with Ehrlich at his right, as he welcomes the dealers to the Hudson organization. 


Availability of European Cars 


Cuts Brazil’s Black Market 


SAO PAULO, Brazil.—(UTPS)— 
Availability in great quantities of 
European cars here, in Rio and in 
other cities is reducing the black 
market of new and used American 
models. 

Customers do not have to wait 
long for delivery of European mod- 
els. The English Ford and the 
French Citroen are the most fre- 
quently seen makes. 

* * + 

Some companies here are display- 

ing much interest in small cars an- 


Car Exports Off 
Sharply in 


Dominion 


OTTAWA, Ont.— Canadian ex- 
ports of motor vehicles dropped 
sharply in value in May this year, 
according to the External Trade 
Branch. 


Exports of commercial vehicles 
amounted to $1,401,000; passenger 
cars, $1,601,000, and auto parts, 
$1,407,000 in May, compared with 
$3,825,000, $2,924,000 and $2,065,000 
in May, 1947, respectively. 

Likewise, such exports in the 
first five months of 1948 have 
shown a decided drop, totaling $7,- 
065,000 for commercial vehicles, 
$7,561,000 for passenger cars and 
$7,434,000 for parts, compared with 
last year’s $20,659,000, $14,722,000 
and $8,030,000 respectively. 


Air Freight 


Shows Gains 


DETROIT. — According to Jack 
A. Tompkins, district sales man- 
ager for American Airlines, new 
commodity rates directly affecting 
Detroit consignors and consignees, 
which were effective May 10, are 
already resulting in greatly in- 
creased air freight tonnage. 


Tompkins pointed out that the 
addition of St. Louis, Dallas and 
Philadelphia greatly enlarged the 
territory to which shippers could 
take advantage of the lower com- 
modity rates. 


Want to Buy or Sell something? 
AUTOMOTIVE NEWS Want Ads! 


INCREASE 


Try 


nounced by new American makers 
(which are not yet in production). 


However, observers here say 
that small cars with a narrow 
tread are suited only for the cities 
in this country. The highways 
and roads in the interior are 
marked with deep tracks made by 
the tires of the common and 
heavy vehicles, the auto editor of 
the Gazeta de Noticias points out. 

Cars with less than standard 
tread have tough going. 

+ + * 

Observers here say that the lack 
of Ford, Chevrolet and International 
trucks provides an opportunity for 
other makes in the Brazilian mar- 
ket. Studebaker is being used on a 
large scale. 

Many European trucks are be- 
ing distributed. Trucks are in 
great demand in Brazil because of 
the poor railroad network, and 
the tremendous need for trans- 
portation in this agricultural 
country. 

Many makes till recently un- 
known are entering the country and 
finding a ready market. 


Ontario Leads 


Sales in Canada 
With 8,016 Units 


OTTAWA, Ont.—Sales of new 
motor vehicles in May in Ontario 
led all other sections of Canada 
with a total of 8,016 units for a 
retail value of $15,626,579, includ- 
ing 5,069 passenger cars at retail 
value of $10,030,688 and 2,947 com- 
mercial vehicles at $5,595,891, the 
government has reported. 

Sales in provinces in May, 1948: 
Quebec, 1,850 passenger cars at re- 
tail value of $3,774,672 and 1,538 
trucks and buses at $3,213,258; 
British Columbia, 1,081 passenger 
cars at $2,033,877 and 637 trucks 
and buses at $1,334,829; Alberta, 
747 cars at $1,433,464 and 855 trucks 
and buses at $1,623,845; Saskatche- 
wan, 658 cars at $1,245,264 and 639 
trucks and buses at $1,141,258. 

Maritime Provinces, 657 cars at 
$1,272,432 and 626 trucks and buses 
at $1,203,846; Manitoba, 626 passen- 
ger cars at $1,227,131 and 478 trucks 
and buses at $868,507. 
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HYDRAULIC DUMP BODIES 


On Any Make of Truck and 
For Every Vocational Service! 








Farm Net Rises, 
But Purchasing 
Power Shrinks 


NEW YORK.—Cash income re. 
ceived by farmers in the U. S. dur- 
ing the first quarter of the current 


year totaled $6,448,000,000, an in- 
crease of 3.1 percent over the same 
period a year ago, according to the 
Alexander Hamilton Institute. 


“This entire increase,” the insti- 
tute said, “was aecounted for by 
higher returns from marketing in 
January. In February and March, 
receipts from this source were 
smaller than a year ago while, in 
all three months, government benc- 
fit — were below last year's 
level. 


“The farmer’s income in January 
was not sufficiently above last 
year’s level to offset the rise in the 
prices of the goods which the farm- 
ers bought. This situation was ag- 
gravated in February and March 
by the drop in their income below 
that of last year. 


“As a result, the farmer’s pur- 
chasing power in the first quarter 
of 1948 was 89 percent smaller 
than in the corresponding period of 
1947. With little improvement in 
immediate prospect, the outlook is 
that industrial activity will be ad- 
versely affected later on in the 
year by this curtailment of the 
farmer’s purchasing power.” 


New Policy 
Exchange System Devised 


by Kent-Moore 


DETROIT. —In order to render 
faster and more complete service to 
its customers, Kent-Moore Organ- 
ization, Inc., Detroit, announces a 
new service policy covering its 
J 1900-C Robot headlight tester. 

In brief, the new policy is this: 
Kent-Moore will repair the func- 
tional portion of the tester, J 1220 
Robot Head, free of charge, pro- 
vided the head has not been in 
service for more than one year, and 
the unit has not been damaged 
through misuse. The owner merely 
returns the J 1220 Robot Head to 
the Kent-Moore factory for this 
service. 


If the owner’s tester has been in 
service for more than one year, he 
can return his defective Robot Head 
to the factory and receive a com- 
pletely rebuilt head in exchange, at 
a flat rate exchange charge of $35. 
The warranty on exchange units 
will be the same as on a new unit: 
for one year against defective work- 
manship or materials. 


All repair and exchange units 
should be returned prepaid to Kent- 
Moore at 701 Water St., Jackson, 
Mich. 


N. D. Truckers Ask 
15% Rate Hike 


BISMARCK, N. D.—Officials of 
North Dakota trucking companies 
asked the state public service com- 
mission at a hearing here for a 
15 percent increase on general 
intra-state freight rates. 

The truckers are asking an in- 
crease on minimum charge per 
shipment from 84 cents to $1.26, 
where there is pickup and delivery, 
which is an increase in the mini- 
mum from 27 cents to 45 cents. 


THE GALION -¥CCareel BODY CO. 


GALION, OHIO 
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SERVICE SECTION 


I just received my June 7 is- 
sue of Automotive News and to 
my surprise the very beautiful 
and information-packed Alma- 
nac for 1948.—Frep Smrrn, Box 
603, Billings, Mont. 

” aa + 
A Great Asset 

Sincere congratulations for 
your very outstanding piece of 
work in compiling the Auto- 
MOTIVE News Annual Almanac. 
Your organization has done a 
magnificent piece of work and 
I am sure we speak for every 
dealer in our organization. 

Your Automotive News and 
your Almanac is one of the 
greatest assets in our busi- 
ness. Again, thanks a million. 
—JoHN C. Rosinson, general 
manager, York Lincoln-Mer- 
cury Co., York, Pa. 

7 * 7 
Lot of Information 

I have just finished reading 
the very interesting 1948 issue 
of the Automotive News Annual 
Almanac. You are to be con- 
gratulated upon the job of hav- 
ing put together, between the 
covers of this issue, a great deal 
of information pertinent to the 
automotive industry.—c. E. 
HaMILTON, president, Automotive 
Gear Works, Inc., Richmond, 
Ind. 

s * * 
Good Times Again! 

Good (automotive) times 
are certainly here again, with 
the appearance of that useful 
compendium of vital motor 
car notes, your Almanac. Con- 
gratulations on the issue and 
best wishes for its continued 
success.—_Hucu W. Hircucock, 
Packard Motor Car Co., De- 
troit. 

* * + 
Of Interest to All 

I have my copy of the 1948 
Almanac. It contains a wealth 
of information that should be 
of interest to anyone in our in- 

dustry. Congratulations! — Dave 
Castes, West Side Buick Auto 
Co., St. Louis. 
- 


* + 
Saves Countless Hours 
The 1948 Almanac... is one 


of the greatest things ever put 
out. It must have been a long 
and tedious job to amass all the 
detail, and the men who com- 
piled it should have a medal for 
it contains all the information 
that any executive in our indus- 
try could ever use and will save 
them countless hours of study 
and guesswork in arriving at 
decisions regarding their partic- 
ular business.—WakRREN H. Farr, 


Job Pegging 
Chicago Dealer Likes Tests 


For Work Applicants 


CHICAGO. — Esserman Motor 
Sales (Dodge- Plymouth) invests 
$50 in every applicant for employ- 
ment. The company does likewise 
in the upgrading process for pres- 
ent employes. And, in the words of 


Harry G. Grusin, executive vice- | 


president, “we have found the pro- 
gram to be a good investment.” 

The $50 expended for each per- 
son is paid a local firm which con- 
ducts four scientific aptitude and 
intelligence tests, including generai 
knowledge, I. Q., mechanical apti- 
tude and, for applicants for more 
responsible positions, the Rorschach 
ink test. 

Many applicants with “hidden 
undesirable traits,” such as emo- 
tional abnormality, have been weed- 
ed out, according to Grusin. 

On the other hand, Grusin re- 
lates the case of a man first em- 
ployed as a service writer. Although 
he had no previous automotive ex- 
perience, this employe proved so 
capable he has advanced to being 
service manager. 

Other dealers here are consider- 
ing the Esserman plan, declaring 
that it is more efficient than de- 
pending upon their own judgment 
and that it is the way to place 
workers in jobs where they are best 
suited. 


AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 
method of reaching the men who want what 
you have or have what you want! See the 
back pages of this issue. 


‘48 Almanac Is Tops, 
Readers Agree 


Co., Chicago. 





| 





vice-president, the Budd Co., 
Philadelphia. 
+ * * 
Most Complete 

This (Almanac) issue’ is by 
far the most complete auto book 
I have seen in the 30 years of 
business.—W. Stern, Stern Auto 
Body Shop, Waupun, Wis. 

* * * 

May I congratulate you on 
the excellence of the makeup 
of this year’s Almanac. It is a 
fine tribute to a very out- 
standing publisher.—Perter V. 
Mou .per, executive vice-presi- 
dent, International Harvester 
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Auto Groups Join 
In Fight Against 
NYC Use Tax 


NEW YORK.—A proposed mu- 
nicipal law to levy a motor vehicle 
use tax of $5 a year on passenger 
cars and $10 a year on trucks was 
unanimously opposed as financially 
unnecessary, inequitable, unsound 
and discriminatory by a dozen 
speakers at a public hearing con- 
ducted here last week by the New 
York City Council’s finance com- 
mittee. 

It was announced before the hear- 
ing started that the measure would 
be amended to make the effective 
date Jan. 1 instead of July 1. Backed 
by Mayor O’Dwyer, the measure was 
drawn on the assumption that it 


would provide additional revenue of 





ee ee: 53 


$4,000,000 during the fiscal year be- 
ginning July 1. 

Committee members indicated 
during the hearing, however, that 
no hasty action on the measure was 
contemplated. It was said the 
amended bill would be submitted to 
the City Council July 6, and then 
referred back to the committee for 
further consideration. 

No one spoke in favor of the pro- 
posal at the hearing. Those express- 
ing strong opposition included rep- 
resentatives of the Automobile Club 
of New York, the Motor Truck 
Assn., the Motor Carriers Assn., the 
Automobile Merchants Assn., the 
New York Used Car Dealers Assn., 
the West Side Chamber of Com- 
merce, the Commerce and Industry 
Assn., Brooklyn and Long Island 
Automobile Dealers Assn., Staten 
Island Chamber of Commerce, 
Amalgamated Clothing Workers of 
America, and two associations of 
taxicab drivers. 


HERMAN DOMOGALLA 
Refinishing Dept. Manager 





PASADENA DEALERSHIP PRAISES R-M 


From the REFINISHING MANAGER .. . “I was introduced to 


From the SALES MANAGER .. . “We are proud of the long 


list of satisfied customers we have gained through fair 


dealing, top quality workmanship and the use of the best 


materials available. 





Our paint department is a great booster of 
R-M materials. They have nothing but the 
highest praise for your lacquers, enamels 
and undercoats. They tell us that spot 
work demands precision in color matching 
and in this you have achieved perfection. 
R-M products have certainly helped us 
in our efforts to 


build a reputation . as nf ¢y 
for quality.” Je 


RINSHED-MASON COMPANY 232222" martyr 


- 








R-M paints about two years ago and I have been more 
than pleased ever since. I have found every can of lacquer 
and enamel to be the same in consistency and to match 

the original car finish perfectly. Your 


Primers and Surfacers have perfect ad- 
hesion, sand easily and really hold the 
gloss on finished work. We save time by 
not having to rework colors to get a per- 
fect match. We get uniform drying, 
more depth and beauty in the finished 


job. We get better 
‘ sed dhe 
coverage with less CH cap pgole 


paint.” 
i} 
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How Modern Is Your Dealership 
Management? 


When you can now 


prepare your own in- 
ternal management 


Guess? oh Ma guide and eliminate the 


ok ee, uncertainties that in- 
—— 2 fe variably create friction 
: Ji and petty jealousies 
Prepare [7 47 among employees with 


Your Own : ne their deadening effect 


upon sales and cus- 
Manage- ie relationships. 
ment . Apply the contents of 
: this book and save 
Survey many times its cost in 
te ’ outside consulting fees. 


Fits All Price, $10.00 


Dealerships & Copyright 1947 Complete 


Edited by Floyd L. Hoffman, Certified Public Accountant 
Clip This Ad and Send Check to (18) 


Automobile Dealers Bookkeeping & Accounting School 
30 North LaSalle St. Chicago 2, IL 


We will mail C.O.D, in United States and purchaser pays all postage. 


TERSON’ 


a coated fabric 
for all upholstery purposes 


ATHOL MANUFACTURING COMPANY 
NEW YORK ATHOL, MASS. CHICAGO 
Tanner’s Leather Company, Inc., Dallas, Texas 
REPRESENTED ON THE PACIFIC COAST BY A. B. BOYD COMPANY 


Seattle Portland Los Angeles San Francisco 
Reg. U. S. Pat. Off, 


Nt 1a AUDA Witaaa hi ee 
DESIGNED TO MEAN... MORE PROFITS FOR YOU! 


New car purchasers are always 
“travel-minded.”” You will find 
it easy and profitable to sell them 


is, IHIl | 
me ed” MAXIMILLIAN matched 


nationally advertised ‘Travel Test- 





luggage. . 


car payments. 





THE VIKING 


Men's 2-piece set consisting of 2-Suiter and Ovemighter. Lightweight, overlep- 
ping steel frame. Solid brass hardware. Scientifically designed clothing fixtures. 


USaae "" § | procedures furnished to the Bar- 


ORDER DIRECT FROM THE MANUFACTURER 




























FIRMAN LEATHER GOODS CORP. 
137 EAST 25th STREET, NEW YORK 10, N. Y 
: ‘ your 

Please ship following: No. OF SETS DEALER'S COST Rect ren. Tare 
No. 1C—2-pe. VIKING Set in Top- 
Grain Cowhide of imported Pigskin. 
No. 1D—2-pe. VIKING Set in 
Debuft Cowhide. 
FIRM NAME 
ADORESS cere CITY cnmmmmmmnes STATE 
BUYER'S SIGNATURE 

(2 Also send me illustrated catalogue. ‘and price list oF your complete Tine. 





. which they can con- 
veniently pay for as part of their 


Brake Dokter Club, the program 
is a manufacturer-jobber coopera- 
tive training plan for mechanics 
interested in becoming brake spe- 
cialists. Those desiring information 
should write to the Barrett Brake 
ee ee ee ee ee oe eee eee esemesesed | School, 2019 Cass Ave., St. Louis 6. 


e for beginners in the selling voca- 
Sale by Mail tion, for those just entering the 
Correspondence Course truck field, and as a refresher for 
veteran truck salesmen. 
Offered at Reo Recognition as “Reo Salesmen” 
LANSING. — Introduction of the| will be given those who complete 
“Reo Course in Truck Selling Fun-|the course. Those whose ratings 
damentals,” a correspondence course | are exceptionally high will be hon- 
for all Reo field personnel, is an-| ored as “Reo Transportation Engi- 
nounced by D. C. Streeter, general | neers.” 
sales manager. Reo’s sales conference program 
The 10-lesson correspondence | here will be discontinued for the 
course, he said, has been prepared | summer on June 18. 


ASHTON 


POWER WRECKERS 


Over 30 Years’ Experience in the Towing Field 
ALL POWER DEMOUNTABLE UNIT 


Trailer Shipments 
Down 24% in °47 
From °46 Totals 


WASHINGTON. — Shipments of 
truck trailers during 1947 amounted 
to 55,372 units with a value of $138,- 
000,000, according to Department of 
Commerce figures. This represented 
a decrease of 24 percent in number 
and 9 percent in value from the 
73,001 units valued at $151,000,000 
shipped during 1946, it was pointed 
out. 

Tank trailers, low-bed heavy haul- 
ers and off-highway trailers were 
the only major types to show an in- 
crease over 1946 shipments. The 
largest percent of decrease was in 
the platform types. 

Production in 1947 amounted to 
53,096 units. This represented a de- 
crease of 30 percent from the 76,234 
units produced during 1946. Of the 
53,096 units produced in 1947, com- 
plete trailers accounted for 49,795 
and 3,301 were trailer chassis. 

The statistics for 1947, based on 
reports submitted to the Bureau of 
the Census, are preliminary. Final 
figures will be published as a part 
of the census of manufactures for 
1947, which is now being taken. 

During 1947 a total of 123 compa- 
nies reported production and ship- 
ments of truck trailers, although the 
number of companies which were 
active in any one month was con- 
siderably smaller. For this survey, 
truck trailers are defined as trailers 
with a rated capacity of five tons or 
more, it was stated. 


Chrysler Institute 
Graduates 54 


DETROIT.—Twenty-one students 
of the Graduate School of the 
Chrysler Institute of Engineering 
were awarded masters’ degrees in 
automotive engineering at the insti- 
tute’s 15th annual graduation exer- 
cises last Wednesday in Rackham 
Memorial building. 

In addition, 33 students of the un- 
dergraduate school received certifi- 
cates in body drafting and design, 
mechanical drafting, science, and 
chemical technology; and two oth- 
ers were awarded diplomas indicat- 
ing completion of high-school work. 

Howard A. Coffin, former general 
manager of Socony-Vacuum Oil Co., 
and congressman from the 13th 
Michigan District, delivered the 
commencement address. He told the 
students that “the number one basic 
problem that faces all of us today in 
this modern civilization is the prob- 
lem of earning a living, but coupled 
with it is the equally important 
problem of ‘living a life.’” 

And the problem of living a life 
in the fullest American tradition is 
becoming increasingly difficult, he 
said, “in these days of complex, 
crushing ideologies and strange 
philosophies that beckon to us on 
every hand.” 

J. GC Zeder, president of the 
Chrysler Institute of Engineering 
and chairman of the engineering 
board of Chrysler Corp., presided at 
the commencement exercises and 
introduced Coffin. 


















































FROM WRECKER 
TO PICK-UP Ym Less 
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TESTED AND APPROVED 
BY USERS EVERYWHERE 







ALWAYS COPIED — NEVER EQUALLED 
IN 


DESIGN — POWER — ADAPTABILITY 
6 MODELS —3 TO 25 TON 
Sold Through Authorized Truck Dealers Hverywhere 
Write for Catalog and Price List 


ASHTON SALES, INC. 
Ehone 1701 W. LAFAYETTE AVE. Phone 
oe” DETROIT 16, MICHIGAN = 















Brake Specialists 


Supplementary Feature 
Added at Barrett 


ST. LOUIS.—The inauguration of 
a club to feature a 10-lesson course 
in the history of brakes, funda- 
mentals of brakes operation, brake 
components and all other factors 
concerning brakes and their servic- 
ing is announced by Harry B. Bar- 
rett, president of Barrett Equip- 
ment Co. 

Members of the club also will 
receive helpful benefits such as in- 
formation from the Barrett brake 
school on the correction of stub- 
born brake problems, revised oper- 
ating instructions on Barrett 
equipment whenever issued, bulle- 
tins on technical data and service 





Move Those Convertibles With a New 


CONVERTIBLE TOP 










FOR MOST MAKES OF CARS 


Only $9Q°° 


Easily Installed by Anyone 
@ Fine Quality for That Neat, Rich Appearance. 
@ Double Texture for Longer Wear. 
@ Rubberized Material to Insure Complete Waterproofing. 
CHOICE OF COLORS —TAN OB BLACK 
PROMPT SHIPMENT 







rett school by automotive and com- 
ponent parts makers, and a re- 
fresher course for the purpose of 
being brought up-to-date on new 
brakes and service procedures. 
To be known as the Barrett 








Dedham Motors, Ine. 
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reporting from the Eastern dis- 
trict represented a decrease of 2.7 
percent below March, but an in- 
crease of 11.8 percent over April 
of 1947. 

Carriers in the Southern region 
reported a decrease of 3.6 percent 
below March and an increase of 
39.4 percent over April, 1947. 

Tonnage reported from the West- 
ern district revealed increases of 
0.4 percent over March and 13.0 
percent over April of last year. 


freight. The volume in this cate- 
gory decreased 2.5 percent below 
March, but increased 13.2 percent 
over April, 1947. 

Transportation of Se denies 
products, accounting for about 10 
percent of the total tonnage re- 
ported, showed an increase of 1.5 
percent over March and 21.7 per- 
cent over April, 1947. 

Carriers of iron and steel hauled 
about 5 percent of the total ton- 
nage. Their traffic volume was 1.9 
percent over March and 25.8 per- 
cent over April, 1947. 

About 5 percent of the total 
tonnage reported consisted of 


riers in April decreased 1.8 percent 
below the March truckloading fig- 
ure but increased 14.2 percent over 
April, 1947, according to the Ameri- 
can Trucking Assns. 

Comparable reports received by 
ATA from 277 carriers in 43 states 
showed these carriers transported 
an aggregate of 2,767,597 tons in 
April, as against 2,818,962 tons in 
March and 2,423,743 tons in April, 
1947. 

The ATA index figure, com- 
puted on the three-year period 
1988-1940 as representing 100, 
was 225. 

Approximately 80 percent of all 















Britain Faces 
Cancellation 


Of Auto Show 


LONDON.—(UTPS)—Britain may 
cancel the planned 1948 revival of 
the prewar motor show which is 
scheduled for this autumn. One 
major reason is concentration on 
export trade and the desire not to 
disturb that drive by need to con- 
centrate instead on a show for 
home consumption. 

Among the manufacturers, how- 
ever, several are going ahead with 
their show arrangements and some 
are even getting new models ready, 
though it is considered likely that 
many of the exhibits will be from 
present output. 

It is forbidden to import foreign 
cars, and if shown at the exhibition 
with a view to being sold, this reg- 
ulation would have to be altered. 

Unless this is done, the American 
manufacturers whose models are 
wanted in the show to make it 
comparable with international ex- 
hibitions may refuse to exhibit. 


New Plant Aids 
Pontiac Output 


PONTIAC.—Pontiac Motor divi- 
sion’s new axle plant is believed by 
the company to be one of the in- 
dustry’s top producers with a capa- 
city of 175 differentials per hour. 
Careful plotting of the machine lay- 
out, including several complex ma- 
chines built to Pontiac’s own speci- 
fications, makes this possible. 

Included in the plant is a new 
test house, built of sound-absorbent 
blocks and further insulated for 
“quiet-testing” of differentials. Here 
the smallest untoward hum is de- 
tected and removed. A conveyor 
carries differentials into the test 
house after the gear assembly has 
been made. They are then tested 
and carried out the opposite end of 
the test house and back to the 
assembly line. This is a new type 
circular line replacing the tradi- 
tional loop two-level line. The line 
is now complete on one level with- 
out a break. Increased capacity is 
further assisted by a differential 
case assembly line—another indus- 
trial innovation. 


Lost Art 


Poor Selling Endangers 
Prosperity, Carney Says 
DENVER.—The greatest business 
threat to the nation’s prosperity is 
not underproduction or overproduc- 
tion, or the fluctuating range in 
price levels, said Ralph W. Carney 
of Wichita, Kans., vice-president of 
Coleman Lamp & Stove Co., in an 
address before the Automotive Elec- 
trical Assn. convention here. 

The greatest danger is that “‘we’re 
losing the art of effective salesman- 
ship,” Carney said. 

He declared there never was a 
time in the history of American 
business when salesmanship talents 
were at a lower ebb. He attributed 
this mainly to the fact that 80 per- 
cent of the salesm@ and sales- 
women behind the counter today 
are “comparatively new” to the pro- 
fession. 

This lack of “good salesmanship” 
could lead the nation into an eco- 
nomic depression, Carney said, add- 
ing: “And, oh, how Russia would 
like to see that come about.” 

Today is the time for the “peace- 
time soldier” to sharpen his pencil, 
get out his order book, and “sell, 
sell and sell,” asserted Carney. 


OF Quality Automotive Parts 


Enables You to Restore Your Better Used Cars to Their 
Original Operating Condition and at Much Lower Cost 

















M-101 and M-102 
Pat. No. 2,403,520 


Pat. Appd. For (Pat. No. 2,405,541) 
UNIVERSAL JOINT BALL HOUSING 





Part. No. C-48-A. Pat. Appi’d for 
UNIVERSAL TRANSMISSION CASE BALL SEAT 
SAVES BUYING A NEW ee ¢ CASE. Prevents extra wear on rear 


transmission bearing. Aligns ball and propeller shaft housing with trans- 
mission. It’s UNIVERSAL’ *—(Only one to stock. 


STICK-PROOF CARBURETOR VALVE ROCKER ARM 
SEATS AND NEEDLES SHAFTS AND BUSHING KITS 
National Rocker Arm Shafts are made 


and the seat is of yellow brass. For 
Trucks. 


Most Cars and Arm Shafts are engineered for the job. 


) Write or wire for complete information regarding the National Line 


"ere 


Wy yy) National Line of Quality Automotive Parts 
cn,s 


NATIONAL BL WORKS, INC. 


YE PARTS MANUFACTURERS 
OKLAHOMA CITY 
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WALES Get a load of this 
better UNDERBODY COATING 


n NOX-SOUND 
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sound deadening— 
rust-proofing— 
adhesion— 
PROFITS / 


CHEMICAL CORPORATION ¥ 
2429 South Halsted Street, Chicago 8, Ill. 
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Anglers All 


20 Texas Chevrolet Dealers 
Join in Fishing Fete 
PORT ARANSAS, Tex. — A 50- 
pound shark on the line of H. F. 


Souder of San Antonio won him 
first prize in a fishing contest here 


55 


winner, were: W. R. Adams, E. A. 
Brown, DeWitt Hilton, A. M. Num- 
bers, Bill Hansard, S. N. Pincham, 
L. P. Smith, Tom Simmons, S. J. 
Rieger and H. T. Galland, all of 
Houston; Joe Hansard, Ed Atzen- 
hoffer and Carl Holzheuder, all of 
Victoria; Don Carnutt of San An- 
tonio; Gene May of Kingsville; 
Frank Bowman of Alice; Frank 





Whelan of St. Louis, Mo.; Bill 
Gardner of FalFurrias; L. T. Jen-. 
nings of Robstown; L. T. Kolb and 
J. H. Curlee of Sinton; Sam White 
of Refugio, and George Clark and 
Wade Kientz of Aransas Pass. 


in which approximately 20 Chev- 
rolet dealers in the South Texas 
area participated. 

The fishing contest was part of 
a weekend party for Chevrolet 
dealers and their employes here. 

The prize in the contest, awarded 
to Souder, was $21in cash. Those in 
the fishing party, in addition to the 


AUTOMOTIVE NEWS offers to adver- 
tisers a weekly audience of an estimated 
90,000 cover-to-cover readers! 





ALL STEEL 


© SELL MORE ACCESSORIES 
© PROVIDE EXTRA STORAGE 
SPACE @ DRESS UP THE 
PARTS DEPARTMENT 
















@ Display and sell more 
packaged items, accesso- 
ries, etc. with this steel 
Hope Bin End Display. 
Bolts on any make parts 
bin. Size: 7-1/2" deep, 
84” high, 24” wide. Eight 
shelves furnished per bin. 
Shelves adjustable on 
1-1/2” centers. Dust-proof 
closed-in base. Available 
in combination of any of 
following colors: gray, 
green, buff, (white backs 
if desired). 


$33.33 


FREIGHT PREPAID 
(Built up and crated) 


IMMEDIATE 
DELIVERY 


OPS 


METAL PRODUCTS, INC. 


1503 ROCKWELL AVE. 
CLEVELAND 14, OHIO 














REAR SEAT 
SPEAKER 


© 
3-WAY 


CONTROL 


AERO-TONE 


@ Front Alone 
@ Rear Alone 
@ Both Tegether 


DOUBLES Auto Radio Pleasure! 
= ALL cars—each unit is complete — easily and 
q oy wee Sr guaranteed. Order direct, or 


| to i umdto—aPye’ 
toe eae 


en cosh with orc 
DB. Shigments F.O.3. Beteett 


sr ever: 


JOHNNY MOTOR SALES, Inc. 


12040 Jos. Campau Detroit 12, Mich. 


MBMBBR OF H.AD.A. 








Backshop 


(Continued from Page 48) 


Bill’s a great guy and I like him— 
and know he makes good tools, but 
you'll have to take my word that his 
crew did an outstanding job at the 
500-mile race. 

* . * 

ETHYL CORP. recently put out 
@ passenger car data book that con- 
tains a lot of technical data and 
specifications on 1948 passenger 
cars that most any service manager 
er shop foreman would like to have. 
They can get a copy by writing 
B. R. Jones, Technical Service 
Dept., Ethyl Corp. Research Lab- 
oratories, 1600 W. 8 Mile Rd., 
Detroit. 

. a + 

NE of the deans of this auto- 

motive writing business passed 
away last week here in Detroit— 
Jim Dalton, whom I, with count- 
less thousands of dealers and man- 
ufacturer executives, have known 
for many years. Jim was one of 
those who always attended pre- 
views and dealer “githerings’—it 
used to seem, prewar, that no auto- 
motive gathering of any size was 
complete without “grumpy” Jim 
being around. He was one of the 
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ENERAL TIRE HONORS DEALER—Marking Sohngen-Bischoff Co.'s 30th year of association 
with Semoes Tire & Rubber, William O'Neil, president, visited the dealership in Cincinnati. 


Left to right, 


W. E. Fouse, co-founder of General Tire; Howard Bischoff, head of the dealer- 


ship; his son, William Bischoff; O'Neil; F. W. Darbo, Cincinnati branch manager for General. 





oldtimers in this business of ours 
—an oldtimer that one felt had 
always been around. 

+ + * 


Dick (Richard Fyfe) Barnum, 
who with Jim Baker is responsible 
in the main for Detroit Automotive 
—then Thornton Tandem Co.— 
coming into being, also passed on 
to his Valhalla this past week. 
Dick was the guardian of the ex- 
checker when those silver cart- 
wheels that “make the mare go” 


keh nods 
Water aT 


@ All you have to do with the remarkable 
new Balcrank Hose Reel is take the control 
handle and move to the point of operation. 
The hose follows out in any direction with 
ease, checks at desired length without hold- 
ing, and returns when you move toward 


cabinet. 


It’s that simple. You see, the exclusive Bal- 
crank Counter-Balance principle is designed 
to give the most sensitive balance to hose 
and reel—hence no struggle to pull out hose 
or dangerous lashback on release. 

And the Balcrank Hose Reel hits a new 


BALURANK 


plified — WEE BOUIEN 


weren’t any too plentiful out 
Thornton way—the boys had to put 
a lot of development work behind 
the axle before it could be offered 
the public—and it was in the early 
days of the depression. I was a 
regular visitor to the plant, since 
I was intensely interested in seeing 
this four-wheel drive bogie go over 
—I knew so many places where it 
was needed. I knew the “wrassle” 
Dick and Jim had before they were 
able to get into production and 
turn axles into cash. 





Inadequate Finances 


Carriers Pinched Between High-Priced Needs 
and Low Profits, Welliver Says 


_ SERVICE SECTION 








WASHINGTON. — Declaring that | regulation is protection of the pub- 


financing of new equipment is one 
of the trucking industry’s most 
pressing problems, Edward M. Wel- 
liver, chief of the American Truck- 
ing Assns.’ special services section, 


lic interest, but certainly that ob- 
jective can be accomplished with- 
out oppressing the carriers who are 
regulated. 

“We have suggested to the Com- 


urged a congressional subcommittee | mittee of Interstate Commerce that 
last week to take a hand in solving| the national transportation policy 


the problem on a long-range basis. 


‘ Welliver told a subcommittee of 
the House Small Business com- 
mittee the only long-range solu- 
tion of the industry’s financing 
problem seems to be recognition 
by the regulatory authorities and 
the shipping public of the basic 
fact that the transportation in- 
dustry cannot continue to be ef- 
ficient and progressive unless it 
is allowed to enjoy the same kind 
of financial health that is taken 
for granted among industries that 
are not regulated. 

“We do not believe,” he said, 
“that Congress ever intended that 
the trucking industry be kept on 
a starvation diet. The objective of 





high in dependability. The case rests on a 
special frame of heavy, welded steel . . . will 
withstand severe side strain. All pulleys, pis- 
tons, or other troublesome gear mechanisms, 


have been eliminated. 


Mounted on floor, wall, or ceiling, Bal- 
crank Hose Reels offer you handy, attractive 
service when used in single units or in bat- 
teries. (Reels also available without case for 


pit and similar installations.) 


In Counter-Balanced Hose Reels, as in all 
Balcrank equipment, it’s simplified design 
that gives you better, more dependable service. 












as contained in the Transportation 
Act of 1940 be amended to include 
language which would make it 
absolutely clear that Congress in- 
tends for the carriers to be given 
an opportunity, at least, to earn 
revenues sufficient to enable the 
carriers, under efficient manage- 
ment, to provide the kind of service 
they are expected to perform.” 

Welliver pointed out the for-hire 
branch of the trucking industry, 
although large in the aggregate, is 
made up of some 30,000 companies, 
most of them very small. Of all 
companies subject to the Interstate 
Commerce Commission, he said, 26 
percent operate only one truck; 44 
percent operate only one or two 
trucks; 56 percent operate only one 

to three trucks, and 92 percent 
operate fewer than 10 trucks. Only 
about 7 percent of the companies 
are Class I carriers—those having 
annual gross revenue of $100,000 or 
more—and they operate an average 
of only 29 vehicles. 

Declaring motor carrier rates 
should be adequate to yield the 
carriers an operating ratio of no 
higher than 90, Welliver told the 
committee the industry’s best op- 
erating ratio since 1935 was the 
ratio of 94.4 percent recorded in 

1942. 

“In no year since the industry 
was placed under regulation in 1935 
has the industry realized what 

might be considered an adequate 
margin of profit,” he said. “Things 
got so bad during the war that in 
1945 the operating ratio was 99.8, 
which meant that the industry as 
a whole barely broke even, and a 
large percentage of the individual 
carriers were in the red. The in- 
dustry currently is operating on a 
ratio of about 95.” 

Normally, a business is not con- 
sidered financially healthy unless 
its current assets are two to four 
times its current liabilities, he said, 
but the best picture for the truck- 
ing industry in the last six years 
was in 1944 when current assets 
were only 19 percent greater than 
current liabilities. 

Welliver pointed out the average 
age of trucks in this country has 
risen from 5.6 years in 1941 to 8.3 
years at the end of 1947. He said it 
would be necessary to add 1,250,000 
new trucks to the existing fleet and 
at the same time retire an equal 
number of the oldest vehicles in 
order to bring the fleet to an age 
condition comparable to that of the 
last prewar year. 

Because of the industry’s un- 
favorable picture, however, the car- 
riers do not have the resources 
themselves to buy the equipment 
they need, he said, while private 
financing firms “do not look with 
particular favor” upon an industry 
whose financial condition is no bet- 
ter than that of the trucking indus- 
try. Those willing to advance money 
impose rigid and burdensome terms, 
involving short terms and high 
rates of interest, he added. 


Studebaker Names 
6 District Chiefs 


SOUTH BEND.—With the con- 
clusion of another in a series of 
sales training courses conducted by 
Studebaker Corp., the appointment 
of six district managers was an- 
nounced by K. B. Elliott, vice- 
president in charge of sales. At 
the same time Elliott revealed that 
E. W. Ready has been named as- 
sistant to J. W. Merrin, Cincinnati 
regional manager. 

The new district managers are 
G. R. Harper, San _ Francisco 
branch; MacDonald Stone, Port- 
land, Ore.; G. C. Hedrick, St. Louis; 
E. L. Shearon jr., Memphis; D. L. 
Schoenfeld, Atlanta, and L. W. 
Hizer, Pittsburgh. 


Valley Motor Sales 
Valley Motor Sales (Ford), 321 
Virginia St., W., Charleston, W. Va., 
has formally opened its new parts 
department building. S. S. Burford 
is president of the firm. 
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U. S. Action Expected .. . 


Strike at Steel’s Mines 
Perils Auto Output 


(Continued from Page 1) 


simultaneously with his application 
for no-strike injunction. 

Whether Lewis will ignore such 
an order is problematical. 

As usual, Lewis had no com- 
ment on the developments. 

An unusual aspect of the con- 
troversy appeared to be in the 
contrast between the situation as 
it affected the “captive” mine 
owners and the commercial mine 
operators. 

The commercial mine operators 
had signed a contract with the 
UMW providing for a union shop 
although they had previously in- 
sisted that such action was illegal 
until the UMW qualified itself un- 
der the Taft-Hartley law. 

Despite Lewis’ refusal to sign a 
non-Communist oath, the commer- 
cial operators granted his union 
shop demands. 

+ 


quire any man hired to work in 
the mines to become a member of 
the union within a specified time. 

Steel company lawyers contend 
that the Taft-Hartley law author- 
izes a union shop only when a ma- 
jority of the employes have voted 
for it in an election held by the 
NLRB. Here a stalemate develops, 
because there can’t be such an 
election in the mines until John 
L. Lewis signs the non-Communist 
oath required of union officers be- 
fore an election can be held. 

s & + 


TEEL men insist the UMW is 

committing an unfair labor 
practice by insisting on the union- 
shop provision. They have filed 
this charge against the UMW with 
the NLRB, and Denham is likely 
to issue a complaint along this line 
























* * 


|S posed the problem: If it is 
illegal for the union to even ask 
the union shop and call a strike 
to enforce its demands, how much 
more illegal is it for the union 
(and the mine operators) to even 
agree to a union shop without hav- 
ing gone through the requirements 
of the Taft-Hartley law. 

One answer seemed to be that 
the labor law, under Section 8 (b) 
2, states that it shall be an unfair 
labor practice “to cause or attempt 
to cause an employer to discrimi- 
nate against an employe” with re- 
spect to whom membership in the 
union has been denied other than 
for refusal to pay dues or initia- 
tion fees. 

Government spokesmen said 
that if an injunction is obtained 
against the miner’s union for at- 
tempting to coerce the captive 
mine operators, it could pave the 
way for any aggrieved person to 
charge that the commercial oper- 
ators and the union had discrim- 
inated against him by reason of 
the union shop clause. 

Thus the already signed commer- 
cial contract, so far as the union 
clause is concerned, would be held 
illegal and if the operators and 
the union failed to abide by an 
injunction they would both lay 
themselves open to contempt of 
court charges. 

Steel companies affected by the 
walkout included U. S. Steel, Re- 
public, Bethlehem, Inland, Weir- 
ton, Wheeling, Geneva and Jones 
& Laughlin. 
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& «Transportation companies ran 
extra busses. Columbus’ largest 
theatre was packed for three days 

i ~=6erunning. More than a hundred 

= national advertisers participated. 
Yousewives come from towns 25 


* * 


ON THE auto industry’s imme- 
diate scene 5,500 Timken-De- 
troit Axle Co. workers in Detroit 
threatened future truck output by 
striking over wages, and 75 tool 
and die firms filed unfair labor 
charges of their own against 5,000 
UAW-CIO craftsmen. 


wat nearly $115,0uv wrth vfiy The Timken walkout, accord- 
building stons have ae ing to a union spokesman, was 
ased ir anton —_ gery Rig prompted by a company refusal 
me School! , to hike piece-work rates. 


The UAW-CIO craftsmen ac- 
cused by tool and die shops of un- 
fair labor practices have been on 
strike in Detroit shops since June 
14. Besides interrupting change- 
over plans at some automobile 
plants, this walkout has affected 
production of present models in 
others. 

The tool and die firms’ associa- 


Cooking School is just one of 
Sa =6many big things done right which 
make 99,251 of the 105,645 
Nm Greater Columbus families Dis- 
patch readers. It's another reason 
why the Dispatch is the greatest 
selling force in this rich, 12- 
county, central Ohio trading zone 
— and another reason why alert 
advertisers use it for result-get- 
ting selling impact! 


Industry Bargaining 


Ban Is Proposed 

CHICAGO. — Amendment of the 
Taft-Hartley Act to ban “industry- 
wide bargaining” and “all forms of 
compulsory union membership as 
infringements upon the fundamen- 
tal right to work” was asked in 
resolutions adopted by the National 
Small Business Men’s Assn. at the 
concluding session last week of its 
annual meeting here. 

Repeal of the federal wage-hour 
act also was urged by the associa- 
tion. A resolution on taxation pro- 
posed, among other things, elimi- 
nation of the inequities of the 
“notch tax” as applied to corpora- 
tions with profits of less than $50,- 
000, removal of double taxation on 
dividends and repeal of all “nuis- 
ance” excise taxes and reduction of 
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WITH STUDEBAKER SINCE 1928—Export Vice-President C. C. Fagan (right) holds his 
20-year commemorative plaque awarded to him by President R. A. Hutchinson (left). In the 
center is Vice-President Dewey W. Smith. Fagan, who neers activities for all of Africa 

r 


and the Near East, came to the factory at South Bend 
burg, South Africa, to attend the introductor 


‘om his headquarters in Johannes- 


show of the 1949 truck models. Smith, who 


supervises Latin America activities, just recently completed a six-month tour of his territory. 
Hutchinson contemplates a business trip to Europe some time this fall where he will visit 
dealers and make a study of conditions on the Continent. 





tion charges the union with “sun- 


dry threats and _ intimidation” 
against individual operators. 
* * + 


ON THE peaceful side of the 
labor front, U. S. Rubber Co. 
and its CIO workers signed a con- 
tract calling for an 11-cent hourly 
wage increase and a three-week 
vacation with pay for workers hav- 
ing 15 years of service. 

At Ford Motor Co., company 
and union negotiators met in 
brief sessions but no develop- 
ments from the parleys were ex- 
pected until the results of a vote 
on the union shop are known. 
On this question Ford workers 

were scheduled to conclude voting 
Friday (July 9). 
—Berni THOMAS 


* * * 


Calif. Truck Drivers Get 
Average Increase of 8% 


SAN FRANCISCO.—Pay in- 
creases approximating $12,000,000 
have been awarded to California 
truck drivers. 

An average increase of eight per- 
cent was gained by drivers in 
agreements with the Truck Owners 
Assn. of California and the Motor 
Truck Assn. of Southern California. 

Over-the-road drivers who re- 
main away from home overnight 
will get $1.66 an hour, or an equal 
increase if pay is computed by 
mileage. “Turn around” drivers 
who operate beyond local limits 





SELL 


HELLWIG SPRING STABILIZERS stabilize, control and maintain 
normal spring function. Regardless of their present condition, 
Hellwig Stabilizers will return weak springs to normal func- 
tion, provide new riding comfort, easier steering and safer, 


smoother driving. 


Hellwig Spring Stabilizers employ a patented, two-way action 
which works not WITH—as in the case of extra leaves or 
booster springs — but AGAINST the car springs. Their auto- 
matic end-tension returns weak fatigued springs to the correct 
“*new-car"’ arch, prevents weak springs from going below the 
normal level, and snubs over-buoyant springs to provide a soft, 


resilient, yet perfectly controlled ride. 


Easy to Install — Profitable to Handle —You make friends while 


you make money! 





but return home at night will get 
$1.51 an hour. 

The agreements were reached 
for the drivers by the Highway 
Drivers Council and Western Line 
Drivers Council of the Internation- 
al Brotherhood of Teamsters, AFL. 


Rideout Motors Moves 


Rideout Motors, Inc. (Ford), has 
moved into its new home at 2211 
Pacific Ave., Dallas, Tex. 


Smoothies 
Low-Pressure Tires Reduce 
Vibration, Says Goodyear 
AKRON.—Cars equipped with its 
low pressure super-cushion tires 
show a reduction of at least 25 per- 
cent in body vibrations, thus assur- 
ing the motorists increased service 
before overhauls, it is claimed by 

Goodyear Tire and Rubber Co. 

This prolonged service, according 
to W. E. Shively, manager of tire 
design for Goodyear and originator 
of the super-cushion tire, results 
from an 8 to 12 percent increase in 
cross section of the tire, 12 to 25 
percent increase in air volume and 
resultant decrease in air pressure 
(to 24 pounds), which absorbs most 
of the lateral shock to the car. 

Explaining further, Shively said 
a 7.60-15 super-cushion tire with 24 
pounds air pressure, replacing a 
6.50-15 tire requiring 28 pounds 
pressure, has a 65 percent increase 
in enveloping power. 

This ability to flow over road 
irregularities distributes the shock 
over a wider area, thus reducing 
possibilities of sidewall or shoulder 
breakdown when sharp objects are 
hit, he said. 


Partners in Mid-City 


A certificate of partnership has 
been filed in the Erie county 
clerk’s office for Mid-City Motors, 
1600 Main St., Buffalo. Partners 
are Morris Silverstein, Carl Silver- 
stein and Jack Chesbro. 


“An organization dedicated to and 
specializing in the Insurance require- 


ments of Financial Institutions. 
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the used-car business 
Kans., for 14 years, is now asso- 
ciated with Kansas Motors, Ford 
dealer in the Salina territory. He 
will serve as the company’s used- 
car manager. 





sales and service. 


CHICAGO.—Preston Tucker’s de- 
cision to close his automobile plant 
while the Securities and Exchange 
Commission examines records of 
the corporation was unnecessary, 
Thomas Hart, SEC district chief, 
said last week. 


Hart said SEC investigators 
were willing to examine the books 
and other data of the Tucker 
Corp. at the plant. He said a 
court order for the records had 
been sought only after SEC in- 
vestigators had been given the 
“run-around” by Tucker officials. 


He charged these Tucker officials 
with consistently challenging SEC’s 
right to examine records of the firm 


Atcheson Opposes 
A Title Law 


For Minnesota 


MINNEAPOLIS. — Results of an 
exhaustive check into the possibil- 
ity of a state title law for automo- 
biles have pointed to the inadvis- 
ability of such a law for Minnesota, 
according to Glenn B. Atcheson, 
general manager of the Minnesota 
Automobile Dealers Assn. 


After a two-year check of title 
law operations in the 32 states hav- 
ing them, it was found that 22 of 
them required the same amount of 
investigation and checking as is 
now the case in Minnesota without 
a title law. 

In a bulletin to Minnesota deal- 
ers, Atcheson said: 

“We are not sold on increasing 
the cost to the motoring public of a 
million dollars immediately (based 
on $1 fee for estimated 1,000,000 ve- 
hicles in state); or of increasing 
the cost of operating the secretary 
of state’s office an additional half 
million dollars; or of increasing the 
cost of buying and selling automo- 
biles (300,000 transactions yearly) 
from between 3 and 4 hundred 
thousand dollars annually.” 


Colorado Grants 
15% Rate Boost 


DENVER.—Colorado’s state pub- 
lic utilities commission has issued 
an order granting motor carriers 
operating on schedules a 15 per- 
cent increase in intrastate freight 
rates, effective July 15. 

The order affects some 200 com- 
mon carriers operating between 
fixed points on schedules. The com- 
mission had been holding hearings 
on the rate increase applications 
since January. 








Commissioner 


Lamer Joins Kansas Motors 
Dale Lamer, 


NEW BUICK FACTORY BRANCH—Architect's sketch of Buick's Detroit factory retail branch 
under construction at 7707 W. Chicago Bivd. at Central Ave. W. F. Hufstader, Buick general 
sales manager, said the first unit of the branch is now completed and in o 
He estimated that the remainder of the construction will be completed 
sometime in November. This replaces the operation of Hacquoil Buick which lost its franchise 
following indictment by the Detroit auto grand jury. ; 


Tucker Closing Assailed 


SEC Official Calls It Unnecessary; Leabu 
Named Production Head 


on the ground that the SEC was 


court 


deliver to him, 
delivered. 


Chairman Mal- 
colm Erickson said the record 
showed that motor carriers were 
losing money on their rates, almost 
without exception. In addition to 
the first 15 percent increase, small 
increases were granted on mini- 
mum shipments which had been a 
flat 75 cents. The minimum charge 
will remain at that figure in cases 
where only one line handles the 
freight. Where two lines are con- 
cerned, the charge goes up to $1, 
and for more than that to $1.25. 


who has been in 
in Salina, 
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conducting a “fishing expedition.” 


Meanwhile, Tucker announced 
appointment of Dan Leabu as 
general production manager. Lea- 
bu, formerly with Buick, Ford 
and the Ypsilanti Machine & Tool 
Co., immediately announced plans 
for operations after the Tucker 


plant reopens. 


“When our lines are reopened 
with production parts and stamp- 
ings following the SEC’s examina- 
tion of the Chicago plant, we are 
going to operate exactly like any 


successful job plant,” Leabu said. 


“We don’t have unlimited capital 
like many large automotive compa- 
nies, and we have to watch produc- 
tion costs. Our major operations 
are set up now to 40-car-per-hour 
capacities. As we continue to ex- 
pand, my department’s chief inter- 
est will be in cutting production 
costs to an absolute minimum.” 

The new optional Tucker auto- 
matic transmission, he reported, is 
ready for delivery when the plant 


reopens. 


He predicted that deliveries of 
display and demonstrating cars 
would be going out to principal 
Tucker distributors a week after 
(Produc- 
tion is expected to work up slow- 
ly, since even before the closing 
Tucker had revealed that the 
final assembly line would not be 


the plant is reopened. 


ready until September.) 


Preston Tucker, president of 
Tucker Corp., has explained that 
closing of the plant was decided on 
as a move to conserve assets while 
the SEC probe of his firm was in 
progress. 

Tucker said his factory could 
stand a shutdown of 30 days but 
that 60 days of inactivity would 
“seriously jeopardize” operations. 


Wants Cab Fare 


Waiting Customer Sues 
Dealer for $1,000 
MINNEAPOLIS. — A 


here (Hennepin) 


Joseph Ettinger of St. 





Correction 


Through error, the Consumers 
Specialty Mfg. Co., Detroit, 
stated in its advertisement on 
page 41, June 28 issue, Automo- 
tive News, that the Dealer’s 
Price on its Pro-Tex Zipper 
Tool Pouch was $2.50. Correct- 
ed, it should read, “Dealer’s 
Price, $2.95.” 








ation for 


salesman 
for a St. Paul iron and metal firm 
has filed suit in county district 
against 
Velie Motor Co., 1314 W. Lake St., 
to restrain it from selling or de- 
livering any new automobiles of 
the type he claims Velie failed to 
until his car is 


Paul 
claims the automobile dealer 
should pay his taxi fares and rent- 
ed car fees—totaling $1,000—be- 
cause it failed to deliver a new 
car to him by June, 1947. 

Since that time, he said, several 
cars of the type he ordered have 
been delivered to other persons. 

Because he is office manager and 
“contact man” for the metal com- 
pany, he had to pay $1,000 for taxis 
and rented cars in carrying out 
his business while waiting for a 
new car, Ettinger said. 

Judge Paul W. Guilford took the 
motion for restraining action un- 
der advisement. 


Taylor, 
urer. 



















PACKARD REGIONAL AND ZONE CHIEFS—The managers met with factory officials in a 


two-day conference last week in Detroit. 


tion, sales and advertising programs as explained by George T. Christopher, president and 
general manager; Kari M. Greiner, vice-president and general sales manager; C. 
Thomas, sales promotion manager, and Hugh W. 


assistant general sales manager; c. D. 
Hitchcock, director of advertising and pu 


NSPA Pushing 
Plans for Silver 
Jubilee Parley 


CHICAGO.—The National Stand- 
ard Parts Assn. will go all-out on 
its annual convention to be heid 
here Dec. 3-4 at the Hotel Sher- 
man, the special reason being that 
the convention will be the silver 
anniversary meeting of NSPA, 
Jack L. Wiggins, executive vice- 
president, said last week. 


Plans are already under way for 
staging an unusual program, Wig- 
gins said, in reporting results of a 
three-day conference held in Ashe- 
ville, N. C., by NSPA officers, di- 
rectors and committeemen. 

Activities at the conference in- 
cluded the addition of 28 new mem- 
bers; presentation of a proposed 
industrywide recognition program; 









The group of nearly 100 discussed future produc- 
E. Briggs, 


blic relations. 


Fixed Prices on Repair Work | 22 ic. sccmion sejecrs 223 


Is Plan of White Truck 


CLEVELAND.—A fixed price for 
any type of repairs necessary is the 
White Motor Co.’s plan to increase 
good will in the maintenance and 


repair of trucks and equipment, 
was announced here last week. 


Known as White’s Guaranteed 
Pricing Plan, the project involved 
imposing a standard of efficiency 
on all White outlets so that prices 
and time involved on repair work 


could be inflexible. 


Repair shops generally have been 
severely criticized in recent years 
for the high cost of their work, 
White said, both on trucks and pas- 
senger cars. Since job and person- 
nel efficiency are the keys to repair 
operation costs, hourly rates in each 
of two service stations may be iden- 
tical, but the total hours required 
to perform a certain job may vary 
widely depending on the methods, 
equipment and personnel employed 
in the shop. In the final analysis, 
the customer is not interested in 
the hourly rates charged for labor, 
but only in the final cost and final 


quality of completed work. 


White’s purpose in guaranteed 


job pricing is threefold: 


1. To let the customer know in 
advance the exact cost of each 


repair job. 


2. To provide positive control of 
the amount of labor that goes 


into a repair job. 


8. To further reduce repair la- 


bor costs. 


In other words, White insists that 
there will be a savings in labor cost 
if the right men and the correct 
tools to do the job properly are 
available. If a truck owner is de- 
sirous of having a job done on his 
vehicle, he can be told immediately 
and exactly what the labor involved 
will cost before the work is done. 
The customer experiences no delay 
in securing the quotation and can * 


Canadian Dealer Group 


Elects Brennan 

OTTAWA, Ont.—W. D. Brennan, 
Halifax, has been named president 
of the Maritime Auto Dealers Assn. 

H. D. Robertson, Halifax, was 
named vice-president and C. B. 
secretary-treas- 


Windsor, 


Top Trucks 


New truck registrations for 
three months, plus 48 states for 
April and 28 for May: 

1948 

Pos. 
1—111,373 
2— $1,245 
3— 51,729 
4— 44,183 
5— 26,612 

6— 25,004 

I— 18,315 

8— 4,705 
4,687 
4,144 
4,138 
2,369 
2,002 
1,304 
1,085 

955 


1947 

Pos. 
86,099— 1 
74,457— 
39,309— 
46,487— 


Make 
Chev. 
Ford 
Intern’! 
Dodge 
Willys 
GMC 
Stude. 
White 
Reo 
Diam-T 
Mack 
Divco 
Federal 
Brockway 
Autocar 
Crosley 
340 FWD 
Sterling 195—19 
-169 W.L’France 227—18 
99 Hudson 1,3387—16 
Total All Makes 
385,769 321,983 
For further details see page 
14, today’s issue. 


2 
4 
3 
13,694— 7 
19,384— 5 
14,753— 6 
4,838— 9 
5,3438— 8 
3,723—10 
3,399—11 
1,697—14 
2,001—12 
1,659—15 


Dine 
th 
11l— 
12— 
13— 
14— 
b— 
16— 
1j— 
18— 
19— 
20— 





initiation of work on two more mar- 
keting research programs which, 
when completed, “will provide new 
material heretofore unavailable for 
wholesalers’ financial operation and 
merchandise sales guidance.” 


With G. Walter Kleinschmidt 
presiding, the wholesalers’ board of 
governors discussed such manage- 
ment problems as inventory con- 
trol, obsolescence, recent wage-hour 
rulings with relation to their effect 
upon wholesalers, and wholesaler- 
customer relations. 


The manufacturers’ board of gov- 
ernors, under the chairmanship of 
Charles C. Tapscott, focused atten- 
tion principally upon regional and 
national show activities, along with 
facts surrounding recent U. S. Su- 
preme Court rulings. 

E. M. Sheehan, president of 
NSPA, led the final session at 
which approval was given to pro- 
posals of the various committees. 








































be assured that White will guaran- 
tee the quality as well as the price 
for every repair job. Since the re- 
pair operation is at a fixed cost, the 
it | operator can budget or schedule his 
work more advantageously. 

The time involved in repair opera- 
tions is standard with every White 
branch, distributor, dealer and serv- 
ice station. These advantages are 
available to owners of all makes of 
trucks, in that White offers all op- 
erators a firm estimate on any re- 
pair job and guarantees that the 
price will not exceed the estimate. 


Ford Announces 
Canadian Prices 
On Meteor Line 


WINDSOR.—Ford of Canada an- 
nounced prices for its new Cana- 
dian line of passenger cars, the 
Meteor, which was shown to the 
public for the first time last week. 
Factory list prices, less taxes and 
delivery charges, range from $1,500 
to $1,690. 

Including taxes, shown in brack- 
ets, but less delivery charges, the 
prices for various models are: De- 
luxe coupe, $1,908 ($408); deluxe 
tudor, $2,017 ($442); deluxe fordor, 
$2,120 ($475); deluxe club coupe, 
$2,083 ($463); custom tudor, $2,120 
($475) ; custom fordor, $2,222 ($507); 
custom club coupe, $2,186 ($496). 


Milwaukee Assn. 
Holds Outing 


MILWAUKEE.—The Milwaukee 
County Automobile Dealers Assn. 
held its annual outing June 30 for 
members and guests at the North 
Shore Country club near here with 
166 attending. 

Among those present were Har- 
old Warenske, president of the 
Wisconsin Auto Dealers. Assn.; 
Harry Seidell, executive officer of 
the same group; Louis Milan, 
executive vice-president of the 
state association, and local and 
district representatives of the mo- 
tor manufacturers. 


Harry Kaminsky was chairman 
of the golf subcommittee, under 
Edward C. Wehe, chairman of the 
outing committee. Eight golf prizes 
were awarded, the low gross of 76 
being won by Peter Goldmann of 
Auto Finance Corp., while Jim 
King got the low net of 73. 

Announcement was made of a 
picnic to be held bv the grown on 


Prices 


(Continued from Page 1) 
Kaiser, $2,091, up $124; Frazer, $2,- 
321, up $169, and Frazer Manhattan, 
$2,573, up $23. The Kaiser Custom 
price remains at $2,301. 
7 * 


EANWHILE, Ford announced 
increases on its heavier truck 
averaging 7.3 percent over previous 


list. A week ago Ford raised list pe oe : 
prices on light trucks $40 to $148, BAUS: a Se 
No change in dealer discounts were e. - Sainte 


made in either case. 

J. R. Davis, Ford sales chief, said 
the increases on the heavier models 
range from 5.4 percent for the 
Series F8 135-inch wheelbase 8-cyl- 
inder 3-ton chassis with cowl to 9.3 
percent for the Series F7 195-inch 
wheelbase 8-cylinder 2%-ton chassis 
with cab. 


Turner Plans Construction 
Of $25,000 Building 

A new $25,000 building will be 
constructed in West Fordyce, 
Ark., by Turner Automobile Co. 


(Dodge - Plymouth), owned by 
Leroy Turner. 








HOST TO DISTRIBUTOR—When Jones Motors, Inc. (Hudson), Jamestown, N. Y., opened 
its new building recently, officials of the C. O. Birkland Motor Co., Hudson distributor in 
Erie, Pa., were honored guests. Shown explaining the operation of his parts and accessories 
department is Oscar Jones (third from left), president of Jones Motors. Inc. Others in the 
picture are, left to right, C. G. Kramer, vice-president of C. O. Birkiand Motor Co. 
C. O. Birkland, president; Jones; John Tordoff, secretary-treasurer of Jones Motors; Norman 
Bailey, office manager of Jones Motors; Jack Freebourn, district manager of C. O. Birkland 
Motor Co. Wilfred Borton, parts manager of Jones Motors, Inc., is behind the counter 
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i Li to D Lh Co., 
ae ee eee eee ee ree 2 2, Sere Se Se eres ss "49er s to Alaska Ford dealer in Fairbanks, and one 


to Sunset Motors, Anchorage. They 


Used-Car Dealers to War on Wrecks New Fords Plown to Arctic eft Seattle early June 14 and ar 


For Premiere : te 
effect a complete ban on the use of LOS ANGELES.—In introducing the ii mt continned a haces 
cars that are too far gone to be the 1949 Ford to the nation some age 8g 
worth putting in safe condition odd tactics had to be used. Take - 

“The only certain way would be | £°F instance the method used to get The shipment was made in a 
to turn such cars into junk our- | C#?8to Alaska in time for the show-| DC-4. It was necessary, to get the 
selves; then we'd be sure they ing date, June 18. The new cars did | C@rs into the plane, to remove front 
wouldn't show up on the road again not arrive in Seattle, whence they|#nd rear bumpers and left front 

“If such an agreement could be normally are shipped to the land of | fenders. 
made binding on every dealer in gold and ice, until a few days prior} Lhamon bills himself as “The 
the state it would do the trick. but | *° showing time; so air transport} Fartherest North Ford Dealer on 

. had to be resorted to. Earth,” and his claim to that dis- 


that’s too big a job for our associa- 
tion to swing by itself at the pres- Two cars went by Alaska Airtinction is uncontestable. 


ent time. 


“We only constitute about one- Zipper 
eighth of the used car dealers but PRO-TEX 
we are trying to take the lead in 
this safety drive in the hope the 
rest will follow our example.” 
7 
Harrisburg Assn. 


Elects Brenner EVERY 


HARRISBURG, Pa.—E phraim ONE 
Brenner, M. Brenner & Sons Motor 
Co. (Dodge), was elected president 
of the Harrisburg Automotive Trade 
Assn. He succeeds Ellis Sutliff, of 
Sutliff Chevrolet, who was appointed 
to represent the association on the 
highway committee. Other officers 
are: William Hain, Hain Motors 


sible to stamp out the traffic in 
such cars entirely (apropos of his 
conference with several directors of 
the association on a plan to start a 
self-imposed ‘censorship’ for unsafe 
cars)—until we get a state-wide in- 
spection law, but I believe the 
action our group is about to take 
will go a long way in that direction 
by forcing others to follow suit. 

“There is no way at present, of 
course, to prevent a private own- 
er from selling his car to another 
private individual, no matter how 
dangerous that car may be. 

“For that matter, there’s nothing 
to prevent a private owner from 
continuing to operate a dangerously 
unsafe car so long as he’s lucky 
enough to keep out of trouble and 
— the attention of the authori- 
ties. 

“Whenever such a car figures 
in a deal with one of our mem- 
bers from now on, however, we'll 
be able to take a hand in the 
matter and see that the automo- 
bile involved is put in proper 
shape before it’s driven away by 
@ new owner. 

“Our members would like to see 
the plan carried a step farther and 


BALTIMORE.—(UTPS)—A cam- 
paign has been started by 36 used 
car dealers, members of the new 
Associated Used Car Dealers of 
Maryland, Inc., to force unsafe 
automobiles off Maryland roads 
without waiting for legislation in 
that direction, it was learned here 
last week. 

The group will be asked at a 
general membership luncheon to 
ratify President Joseph A. Phil- 
lips’ proposal that no member 
will allow from now on any car 
defective in the three safety es- 
sentials—lights, brakes and steer- 
ing gear—to leave his establish- 
ment under its own power. 

The project maintains that any 
automobile not safe in any of these 
particulars at the time of sale must 
be towed away with definite under- 
standing that the defect will be 
taken care of prior to the car being 
put in service. 

Phillips was optimistic that the 
plan would be accepted. The as- 
sociation at present has 33 dealers 
here, two in Belair and one in 
Cumberland. 

Phillips was one of about six wit- 
nesses who appeared before mem- 
bers of the Legislative Council to 






























































HOLDS BUMPER JACK, 
TIRE PUMP AND ALL 








ti hicle commissioner ° * (Hudson), vice-president, and Ed- 

ePpor lisia’s proposal seepage 5% Profit Limit mand M. Deeter, of E. Mathias Auto OTHER TOOLS! 
pulsory inspection law and a sys- a secretary-treasurer. These 
tem of state-owned, state-operated Asked on U sed ag ed a = a Saree & @ 5 
inspection s ons. ° , '. - 

—— told the Council’s finance Cars Urn N, wis pn Mag on neg Sen aie lst 

mmittee: , ’ 
ra . NEW YORK.—A proposed muni-| with Sutliff, constitute the new eansen's ounce $2.95 


“All the reputable members of 
our business want such a law—and 
the quicker it’s passed the better 
pleased we'll be.” 

He continued: “It will be impos- 


board of directors. Joe Martin, J.B. 
Martin Motor Co. (Chrysler), was 
renamed chairman of the member- 
ship committee. 

Plans were made for a meeting to 
be held in mid-July when Claude S. 
Klugh, manager of Pennsylvania 
Automotive Assn., and Capt. E. H. 


cipal law designed to prohibit the 
sale of new autos as used cars at 
high prices was opposed at a public 
hearing last week by George Cope- 
land of the Automobile Merchants 
Assn. of New York and Charles 
Kriesler of the New York Used Car 
Dealers Assn. 


Measures —— 37 in. x 9 in. 


Here's an ‘‘extra’’ you'll have no 
trouble selling. Car owners, tired 
of tools rattling around loosely, im- 
mediately see the advantage of keep- 
ing them neatly stowed and easy to 
locate. Pack a pouch with a set 
of tools and see how it gives its 





Hancock Named 


Pr : d t of Objected to by the dealer spokes- | Westwick, PAA safety director, will own sales talk . . . how its large 
esiaen men as a restriction of free enter- | address the meeting. capacity and sturdy construction m im- 
prise, the bill would permit used- erase pecegecte . .. how It actually 


McCord Corp. 


DETROIT.—A. C. McCord, chair- 
man of McCord Corp., has an- 
nounced election of W. G. Hancock 
as president. 

Hancock, previ- 
ously vice - presi- 
dent in charge of 
operations, and a 
director, has been 
with McCord for 
29 years in vari- 
ous capacities. 

McCord for a 
considerable pe- 
riod has handled 
both the offices 
of chairman and 


car dealers a profit of 5 percent 
on cars from six months to 12 
months old, and would require 
them to file sales information with 
the city police department. 

The measure was introduced by 
Councilman L. Gary Clements, 
Queens Democrat, who announced 
that the council’s general welfare 
committee would consider several 
amendments. 


EG Sales Denies 
FTC Complaint 


WASHINGTON. — Eleanor S. 
Baden and George Baden, co-part- 
ners trading as EG Sales & Mfg. 
Co., New York City, have filed an 
answer with the Federal Trade 
Commission denying charges of 
misrepresenting a device advertised 
and sold for use on internal com- 
bustion engines with battery igni- 
tion, the FTC announced last week. 

The device has been variously 
known as EG Supercharger, EG 
Super-Ignitioniter and EG Super- 
Ignitioner, it was stated. 

The FTC’s original complaint 
challenged numerous claims re- 
specting results obtainable from 
installation of the device on en- 
gines. 

Hearings will be held in due 
course, it was said. 


Palmer With Jones 
Vincent A. Palmer has become 
associated with Frank A. Jones, 
Inc. (Dodge-Plymouth), Rochester, 
Ms te 


Reo Appoints Crabb 
Crabb’s Town and Country, 319- 
ah tae mn ee CONSUMERS SPECIALTY MFG. CO. 
recently appointed as Reo truck 
dealer in the McPherson territory. 


11800 JOS CAMPAU DETROIT 2, MICHIGAN 















arlife Guaranty Brings 
80% of your New-Car Buyers 
to your Own Shop for Service 





W. G. Hancock 






still continue as the principal of- 
ficer of the corporation. 





Pontiac Signs 


Selling Fast 


PONTIAC.—L. W. Ward, general 
sales manager of Pontiac, reports 
that nearly $175,000 worth of. deal- 
er building signs have been pur- 
chased in the first three months 
of Pontiac’s Dealer Identification 
Program. 

“The speedy success of this pro- 
gram, which is a natural adjunct 
of our overall campaign to provide 
a uniform motif for Pontiac deal- 
erships, is gratifying,’ Ward said. 
“The sign program was inaugu- 
rated in April and already nearly 
20 percent of our dealers have 
placed orders.” 






Unique plan costs you nothing as it 
builds up an additional profit on 
every new car you deliver! Good will 
benefits in the days ahead will be 
valuable. 
























Hundreds of the most successful dealers handling all franchises praise “CAR- 
LIFE GUARANTY” which has been tested for years. It brings 80 to 95 per cent of 
new car buyers back for service, keeps your shop busy, cuts overhead, makes you 
money! 

We have decided to offer every new-car dealer in the United States and Canada 
the rights to use this copyrighted idea which has made many dealers wealthy. The 
guaranty protects each new car against mechanical failure or wear-out for two years, 
or the first 25,000 miles of the car’s life. 4 


Our weary postman has been loaded down with a flood of volunteer orders since 
Automotive News revealed the un- 
ique plan to its 35,000 subscribers Clip and Mail for Complete Details | 
Raveena ane he °° © oe eee 
30. Look this up, read it again 
and then mail the coupon below 























Send me complete details about how I can get the right 
to use “CARLIFE GUARANTY” and also names of 
successful dealers in my area who are keeping their 





































[ 
| 
w } . ! 
sve eS for more details. ! 
STUDEBAKER % | shops busy by using the plan. 
Aw RUC KS | | 
| | 
i _— —____—_— — 
Hi | (your name) 
i) +. 
| The Carlife Guaranty | —Weae of Sectors) Sct 
| 
| | 
LEADS CAVALCADE—When merchants of Ocala, Fla., sponsored a goodwill tour in 19711 Livernois Ave. | (adress) 
behalf of the southeastern fat stock show and rodeo, Blalock's, Inc., provided the use of | |! it 2 . | 
a Studebaker Champion to lead five buses on the journey. More than 200 merchants and il Detroit 21, Mich. ,_———————__ acca tice a 
professional men went on the trip, which covered 26 cities and towns. Left to right: Gen- | { (city) (state) 


eral Chairman Hal Davis; H. M. Hodges, of Blalock's, and John Nicholson, radio an- 
Nouncer and master of ceremonies on the tour. 
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RECENTLY OPENED IN EAU CLAIRE, WIS.—Wood Motor Co. (Chevrolet) drew more than 5,000 people for the opening of its three 


story dealership. The structure was dedicated to the late Guy R 





Monroe Auto Buys Bantam; 
Car Entry Scouted 


(Continued from Page 2) 


weeders, mowers, scoops, post-hole 
diggers, saws and other products 
built to perform a wide range of 
tillage and allied farm operations, 
as well as many industrial jobs. 
* + * 

MERICAN Bantam Car Co. 

came into existence in July, 
1936, after taking over the assets 
and business of the former Ameri- 
can Austin Co. manufacturing 
small passenger cars and commer- 
cial vehicles. Some time after that, 
Bantam made a small car. 

In 1938 the company contacted 
the government in connection with 
the manufacture of a small recon- 
naissance car to be used by the 
various armed services of the gov- 
ernment. It was not until 1940 that 
the company received its first order 





Dim Detroit View 
Filters Through 


The Iron Curtain 


DETROIT.— The Russian press 
would like to believe that the 
nomination of Gov. Thomas E. 
Dewey as the Republican presi- 
dential candidate was a defeat for 
“ambitious Detroit auto kings,” ac- 
cording to a United Press dispatch 
received here last week. 

A. Vasiliev, Soviet journalist who 
visited Detroit last year, declared 
in an article written for the Soviet 
Literary Gazette that the auto 
makers put up Senator Vanden- 
berg (R., Mich.), as a challenger 
to “Wall Street’s nominee,” Dewey. 
The auto makers have long sought 
to extend their power beyond De- 
troit, Vasiliev says. 

Vasiliev called the auto industry 
“the most soulless business of the 
brutal race for profits.” However, 
he declared, Detroit workers are 
“learning where their true friends 
are.” 

Unemployment is a_ recurring 
problem also, the Soviet writer de- 
clared, and called Detroit “the most 
colorless of American cities.” 








THE CHAMP—Tommy Munro, teen-age car 
and truck driving champion of Biloxi, Miss., 
is congratulated by Al Esper, supervisor, 

eneral test section, Ford Motor, for his 
eats of driving and the manner in which he 
maneuvered an F-8 extra heavy duty Ford 
truck on the engineering test track during a 
two-day visit to the Rouge plant. 






for 70 pilot models of what is now 


called the “Jeep.” 

From then on, continuous or- 
ders were received by the com- 
pany, until it was decided by the 
government that the production 
should be taken over by other 
producers, and the Bantam plant 
used for developing and produc- 
ing other necessary war mate- 
rials. At that time the develop- 
ment of several lines of trailers 
was carried on, and production of 
various sizes up to and including 
cargo trailers was continued until 
the end of the war. 


During the war the company 
manufactured aerial torpedo en- 
gines, transmissions, and propeller 
shafts, along with airplane controls 
and oleo struts for the aircraft in- 


dustry. 


During the last year of the war, 
the company was given permission 
to do experimental work and pro- 
duce pilot models of freight trail- 
ers. Within two weeks after the 
end of the war, Bantam placed on 
the market a one-half ton utility 
trailer similar to the trailer pro- 
duced for the armed services dur- 
ing the war. It successfully mer- 
chandised this trailer throughout 
the United States and in many for- 
eign countries for approximately 
two years after the war. Then it 
was necessary to discontinue pro- 
duction to use the company’s facili- 
ties for the manufacture of Super- 


cargo trailers. 
Currently, 


the United States. 


28 Local Units 
Listed in Mich. 


LANSING. — Local 


dents: 
Allegan Co., Kenneth Carlyle; 


Alma, St. Louis and Breckenridge, 


Jesse Winters; Alpena, Alcona, 
Montmorency and Presque Isle, 
Carl Eckert; Albion, Max R. Rich- 
ards; Ann Arbor, Robert H. Alber; 
Battle Creek, Henry T. Owen; Bay 
Co., Dale Adams; Detroit, M. T. 
Patterson; Flint, William S. Sehy; 
Grand Rapids, A. W. Jordan. 
Grand Traverse, J. H. Burns; 
Isabella Co., Charles Hibbard; 
Jackson, Martin Barlow; Kalama- 
zoo Co., Harold Keegan; Lansing, 
Herbert Trevellyan; Lenawee Co., 
Milton A. Wagner; Manistee, Sid- 
ney O. Kann; Marquette-Alger Co., 


Lloyd Holmgren; Mason, A. G. 
Spenny. 

Midland, Earl Stearns; Monroe, 
Carl Savage; Muskegon, Bruce 


Bowen; Newaygo Co., Robert Ma- 
gee; Pontiac, K. J. LePard; Sagi- 
naw, A. S. Levinsohn; Sault Ste. 
Marie, T. S. Caffey; Thumb, George 
Klein; Wexford-Missaukee, Casey 
Edwards. 


La. Exempts Tractors 


A bill to exempt farm tractors 
and commercial fishing boats from 
state gasoline taxes was given 
final approval by the Louisiana 
legislature. The Louisiana gas tax, 
now nine cents a gallon, is the 
highest in the country. 


AUTOMOTIVE NEWS, the Newspaper of 
the Industry, read by everyone who counts 
in America’s No. 1 Industry ... an esti- 
mated 90,000 readers weekly! 










Bantam is manufac- 
turing and distributing Supercargo 
trailers through a distributor or- 
ganization throughout the Eastern, 
Central and Midwestern sections of 


Michigan 
dealer associations now number 28, 
according to the latest list of the 
Michigan Automobile Dealers Assn. 

The associations and their presi- 





W ood, father of the present owners, who had been a dealer from 1909 
to his death in 1946. It covers 18,000 square feet and utilizes a hill that rises along one side as street level access to all three floors. 


Soft-Top Fans 
Cadillac Buyer Survey Shows 


Customer Preference 


DETROIT.—The greatest change 
in model preference noted by Cad- 
illac in its survey of customer pref- 
erences is that convertibles now 
account for 10.5 percent of produc- 
tion instead of 5.4, as in 1941, ac- 
cording to D. E. Ahrens, general 
sales manager. 


Of the approximately 22,000 cars 
Cadillac has built from February 
through May, the 62 Series, which 
includes the convertible, accounted 
for 65.8 percent of sales. Of this 
total, 45.7 percent were four-door 
sedans and 9.6 percent the coupe. 
The 60 Special accounts for 9.6 per- 
cent of Cadillac’s total production. 
Orders on this car now stand at 
14,231 with approximately 5,600 
scheduled for production during the 
1948 model run. 

Orders for the Series 61, least 
expensive Cadillac, are 21.7 percent 
of the total, while the Series 75 ac- 
counts for 2.9 percent. Color pref- 
erences remain fairly static with 
Cadillac buyers, who order black 
27.6 percent of the time, Ahrens 
reported. Black comes in black- 
black, blue-black and green-black. 


Owner Recovers 


Resold Car After 


Dealer Sues 


LOUISVILLE, — Enforcement of 
a resale contract after a customer 
had allegedly resold his car within 
a day of its purchase resulted last 
week in the customer recovering 
his car to avoid prosecution by the 
dealer from whom the car was 
purchased. 

Hands Motor Co. (Studebaker) 
here, filed suit against Alexander 
W. Robb who purchased a new car 
and resold it the following day. A 
complaint by one of Hand's cus- 
tomers that the new car was being 
shown on a used-car lot brought 
the action, it was said. 

Robb said that the title to the car 
had never actually been changed 
but did admit that the car had been 
on the lot of the Louisville Motors 
Co. Attorney for the Studebaker 
dealer suggested that the suit be 
dropped if the purchaser would 
agree to hold the car until expira- 
tion of the six-month contract. 


Auto Ventshade 
In New Plant 


ATLANTA.—The Auto Ventshade 
Co. has moved its factory to an 
improved and larger plant at 472 
Decatur St. here. The two-story 
structure, purchased several 
months ago, has been remodeled 
and furnished with the latest 
equipment to afford greater and 
more efficient production, accord- 
ing to Asa R. Phillips, president. 

The firm manufactures Vent- 
shades (patented ventilators and 
sunshades for car windows). The 
expansion of facilities was necessi- 
tated by the mounting demand for 
the company’s product, Phillips 
said, adding that this year’s sales 
are running at a rate nearly double 
those of last year. 


At the same time it was an- 
nounced that the company is in 
full production on Ventshades for 
virtually all of the latest car mod- 
els, including the new Oldsmobiles 
and Cadillacs, Fords, Mercurys 
and Lincolns. 





Copley Motor Sales, Inc. 

McIntosh Motor Co., Inc., Ches- 
ter, Va., has changed its name to 
Copley Motor Sales, Inc. 





Sales Chief J. B. Wagstaff is 
happy over the nationwide publi- 
city DeSoto got for its CBS “Hit 
the Jackpot” ra- 
dio program. The 
only flaw was 


that DeSoto 
wasn’t men- 
tioned. 


But that’s noth- 
ing. The woman 
who hit the jack- 
pot got on the 
program through 
error, answered 
two questions - 
wrong and stil] 7%: 3. Wasstaf 
won $17,000 in prizes. The amusing 
errors made the story Page 1 stuff 


in some dailies. 
* - . 


Civeaway Week 

This must be giveaway week, 
for out at Hudson, George Pratt, 
vice-president in charge of sales, 
is proud as punch because a 
Hudson is the top prize on ABC’s 
“Stop the Music” show. 

By the way, in case you didn’t 
guess, a DeSoto was the top 
prize up there in Wag’s story. 

* > > 





Points West 


R. C. Somerville, general sales 
manager of Plymouth, is on a West 
Coast swing to 
visit dealers for a 
series of informal 
conferences on 
general business 
conditions. 

His tour will 
take him to Se- 
attle and Port- 
land (Ore.), San 
Francisco, Los 
Angeles, Sacra- 
mento, San Jose, 
Oakland, Fresno 





R. C. Somerville 


and Bakersfield (Calif.) and other 
points west. 


* * * 


Two-Timer 


We know this is Formula X 
among auto stories, but we loved 
the hooker. It goes like this: 

M. M. (Bob) Roberts, Hudson’s 





Gustafson, Putney 
Head N. Y. Groups 


JAMESTOWN, N. Y.—Carl V. E. 
Gustafson was elected president of 
the Chautauqua County Retail Au- 
tomobile Dealers’ Assn. and Lester 
L. Putney was elected president of 
the Jamestown Retail Automobile 
Dealers Assn. at a two-day joint 
meeting of the two organizations 
last week. Gustafson is president 
of Chadakoin Motors, Inc., and Put- 
ney is associated with Par-Ket Mo- 
tor Sales, Inc. 


Other officers of the Chautauqua 
county association are: Herman G. 
Swert, Dunkirk, vice-president, and 
Arden E. Putney of Par-Ket Motor 
Sales, Inc., reelected secretary. John 
A. Erickson of Jamestown Motor 
Sales succeeds Gustafson as secre- 
tary of the Jamestown association. 


New Fruehauf Dealer 


Hunt Truck Sales & Service, 
Tampa, Fla. has been appointed 
distributor for Fruehauf all-steel | 
truck bodies and truck body equip- | 
ment. 








Short Takes 


. at the factories 


advertising and merchandising di- 
rector, was ap- 
proaching Or- 
ange City, Tex., 
on his vacation, 
when his wife 
cautioned him to 
slow down be- 
cause small-town 
cops like to swat 
down tourists 
breezing through 
the village. So 
Bob was loafing 
along at 25 when 
the local chief threw the siren at 
him. 

“Pinched?” Bob asked as he 
fumbled for his driver’s license. 
“Nope,” said the cop, “just want- 

ed to get a look at this new Hud- 
son coupe. We haven’t had any 
coupes out our way.” 

So Bob spent 15 minutes demon- 
strating the car to the chief and 
was beginning to wonder if he 
could leave politely when the town 
fire siren went off. 

“Sorry, folks,’ the chief said. 
“Gotta go now. I’m the fire 
chief, too.” 


U.S. Tires Offers 
Plan Designed 
To Up Sales 


DETROIT. -— Recognizing the in- 
creased complexities of the retail 
tire business and the substantially 
higher cost of doing business, U. S. 
Tires last week offered its distribu- 
tors a two-point program designed 
to produce greater profits through 
increased sales volume and reduced 
operating costs. 

“Aggressive, hard-hitting selling 
effort is the first step in the direc- 
tion of profit-making,” J. C. Ray, 
U. S. Tires sales manager, stated. 
“In order to achieve this result, new 
and improved selling techniques 
must be employed which will pro- 
duce a larger volume of sales, in 
place of obsolete and outworn 
methods formerly used and now 
outdated.” 

The “U. S. Business Development 
Plan” being offered is a new and 
comprehensive program, he _ ex- 
plained, which shows distributors 
how to study sales potentials in 
their respective markets, set up 
realistic sales objectives and work 
out a well-rounded sales plan. 


M. M. Roberts 





Sales Tax Case 
Delayed in Mich. 


LANSING.—Michigan’s Supreme 
Court has recessed until the fall 
term without handing down a de- 
cision on controversial interpreta- 
tions of the sales tax law affecting 
cars traded in for new cars. 

As a result, no decision is ex- 
pected before the primary elections 
in the state. The controversy arose 
after Judge W. McKay Skillman, 
former one-man auto grand juror, 
propounded a theory of sales tax 
contrary to that in practice for 
many years. Meanwhile, Judge 
Skillman entered the race for the 
Republican nomination for gov- 
ernor. 


AUTOMOTIVE NEWS production and 
registration figures tell the story of output 
and sales every week. 





NEW HOME FOR OLD DEALERSHIP—At a three-day open house and celebration markinc 


the openin 


Buick officials are congratulating the dealership principals. 
berg, Herman Freudenberg jr., Herman L. Freudenberg, Roy Barbata, 


Robert E. Rudd, San Francisco zone manager. 
Freudenberg, the present head. 


of H. L. Freudenberg & Sons' Buick sales and service building at Vallejo 


Calif., 
Left to right, Albert Freuden- 
strict manager, and 


The firm was established in 1911 by Herman 
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Truck Production Estimates 


By Automotive News 
(U. S. PRODUCTION ONLY) 


Week Week dan. 1 Jan, 1 
Ended Same Ended Total to to 

July 10, Week duly 3, June, July 12, July 10, 

1948 1947 1948* 1948* 1947* 1948* 
CHEVROLET ......... 6,513 4,553 8,942 30,829 145,521 206,209 
CROSLEY ............ 44 69 45 269 1,330 1,829 
DIAMOND T ......... 194 328 223 1,249 8,667 7,462 
Lb os 0.8 04.6:5.0.00.6 8 2,846 3,701 3,413 12,068 97,137 81,349 
FEDERAL ........... 50 157 58 295 5,065 2,819 
PE pessetrviscetess's 5,611 5,273 6,923 30,322 161,180 180,689 
Tere 1,411 238 2,083 7,805 34,960 48,964 
SEE Oto ctsyceccds cegens  —otuiiiin= > eee ~~ quae 2,345 wenn 
INTERNATIONAL 2,861 3,274 3,563 15,816 79,359 96,015 
CE ¢cbe6es 6ean bs e0e 196 345 223 872 11,222 6,988 
EY Kee weeSR SSS 0050000 — sonteces 41 24 932 11,930 7,706 
STUDEBAKER ....... 1,394 1,332 1,569 6,748 35,116 32,923 
OCC Cee beee ees 201 437 229 1,018 9,877 7,266 
MUMMMGEUD vesstvvevsess 1,658 1,481 2,095 9,639 16,558 63,208 
MISCELLANEOUS 378 529 483 1,938 11,600 11,272 
Total Trucks, U.S... 23,357 21,758 29,823 119,800 661,867 749,699 


Total Cars, Trucks 


Mh + secusanraunt oss 92,115 86,315 107,453 430,182 2,488,893 2,627,583 
Total Cars, Trucks 

CHE ccc cderevcsss 5,316 4,884 4,231 26,387 134,929 133,112 
Grand Total, 


U.S. and Canada.... 97,431 


91,199 111,684 456,519 2,623,822 2,760,695 


*Revised. Miscellaneous includes Autocar, Corbitt, Divco, Marmon H., 
Brockway, Four-Wheel Drive, Sterling, Nash, etc. 
(Car table on Page 1) 





Available to Industry 


WASHINGTON.—Sixty industrial 
plants, built by the government 
during World War II at an esti- 
mated cost of $550 million, will be 
kept in a standby condition as a 
national defense safeguard, it was 
reported last week by NAM News, 
official publication of the National 
Assn. of Manufacturers. 


The cost of such an operation, 
it was said, will be about $36 mil- 
lion in fiscal 1949, when repairs 
and other measures will be neces- 
sary, and about $6 million annually 
thereafter when only maintenance 
will be required. 

The program was authorized 
by Congress in legislation passed 


AA Introduces 
‘Airconomy’ Plan 


To Aid Business 


DETROIT.—J. A. Tompkins, dis- 
trict sales manager of American 
Airlines, has announced a new plan 
whereby American’s sales repre- 
sentatives will be made available 
to individual companies to help 
the firms form modern transporta- 
tion policies tailored to fit their 
needs. 

Called “Airconomy,” the plan is 
designed to enable the airlines’ 
salesmen to apply their knowledge 
of the effect of speed on business 
costs to the mailing, shipping and 
travel problems of particular com- 
panies. 

Tompkins pointed out that his 
company had long known savings 
were possible to businesses using 
air mail, air freight and air travel, 
but only recently have sales man- 
agers and _ representatives been 
trained to analyze companies with 
a view toward integrating all three 
services into their operating pro- 
cedures. 












Canada Amends 
Exchange Act 


OTTAWA.—By a recent amend- 
ment to the Emergency Exchange 
Conservation act, the Canadian 
House of Commons clarified the act 
to allow such goods as “all ma- 
chinery composed wholly or in part 
of iron or steel; complete parts 
thereof for production use; all 
machinery composed wholly or in 
part of iron or steel of a class not 
made in Canada; complete parts of 
the foregoing for production use; 
electric apparatus and complete 
parts thereof for production use.” 


By this amendment, effective 
June 25, the above goods are held 
to be subject to import permit, for 
which application can be made to 
the Department of Trade and Com- 
merce, No. 1 Building, Room A-148, 
Ottawa, Ont, 


On Standby Basis 


Sixty Plants Built by U. S. Named as Safeguards, 






With Security Clause 


in the closing days of the recent 
session. Proponents of the meas- 
ure say that neither the opera- 
tions of private industry nor the 
national economy will be im- 
paired. 


Most of the plants involved, it 
was pointed out, can be purchased 
or leased by private industry pro- 
vided the transaction includes a 
national security clause. 


Such a clause, among other 
things, forbids plant changes 
which would preclude its recon- 
version within 90 days to the con- 
ditions that existed prior to the 
sale or lease. This stipulation has 
made the plants involved generally 
unacceptable to private operators. 

The conditioning and mainte- 
nance task, it was stated, will be 
performed by the Federal Works 
Administration, which will act un- 
der the direction of the défense 
establishment. 

As originally drafted, the legis- 
lation carried a vague authoriza- 
tion for the conditioning agency 
to “utilize” plants covered by the 
program. As finally approved, the 
measure specifies that the plants 
may be used chiefly for storage 
purposes. 

The legislation also permits fur- 
ther selection of machine tools and 
industrial equipment in excess of 
the needs of any government de- 
partment to be placed in the in- 
dustrial reserve. 

Approximately 100,000 machine 
tools have been earmarked for the 
industrial reserve or transferred to 
the custody of the armed services, 
it was said. 


Delaware Motive Parts 


Delaware Motive Parts Co., Co- 
lumbius, O., has been incorporated 
with 250 shares of no par value. 
Incorporators are Thomas B. Run- 
yan, Annabel M. Miller and How- 
ard M. Jones. 








But Holiday Cuts Week’s Total to 92,115... 


Daily Output Rate at Postwar High 


(Continued from Page 1) 


or plant-closing gas shortages this 
winter. 
* * 

OWEVER, the steel industry 

already had troubles on its 
hands last week as 40,000 “cap- 
tive” miners protested lack of con- 
tract and 46,000 other miners re- 
fused to work. 


The “captive” mines are those 


High Trade Level 
To Continue, N.Y. 
Bank Predicts 


NEW YORK.—Continued high 
level of trade and industrial activity 
during the fall months is forecast 
by National City Bank of New York 
in its monthly letter for July. 


“The trend of business has con- 
tinued upward during June,” the 
letter says. “Although buyers are 
following conservative policies, par- 
ticularly in general merchandise, 
the common opinion as to fall trade 
and industrial activity is one of 
confidence. 


“It would be hard to find in the 
situation anything pointing to a 
significant decline in national in- 
come and buying power in the early 
future, with demand in many lines 
still unsatisfied, construction and 
capital expenditures, active prices 
and wages rising, crop prospects 
good, and the whole structure sup- 
ported by the European Recovery 
Program and by expected larger 
armament expenditures. 

“The feature of the month’s news 
has been the spread of third-round 
wage increases, for the most part 
around 11 to 13 cents an hour. This 
was the pattern in automobiles, and 
a number of the auto manufactur- 
ers have advanced prices again. 
Aluminum Co. of America has 
given a wage increase and raised 
the price of aluminum for the first 
time in 11 years. 

“Lewis has obtained another $1 a 
day for the miners and an addi- 
tional 10 cents a ton for the welfare 
fund; coal prices therefore will go 
up. Wages of rubber workers have 
been raised and tire prices are ex- 
pected to follow. 

“Prevailing opinion is that most 
markets can stand these price in- 
creases without loss of sales or em- 
ployment. This is the same as say- 
ing that the main trend is still 
thought to be inflationary. 


“All eyes are now on the steel in- 
dustry, which has wage contracts 
running almost another year and is 
not threatened with a strike, but 
which will find it difficult to resist 
the trend. Steel prices were cut in 
April, but if wages are raised prices 
doubtless will be raised also,” the 
bank adds. 


N. Y. Merchants 


Name Chairman 


NEW YORK.— Verne Murray 
has been named as chairman of 
the executive committee of the 
Automobile Merchants Assn. of 
New York, Inc. 

Others elected to serve with 
Murray on the committee include 
N. K. Mintz, A. W. Boettcher, C. 
F. Benell, Ralph Horgan, J. J. 
Schmidlein, Charles Schnurmacher, 
H. A. Turnure, and H. M. Wil- 
liams. 


OLDSMOBILE DEALER PARLEY—In the Charlotte (N. C.) zone, S. E. Skinner (third from 


left), general manager of Oldsmobile, addresses dealers at a recent meeting. 
are E. B. Gamble, High Point, N. C.; J. U. 


Escher, zone manager, Charlotte. 


Left to right 


McKethan, Charleston, S. C., and William 


owned by steel firms which use 
their entire output. With the 
walkout of the miners, steel out- 
put started an immediate skid 
which, if continued, wouldn't 
take long to catch up to the auto- 
mobile plants. 

Steel officials noted that an ear- 
lier coal strike this year had cost 
the production of 1,600,000 tons of 
steel. 

Last week's steel output, esti- 
mated at 93 percent of capacity, 
was described as far below total 
demand. 

* * + 
[/Rsrtte the flareup in the coal 
mines, automotive makers re- 
mained optimistic about July po- 


Gas Shortage 
Lessened by 
Higher Output 


NEW YORK.—tThe petroleum in- 
dustry has made available to the 
American people a net new supply 
of approximately 27 million gallons 
of petroleum products daily in the 
first six months of 1948 over the 
similar 1947 period, the American 
Petroleum Institute announced. 

This increase of more than 12 
percent, the largest of any major 
producing industry, was achieved 
by a rise of 9.95 percent in domestic 
crude oil production; an increase of 
12.79 percent in refinery operations, 
and a decrease of 20.4 percent in 
exports. Imports of both crude oil 
and products went up less than five 
percent. 


One of the important factors in 
this record is the fact that the re- 
fineries of the United States have 
operated for the past 56 consecutive 
weeks at 90 percent or more of 
rated capacity, a feat thought im- 
possible. Another is the fact that 
domestic crude oil production for 
the past 60 weeks has topped five 
million barrels daily—210 million 
gallons. 

As a result of these efforts, the 
industry has achieved not only a 
standoff with domestic demand 
which has risen approximately 9 
percent over the record first half 
year of 1947, but a considerable 
cushion against future withdrawals. 
With a fair degree of luck and a 
reasonable amount of conservation 
on the part of the public, chances 
of serious shortage of petroleum 
products in 1948 are materially 
lessened, the API believes. 


The constantly increasing demand 
for gasoline and heating oils, how- 
ever, continues unabated. Gasoline 
demand is up more than 10 percent; 
kerosene, 13 percent, and domestic 
heating oils, Diesel fuel and the 
like, more than 20 percent over the 
first six months of last year. Only 
the demand for residual oils and 
products has remained practically 
stationary. 


D. C. Dealers Agree 
On Business Hours 


WASHINGTON. — General agree- 
ment on business hours for the 
automotive trade here has been 
reached largely through the special 
efforts of President Earle Baker of 
the Washington Automotive Trade 
Assn, 

Operating hours to be observed 
in Washington beginning July 1: 
Monday through Friday, close not 
later than 6:30 p.m.; Saturdays, 
close not later than 1 p.m.; Sun- 
days, close all day; New Year's, 
Memorial day, Independence day, 
Labor day, Thanksgiving and 
Christmas, close all day; Washing- 
ton’s birthday, close not later than 
1 p.m. 

The accepted WATA schedule ap- 
plies to all establishments except 
filling stations, parking lots and 
garages. 


Texas Playboy Corp. 

Records in the office of the sec- 
retary of state show the recent in- 
corporation of Texas Playboy Corp 
in Dallas. The firm was chartered 
by J. W. Wilkes, J. A. Reilly and 
C. V. Rebbins with $20,000 capital 
stock. 


AUTOMOTIVE NEWS production and 
registration figures tell the story of output 
and sales every week. 


tential but kept their fingers 
crossed about the things that might 
happen after that. 

Although the industry hoped at 
the start of the year to build 
5,000,000 passenger cars during 
1948, it will be happy now if it 
has to settle for only a million 
less. 

Auto industry planners are even 
becoming resigned to the prospect 
that steel supplies may become 
more acute next year than they 
have been in 1948. 

Industry opinion is that although 
steel deliveries (barring a _ pro- 
longed mine strike) may become 
more plentiful in the last half of 
1948 than they were in the first, 
indications are that the situation 
will drastically change after that. 

Government allocation pro- 
grams, voluntary or compulsory, 
are seen channeling more and 
more steel for the manufacture 
of farm equipment, petroleum 
equipment, uses and housing. 

The Marshall plan and military 
orders will take a further bite out 
of a 1949 steel production that 
appears to have little chance of 
greatly exceeding this year’s. 


AUTOMOTIVE NEWS, the Newspaper of 
the Industry, read by everyone who counts 
in America’s No. 1 Industry .. . an esti- 
mated 90,000 readers weekly! 


Classified Want Ads 


(For Rates, Etc., See Next Page) 


Kindly Acknowledge 


Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 
AUTOMOTIVE NEWS 








HELP WANTED 


FORD SERVICE SALESMAN—Opportunity 
and advancement for qualified man. 


Modern, 700-unit dealership. Fifteen 
thousand monthly labor. Midwest city 
100,000. Modern facilities. Incentive 


plan. State age, experience, dependents, 
salary expected, equity in home, present 
and former employers. Send recent photo. 
Our reply will include photographs our 
facilities. Reply confidential if desired. 
Write Box 2413, c/o Automotive News, 
Detroit 26, 


SERVICE MANAGER WANTED — Desire 
man between age of 35 and 45. Must be 
capable of handling shop employing 
twenty. Located in Southern West Vir- 
ginia. This is a well established Dodge- 
Plymouth Agency. Not interested in any- 
one other than first-class man. Salary 
$400 to $500 per month. Apartment 
available. Reply Box 2414, c/o Auto- 
motive News, Detroit 26. 

MALE HELP WANTED—To call on ga- 
rages, filling stations with $24.50 quality 
wheel balancer. Competing models $300 
to $2,000. Virgin market. Five-minute 
demonstration means sales. $10 cash 
commission. Twenty sales per day pos- 
sible. Exclusive territory. Write A. L. 
Brown, B. & B. Mfg. Co., Box 4-816, 
Sioux City, Iowa, 





Fast Growing Station Wagon and 
Truck Body Manufacturer Wants 


EXECUTIVE TYPE AUTOMOTIVE 
SALESMAN 


With successful sales record and fol- 
lowing among New York Metropolitan 
distributors and dealers. Full adver- 
tising, sales promotion and merchan- 
dising cooperation will support the right 
man’s effort. Top-flight man can make 
this a lucrative and lifetime associa- 
tion. Please send detailed resume of 
your background and past earnings. 


Write to 
Box 2417, 
c/o Automotive News, 
Detroit 26 





WANTED: Service manager by Dodge 
dealer in the South Atlantic states. Po- 
tential 150 new units per year, salary and 
bonus. Good opportunity for the right 
man. Write to Box 2395, c/o Automotive 
News, Detroit 26, Michigan, giving age, 
experience, references and address. 


WANTED—A man to serve as general man- 
ager of an automobile garage. Applicant 
to apply with a letter in own handwriting, 
stating age, experience, education and if 
married. Wanted preferably a man with 
experience in selling automobiles. A good 
salary plus a bonus of net profits and a 
bright future. Write Box 710, Opelousas, 
Louisiana. 


STUDEBAKER PARTS MANAGER by ene 
of the oldest and largest dealers in East 
noted for its satisfactory and permanent 
employee relations. Salary and incentive 
plan, vacation, annual bonus and insur- 
ance. Can provide reasonable housing 
facilities. Detail your experience past 10 
years. R. B, Fleigh, 242 W. 29th Street, 
Baltimore 11, Maryland, 








tions of the same copy at 12% cents 
per word, Cash in advance. 


SALES MANAGER—Experienced on both 
cars and trucks. Can handle general 
management of medium size dealership. 
Experience includes 15 years in finance 
business, four years as factory district 
manager and retail sales manager of 400- 
ear and truck deal. Record A-1. Excel- 
lent references furnished. Age 43, mar- 
ried, good health. Box 2415, c/o Auto- 
motive News, Detroit 26. 


AUTO SALESMAN—33, single, sober, in- 
dustrious, capable, loyal. Eight years’ 
experience selling new and used cars. 
Have managed lot. 15 years total selling 
experience. Desire connection with pro- 
gressive new car dealer. Will travel. 
West coast preferred; would consider 
others. Contact N. Nelson, 3781 Wager, 
Detroit 6, Mich.; TYler 4-8291. 


ATTENTION mid-western key dealers. Have 
11 years’ experience as office manager, 
accountant with several Ford and GM 
dealerships. Desire permanent position. 
Box 2399, c/o Automotive News, Detroit 


e 


PARTS MANAGER, young ,settled, thor- 
oughly experienced, desires change. Pre- 
fer progressive Hudson dealership. Mini- 
mum salary, $100 per week. Box 2408, 
c/o Automotive News, Detroit 26. 


YOUNG MAN, 30 years old, married and 
settled, desirous of connecting with es- 
tablished dealer (preferably carrying Ford 
line) with opportunity of buying interest 
and devoting full time and energy as offi- 
cer and general manager. Well qualified 
to supervise operation of each department 
by ten years’ actual experience with man- 
ufacturer and dealer, plus college train- 
ing in business management and finance. 
Am especially sales minded and prepared 
for buyer's market and expected pressure. 
To this dealer, I offer many years of pro- 
ductive service and guaranteed results 
and the opportunity of complete or semi- 
retirement as you desire, retaining your 
financial interest and income. Will fur- 
nish complete references. Past record 
and proven ability will assure manufac- 
turer’s approval of any deal consum- 
mated. Box 2411, c/o Automotive News, 
Detroit 26. 


FORD OR G.M. future desired as assistant 
to owner. Young, married, college educa- 
tion, member S8.A.E., excellent experience 
in management, sales, budget control, in- 
centive, methods and automotive repair- 
ing. Presently employed as industrial 
engineer—however, life’s ambitions lie in 
automotive field. Good opportunity con- 
sidered over starting salary. Middle west 
and east preferred. All replies acknowl- 
edged and held in confidence. Box 2398, 
c/o Automotive News, Detroit 26. 








Former Eastern used-car wholesaler, 
buyer and used-car manager seeks con- 
nection with a prominent agency. Spent 
past 11 years with Dodge-Plymouth 
dealer as wholesale and retail manager. 
Have established contacts, high refer- 
ences and 22 years of auto background. 
Available immediately for interviews. 

Box 2402 

c/o Automotive News 
Detroit 26 





STARTED AT BOTTOM greasing cars. 
Assistant general manager 1,000-car deal 
before war. Selling K-F now. No college 
but four years night school accounting. 
Worked in and managed every depart- 
ment in retail. Sales representative for 
G.M. three years. Am available for good 
proposition. Write Box 2409, c/o Auto- 
motive News, Detroit 26. 


USED CAR MANAGER OR TOP FLIGHT 
SALESMAN; experienced, dependable and 
sober, desires contact with new car fran- 
chised dealer. Box 2404, c/o Automotive 
News, Detroit 26. 


ACCOUNTANT - BUSINESS MANAGER, 
CONTROLLER, with extensive factory 
and dealer experience, seeks change in 
Los Angeles area. Capable assuming 
heavy responsibility. Replies confidential. 
Box = c/o Automotive News, De- 
troit 26. 


OFFICE MANAGER, ACCOUNTANT- 
BOOKKEEPER. Prefer General Motors 
dealership. Detroit area. Willing to in- 
vest. G. C. Scheel, 18115 Lahser Road, 
Detroit 19. Phone KE. 1-0753. 


MANAGER, SALES MANAGER or PART 

OWNER position desired by man with 15 

’ experience in training salesmen and 

selling with national organizations. 40 

years old, college graduate. Can furnish 

A-1 references. Box 2410, c/o Automo- 
tive News, Detroit 26. 


DEALERSHIP WANTED 


QUALIFIED FOR BIG THREE—Desire 200 
and over contract for cash. Replies held 
in strict confidence. Box 2406, c/o Auto- 
motive News, Detroit 26. 


DEALERSHIP WANTED—Am interested in 
acquiring good-sized dealership, well es- 
tablished, with reputation, where present 
management wishes to retire and be as- 
sured that ive management will 
continue to develop goodwill policies built 
over past years. All replies will be held 
in strict confidence. Box 2407, c/o Auto- 
motive News, Detroit 26. 


ONE OF BIG THREE or Studebaker. 
Please state car quota, your proposition 
and net profits. E. E. Hosch, 125 W. 
Poncedeleon, Decatur, Ga. Phone Cres- 
cent 5852 or Amherst 3421. 

DEALERSHIP FOR SALE 


DEALERSHIP FOR POPULAR CAR in 
Eastern Massachusetts with repair busi- 
ness. Good garage, large shop and show- 
room. Lease the garage and buy inven- 





tory, which is all fast-moving stock. 
Box 2416, c/o Automotive News, De- 
troit 26. 


BUSINESS WANTED 
NEW CAR BUSINESS—Prefer near Detroit 


area. Will consider other locations. Write 
particulars to H. Van Horn, 410 Geneva, 
es Highland Park, Michigan. 


BUSINESS FOR SALE 


FOR SALE—Engine rebuilding plant with 
parts store adjoining. Together or sepa- 
rately. Located in Palo Alto, California, 
home of Stanford University. Climate ex- 
cellent. Good volume with chain store 
contracts and several national fleet con- 
tracts. Thompson Motor Rebuilders, P.O. 
Bex 979, Palo Alto, Calif. 





CLASSIFIED 


NEW CARS WANTED 


WANTED—New Cadillac sedan or con- 
vertible. Price—no object. Anderson 
Auto, Peoria, Illinois. 


NEW CARS FOR SALE 
FOR SALE—1948 Cadillac 62. Fully equip- 
ped. Anderson Automobile Company, 
Peoria, Illinois. 


USED CARS FOR SALE 





Aurora AUCTION Sales 
AT 
NEW LOCATION 
U. 8. Route 30 (Joliet Road) 
EVERY MONDAY 
11:00 A.M. Promptly 
BUY - SELL - TRADE 


This Sale Known for Plenty 
Late Model Automobiles. 

Fly or Drive to 
AURORA AUCTION SALES 
AURORA, ILLINOIS 
Phone 31512 


Ted Iiseman, Owner 
*“*Dutch’’ Stewart, Auctioneer 








AUCTION 


(Auto Dealers Only) 


EVERY WEDNESDAY 


JOHN CORRIGAN 
Auctioneer 


GEO. CASSIDY 
Manager 


Sale Starts at 12:00 Noon 


CHICAGO AUTOMOTIVE 


AUCTION, INC. 
1050 East 8lst St. Chicago, Ml. 
‘“‘Chicago Is the Place to Buy Your Cars’’ 








LARGEST PENNSYLVANIA 


AUTO AUCTION 
EVERY FRIDAY NOON 
In the Heart of Lancaster County 
Low Mileage, Clean Cars 


FOR DEALERS ONLY 
Located 6 miles North of Lancaster, Pa. 


MANHEIM AUTO SALES 
& AUCTION, INC. 
Phone 202-W4 





AUTO AUCTION 
EVERY THURSDAY 
Beginning at 1 P.M. 


WHOLESALE ONLY 


Located 2 miles East of Clarion, Pa., Rt. 
322. 1 mile from Clarion Airport. 84 miles 
North of Pittsburgh, 93 miles South of Erie. 
Call from the airport if you fly in and we 
will pick you up. 


Evan Metcalf—Auctioneer 


WALT CHAPMAN AUTO 
AUCTION 


Strattanville, Pennsylvania Phone 32 





THURSDAY 12:00 NOON 
Most cars entered are brought in 
by new car dealers. 
Col. Marker, Auctioneer 
‘‘We Need Buyers—Over 150 Cars 
Offered Each Week’ 
DOC GREINER 
The Flying Dutchman 
Madison Ave. Adams 6397 
Toledo, Ohio 


1701 








Ken Schaefer's — 100% Dealer 
AUCTION 


Inside a Comfortable Building, Every 
THURSDAY 


Reliable—Fair—Honest—Protective Service 
Right in the HEART of 
INDIANAPOLIS, INDIANA 
“The Great Mid-West Market’ 

915 N. Hilinols St. Phone Lincoin 5383 


“WANT AD DEPARTMENT) 


AUTOMOTIVE NEWS, JULY 12, 1948 

























USED CARS FOR SALE USED CARS FOR SALE 





— Best wholesale deal at 


AUTO BUYERS 
INC., DeSoto-Plymouth, 


LEO ADLER, 





Detroit Mich. UN. 37400. 0 |] BD) ANVILI E, PA. 
WE WHOLESALE ae 
a ae WEDNESDAY 
Wholesaler at N oon 


Our Danville, Pa., auction 
is now operating in full 
swing. Looks like it’s go- 
ing to reach the magnitude 
of our Horse Heads, New 
York, auction. 


This auction was designed 
to accommodate Pennsyl- 
vania, Maryland and New 
Jersey dealers. 


SID SAVAGE 


15999 Livernois UNiversity 4-2600 
9850 Livernois HOgarth 8400 


DETROIT 








J. B. COTE, INC. 
Ford Dealer 


Invites the Dealer Public 


to make our office your head- 
quarters when in Detroit buy- 
ing dealers stock. 


300 Automobiles 


Wholesale Retail 


15880 Livernois 
DETROIT, MICHIGAN 


New-car dealers are taking 
advantage of our auction, as 
it does away with used-car 
departments, thus eliminating 


that “guarantee” headache to 
retail buyers. Be smart: Clean 
your stock every Wednesday. 





DANVILLE, PA. 
AUTO AUCTION 


RONALD D. WEST—Owner 


Joe E. Johnson - Tex Richard 
Auctioneers 


Danville, Pa., is located 
on Route 11 between Harrisburg 


and Wilkes-Barre, Pa., near 
Bloomsburg, Pa. 









STUART & RAMP, INC. 
AUTO AUCTION 


EVERY WEDNESDAY 


The Finest Auto Auction 
in the Country 


AT THEIR NEW LOCATION 


HOOSIER AIRPORT 


On State Road 52 
INDIANAPOLIS, IND. 


BUY—SELL—TRADE 
Fly or Drive to 


STUART & RAMP, INC. 
INDIANAPOLIS, IND. 
Phone HI. 5363 




















AUTOMOBILE 
AUCTION 


28 MILES FROM CHICAGO LOOP 


Y Mile East of Illinois State Line 
On Route 30 


EVERY FRIDAY 11 A.M. 
Running Over 150 Cars Each Sale 
Strictly Wholesale 
Dealers Buy—Deaters Sell 










Buyers coming in by plane or train— 
call—we will meet you. Hotel accom- 
modations available, transportation fur- 
nished. Call early for reservations. 
Transports available to move cars. 
Geo. Lawson—Owners—Bud Fennema 


DUTCH STEWART, Auctioneer 


Dyer Auto Auction 
Phone 4111-4051 Dyer, Ind. 


Res.: Chicago Heights, Ill. 5268Y3 
and Lansing 173-M 









AUTO AUCTION 


(WHOLESALE ONLY) 


Every FRIDAY --- 11 A.M. 
RAIN OR SHINE 
ae 


WHEELING, ILL. 


25 Miles North ef Chieagoe on 
Route 45, Milwaukee Avenue; 
% Mi. Ne. Route 68, Dundee Rad. 


e BRING CARS TO SELL 

e BUY CARS YOU NEED 

e LOW AUCTION FEES 

e@ John W. Corrigan, Auctioncer 


WHEELING AUTO AUCTION OO, 















‘WHOLESALE 
1948-47-46 AUTOS 


IMMEDIATE DELIVERY 
ALL MAKES AND MODELS 
SPECIAL PRICES TO 
QUANTITY BUYERS 
Also Large Stock of Convertibles 


IRVIN SACHS 
““Philadelphia’s Largest Used Car Dealer” 


4539 Chestnut St. Philadelphia, Pa. 
Wire or Phone ALlegheny 4-4450 
















WHOLESALE!!! 


It will pay you to see or call us. We 
always have a large selection of clean 
low mileage 1946’s, 1947's, 1948's and 
1949's for immediate delivery. Trans- 
portation arranged to all points. Wire 
or call us for hotel reservations. 


SAM GREENFIELD CO. 


6619 Euclid Avenue 
Cleveland 3, Ohio 
Phone UTah 1-2277 
















AUTO AUCTION 
TIM ANSPACH 
Albany, N. Y. 


(For Dealers Only) 
EVERY MONDAY . 12 NOON 







1701 State Street 
Cuyahoga Falls (Akron), Ohio 


Phone WAlbridge 2145 





USED CARS FOR SALE 


AUTO AUCTION 


DEALERS ONLY 





Sale Starts at 11 A.M. (C.S.T.) 


Every Thursday 


MANEY MOTOR CO. 
Murfreesboro, Tenn. 





TRUCKS WANTED 


NEW 1948 FORD TRUCKS wanted by 
franchise dealer. All models. Hal Lynch 
Motors, Inc., P.O. Box 1704, Jacksonville, 


Florida. Phone 4-5432. 
TRUCKS FOR SALE 


1941 FORD %-ton truck with four-speed 
transmission, equipped with collapsible 
hoist for use as light wrecker or pickup 
truck. Motor completely overhauled. 
42,000 miles. Raabe Motor Sales, 234 N. 
Canal St., Delphos, Ohio. 


FOR SALE — 1947 Reo wrecker, fully 
equipped, Ashton body, power hoist. 1937 
International wrecker fully equipped, 










































power hoist. Both ready for road. Just 
taken off AAA service. 35508 Michigan 
Ave., Wayne, Michigan; Phone 1722, Lin- 
coln-Mercury Dealer. 


SACRIFICE SALE. One 1945 K-7 Interna- 
tional and one 1945 18M model Federal 
truck tractors, each with 1946 Miller 25- 
foot trailers with 4-foot sides; both 
units complete with saddle tanks, all 
lights, power brakes, with hand valves, 
good tires and in A-1 condition. We offer 
both units together and with all Florida 
license plates for $4,000. T & H Motors, 
116 W. Rich Avenue, DeLand, Florida. 
Phone 833. 


AUTO TRANSPORT FOR SALE — 1948 
Chevrolet C.O.E. two ton tractor and 35 
foot Whitehead and Kales trailer, equipped 
with straight air brakes, air horns and 
windshield wipers, 34-inch fifth wheel, 
saddle tanks, tool box, radio, heater, cab 
lights, painted cardinal red with no let- 
tering. This equipment has made three 
round trips to factory. Price $6,200. 
Westex Auto Sales, 410 Fisk Ave., Phone 
2335, Brownwood, Texas. 


WARD LA-FRANCE-D3H tractor, 2-speed 
axle, rated 55,000 GTW. Fully equipped 
with fifth wheel. 125-gallon saddle tank. 
Small mileage. Present delivered price 
$10,400. Can be had for $5,700. Security 
Trust Company of Rochester, Consumer 
Credit Division, Rochester 4, New York. 


NEW 1947 MODEL E.C. GMC with Wood 
2% dump body, two-speed axle. J. L. 
Carpenter, Bridgeport, Conn. 


AUTOMOBILE TRANSPORT TRAILER, 
practically new, only 3,000 miles, 1947 
Ford tractor, saddle tanks, fifth wheel, 
2 speed axle, six 7.50/20 tires. Delavan 
trailer equipped with 2 sets of tracks, 
regular car tracks and jeep tracks. Will 
haul 4 passenger cars or 6 jeeps. James- 
town Auto Mart, 1200 Washington St., 
Jamestown, N. Y.; Phone 6059. 


WHITEHEAD AND KALE 
AUTO CARRIER 
and 
1946 TWO-TON DODGE 
TRACTOR 


5-Speed Transmission 5th Direct 
Immediate Delivery 
Good Condition 
$3,600 
Call, Write or Wire Mr. Klepfer 


Stewart Motor Sales, Inc. 
1225 E. Washington, Indianapolis 
Tel. Ma. 6578 


1942 DODGE TRACTOR and haulaway in 
perfect condition. The haulaway can 
carry four cars regardless of make or 


year. Fully equipped with new tires, 
radio and heater; will sacrifice. Reliable 
Motor Company, Inc., Franklin St. and 


Fulton Ave., Baltimore 23, Maryland. 
Phone Gilmor 6667. 


BUSES FOR SALE 


TWO NEW CHEVROLET SCHOOL BUSES 
with Americoach bodies. One 36 and one 
48 passenger. Fully equipped. Sacrifice 
for quick sale. Reusch Motor Company, 
Valley Falls, Kansas. 


48-PASSENGER GMC school bus. New, 
with Wayne body, '47 chassis. Will sell 
at wholesale. Murphy Motors, Inc., Old 


Town, Maine. 


NEW DODGE BUSES, 1% and 2-ton, with 
54-passenger Superior bodies. Discount to 
dealers. Pine Motor Company, Inc., Win- 
chester, Virginia. 


PARTS WANTED 


DESPERATELY NEEDED — 1947 DeSoto 
dash. Custom body No. 51648 with in- 
struments, new or used. Write Floyd 
Curtis, Sturgis, South Dakota. 


WANTED—Left rear fender, 1940 Mercury, 
new or used. 0O9A-16313. Meckstroth 
Motor Sales, New Knoxville, Ohio. 


CARRIER BEARING SPACER and nut for 
1933 Buick, series 50, rear end. CARS, 
Incorporated, 68 E. Blackwell Street 
Dover, New Jersey. 


PARTS FOR SALE 


ATTENTION: Trucks-bus manufacturers 
converters, distributors, dealers. Avail- 
able immediate shipment from factor) 
stock built our order 35—7,000 pound 
Shuler front axles 80 inch track, either 
hydraulic or air brakes. Full discounts 
based on buyers’ level of trade. Please 
wire or write H. R. Wilson, 2171 Shat 
tuck, Berkeley, California. 


FORD PARTS 








shipped anywhere, Call! 


write, phone. Tranter-Williams Motors, 
Inc., 4016 Allston Ave., Cincinnati 9 
Ohio. Melrose 7275-6-7. 
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- PARTS FOR SALE - PARTS FOR SALE 








ance (#EVROLET PARTS—Front fenders, fen- FOR SALE — 1939 Cadillac engine com- ADDITIONAL ITEMS WANTED FOR DISs- 
der skirts, running boards, hood panels, pletely rebuilt and ready to install. Has TRIBUTION. We are at present selling 


face bars, grilles, headlamps. new carburetor, generator, 





ON 1947-48 %-%-1 ton trucks. Anderson| clutch. Will fit nearly all Cadillac and 
. Chevrolet Co., 16220 Kinsman Road, LaSalle models—’37 to ‘41. Immediate 
Shaker Heights, Ohio. delivery. $350. Lewis E. Springer, Inc., 
54 Water St., Tel. 280, Auburn, N. Y. 

WHOLESALE PONTIAC PARTS. Large 














ocks of hard-t t . Bod d 
~ fender parts for all’ models. Fast service, OLDSMOBILE | 2cuntns” Rew TRapuine accossory te Held in Comfortable Sales Arena of 20,000 Sq. Ft. 
° tiac, 16-20 Passaic Street, Trenton 8, all cars. High quality rubber floor mats, 
New Jersey. And All Generel Motors Write "Bax ‘inch thick. | Excellent deal! |i! WEDNESDAY, JULY 14th... 11:00 A.M. DST 
PARTS AT WHOLESALE : (And Every Wednesday Thereafter) 
Attention! Export Buyers! $100,000 INVENTORY PARTS and/or ACCESSORIES ||| @ Col. Bill Nagy, Auctioneer, “Michigan’s Best” 
CO. $800,000 ee ee, quires export distributorships and agen. @ Auction Arena in the Heart of Downtown Detroit 
NEW WAR SURP Grilles fiydramecie P cles worldwide. @ Low Auction Fees—$5.00 and $10.00 
LUS Grilles Hydramatic Parts i! . 
AUTOMOTIVE PARTS — a H. GAFNEY COMP ANY @ Open All Night—Bring your cars Tuesday night or 
— 50% to 75% off List rank Lids Steering Wheel =a ee oe early Wednesday 
= GMC, CHRYSLER, FORD a > r @ Hotel Reservations Made Upon Request 
- Lynch and JEEP PARTS ouesed Taied Ease Dan meestves AUTO EQUIPMENT FOR SALE ” - 
ois Send for Complete List SELMI MOTORS, INC. ARS PT UT CT 
* LARGEST OLDSMOBILE ‘PARTS AUTOMOBILE TOW B A CO A oO AU ION 
rapeea | BALFOUR SALES CORP. DEPOT IN EAST TOW BAR SALES COMPANY 
llapsible 3633 MICHIGAN AVENUE 3431 N. 15th St. Philadelphia, Pa. 124 SPROAT ST. 
piekup DETROIT 16, MICHIGAN reece atin tea See a) ae (Between Cass and Park Aves.) 


rhauled. 
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DISTRIBUTORSHIP “WANTED | 







first-class truck accessories and desire 
allied items. Our highly trained sales or- 
ganization is in direct contact with auto- 
motive dealers throughout the country. 
We can sell it—What have you? Box 
2412, c/o Automotive News, Detroit 26. 


AUTO AUCTION 


DETROIT’S BIG INDOOR AUCTION 








































































































CHICAGO 6, ILL. 
DORchester 8373 


100 S. CLINTON ST. 
ANDover 8888 













MICHIGAN 
TEmple 3-3129 


DETROIT 1, 
TEmple 3-2044 









TRUCK EQUIPMENT FOR SALE 


BRAND NEW, genuine Ford pick-up bodies. 
Spare tire rack and tail gate, 114 inch 
wheel base chassis. Body dimension 78x 
48. Fits '41-'47. Price only $85. New 
Ford truck cabs, complete with wiring 
and instruments. Fits °48-'49 trucks. 
Price only $333. Ace Motor Sales, Inc., 
Mantua Avenue, Woodbury, New Jersey. 
Phone Wo. 2-2342. 


FOR SALE — One brand new F-6, 158” 
wheelbase chassis and cab, with trailing 
axle model ‘‘Trucktor H.L.L.,’’ 8.25 tires. 
Will sell for $100 over dealer’s net cost 
for complete unit F.O.B. Michigan City, 
Indiana. This unit guaranteed new. Call 
or write Wilson Sales & Service, Inc., 127 
W. Michigan St., Michigan City, Indiana. 


New Ford Truck Cabs 
















DID YOU KNOW that each Friday, rain or shine, 
one of the largest and best automobile auctions in 
the world today is held at Joplin, Missouri, the Cross 
Roads of America, where the East meets the West? 
We also keep six buyers on the road at all times. If 
you have any new automobiles or new trucks for 
sale, contact Hi-Dollar Joe at Joplin, Missouri. He 






















— JEEP PARTS 
it. 1937 Largest Stock of Willys-Overiand and 
wires: | ~OLDSMOBILE Ford Jeep Parts in Northwest 
ichigan Wire for our 
_ Lin [PARTS AT WHOLESALE ee ee ee ee 
ate SKAGIT MOTORS OF SEATTLE 
Largest Oldsmobile Parts 1406 — 10th Ave. 
Federal Depot in the United States Cras 110 
lier 25- | INCLUDING SHEET METAL, FRAMES, 
; both HOODS, DOORS AND 
ks, all HARD-TO-GET PARTS 
re offer HYDRAMATIC PARTS AND SERVICE CADILLAC-OLDSMOBILE 
a CENT 
Motors, Mail Your Order or Wire Us Collect PARTS ané ACOESSO RIES 
lorida. SHIPMENTS MADE PROMPTLY Orders Filled Day Received 
a DISCOUNT TO oo 
aad te KAISER BROTHERS RUND MOTORS, IN 
juipped Prospect 2331 3725 Grand River Detroit s Mich. 
ns and | 1540 S. Figueroa St. Los Angeles 15 TEmple 1-3700 
wheel, 
er, cab hiememan a 2 eneaian seme _— —_ 
no let 
: three 
— 
one 
speed HORSE HEADS AUTO AUCTION 
uipped 
‘price EVERY FRIDAY AT NOON 
scurit 
oumer Horse Heads is located 4 miles north of Elmira, N. Y., on 
ork. Route 17. The airlines and 3 railroads stop at Elmira. Hotel ac- 
eee commodations at famous MARK TWAIN HOTEL are the best 
- iL. and very reasonable. 
ILER, 
1947 | Call for one of our courtesy cars when you 
“saa arrive or better yet, wire us in advance. 
racks, Te ee 
aoe Horse Heads Auto Auction is no doubt the outstanding Auction 


in the East. Always lots of cars and lots of buyers. We bend over 

backwards to please everybody. We treat buyer and seller alile. 
We are centrally located, drawing cars from a wide area. Horse 

Heads is only 4 miles north of Elmira, New York, on Route 17, 

about 200 miles southeast of Buffalo, N. Y., 100 miles southeast of 

Rochester, N. Y., 250 miles east of Cleveland, O., 235 miles north- 

oe of New York City and about 250 miles north of Philadelphia, 
‘a. 


Make It Your Business to Spend Next Friday With Us at 
Horse Heads. The Meeting Place of the Auto Dealers from 


the East and West. One Trip Will Convince You. 





HORSE HEADS AUTO AUCTION 
RONALD D. WEST, Owner 


Johnson, Rickard, Metcalf and West—Auctioneers 
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— EVERY THURSDAY—12 NOON 
one WHOLESALE ONLY 

me AUTO AUCTION 
ifice 

Any, (For Dealers Only) 

ew, 

sa AT EARL A. SCHOTTS 

ie 2300 READING ROAD CINCINNATI, OHIO 
¢ Tel.: Woodburn 3060-0392 

Tin- Auctioneer: Pat Patterson 











UN. 2312 UN. 


Columbus Auto Auction 
EVERY FRIDAY... 12 NOON 


DEALERS ONLY 


ART GRANDI JOE KNOP 
Auctioneer Sales Manager 


Greater Columbus Auto Mart 


935 Gladden Road 
COLUMBUS, OHIO 








Complete with wiring and instruments. 
Fits 1940-47 models. 






will have one of his men call upon you at an early 
date. We need new automobiles and trucks, lots of 
them. We are not interested in anything except new 
merchandise. 





New Chevrolet Cabs 


1947-48 models, complete. 
$450 


New Dodge Deluxe Cabs 


Complete 






JOPLIN AUTOMOBILE 
AUCTION COMPANY 


1610 E. 7th STREET 







New Studebaker Cabs 


Complete with wiring and instruments. 
Fits 1941-47 models. Civilian or Army 







JOPLIN, MISSOUR) 






New Chevrolet Front 
End Assemblies 


Fits 1947-48 models. % to 2 ton. 


Wanted 


Army surplus and civilian passenger car 
and truck parts, such as motors, rear 
ends, transmissions, cabs and front end 
assembly takeoffs. Also complete trucks. 


Chicago Truck Sales 
4545 W. Madison St. Chicago 24, Ill 
Tel, MANsfield 7772 



















BUICK PARTS 


Largest Stock of Both Old and Current 
Model Buick Parts 


WHOLESALERS ATTENTION: 
WE ARE QUANTITY SHIPPERS 


Same Day Service on Mail Orders and Inquiries 
All Shipments on a C.O.D. Basis 


ROBERTSON BUICK CO. 


“Edge of the Loop” 
1000 SO. WABASH AVE. 
CHICAGO 5, ILL. 
ALL PHONES: WABASH 1030 









SHOP EQUIPMENT FOR SALE 


IMMEDIATE DELIVERY—New and used 
steel parts bins, hundreds in stock. Also 
large stock of new and used benches, 
cabinets, safes, tool boxes, grinders, elec- 
tric tools, fender hammers, air compres- 
sors, spray painting equipment, vises, 
welders, lockers, shelving, etc. We ship 
everywhere—your inspection and inquiries 
invited. Machinery and Equipment Ex- 
change, 3400 W. Fort St., Detroit 16, 
Mich. Phone TAshmoo 5-2310. 

FOR SALE—Practically new 1948 frame 
machine, wheel and hub straightener. Box 
2381, c/o Automotive News, Detroit 26. 



































Surplus Stock!! 
Shepard Wheel 


Balancers 
“The Original Diametric 
Wheel Balancer!” 
Thousands Have Been Sold 
For $134 


Now — While They Last 
$49.50 


With Free Assortment of Weights 


PAUL TROBERMAN 
42 Bay Road, BARRINGTON, R. I. 
Tel. Warren 1973-3 


Special Deal for Jobbers & Distributors 
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ANTIQUE CARS FOR SALE 


1915 FORD PICKUP, 1921 Ford combina- 
tion pickup and roadster, both in excel- 
lent running and appearance condition, 
sell the pair for $650. Jimmie Utterback, 
Brewer, Maine. 

NASH TOURING CAR—About 1922, run- 
ning condition, tires good. Make offer. 
Albright nee, 119 Snow S8t., Provi- 

R. L. 


AIRPLANES FOR SALE 


1948 STINSON STATION WAGON, 100 
hours. Cost $6,250 with 2 position prop. 
$1,000 discount for cash or will trade for 
new and used cars at top prices. Goebel 
Motors, Inc., Grand Forks, North Dakota. 


MISCELLANEOUS 


ENGINE REBUILDING — Crankshaft 
grinding and _ metalizing. John P. 
Hughes Motor Co., Inc., 300 Commerce, 
St. Lynchburg, Virginia. 
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TRADE CONNECTION: 
Truck Dealer [ 
Insurance (7 Financial [) 


Manufacturer [) 
Supplier [ 
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And you would be pleasantly 
surprised, too. 


Just like anyone who steps into 
a car upholstered with Hewitt 
Restfoam cushioning and dis- 
covers exquisite sitting comfort. 
Just one pleasant surprise... and 
then they look for comfortable 
Hewitt Restfoam cushioning in 
the cars they buy. 


You see, unlike ordinary cushion- 
ing, this luxurious foam rubber 
cushioning yields to every body 


a a 


. aaa 
eel senes 


support. What’s more, it’s self- 
ventilated by millions of tiny, 
interlaced air cells—to assure 
cool comfort. 


Yes, the comfort advantages of 
this modern cushioning have been 
proved time and again in thou- 
sands upon thousands of cars... 
in buses, trains, and planes as 


io oe 


Shes in for a PLEASANT SURPRISE! 


well. And remember, Restfoam 
is nationally advertised so that 
car buyers now recognize it by 
brand name. 


For further information call 
George P. Hooper, Hewitt repre- 
sentative to the automotive 
industry, 1914 Fisher Building, 
Detroit 2. Phone TR 3-6970. 


witt .. 


RESTFOA 


HEWITT RESTFOAM DIVISION, on 5, NEW YORK 


contour—yet assures firm, natural 


HEWITT-ROBINS INCORPORATED 
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